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TWO CHIEF FEATURES 
OF SUPERVISORS’,MEET 


Agency Qualifications Law and 
Lack of Sympathy for State 
Making Rates 


POTTS GETS INTO GAME 


Illinois Superintendent Wants Pre- 
miums Reported in Statistics to 
Get Loss Cost 


Richmond, Va., Sept. 30—(Special)— 
Two things stand out as of primary 
significance in the proceedings of the 
National Convention of Insurance 
Commissioners, which adjourned its 
meeting here yesterday, although prob- 
ably neither is of immediate impor- 
tance. They are: 

A virtually unanimous insistence on 
the necessity for substantially uniform 
agents’ qualification laws; and 

Substantial agreement, as voiced in 
papers and their discussion, with prob- 
ably three or four exceptions, that state 
rate-making (fire rates) is impracticable 
and not advisable, even though it be 
admitted that the states have both 
power and authority. 


Tried Out in Colorado 


Concerning the former, it may be 
said that at the December meeting in 
1914 the commissioners adopted a 
model law which, however, seems to 
have been enacted only by Colorado. 
The interest that is taken in the sub- 
ject was manifest in many declarations 
in favor of the enactment of such laws, 
touched on in papers presented or in- 
terjected into them, or in general dis- 
cussions on the floor. This interest 
was emphasized when Commissioner 
E. R. Harper of Colorado, at Thurs- 
day night’s session, described the op- 
eration of the law, under which the de- 
partment has extended its scope to in- 
clude examination of agents and agen- 
cies, as well as companies. 


Better Grade of Agents 


About 500 of the 900 agents in the 
state have been examined since he took 
office, early this year. The effect, he 
said, has been that the agencies are 
being conducted on a more business- 
like basis; there is less tendency toward 
twisting; agency balances are more 
promptly forwarded, and the whole 
business seems to have been placed on 

(CONTINUED ON PAGE 13) 
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The Aetna Insurance Company, in response to a general demand for 
unquestioned indemnity of the Aetna quality, offers the protection of 
its policies to the public through the further medium of the AETNA 
FIRE UNDERWRITERS DEPARTMENT. For agencies apply to 


Western Branch, 175 W. Jackson Blvd. 
Chicago, III. 
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German American 
Ausurance Company 
New Pork 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1916 
$ 2,000,000 
10,146,941 
10,217,685 
22,364,626 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 


JAMES H. SOUTHGATE 
STRICKEN SUDDENLY 


Former President of the National 
Local Agency Association 
Was Well Known 


WAS A VERSATILE MAN 


Was Prominent Outside of Insurance, 
Being a Leader in Many Ac- 
tivities of Life 


James H. Southgate, recognized as 
the first citizen of Durham, N. C., and 
a distinguished citizen of his state, who 
died unexpectedly at his summer home 
near that city, Sept. 29, was president 
of the widely known insurance agency 
of J. H. Southgate & Son. 

In 1913-14 he served as president of 





NORTHWEST MEETING 


The annual meeting of the Fire 
Underwriters Association of the 
Northwest, which is being held in 
Chicago, is always an annual event 
of importance and great interest. 
This year the progra: 


Northwest association is the largest 
fire insurance organization in the 
world. The proceedings of the meet- 
ing and the papers read can be 
found in Part IT of this issue. 











the National Association of Insurance 
Agents, and it was only recently that 
he attended the annual convention of 
that body in Boston. He then seemed 
in his usual good and vigorous health. 
He had also been honored with the 
presidency of the North Carolina Un- 





derwriters Association. 








EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOuN 2. ERO, Santee 
PEAR HENRY P. WHITMAN? Ass't Secry 
EDWARD V. CHAPLIN, Ass’t Sec’y 
Surplus to Policy-holders . 4 - $ 9,056,106.30 


Total Losses Paid . - 81,617,129.19 


Cash Capital - Thess Million Dollars 


Reinsurance Reserve ° : - $5,628,337.29 
Reserve for Outstanding Losses . ° 410,921.57 
Reserve for all other Claims ‘ ° 250,000. 00 


NET SURPLUS a . = - 6,056,106.30 
Total Assets - $15,345,365.16 


Personal Characteristics 


He was of commanding personality, 
with magnetic voice, of large physique 
and a large heart. The versatility of 
this big-hearted man was admittedly 
without a peer in North Carolina. 
From insurance agent to preacher, he 
filled a gap of wide diversity of inter- 
ests. He became identified with the 
national prohibition party when twenty- 
six years of age and had since been a 
constant defender of its principles and 
platform. In 1896 he was a vice-presi- 
dential candidate on the ticket of that 
party. He was constantly in demand 








(CONTINUED ON PAGE 5) 
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REPORT ON THE LIBRARY 


CHAIRMAN MARSHALL SPEAKS 
Miss Abbie B. Gantz Tells of the Work 
Accomplished and Some of 
the Needs 





The library is one of the great fea- 
tures of the Fire Underwriters Asso- 
ciation of the Northwest and is no 
doubt its greatest feature. John Mar- 
shall, chairman of the library commit- 
tee, reported, as did Miss Abbie B. 
Gantz, the librarian. Chairman Mar- 
shall said that during the last year a 
great deal of constructive work had 
been done in building up the library. 
There are now 3,500 bound books and 
almost an equal number of unbound 
books and pamphlets in the library 
room. This has been built up from 
some 300 volumes which the library 
had in 1908. 


Indexing Now Going On 


The need of an exhaustive index was 
seen and the Chicago Board appro- 
priates $500 a year and the Northwest 
association and Fire Insurance Club 
each $250 a year for such a period as 
will be necessary to complete this 
work. 

Chairman Marshall says that the 
western states still hold historical 
treasures showing the growth and de- 
velopment of fire insurance that will 
soon disappear and he suggested that 
members use their utmost endeavors to 
get these placed in the library. He 
recommended that the library commit- 
tee extend its scope by the appoint- 
ment of one auxiliary member from 
each state to have charge of the col- 
lection of data and to be empowered 
to appoint as his assistants five addi- 
tional members, residents of and trav- 
eling in such states, to act as field 
scouts in the collection of historical 
and useful data for the library. He 
stated that it would be his idea to ap- 
point one of the oldest of the members 
in each state to act as chief. 

Last year there was $1,500 appro- 
priated for the general library fund and 
$1,477.42 expended. He recommended 
that $1,700 be expended for mainte- 
nance of library, $500 for purchase of 
new books and $250 for work of index- 
ing. 

Miss Gantz’s Report 

Miss Gantz, the librarian, in her re- 
port, said that visitors during the year 
had been 2,300, an increase of 300 over 
last year. Students in the fire insur- 
ance course enrolled numbered 162 that 
used the text books in the library. In 
addition to the Northwest members, 
those of the Fire Insurance Club and 
Chicago Board, the library is used ex- 
tensively by outsiders who are study- 
ing insurance and fire prevention work. 
State officials from distant points have 
visited the library, as well as lawyers, 
architects and students who are making 
researches or study. Miss Gantz told 
of the important work of cataloging 
and indexing the books and periodicals 
that is now going on, the labor being 
done by Caroline Alden Huling. 


Should Be Expanded 


Miss Gantz suggests that the library 
be expanded and that books dealing 
with relative subjects, such as the 
manufacturing of various products, be 
added. The law section should be 
more complete, in her opinion. Miss 
Gantz related in detail the numerous 
gifts that have been made to the li- 
brary during the year. 

— moe. 


Death of Charles Platt, Jr. 


Charles Platt, Jr.. who was _ senior 
member Platt, Yungman & Co., and 
son of the late president of the Insur- 
ance Company of North America, died 
at Philadelphia Tuesday, following an 
operation on his throat. He was sixty- 
three years old. 





TROUBLE ON AT INDIANAPOLIS 





Rumor Says Officials Will Take Com- 
panies Into Court Over Audit 
Office Issue 





Indianapolis, Oct. 4—(Special)—Ru- 
mors are current here that trouble will 
break out next week over the issue of 
the central audit office system. Pub- 
lic officials are said to have received 
three or four hundred complaints since 
the present plan of passing on dailies 
was adopted and court action of some 
sort appears imminent. 


Oe 
Trio of Illinois Men Return 


Three former field men of Illinois 
who were prominent in the Illinois 
State Board are in Chicago this week 
attending the Northwest convention, 
they being Vice-President Fred A. Hub- 
bard of the Hanover, Executive Assist- 
ant Robert M. Bennett, of the New 
York Underwriters, and Fred B. Luce, 
of Boston, state agent of the Phoenix 
of Hartford. Both Messrs. Luce and 
Bennett served as president of the state 
board and all three were big men in the 
organization. 

+ - + 9m 
Directors at Luncheon 


President A. A. Maloney of the 
Northwest Association gave a luncheon 
to the board of directors at the La Salle 
Hotel Tuesday noon, following the 
board meeting. Mrs. Maloney was 
present to assist at the luncheon. 

——_———- 2=*@ - 


Miss Gantz Is Honored 


In proposing that Miss Abbie B. 
Gantz, the librarian, be elected an hon- 
orary member of the Northwest Asso- 
ciation, President A. A. Maloney 
pointed out that the constitution pro- 
vided that “persons” rendered unusual 
service to the business were eligible for 
such recognition. There is no question 
as to Miss Gantz’s eligibility and no 
question as to whether the membership 
unanimously endorses the idea. She is 
the first woman to ever be thus hon- 
ored. 

em © 
Waite Bliven at the Meeting 


Waite Bliven, vice-president of the 
State of Pennsylvania, is one of the 
visitors to the Northwest meeting. Mr. 
Bliven formerly traveled in the west 
for the American of Pennsylvania, and 
is one of the most popular men in the 
Lusiness. 


AMERICAN EAGLE FIRE INSURANCE COMPANY 
Merits your support as it is an American institution. 


Ensures honest and. satisfactory adjustment of losses. 


Replaces, repairs or rebuilds your damaged property. 
Issues policies covering loss by fire, rent, tornado, etc. 
Charges no more for its policies than other companies. 
Aims to give a square deal at all times. 


Numbers men of known probity in its directorate. 


Encourages fire prevention and fire protection. 


Appoints as agents men of recognized ability. 
Guarantees prompt payment of honest claims. 
Limits its liability in congested districts; is conflagration proof. 


Embodies the best known underwriting practices behind its policy. 


HENRY EVANS, President Home Office: 80 Maiden Lane, NEW YORK 








THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $14,814,383.94, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in Trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 

HENRY W. EATON, Mer. G. W. HOYT, Deputy Mer. H.R. LOUDON, Assoc. Deputy Mgr. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 


WILLIAM S. WARREN, Mgr. R.H. PURCELL, Asst. Mer. W. P. ROBERTSON, Deputy Asst.Mgr. 














An American Company Founded in 1792 


Insurance Company of North America 


124th Annual Statement, January 1, 1916 


Gagital cs cic: scien ‘$ 4,000,000.00 Net Surplus...........$ 5,000,000.00 
INSEIBY 5s asa discs 20,838,450.40 Contingent Fund...... 580,043.00 
Reinsurance Reserve... 8,171,047.58 Policyholders’ Surplus... 10,080,043.00 
Losses Paid Since Organization over... ..........2000+0++++:$176,208 840.15 


Western Department, 76 West Monroe Street, Chicago 


W. N. JOHNSON, General Agent B. L. WEST, Assistant General Agent 
L. J. BRADDOCK, Assistant General Agent 
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The Equity Mutual Fire Insurance Association 


SIOUX CITY, - IOWA 
ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 
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TAGGART’S RULINGS 
Actual be 
( | ( ASSETS alu" LIABILITIES 
Bora atsad Ste Mi cai *, O73. ass A U; ed P 
Ohio Insurance Superintendent ~ am 924.00 | Uagaraed Premium 
INS. CO.OF AMERICA | Benes eonte icici: 293392898 | Reeve ------- $4,674 971.58 
Holds That the Laws Must Be Preferred Stocks of Rai 328,501.00 | Losses in 
. NEW YORK Urities. vee eee — 329,861.00) — Adiustment « -.. 493,701.59 
**One of the Giants’’ Lrmeg Radenlite .$ 63.000. 00 en | Liabilities. ...... 166,977.70 
in &on Han = Pine aan eadeces 1,000,000.00 
Pre: Course of 37,471.85 
TAKES POSITIVE STAND Western Department Accrued inet === 119.381 98 sabi eal 
CHICAGO Le HOTAL/ ASSETS... $10.867,174.84 aaa 
Says Outside Brokerage and Business | ]| P. D. McGREGOR, . Manager Deposiein Exces ss of Correspondis on ee Net Perle Devond Capital and . 57,558.96 
Solicited Within State Must Be A.R.MONROE, - Assistant Manager ADMITTED ASSETS. . .$10,873,209.83 | Surplus to Policyholders.......... $5,537,558.96 
Regulated 
agents, this is based largely on the fact 
Superintendent of Insurance Taggart | that the laws of Ohio require that a e 
of Ohio is insisting that agency laws | license must be filed with the county Submits Model Form of Contract 
be observed. He has stirred up quite a | recorder of the county in which such 
commotion, but declares that while the | applicant resides, and that it would be 
statutes are on the books they must be | impossible to grant licenses to anyone 


enforced. His recent rulings are based 
on the following laws: 


Section 644. No person, company or 
corporation in this state shall procure, 
receive or forward application for insur- 
ance in any company or companies not 
organized under the laws of this state, 
or in any manner aid in the transaction 
of the business of insurance with any 
such company, unless duly authorized by 
such company and unless duly licensed 
by the superintendent of insurance. 


Must Be a State Resident 


Section 645. The superintendent of in- 
surance shall issue no license to any per- 
son as agent of an insurance company 
if such person is a resident of a state 
which, by its laws, prohibits residents of 
this state from acting as agents of in- 
surance companies in such state, and 
if the superintendent is satisfied that any 
person holding a license as such agent is 
a resident of such state, he shall revoke 
such license. 

Section 647. Each insurance company 
and association not incorporated under 
the laws of this state, before it does any 
business under authority of a certificate 
of compliance in any county of this state 
in which it has an agency, shall file a 
copy of such certificate duly certified by 
the superintendent with the recorder of 
such county. For filing each certificate 
of compliance and each license, the re- 
corder shall receive ten cents. 


Resident Agent Law 


Section 5438. An insurance company or 
agent legally authorized to transact in- 
surance business in this state shall not 
write, place, or cause to be written or 
placed, a policy, renewal of policy or 
contract for insurance about property, 
situated or located in this state, except 
through a legally authorized agent in this 
state, who shall countersign all policies 
so issued and enter the payment of the 
premium upon his records. Writing, re- 
newal, placing or causing to be written or 
placed, of a policy of insurance in any 
other manner or form is a violation of 
the law providing for the payment of 
taxes by foreign insurance companies do- 
ing business in the state of Ohio, as set 
out and provided in this chapter. 


Takes Strict Stand 


Superintendent Taggart has taken a 
very strict stand both in the regulation 
of outside brokerage and of business 
solicited within the state. It is, of 
course, illegal to pay a commission to 
anyone who influences the placing of a 
risk, unless such person is licensed. 
It is, for instance, illegal for a clerk 
in a bank to accept brokerage commis- 
sion, or payment of any kind without 
being licensed. In the case of a con- 
tractor who was given a policy issued 
in the name of the owner and made 
payable to the contractor as his inter- 
est may appear, during the erection of 
the building, in consideration of his 
promise to use his influence with the 
owner to place the insurance with the 
agent as soon as the erection was com- 
pleted, Superintendent Taggart held 
that this was in violation of the law, 
and said: “No one can aid in the mak- 
ing of insurance in Ohio unless duly 
licensed as an agent.” 


Must Be Licensed for All Companies 


Superintendent Taggart ruled that it 
would be unlawful for any agent to 
pay a commission to any one who did 
not hold a license for the company in 
which the insurance was placed. In this 
matter of his ruling against outside 





residing outside the state, since they 
must comply with the requirements for 
filing application in the county in 
which they reside, and therefore no 
commission should be paid them. It 
would seem, however, that although 
the agent could not, under this ruling, 
pay a commission to a nonresident on 
business placed by that nonresident di- 
rect with such agents, yet there could 
be no violation on the part of the agent 
if he allowed his own company a com- 
mission or brokerage or a return of 
the part of his compensation on what- 
ever business came through him from 
his company. This point, so far as 
known, has not been put up to the in- 
surance department. 


May Make Further Inquiry 


Whether the department will go so 
far as to inquire whether the company 
had paid anything for the securing of 
such business or inquire where the 
company got the business, has not yet 
been determined. Also, whether the 
department could hold that it would 
be a violation of Section 5438 for the 
company in another state to pay an 
agent outside the state, any compen- 
sation for securing business is some- 
thing for an attorney to decide. 

Section 670 of the law provides: 
“The provision herein relating to the 
superintendent of insurance shall apply 
to all persons, companies, and associa- 
tions, whether incorporated or not, en- 
gaged in the business of insurance. 

“Thus the various laws are made all- 
inclusive. The above is believed to be 
a fairly complete statement of the mat- 
ter of resident agency laws in Ohio and 
the question of brokers and solicitors, 
as it stands at present. Some correct- 
ive legislation is needed and it is be- 
lieved this will be brought up in the 
next legislative session. 





Changes in the Field 











Merrell E. Smith 


Merrell E. Smith of Minneapolis, 
special agent of the Detroit National 
Fire in Minnesota and Iowa, has re- 
signed. Mr. Smith was formerly with 
the Glens Falls and has made a good 
record as a field man. 


Guy E. Sterling 


Guy E. Sterling, Michigan state agent 
of the Crum & Forster fleet of. com- 
panies, has sent in his resignation, to 
become effective Nov. 1. He has made 
no arrangements for the future as yet. 


GEORGE E. BLAKEMORE 


George E. Blakemore, special agent of 
the Hartford Fire in Tennessee, has been 
transferred to Indiana. He will assist 
State Agent William F. Watson. 

—_—_———4b 6a" 


To Hold Annual Conferences 


The annual conference of the Insur- 
ance Institute of America will be held 
at Cleveland, Oct. 17-19. 














HE fight on the question of com- 

missions on unearned premiums, 

in the case of the American Union, 
has shown the need for carefully drawn 
written agency contracts in a particu- 
larly forceful way. At present, very 
few fire agents have a written con- 
tract with any of their companies. The 
agreement is verbal with the special 
agent, commissions are agreed upon, 
supplies are sent, and license issued. 
The arrangement works very well, un- 
til some trouble, such as the receiver- 
ship of the company, comes up, when it 
becomes a difficult matter to determine 
the exact conditions of the contract 
existing between the agent and the 
company. Both from the company’s 
and agent’s standpoint, it will often be 
found desirable to have had a written 
contract, which covers all points. 


Carey Gets Up a Contract 


W. J. Carey of Cincinnati, chairman 
of the committee on return commis- 
sions of the National Local Agents As- 
sociation, is submitting the subjoined 
contract to the association, not as an 
ideal contract,. but as one which has 
been proven in actual use to be a good 
one. Particular attention is called to 
the last two paragraphs, covering the 
question of termination of the con- 
tract, either by voluntary act of one 
of the parties, or through receivership, 
failure, or otherwise. It is: 


MEMORANDUM OF AGREEMENT 
aoa of suzeument entered into 


MEE hc ddedesadecs 
i ea by and between the Norwood In- 
BUPANCE CO. Of 2 Cacccccccccces and John 
BI i ON OE aon 'n 8 6 cesins <2 ec cseeclewecten 

Witnesseth: For and in consideration 
of the appointment by the said Norwood 
Insurance Company of the said John Doe 
& Son as agents of said company for the 
CONSTEOEY OF 6 ccccicscccices , and for other 
valuable considerations below mentioned, 
it is hereby gem | agreed and under- 
stood that said John Doe & Son shall have 
sole control as — of said Norwood 
Insurance Company in ...........0000. in 
all matters pertaining to the supervision 
of its business, subject to such instruc- 
tions as may be from time to time given 
by the said Norwood Insurance Company 
through its officers; that said John Doe & 
Son shall perform all the duties devolv- 
ing upon them as agents of said company 
and as compensation for their services 
shall receive the following fixed commis- 


bala PRO Ce ) percent upon all preferred 
business, such as dwelling houses and 
their contents, private barns and their 
contents, public buildings and contents, 
churches, school houses, jails, small stores 
and contents thereof in connection with 
dwellings and on all tornado business. 

bi! percent upon mercantile 
and office buildings and contents, retail 
lumber yards (without mill). 
a wadin.e ) percent upon all special 
hazards. 

In addition to the compensation pro- 
vided for above, said John Doe & Son shall 
be entitled to a contingent commission of 
10 percent on the net profits of said com- 
De El cadN ens dared a wees a tne , said profits 
to be calculated on Jan. 1 ......... and 
annually thereafter. 


Income 


1st. Net premiums received during the 
current year. 


Deductions 
1st. Commission paid on net premiums. 
2nd. Losses and adjustment expenses 
incurred during current year. 
8rd. All agency expenses, including sal- 





vage corps and fire prevention bureau as- 
sessments. 

4th. Five percent for taxes and man- 
agement expense. 

It is understood and agreed that said 
John Doe & Son shall pay from time to 
time the necessary assessments of the 
errr te rT, tte Fire Prevention Bureau 
and the Underwriters’ Salvage Corps, tak- 
ing their receipts therefor, which expense 
shall be credited in the regular monthiy 
account current following the payment of 
such expense. It is understood that said 
John Doe & Son shall have the right to 
appoint such solicitors as they may deem 
necessary, subject in all instances to the 
approval of the said Norwood Insurance 
Company, the company agreeing to sup- 
ply such appointees with the state license 
at the company’s expense and that a 
postage expense of not exceeding ........ 
cents per policy be allowed by said com- 
pany. 

Said John Doe & Son shall send 
promptly to the said Norwood Insurance 
Company original daily reports and en- 
dorsements of all business written and 
shall report by monthly account current 
to said company not later than the 10th 
of each month succeeding the month in 
which the business is written, remitting for 
the balance due each month to the com- 
pany not later than the 15th day of the 
month following the filing of the account 
current. 

It is understood and agreed that this 
agreement may be terminated at any time 
by either party giving the other party 
thirty days’ notice in writing. In case of 
such termination, neither party shall have 
any rights or claims against the other 
party for any alleged loss of prospective 
profits or commissions, or any damage 
alleged to be caused in the future to the 
business of either party by such termina- 
tion, and each party shall pursue and 
complete any unfinished matters of busi- 
ness falling under this agreement and 
shall make all payments arising from such 
business or from business performed pre- 
vious to such termination and settle all 
matters then remaining unsettled in ac- 
cordance with the provisions of this agree- 
ment. 

If this contract, on account of the com- 
pany retiring from the field either by 
merger, reinsurance or otherwise, be ter- 
minated it is understood and agreed that 
no repayment shall be required of said 
John Doe & Son for any return commis- 
sion on any premiums. 

Signed in cans this 


Ta dw asiak day of 


Two Companies to Merge 


The stockholders of the Williams- 
burgh City Fire and the United States 
Fire held special meetings last week 
and voted to merge under the name of 
the United States Fire. 

—_—___—»0-@» 


Western Bureau Meeting 


The Western Insurance Bureau 
found that it could not secure suitable 
hotel accommodations at Pittsfield, 
Mass., to hold its semi-annual meeting 
and has now arranged to be at Brier 
Cliff Lodge, Brier Cliff, N. Y., Oct. 
17-18. This is about an hour’s ride 
from New York City. 


a ae 


DUST EXPLOSION SURVEY 


The United States Department of Agri- 
culture has just issued an interesting il- 
lustrated bulletin on the subject of dust 
explosions and fires in grain elevator. 
The department made an investigation of 
a large number of fires in grain separa- 
tors during the threshing process. This 
bulletin can be obtained from the Depart- 
ment of Agriculture at Washington, D.C., 
it being Bulletin No. 379. 
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SOME SPRINKLEREDFIRES 


TWO WERE DUE TO EXPOSURE 





Attorneys Advise Contesting Award in 
Valley Chair Company’s Loss 
at Grand Rapids 





There has been a number of sprink- 
lered properties that have met with se- 
rious losses within the last two or three 
months. One of the heaviest was the 
Jenney-Semple-Hill Company at Min- 
neapolis. There was $1,200,000 insur- 
ance on stock and $315,000 insurance 
on buildings. The loss has been ad- 
justed at 4.1 percent. This was a hard- 
ware store and the fire caught from 
burning buildings across the street, the 
street being eighty feet wide. There 
were 110 heads open and there was 
considerable water damage. When the 
equipment was put in the assured sug- 
gested that wired glass windows be 
used in front, but the underwriters felt 
that it would be impossible for a fire 
to jump so wide a street. This proves 
the necessity for all precautions being 
taken even in a case of this kind. 


Grand Rapids Loss 


The Valley Chair Company at Grand 
Rapids, Mich., was a sprinklered risk, 
and this loss went into the hands of 
appraisers. Attorneys for the compa- 
nies are counseling that the award be 
contested on the ground that it is ex- 
cessive. There was some question at 
the time as to whether the water had 
been turned off. 

The Waltham Piano Company at Mil- 
waukee had a heavy loss, it being a 
sprinklered risk. Silverman Bros. of 
Chicago, a sprinklered wool risk, had 
a loss, due to an exposure fire. 


Two Just About Ready 


There were two recent fires in risks 
that had been equipped and were about 














Conservation 


of your chiefest re- 
sources, time and 
energy, increases 
your monthly com- 
mission. 


Don’t waste those 
resources in writing 
to your field men or 
companies for infor- 
mation that can be 
secured more easily 
and at once from 


EW POINTERS 


FOR LOCAL AGENTS , 


New Pointers isa 
volume of questions 
asked by local 
agents and answered 
through THE WEsT- 
ERN UNDERWRITER 
by authorities. 


Get a copy on approval 


The Western 
Underwriter Co. 


1362 Insurance Exchange 
Chicago 





The Pioneer German Fire Insurance Company in America 








TOTAL LOSSES PAID IN THE 
UNITED STATES $28,000,000 





Hamburg -Bremen 
Hire Insurance Company 


HAMBURG, GERMANY 
Organized in 1854 


Entered United States in 1858 





United States Branch: 123 William Street, New York 
H. N. KELSEY, Manager 





Pacific Coast Department: 340 California St., San Francisco, Cal. 
MARSH & McLENNAN, Managers 








AGENTS WANTED IN UNREPRESENTED POINTS 











ready for final aproval, ane being the 
Dover, Manufacturing Company at 
Dover, Ohio, and the other being the 
Mill-Carleton Company of Cleveland, 
Ohio. In the latter case, the equip- 
ment had been turned off temporarily 
in order that another valve might be 
placed on the line. The equipment, 
however, had not been finally approved 
by the inspection bureau. 








SURPLUS LINES 




















A HUSTLING UNDERWRITER 


I. C. Rush is one of the stirring local 
agents of Clifton, Kan. 
ae * * 
“Fire prevention engineers in session 
fire awning with cigarette.”—News Item. 
HE FIREMAN’S — 
The fire prevention engineer 
Were rocking the building with their 
cheers 
When from the street below there rang 
A shout of “Fire!” and the engines’ 
clang 


They jumped up from their seats to see 
What the big commotion outside might 


be, 
But e’er they reached the window they 
Could see the crowd looking up their 
way. 


A wisp of smoke from just below 
Followed by a livid glow 

Swept up and into the window wide, 
And a tongue of flame shot right inside. 


A roar and a splash,—a stream shot in 
Drenching the engineers to the skin; 

But quickly to their feet they ’rose 
Dripping with water from the fire hose. 


Just then a scaling-ladder hook 
Its wr grip upon the window-ledge 
took, 
And a fireman grim did appear and glare 
At the fire-preventionists standing there. 


“Which one o’ you guys threw that cigar- 
ette 


Out on the awning o’ that vaudette?” 
But with hands behind them, all mute did 


stand 
For each held a cigarette in his hand. 


And then that grimy fireman bold 

Did to these men some truths unfold, 
And he delivered to that convention 

A practical talk on fire prevention. 
A. B., Mich. 


* s * 
WISE MEN 


Solomon. 

Socrates. 

The three from the East. 
Gus M — 


To L. T. Hussey, Kansas State Fire 
Marshal 


I receive your bulletins from time to time, 

In fact I read them line by line, 

I have one question, it will not down, 

Did oa house burn up, or did it burn 
own 


Again I read and then I ponder, 

I seratch my head and then I wonder, 

I pace the floor, I drain the cup 

Did the house burn down, or dia it burn 


up? 
—J. W. Going, Chicago. 
* s * 
A spark on the prairie, 
A wee little one, 
May clean up a aw 
Before it is don 
—lIrvin com walt, Kansas. 
& - s 


Not That Kind of a Nut 


If some of the members of the 
Illinois pond continue to use a “z” in- 


stead of an “s” in making out checks 


for dues to Treasurer Haselton it will 






































spell this name Hasel, not Hazel—he’s 
not that kind of a girl.” 

* * x 
WEARING CREPE 


aul W. Mourning is a local agent at 
Ruchville, Ill. em 


P. D. McG. Please Note the “Early” 


John Fitzgerald of Indianapolis, repre- 
senting the Queen Insurance Company of 
America, was in the city last night and 
called upon the local agent of the com- 
pany in this city, W. K. Sheffer. From 
here Mr. Fitzgerald took the early morn- 
ing car on the Valley Line for Orland and 
Lagrange.—Angola Correspondent in Ft. 
Wayne, Ind., Gazette. 
* eo a 
Should Carry Use and Occupancy 

Fred H. Harrison, insurance agent, 
caused W. Schwartz, tailor, of 866 Sutter 
street, to be cited yesterday by the bond 
and warrant clerk to explain how a hole 
was burned in Harrison’s pants, which 
Schwartz had pressed. A warrant was 
refused.—San Francisco Examiner. 


a s 
Up-to-Date Fire Prevention 
Dear S. L.: On one of my recent in- 
spections I requested that the assured 


clean up his warehouse and back yard of 
a tremendous accumulation of rubbish, 





paper, excelsior, rags, etc. In a few days 
he reported to the company I represented 
on this particular risk as follows: “Gen- | 
tlemen: As requested by your inspector, 
I cleaned up the rubbish from my ware- 
house and back yard and set it on fire in 
the street. The wind blew sparks to my 
building and my stock was damaged by 
water used in putting out the fire. I now 
demand fifteen dollars to cover the loss.” 
How’s that for fire prevention? 
O. M. Thurber, Minn. 


“ &.. 3 
Whew! And Winter Coming 
J. B. Fuel, special agent of Travelers at 


Chicago, resigns. 
s s * 


NORTHWESTERN FIELD MEN 
HUNT 
WOLFE & BRUEN 


with 
GUNN & STONES 


over 


HILL & DALE 
through 


AKERS of GREENE GROVES 


from 


FARGO to CHAMBERLAIN! 






















SAN FRANCISCO: DALLAS: 
George O. Hoadley J. S. Aldehoff & Co. 
er General Agents 
DENVER: NEW ORLEANS: 
E. J. Miller J. D. Kitchen & Bro. 
General Agent General Agents 
OF AIX-LA-CHAPELLE .GERMANY. 
—— ‘STATES BRANCH 
W YORK. 
CHICAGO: ATLANTA: 
Harvey W. Murray Jerome & Brown 
General Agent ers 
M t l it F ’ INSURANCE 
€tropoluitan Fire company 
OF CHICAGO 
; ’ ; INSURANCE 
Hibernia Fire comeany 
OF CHICAGO 
are seeking desirable agents in Illinois. Write for 
particulars regarding commission contract. 
JOHN NAGHTEN ©, CO., General Managers 
ESTABLISHED 1863 
INSURANCE EXCHANGE, CHICAGO, ILLINO!S 














“Please 


be necessary to advise them: 


Home Office: ° 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASEIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


- Shelbyville, Illinois 
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MOME OFFICE, GLENS FALLS INSURANCE COMPANY 


| Organized 
VL abba A. D. 1849 

Insurance Company 

Glens Falls, New York 





“Old 
and 


Tried” 








America’s Popular Fire Insurance Company 














The matchless old Company has stood the test of all the great conflagrations and financial 
disasters that have occurred for more than sixty-six years; and to-day is recognized, by the 
most capable financiers and fire underwriters, as one of the strongest and most honorable 
fire-indemnity corporations in the world. 


The name P¢iu- is synonymous with the “best” in fire underwriting. 


Agents recognize that, in building up a business in the GLENS FALLS, they are building 
for all time to come; that, in an agency for the GLENS FALLS, they have a priceless 
asset to pass on to their children and so on down to their grandchildren. 


Total Assets, $5,859,946 Policy-Holders’ Surplus, $2,754,209 


R. A. LITTLE, President 
J. L. WHITLOCK, Vice-President 
C. J. DOLONG, Treasurer 


E. W. WEST, Vice-President 
H. N. DICKINSON, Secretary 
































Fire-Marine-Automobile-Tornado 


| ° 
“Ole Organized 
“ A. D. 1849 
Tried” Fa tics 


Insurance Company 
Glens Falls, New York 














One of the Oldest, Strongest and Most Honorable 
Fire Indemnity Corporations in the World 





Its investments are supervised by most capable financiers. 


Its risks are widely distributed and it is in no danger of 
excessive loss from any $reat conflagration. 


It protects the rights and interests of all who insure with it. 
It enjoys most friendly relations with its splendid corps of 
loyal agents, whose enthusiastic and painstakin?, co- 
operation have made possible the unprecedented record of 


the “Old and Tried.” 


There are many fire insurance companies, but only one 


Fit 


WESTERN DEPARTMENT PACIFIC COAST GENERAL AGENCY 
GLENS FALLS, NEW YORK SAN FRANCISCO, CALIFORNIA 
J. L. WHITLOCK, Manager E. E. POTTER & SONS. General Agents 
SOUTHERN DEPARTMENT TEXAS GENERAL AGENCY e 
COLUMBIA, SOUTH CAROLINA DALLAS, TEXAS 


E. G. SEIBELS, Manager TREZEVANT & COCHRAN, General Agents 
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FEDERATION ACTIVITIES 


INDIANA MEN MUCH AROUSED 


Labor Organizations Are Seeking a 
Revision of the Present Work- 
men’s Compensation Law 


Indiana insurance’ men are aroused 

er the attitude of labor organizations 
uu the subject of workmen’s compen- 
sation. A revision of the present*stat- 
ute is being urged by labor leaders 
which will develop into a close contest. 
The question will be before the state 
meeting of the insurance federation at 
Indianapolis, Oct. 26, and it is ex- 
pected that each county division will 
be well represented. Recent county 
meetings have resulted in the follow- 


ing: Owen County—Mary B. Lom- 
bard, chairman; C. R. McClure, secre- 
tary; R. Boyer, T. G. Spangler, 


N. G. Walkam of Spencer, executive 
ccmmittee. Bartholomew County—A. 
R. Shedron, chairman, Columbus; J. D. 
Punter, John Mahoney, E. C. Rogers, 
Scott Setser and C. W. Utter of Hope. 


Ohio—The federation continues to 
show a healthy and steady growth in 
Ohio, the organizers meeting every- 
where with success. At Delaware, 
Delaware county, a county organiza- 
tion was perfected with W. F. Pollock 
as chairman, and M. Dooderer of 
Delaware as secretary. 

At Toledo ten teams are working 
with the best of results. The chair- 
man of the county executive commit- 
tee is C. G. Smith, and the secretary, 
K. C. Rowland. <A like membership 
committee is at work and the outlook 
is the best in the state so far. 

On Sept. 28 a meeting was sched- 

d for Mt. Gilead, Morrow county, 

t a heavy rainstorm prevented the 
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Being organized on con- 
servative basis. 


Insurance Exchange 


CHICAGO 
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desired attendance and another date 
will be set. 

On Sept. 29 a rousing session was 
held at Ashland, Ashland county. J. 
W. Brown was made chairman of the 
executive committee, and R. D. Mc- 
Connell secretary. The outlook is fine 
in this county. 

At Mt. Vernon, Knox county, an or- 
ganization was perfected on Sept. 30 
with M. Greer of Mt. Vernon as 
chairman. 





The Indiana Federation of Labor, at its 
annual convention at Logansport, adopted 
a resolution condemning the present work- 
men’s compensation law and demanding a 
constitutional convention if the legisla- 
ture meeting in January next does not 
make changes in the law demanded by the 
labor element, especially the coal miners, 
who contend that the law favors employ- 
ers. Edgar A. Perkins, former president 
of the federation and now chairman of 
the state industrial board, defended the 
law and said any changes in it should be 
conservative and made with care and cau- 
tion. 


Oregon—The Insurance Federation of 
Oregon is becoming active and laying out 
plans to cope with the proposed legisla- 
tion which will come before the state leg- 
islature this winter. The first step to 
bring to the attention of the public their 
activities is the announcement that I. T. 
Boak, head consul of the Woodmen of the 
World and president of the Insurance 
Federation of Colorado, will speak to the 
Oregon federation and the public at the 
Benson hotel in Portland, Oct. 16. 
———quuX“@084- 8 


JAMES H. SOUTHGATE 
STRICKEN SUDDENLY 


(CONTINUED FROM PAGE 1) 
as a campaig\ orator during that con- 
test. 


Interest in Education 


His interest in education was none the 
less intense than his activities in other 
endeavors. For many years he served as 
chairman of the board of trustees of Trin- 
ity College. Uncompromisingly he cham- 
pioned educational independence and free- 
dom of thought. Only a few days before 
his death he remarked to a friend that this 
freedom of thought in education was a 
passion of his life and he won the proud- 
est victories of his life in such a stand. 
Not long since he was elevated to the 
presidency of the North Carolina Peace So- 
ciety, for which idea he held strongly in- 
trenched arguments. He was president of 
the Durham County Agricultural Society, 
former president of the Durham Chamber 
of Commerce, a director in the Citizens 
National Bank, a trustee of the Durham 
Conservatory of Music and the Durham 
Public Library, a Mason and a Pythian. 


Long Citizen of North Carolina 


Though born in Norfolk, Va., he had 
been a resident of North Carolina ever 
since he was two years of age. He at- 
tended the University of North Carolina, 
but his college career was cut short by 
his determination to return to Durham 
and become associated with his father in 
the conduct of insurance business. He 
was born July 12, 1859. His interest in re- 
ligious affairs was that of a layman, but 
he frequently found occasion to fill a pul- 
pit in the capacity of supply minister. 
Of his four children, only one son, Thomas 
Fuller Southgate, survives. Mr. South- 
gate succumbed to an attack of apoplexy, 
death overtaking him a few hours after 
he was stricken. His funeral was held 
Sunday afternoon. 


Great Tribute to Woodworth 


Perhaps the National Agency Associa- 
tion ae Mr. Southgate at his best when 
the presentation was made to Cc. H. Wood- 
worth of Buffalo at the convention in that 
city. Mr. Southgate paid the tribute to 
Mr. Woodworth and reached the very 
heights of eloquence. It made so profound 
an impression that the newspaper men laid 
down their pencils and failed to take the 
remarks. In fact or could not be ade- 

y transcribe oO paper. 
bs as first time on such an occasion 
in the history-of Durham every manufac- 
turing plant and business house in the 


CUSTOMERS’ EXPIRATION BOOKS 

















Write for prices 
Tue WESTERN UNDERWRITER. 


Absolute Security 


= 


IMPERIAL ASSURANCE COMPANY 


(Formerly Pelican Assurance Company) 
NEW YORK 


FIRE 


USE AND OCCUPANCY — TORNADO — SPRINKLER LEAKAGE 


Head Office 
100 William St., New York | 


Excellent Facilities 


Pacific Department 
343 Sansome St., San Francisco 














JAS. H. SOUTHGATE, Durham, N. C. 
Former President of the National Asso- 
ciation of Insurance Agents, Who 


Died Last Week 





city was closed Tuesday afternoon from 3 
to 4 o’clock as a tribute to Mr. Southgate. 
Throughout Saturday the body lay in state 
- the East Duke building, at Trinity Col- 
ege. 





2>e<e—__ 
Farrar Has a New One 


ThexFederal Agency Company has 
been incorporated at Lawrenceburg, 
Ind., with $3,000 capital stock, by W. C. 
Farrar, A. W. Kops and I. M. Cohen. 
Farrar’s insurance activities have 
brought him much publicity of a certain 
kind. He has operated around Cincin- 
nati and Louisville. Lawrenceville is 
on an interurban line a few miles out 
of Cincinnati. 
————(qx@20e—___ 

Patience, which waits for results, and 

perseverance, which unceasingly strives 


to produce them, working in unison, can- 
not ultimately fail. 





USE AND OCCUPANCY LINES 


Calumet & Hecla Copper People Have 
Outstanding Bid for Some $4,000,- 
000 More Insurance 








It is stated that the Calumet & Hecla 
mine people in the northern peninsula 
of Michigan have an open bid in the 
market for $4,000,000 extra use and oc- 
cupancy insurance. This concern is 
carrying now all it can get in the way 
of use and occupancy of various kinds. 
The enormous demand for copper and 
its high price have caused a great boom 
and the copper company desires to have 
all the protection it can. 

There has been some question as to 
whether use and occupancy will be as 
popular and as much in demand when 
the war closes and the big profits on 
munitions and other products in so 
great a demand on the other side are 
no longer in sight. It is thought, how- 
ever, that the assured have gotten 
pretty well educated as to the desir- 
ability of this kind of insurance, and 
while there may not be the large lines, 
yet there will be more and more of 
this class of indemnity wrttten. 


> 9 a 


\WIARTINSVILLE IS INSPECTED 


_The Indiana Fire Prevention Associa- 
tion held a meeting at Martinsville, Ind., 
last week, under the auspices of the local 
chamber of commerce. Twenty members 
responded to the call and enjoyed the hos- 
pitality of the local business men at a 
noonday luncheon. An evening meeting 
brought forth an interesting interchange 
of ideas between the hosts and visitors. 
The meeting was addressed by Roger W. 
Wallace of the state fire marshal’s office, 
President J. A. Bawden and Secretary 
Frank G. Herman for the fire prevention 
association and E. G. Toner of Martins- 
ville. J. A. Bawden addressed the high 
school students during the afternoon. 

W. H. Gabriel and Richard Creifelds, Jr., 
discovered and subdued an incipient blaze 
in the basement of a moving picture thea- 
ter while making inspections. The jani- 
tor in charge had been burning trash and 
went to dinner leaving a large pile of 
boxes and excelsior in front of the furnace. 
This ignited and what might have been 
a serious fire was happily averted by early 
discovery of the trouble on the part of 
the inspectors. 

—_—___—~-9 ae 


Combine walking, talking and thinking. 
It’s worth while. 








An American Company. 


centers. 








INCORPORATED 1849 


| RINGEIELD EBit INS.G 


‘WESTERN DEPT. CHICAGO. AE DEAN Mcr. 


Large capital and ample surplus. 
Successful record of nearly seventy years. 
Broad and progressive policy. 
Liberal individual lines. 
Carefully guarded liability in conflagration 


OFFERS Fire, Lightning, Hail, Tornado, 
Insurance as safe as that of any company 
in the world. 


THE SPRINGFIELD enjoys the confidence and loyal cooper- 
ation of thousands of local agents who know its character and 
appreciate its unique attitude in refusing to compete with its own 
agents thru Underwriters’ Agencies. 


SPRINGFIELD, MASS. 
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AS VIEWED FROM CHICAGO 


JOYS & GLOOMS DINE 


The Joys & Glooms had a dinner 
Tuesday night. And everybody made 
a speech and was proud of himself and 
concluded it was a good time. And 
“Garry” Worthington, the czar, had his 
sword, and that was a good thing, be- 








cause he made Alex. Smullan sit down 
and give somebody else a chance. And 
Alex swung his hammer around, but ; 
he didn’t hurt anybody—just scared 
And Sandy Monroe | 


them, that’s all. 
was toastmaster, like he always is, 
which is good enough for everybody 
but Charley Hecox; and at that it’s bet- 
ter than Hecox’s poetry. And Fred 
Spoerer, the poet laureate, laureated 
some; and Ike Ullmann, his partner, 
told what he thought about such a 
partner—no, just. part of what he 
thought; and the less said about his re- 
marks the better. And “Jawn” Mar- 
shall, Junior, made one of the nicest 
speeches he ever made; and he wasn’t 
nominating anybody for president of 
the Northwest association. And every- 
body says John will make the best 
president the Union ever had. And 
Robert McCullough told about old 
times when he was young, about the 
time every girl was reading “Ben: Hur.” 
And “wee Wullie’ McCullough made a 
speech. And everybody else did, only 
some of them made two and Alex 
Smullan made seventeen. John Fitz- 
gerald paid a feeling tribute to the 
memory of Ben L. West. Every living 
member was present except W. 

Mack of the “Weekly Underwriter.” 


. * * 


ISSUE OVER CHICAGO TAX 


Superintendent Potts of Illinois has 
stirred up another mare’s nest by claim- 
ing that the fire companies have not 
been reporting the premiums they 
should for the 2 percent firemen’s pen- 
sion fund for the city of Chicago. 
Companies are required to pay 2 per- 
cent of their premiums to the Chicago 
city collector. State’s Attorney Hoyne 
has begun investigating the charge to 
see whether it is true. Superintendent 
Potts claims that $13,365,261 represents 
the premiums of Chicago for 1915. He 
states that $10,779,526 was reported, 
thus causing the city to lose $56,000 in 
insurance taxes. Superintendent Potts 
claims that there are probably $250,000 
of back taxes that have not been paid. 

This investigation has been made by 
H. B. Seely, who has been affiliated 
with George H. Holt in the Policyhold- 
ers Union, and later did considerable 
investigating for Mr. Potts. The in- 
surance companies claim that there has 
been no attempt to reduce the pre- 
miums, but that Mr. Seely has not de- 
ducted reinsurance from the premiums 


Agency for Sale 


Healthy, growing agency, in town 
of 30.000 in Wisconsin. Failing health 
only reason for selling. Address 6-P, 
care The Western Underwriter. 








FRED MEES 
MAP FILE 
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Strongest 
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CLEVELAND NATIONAL 
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FIRE INSURANCE COMPANY peo io 
‘CLEVELAND, OHIO ota 
J. H. MACFARLANE, MANAGING UNDERWRITER * 


A strong, modern Company that believes in and upholds the American Agency System 





CASH CAPITAL $700,000.00 _ Hyman D. Davis, Pres. 


©. T. Brown, SEc'y 











that have been filed with the city. In 
other words, they claim that Mr. Potts 
is talking about gross figures, while 
the reports of the city department are 
on a net basis with reinsurance pre- 
miums deducted. 

However, Mr. Seely gives his opinion 
that the gross premiums constitute the 
basis on which the tax is to be com- 
puted. He claims, in other words, that 
the original writing company is re- 
sponsible for all the taxes. Mr. 
Hoyne’s office will look into the matter 
and see whether the charges can be 
substantiated and if there is ground for 
going after the companies for these 
taxes. 

* * & 
SPRINELER LEAKAGE LOSS 


Property owners, as a rule, have not 
deemed it necessary to carry sprinkler 
leakage insurance on buildings. It has 
been the general impression that loss 
to building would be very small and so 
this class of insurance has been carried 
on contents to a large extent, but build- 
ings are not generally insured. How- 
ever, to show that a loss to the build- 
ing is always possible, the case of the 
“Leader” department store, operated by 
the M. Schultz Dry Goods Company at 
Lafayette, Ind., is interesting. 

It seems that a pipe connected with 
the sprinkler equipment, under the ce- 
ment floor, split, the water coming up 
through the floor, causing heavy dam- 
age not only to the floor and building, 
but to the contents. It was discovered 
by a watchman at night, who shut off 
the riser valve. This, of course, did 
not meet the situation, and later the 
gate valve and street valve were closed, 
but the water in the tank had been 
drained out through the split pipe. 
The loss was 68 percent. 

kk x 

Charles LeRoy Hecox has been elected 
a director of the Underwriters Salvage 
Company, succeeding the late Wilfrid M. 


Patton of the Northwestern National. 
* * + 

BR. G. Shutter, general agent of the cas- 
ualty department of the American Fidel- 
ity at Chicago, has moved his office from 
2064 Insurance Exchange to 958 Insur- 
ance Exchange, where he is located with 
Schick & Beard, general agents of the 
company’s surety department. 

* * * 

A. S. Hall, of Chicago, special agent of 
the Svea, has moved his office to 1050 In- 
surance Exchange, Chicago. 

* om a 

W. E. Higbee, of Fred S. James & Co., 
Carl Huncke of the Germania and Robert 
H. Hunter of Rollins-Burdick-Hunter Co., 
have been nominated for executive com- 
mittee of the Chicago Bo 

* * a 

The annual business potters dinner of 
Moore, Case, Lyman & Hubbard, was held 
at the Chicago Athletic cao last Friday 
night. There were a number of stunts 
pulled off under the direction of Fred N. 


ADDING MACHINES 


Bought—Sold—Rebuilt 


We buy fire salvage for cash or rebuild for assured or 
Company. Wire full particulars our expense or write, 
Our appraisal proposition vill interest you. 


DONALD C. PRICE CO. 
186 N. La Salle St. 





Chicago 





The Reisch Indemnity Company 








(A PARTNERSHIP} 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 


NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 


UNITED STATES BRANCH: 123 William St., New York 
J.H. LENEHAN, United States Manager 


Assets $2,063,314.66 Surplus $1,140,616.12 Liabilities $922,698.54 


Surplus enhanced by amount of Special Deposit ‘= = $500,000 
The above funds are held exclusively for 
the protection of American policyholders 
GEO.A.MOWRY § W.A.GORDON 
President Secretary 











WM. WALSH 
Ass’t Secretary 


Twin City Fire Insurance Company 


MINNEAPOLIS 
Capital $500,000 


I ti » a Coreen. F annigt pend and aes public. poem arg the mer 
or ambitious officers of companies who desire to get generous res of lines on worthy, 
ns pec 10nS writable and meritorious offerings. the interests of small and medium size 


Guarding 
companies which are being deluged with the “skimmed milk’’ arbitrarily ed upon 
them by those who think that ALL companies are ‘volume craz; Me —Dixit et Feci olay va 


me here for judgment as to imminent or remote i tibility. I can 

and will give 1t to those who desire to become a potent ree in eo hong busi- 

ness and fitly survive—my phone is beside you is your Tuscu a W. PIERCE 
‘Teoghene Wakes 2663 Independent Inspector and Fire 

1568 Insurance Exchange - - Chicago vention Counselor 























FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1916 


Cash Capital - : . - $1,000,000.00 
Assets - - - : 2,377,857.39 
Liabilities (Except Capital) - - 467,413.45 
Surplus to Pelicyholders - - 1,910,443.94 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE /ETNA ACCIDENT AND LIABILITY CO. 
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Coffin. It was a great get-together occa- 
sion and manifested the esprit de corps 
that is recognized in, that office. 


cook county “APPOINTMENTS 


Germania—G. R. Struckmann, F. W. Poffrath, 
Chicago. 

ome—A., J. 

Phoenix, pei? ?. Hall, Chicago. 

Security, Ct. Px Schubert, Chicago. 

Standard, Ct.—J. H. Dawson, M. E. Olson, 
Chicago. 

Aetna—R. B. stephegeon, © Chicago. 

Amer. Cent.—H Berg, Chita. 

Continental—E. H. es W. Paisley, 
Chicago; H. Manasse, E. H. fulebadens Ravens- 
wood; M. T. Plummer, I. Shaunnessey, Auburn 
Park; A. Snyder, Englewood; George Vehe, 
Palatine. 

Fid.-Phenix—R. Walsh, West ie ie ro 

Glens ee ag * Haase, Oak P. 
Barker, P. J. se ara William Wallace, Chi- 
cago. 

Des, Amer., N. P. Martin, E. B. 
Lamkin, J. J. "Winkler TT P. Oster, Chicago. 

Germania—M. S. Potk ke, J. Grosby, 
Kelly, G. P. Cpe, Chicago. 

mane eT | H. H. Barbour, O. C. 
Balyeat, E x —-, Chicago. 

L& L. & Newman, Austin. 
Marquette of Pe ang A. Kelley, L. Kraus, S. 
Kraus, C. Kraus, Chicago. 

Royal—O. A. ag Se Oak Park; H. P. Mar- 
tin, E. B. Lamkin, Chi 

Royal Exch.—G. Dablestein, U. S. G. Early, 
Chicago. 

Scott. Union—E. W. Newman, Austin. 

American, N. J.—R. H. Beesley and R. G 
Kirmaier, Chicago. 

ig Pa—G. Earley, G. Dabelstine and 
A. Hepp, Chi ‘_ 

Ghene aiis—H. Custer, Chicago. 

Germania—W. r ors Oak Park; P. R. 
ae = Austin: fi . Derby, H. J. Derby and F. 


N. ‘J go. 

Nord PBeadache PY L. Osborn, A. G. Lange, 
an C. Anderson, Chicago, 

Gavenis: Ct.—T. J. Prindiville, A. E. Sexton 
and A. Croxson, Chicago. 

Security, Ia.—F. Beck, Chicago. 

Standard, Ct.—R. P. Hillinger, Chicago. 

Connecticut—A. R. "Helm, C. H. Nickels, P. 
Von Kirchberg, Chicago. 

Northern, "Y—C. A. Kelley, Chicago. 

Wmsburg. City—C. A. Kelley, Chicago. 

American, N. Brie ge a Chicago. 

Aetna—Miss R. L. Winn, W. . HB Braun, Chi- 


cago. 
Standard, Ct—R. H. Beesley, R. G. Kir- 
maier, Chicago. 
—_——__= 6 
Illinois Agency Appointments 
Agricultural—F. L. Becker, ——— 
Amer. Eagle—F. D. Palmer, 
American—E. Barry, Elkhart; N. * Burkham, 
Argento; C. S. Williams, Yorkville. 
Boston—F. L. Docker. Princeton. 
jcamenea._F Vaile, Dixon. 
Dubuque F. & M.—J. H. Bastert, F. B. Castle 
and F. Miller, Be 5 
Franklin, Pa. . R. Carnahan and R. L. 
Carnahan, Eldorado. 
Milw. Mech.—C. S. Williams, Yorkville. 
Mercantile—F. B. Graham, Ottawa; R. J. Jen- 
nett, Streator. 
N. W. Natl—C. D. Etnyre, Oregon; C. S. 


ht a rs. 

% B. xi Py ee. Emma L. Bastert, 
F. Miller. and F. B. Castle, Quincy. 

Prev Paris—J. E. “Mur hy, Moline. 

Royal—E. _P. Stapleton, New Berlin. 

Security, Ia.—L. H. Ante Martinsville; 
> Brickey, White Hall; owed Taichi: 

W. Dawson, , Ba RS ade, White 
fia: R. Wilson, Ramsey; 7. ww. Shepherd, Jr., 
Oakland. 

Com. Union, o> Poynton, Carmi. 

Fire Asso.—F. we aw ag Steeleville; E. D. 
Meredith, Chester; R. A. Fea Mt. Olive; 
A. Werre, Steeleville; F. Castle, Quincy. 

Germania—J. H. Walker, Gdizonia 

Millers Nat—J. D. Brady, Buda; W. Will- 
meroth, Peru; Manford Woods, Macomb. 

hio’ Farmers—J. . Lynch, Chicago; F. H. 
ees, St. David; G. ” Hardbeck, Edwardsville; 

S._A, McMillan, Monmouth. 

Twin oe - Boylan Ph gy me L. D. 
Carbaugh, De ibe R. HH Holcomb, Aurora. 

Atlas, Eng. —: a Bastert, F. C. Miller, F. B. 
Castle, emg wees Quincy. 

American, N. J.—G. A. Brandstetter, Grays- 
lake; C. E. Haefele, Burnt Prairie; W. B. Mc- 
Ilwain, Sparta; J. J. Morris, Bluford. 

Aachen & Mun.—E. sees Belleville. 

p Commonwealth—Henry Bastert, F. C. Miller, 

Castle, Emma L. Bastert, Quincy; R. W. 
Vollwrack Camp Point. 

Concordia—F. B. Castle, Quincy. 

Connecticut—L. A. Taylor, Woodhull. 

‘ Fidel.-Phenix—Henry Whildman, Prophets- 
own. 

Glens Falls—J. A. Heckelman, Lena M. Heck- 
elman, Thelma E. ee maWe Cullom; J. N. 
Powell, Princeton. 

Millers Natl.—Ww. Coughlin, La Salle. 

Rhode Isl. at award. Meyers, Streator. 

Sun, Eng—J. N. Rosborough, Noah Ros- 
borough, Ne es 

Twin City—F. C. Euteneuer, J H. epee 
Havana; C. E, Jones, Springfiel 

Patriotic—H. C. 6 Ty Robinso 
Russell, Mt. Carmel; J. R. Sunkel, Pais R. % 

ebb, Mt. Vernon; W. H. Webster, E. W. 
Lowman, Jake Murphy, Peoria. 





The Leading Fire 
Company of = World 








P. W. CADMAN, Asst. Mgr. 








ROYAL 


INSURANCE COMPANY, Limited 


Assets in United States $13,760,250.29 


Held for Exclusive Protection of United States Policyholders 


Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “who have not the right or power to reduce the aggregate of the 
deposit so in trust with them, without the previous consent in each case of the Superin- 
tendent of the Insurance Department.” (Quotation from Deed of Trust) 


The Royal owns and occupies its own magnificent Office Buildiigs in the Cities of 
New York, Philadelphia, Chicago and San Francisco. 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 





Not Here for a Day 
But for All Time 








GEORGE W. LAW, Manager L. C. STARK, Loss Supt. 











RATES ARE DISAPPROVED 


OKLAHOMA BOARD’S RULING 





Amends Compress Tariff and Orders 
Its Acceptance or Continuance 
of Old Figures 





Oklahoma City, Oct. 4—(Special)— 
The following is the statement made by 
Secretary W. R. Samuels of the Okla- 
homa state insurance board: 

On hearing, held Tuesday, Oct. 3, 
1916, on fire rates covering compress 
properties and cotton stored in same, 
as filed by the Oklahoma Inspection 
Bureau on behalf of certain compa- 
nies authorized to do business in this 
state, the board finds the rates exces- 
sive as provided in the schedule and 
it is hereby ordered that the basis rate 
as provided in said schedule be fixed as 
follows: 

On compress properties and cotton 
stored in same, located in 1 and 2 class 
towns, $1.25; in 3 and 3% class towns, 
$1 50; in 4 and 4% class towns, $1.75, and 
in 5 and 6 class towns, $2; and that the 
schedule providing for the standardiza- 
tion of the compress plants and the 
penalties for deficiencies are hereby ap- 
proved. 


May Use Old Rates 


It is further ordered that the Okla- 
homa Inspection Bureau, acting for and 
on behalf of other companies author- 
ized to do business in Oklahoma, may 
have the privilege of withdrawing said 
schedule as amended by the state in- 
surance board and let the present rates 
remain in effect until such a time as 
the experience of the companies, in the 
opinion of the board, will warrant either 
a change in the rate or schedule cov- 
ering compress properties and cotton 
stored therein. 

It is further ordered that unless this 
schedule of rates be withdrawn by C 
T. Ingalls, manager of the Oklahoma 
Inspection Bureau, acting for and in 
behalf of certain companies authorized 
to do business in this state, on or be- 
fore Oct. 15, said schedule will stand 
approved and will be in full force and 
effect on and after that date. 





Ss U R P L U Ss Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 


LINES ano 





FLOATERS socsrusce nxctengs 


and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; PROMPT ATTENTION 


F. R. THOMPSON 


Chicago, Ill. 








CHARTERED A. D. 1794 


“SNE? CONPAnG 
SRAge: OF FENNNaovoNt 


308-310 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas 
SAM’L P. RODGERS, Asst. Sec’y. 





CASH CAPITAL $1,000,000 
TOTAL ASSETS, ‘su RPLUS TO POLICYHOLDERS 
$4,012,344,68 $1,426,420.70 
FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


National Inspection Co. Reports 


AN INVALUABLE AID 
AN EVER READY REFERENCE 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 


C. A. PALMER, President C. O. DAVIS, Vice-Pres. W. A. ELDRIDGE, Secy. 
S. D. ANDRUS, V.-Pres. & Man’g Undwriter F. H. ALDRICH, Counsel H.R. VERNOR, Asst. Secy. 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $233,700.00 Assets $471,503.00 
Surplus to policy holders $342,433.00 
406-412 DIME BANK BUILDING 


63rd ANNUAL STATEMENT 











o 
Se Capital - = © = © # = § 600,000.00. 
Assets (to protect policy holders) - - 4,680,815.93 
Swuwance Compamy Net Surplus to policyholders - - - 9%,532,375.86 
of WetattownD.¥: Net surplus tostockholders - - - 1,832,375.86 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EV ANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentuc: , Indiana: olis, Ind. 
P.P. WIPPELL, State Agent, Illinois and Wisconsin, 70. Box 225, Chicago 
H.F. WATERMAN, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Ne 








COMMERCIAL NATIONAL 
FIRE INSURANCE Co. 


OF CHICAGO, ILL. 
10 SOUTH LASALLE ST. 


Specializing in High Grade Surplus Lines 
wy 
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OHIO AND W8ST VIRGINIA 








MEETING DATES AT COLUMBUS 





Chiefs’ Session Set for Tuesdays—Blue 
Goose Party Saturday—Local 
Agents’ This Month 





It has finally been decided to hold 
the first annual meeting of the Fire 
Chiefs Association of Central Ohio at 
the Front street fire headquarters, Co- 
lumbus, next Tuesday, at 1:30 p. m. 
This meeting will be attended by mem- 
bers of both insurance field clubs. Of- 
ficers will be elected and reports on 
hose and hydrant standardization will 
be received. 


On Saturday night, October 7, Ohio | 


pond of: the Blue Goose will have a 
free theater party at Keith’s, Colum- 
bus, followed by a lunch at the Ath- 
letic Club. Officers will be elected. On 
Tuesday the field clubs will hold their 
regular October meeting. 

There will probably be a meeting of 
the Ohio Association of Insurance 
Agents at Columbus in November, in- 
stead of December, at which the mat- 
ter of dues to the state and National 
associations will be settled. Insurance 
laws and extension work will also be 
discussed. 





To Observe Prevention Day 


Cincinnati proposes to have a model 
fire prevention day observance on Oct. 
9. Under the leadership of Capt. J. J. 
Conway of the salvage corps, the 
whole city is being organized with a 
view to securing the greatest turn-out 
possible. All business and civic organi- 
zations, women’s clubs, etc., are being 
invited to send in their reservations for 
as many seats as are needed at the 
Lyric theater, at 1:45 p. m., when Lur- 
ton H. Stubbs, of Cedar Rapids, Iowa, 
will deliver his famous lecture with 
motion picture films on fire prevention. 
Mr. Stubbs is making a special trip to 
Cincinnati at the request of Captain 
Conway. 





Mutual to Write Sprinkler Leakage 


The Wayne Mutual Fire of Eaton, 
Ohio, has been licensed to write sprink- 
ler leakage, lightning, gas explosion, 
dynamite and gunpowder explosion, etc., 
and automobile theft and property dam- 
age. 





COLUMBUS FIRM DROPPED 


The Association of Insurance Under- 
writers of Columbus has dropped from 
membership the Bryson-Bedwell-Bru- 
bacher Company for refusing to stand its 
prorata share of expenses in the Colum- 
bus organization as now constituted. 

Under the former constitution and by- 
laws, the auditing of the association was 
done by a private individual. During the 
past summer the rules were so amended 
as to employ a secretary-auditor, who is 
paid prorata by the membership. 


TO DISCUSS CHANGES IN RULES 


The Cincinnati Fire Underwriters Club 
will discuss the changes proposed in the 
constitution and by-laws at the October 
meeting, which will be held Thursday. 
The matter was brought up at one of the 
summer meetings, but on account of the 
importance of the matter was laid over 
until fall, when a fuli attendance might 
be secured. 





Ohio Agency Appointments 

Westchester—G, P. K. Koelliker, Cleveland; 
A, Brenneman, Elida; D. Jones, Vaughansville; 
C. Ih. Weiner, Corning; W. G. Shannon 
Co., Eaton; G. R. Coit, Kalida. 

Automobile, Ct.—C. V. Martin, Arcanum. 

California—Harter & Calmelat, Canton. 

Coml. Union, Eng.—C. Morgenstern, Cleve- 
land; F. Torner, Marietta. 

Farmers, Pa.—E. E. Masstics, Cleveland. 

Fire Assn.—H. P. Welsh, Perrysville. 

Girard—L. V. Kaufman Co., Cleveland. 

Home—C. S. Martin, Malta; J. M. Purnell, 
Miamisburg. 

North Amer.—H. P. Welsh, Perrysville. 

State of Pa—C. G. Johnson, Columbus. 

New Jersey—Campbell rns. Agency, Canton. 

Northern, N. Y.—A. H. Goble, Ravenna. 

North River—Casteel & Theobald, Napoleon; 
Mary Volk, Galion. 

Norw. Union—C. Morgenstern, Cleveland. 

Palatine—J. C. Hanna, Cleveland. 

Royal—T. McEvilley, Norwood; E. H. Nelson, 
Mt. Healthy; A. Hickenlooper, Cincinnati. 

Automobile—W. B. Stewart, Marysville; Cas- 














F.C. VAN DUSEN, Prest. 





Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC. 31, 1915 

CASH CAPITAL .:..........000.s scene 

NET SURPLUS OVER ALL LIABILITY ......... Re 

SURPLUS TO POLICY HOLDERS..... 
WRITE US ABOUT AGENCY FOR YOUR TOWN 

We desire agents in all good towns where we are not now represented. 

JOHN D. McMILLAN, Vice-Prest. 


Soaasdevced ebeosspe $200,000.00 





ALFRED STINSON, Sec'y 


CASH 
CAPITAL 


$200,000 422. 
$20 0,0 0 01915/$246,135.97 










NET 
SURPLUS 





$200,000 
$200,000) 1909 
$200,000} 1910 
$200,000 
$200,000 


$200,000 



























F. H. HAWLEY, President 


Organized 1848 


Windstorm and Auto- 
mobile Insurance 


Net Surplus - 





Fire, Lightning, Tornado 


$1,376,041.16 


Ohio Farmers Insurance Company 





No Annexes. 


- Insurance Exchange, Chicago, III. 


W. E. HAINES, Secretary 


LE ROY, OHIO 


No overhead writing. 
An Agents’ Company 


Western Department 


Cc. L. HECOX, Manager 











eel & Theobold, Napoleon; C. D. Ferguson, 
Paulding. 

Twin City—L. C. Harper, Akron. 

Yorkshire—S. D. Corner, Zanesville. 

Amer. Eagle—H. Church, Mansfield. 

Camden—H. M. Foote, Cleveland. 

Columbian, Ind.—The Archer-Hardesty_ Co., 
Reinhold Steinke, L. D. Corbett, R. Stody, 
Alfred Hardesty, D. Sherwood, Cleveland. 

Columbian Natl.—Minnette M. McCray, Logan. 

Coml. Union, Eng.—I. E. Riedinger, A. C. 
Heacock, Alliance; Le Fevre & McClure, Se- 
bring; D. Stackich, Cleveland; M. M._ Edgar, 


J. P. Stotter, W. C. Deise, E. J. Buell, T. 
Ressler, S. Ulmer, H. W. Price, T. M. Rob 
bins, P. M. Platten, L. Behrens, H. B. Cody, 
S. Scheuer, H. F. Winkler, J. E. Graham, 
D. F. Laughlin, A. D. Fraser, A. Metzner, 
Cleveland; The McConnell-Riedinger-Heacock 
Co., Alliance. 

Ger. Alli—J. L. Smith, St. Marys; D. F. 
Woods, Valley City; F.C. Secor, Cleveland. _ 

Ger. Amer., N. pat poke & Zimmerman, Cin- 
cinnati; H. A. Huey, Kenton; D. E. Simonton, 
Toledo; C. D. Terry, Columbus; R. W. C. Koch- 
heiner, Bellville. 2 

German, Pa.—C. F. Bain, Akron. 

Glens Falls—J. F. Pearce, Niles; C. C. Mor- 
gan, McConnellsville; Swift & Son, St. Marys. 

Globe & Rut.—J. H. Eldredge, Cleveland. 

Hanover—C, . Terry, Columbus; H. 
Markel, Cincinnati. 

Hartford—I. E. Hine, Mantua; W. J. Dodge 
& Co., Ravenna. hi , 

Hery Clay—Young & Wedding, Springfield. 

Humboldt—A. W. Snow, Cleveland. 

State, Pa—M. F. Snider, Cleveland. 

Ins. Co. of N. A.—S. L. Reisen, Celina; R. J. 
Comstock, Sylvania; M. Isaacs, Cincinnati. 

Inter-State, Mich—A. E, Jacobs, Wellston. 

Lon. & Lanc.—The McConnell-Riedinger-Hea- 
cock Co., A. C. Heacock, C. R. McConnell, I. E. 
Riedinger, Alliance. ; 

Marquette Natl.—M..Seuberling, Norwood. 

Mech. & Trad.—J. H. Maloney, D. E. Simon- 
ton, Toledo; S. L. Arnold, Ashland; Laura 
Trader, J. M. Sears, John Doyle, E. Klick, 
W. Klappert, J. Gunther, F. eyers, F. é 
Engel, W. H. Walker, B. H. Meyer, 


J. 

Natl.-Ben Frank.—A. W. Snow, McNutt-Mc- 
Call Co., Cleveland. : 

National, Ct.—Le Fevre & McClure, Sebring; 
F. M. Mountain, Somerset. 

Natl. Union—Theresa V. Lavan, Cleveland; 
J. W. Humes, Newton Falls. : 

N. B. & M—J. B. Downing & Son, Middle- 
ort. 
N. W. Natl.—F. W. Staffeld, Lakewood. 
Orient—C. H. Olver, Youngstown. 

Palatine—H. N. Loop, Salem. 

Royal Exch.—Lauterbach & Eilber, Columbus. 

Royal—C. R. McConnell, The McConnell- 
Riedinger-Heacock Co., I. E. Riedinger, A. C. 
Heacock, Alliance. 

Scott. Union—E. B. Joy, W. A. N. Lang, 
Cuyahoga Falls; C. A. Bratton, Barnesville. 

Security, Ia—S. D. Cosner, Zanesville; J. R. 
Barr, Cambridge; W. T. Harrison, Middletown. 

Security, Conn.—J. C. Hanna, Cleveland. 

Standard, N. J.—J. H. Rosevear, Jr., E. M 
Taylor, Akron. 





The McDougal Agency at Ceredo, W. Va., 
has been appointed agent for the Newark 
Fire. The McDougal agency is one of the 
large agencies of the town and special- 
izes on service to its customers. 





The Mercantile of America and. the 
Commonwealth of N. Y. have amended 
their Ohio licenses so as to include ex- 
plosions and all forms of risks as al- 
lowed by section 510 of the insurance 
laws. 





GERMAN FIRE 


INSURANCEC OMPANY 
OF WHEELING, VA. 
Organized in 1867 


Cash Capital $200,000. Net Surplus $140,213.45 


WM. F. STIFEL, President 
F. RIESTER, Seeretary 
S. W. RICE, Asst. Secy. and Supt. of Agencies 


E, A. KEELER : 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna, 


TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 





Cash Assets 2 . . . . . . . $1,035,389.00 

Net Surplus over capital and all liabilities, 636,264.00 

J. LINXWEILER, JR. Pres. WM. F. KRAMER, Sec, 
EDWARD J. WEISS, Special Agent 





Jacorporated 1876 
THE 


Ohio Mutual Insurance | 


COMPANY SALEM, OHIO 

JANUARY 1, 1916. 

Total Resources of the Company - $596,755.42 
Net Cash Surplus $187,135.64 


Fire and Lightning Losses Paid since Organizatio 
ire an Lightning loses Finid since ganization 


Present Rate of Dividend to Policy Holders, 25% 


Atno time in the history of the Company has the 
Saving to Policy Holders been less than 25% 


J. R. VERNON, President J. AMBLER, Secretary 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security ins. Co, 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital oR eb aleata ire $250,000.00 
Assets Bee Ss oe 819,501.41 
Surplus to Policy Holders - 539,513.90 


| CED 


F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst. Secy. R. B. HEATON, State Agt. 


INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1915 


Capital - - - - - - -$ 300,000.00 
Surplus to Policy Helders - 405,837.25 
Assets - - -+ - = + = 692,566.13 
Losses Paid to Date - + + 6,337,242.01 








1898 Eighteen Years of Service 1916 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct inany Statein the Union. 


F. L. TESCA CHAS. L. THURBER 
. President Secretary 





Columbiana County 


Mutual Fire Ins. Co. 
Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a genera | 
business. 


Our contracts have been good for three: 
fourths of a century and are still good. 


STRICTLY FIREPROOF 


NEW HOTEL : 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 





One minute from the 
Insurance District 





The Patronage of Ine 
surance Men is 
Solicited 








Laurence R. Adams, Sec’y and Mgr. 
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THE WESTERN UNDERWRITER. 











MIGHIGAN AND INDIANA 


INDIANA AGENTS WILL MEET 








Local Men Will Gather for Annual 
Conclave in Indianapolis 
Next Friday 





The annual meeting of the Indiana 
Association of Insurance Agents will 
be held at the Denison hotel, Indianap- 
olis, Friday of this week. The meet- 
ing will start at 2 p. m. The associa- 
tion is one of the best in the west. 
Adolph J. Meyer of Indianapolis is 
president. 

Legislative matters will be almost ex- 
clusively considered. Harry L. Ar- 
nold, actuary of the Indiana insurance 
department, will urge the enactment of 
a resident agent law; to correct the 
evils of overhead underwriting he will 
also advocate the separation of the in- 
surance department from the office of 
auditor, so as to get a definite authority 
lodged with both of them. Mark T. 
McKee, secretary of the National Coun- 
cil of Insurance Federations, will dis- 
cuss organization. 





HONOR PAID FOUR FIELD MEN 


State Agents Who Are Leaving Michi- 
gan Ranks Tendered a Dinner at 
Detroit 








Eighty-six field men and company 
officials attended the dinner at Detroit 
last Friday evening in honor of four 
state agents who are leaving the ranks. 
The honor guests were George A. 
Armstrong of the Aetna and George A. 
Hastreiter of the Hartford Fire, two 
veterans who have retired after many 
years of active service; Wilbur P. 
Robertson of the Liverpool & London 
& Globe, who has been called to Chi- 
cago as deputy assistant manager, and 
George K. March of the New Hamp- 
shire, who has been made western gen- 
eral agent of his company. 

William T. Benallack, general agent 
of the Michigan Fire & Marine, was 
chairman of the arrangements commit- 
tee and introduced W. S. Abbott, state 
agent of the North British, as toast- 
master. 

Sentiment tokens were given as fol- 
lows: To George A. Hastreiter, a 
beautiful pair of gold cuff links. To 
George A. Armstrong an opal stick- 
pin; to Wilbur P. Robertson a silver 
tray, and to George K. March a silver 
cigarette case, all tokens being prop- 
erly inscribed. 

Mr. Hastreiter, who lives at Ann Ar- 
bor, Mich., was unable to be present, 
but sent a warm letter of regard to 
his comrades in the Michigan field. 
Letters were read from Thomas E. 
Gallagher, general agent of the west- 
ern department of the Aetna at Chi- 
cago; James V. Barry, former Michi- 
gan insurance commissioner, and now 
assistant secretary of the Metropolitan 
Life, and Joseph W. O’Brien, state 
agent of the Home. President F. W. 
Sargent of the New Hampshire wired 
his congratulations to each of the 
guests of honor. 

Among the guests from outside the 
state were Charles R. Street, vice- 
president of the Fidelity-Phenix in the 
western department at Chicago; H. M. 





® a. M. BARFIELD, Pres. 














Capital Fire Insurance Co. 
OF CALIFORNIA 
Capital, $250,000 Surplus, $102,963 
W. L. PETTIBONE & CO. 


Eastern General Agents 


The Buck 


H. S. BASSETT, Sec’y 


MELVIN BARCLAY, Managing Underwriter 
Annual Statement, December 31, 1916 





eye National Fire Insurance Company 
TOLEDO, OHIO 


Capital, $100,000; Assets, $166,166.81; Liabilities (ex. capital) $23,488.57; Net 
Premiums, $33,881.46; Net Surplus, $42,678.24; Gain in Assets, $18,953.72; 
Increase in Reserve, $17,817.81. 


OHIO AGENTS WANTED HOME OFFICE: 337 SPITZER BUILDING 








Carmichael and Fred A. Rye of the 
Western Sprinkled Risk Association; 
George H. Batchelder, associate man- 
ager of the western department of the 
Pennsylvania, and Macfarlane, 
managing underwriter of the Cleve- 
land National. 


STIR AT INDIANAPOLIS * 


Some stir has been caused at Indian- 
apolis. because one of the agencies there 
refused to recognize the Indianapolis audit 
bureau. The agency threatened to resign 
its companies and some of its lines were 
not accepted at rates that it quoted. It 
is reported that three of the companies 
moved their supplies, while others are yet 
on the fence. 





WILL DISCUSS CHAIR LOSS: 


Companies interested in the Valley City 
Chair Company loss at Grand Rapids, 
Mich., will hold a meeting in Chicago 
next Friday morning at the offices of 
the Western Adjustment to consider the 
award that has been brought in. This 
was a sprinklered risk at Grand Rapids, 
Mich., and there were a number of in- 
teresting features connected with the loss. 
Attorneys recommend that the award be 
contested, as it is considered excessive. 





Indiana Agency Appointments 


Humboldt—Morgan & Ketchum, Rushville. 
w Union—M. Guy, South Bend; G. H 
Coleman, Jeffersonville. 
ci n. Lance.—Union City Realty Co., Union 
ity. 


L. & L. & G., Eng.—J. B. Davis, Scottsburg. 
Marquette Natl.—Acme Realty & Underwriting 
Co., Hammond. 

Mercantile—J. P. Rowell, Goshen. 

Natl. Ben Frank.—C. V. Slocombe, Blooming- 


ton. 

Northern, N. Y.—West Side Trust Co., In- 
dianapolis. 

North River—Hidden-Sankey Co., Inc., Terre 
Haute; Lewis Jones, Shelbyville. 
Newark—Schwartz, Kiracofe & Snider, Hunt- 

on; Farmers Trust Co., Columbus. 

ew Hamp.—F. A. Heyden, Evansville; Peo- 
ples States Bank, Indianapolis. 

N. B. & M., a> . L. Donaldson, Bicknell. 

N. W. Natl.—Murray & Mussick, Marion. 
National, Ct—E. P. Trapp, Vernon; A. R 


in 


Marley, Gasport; C. H. Kain, Uniondale; C. Cc. 
a Bloomfield; J. A. Conger, Flat Rock; 


cKinney, Red Key; Hughbanks & 
Whitson, Scottsburg; L. G. Shannon, Seymour; 
J. Huber, Kewanna; S. Carpenter, Argos. 

. Niagara Rowell, Goshen; H. E. John- 
son, Greenfield. 

Norw. Union—M. L. Johnson and A. J. Perry, 
Indianapolis. 

Patriotic—J. F. Shandy, Terre Haute. 

Prov. Wash.—Moody & Megenhardt, 


Clay 
City; O. Myers, Greenfield. 





MICHIGAN NOTES 


The Michigan Field Club will hold a 
meeting at the Detroit F. & M. office in 
Detroit, Oct. 9, at 2 p. m. 

William H. Mitchell, of Marquette, Mich., 
has purchased the insurance business of 
J. Q. Adams & Son, which was estab- 
lished in 1872. Mr. Mitchell is a native 
of Marquette and has been very prominent 
in local politics. He has been both city 
recorder and deputy city treasurer for 
some time past. 


INDIANA NOTES 


Will Porter of South Bend has sold his 
= business and will go west, ’tis 
Salad, 

The Friedley-Hobbs Agency, Muncie, 
Ind., has changed its name to the Citi- 
zens Service Agency. 

The Bankers Trust Company, recently 
organized in Indianapolis, has taken over 
the insurance, as well as the bonding and 














31 Clinton St. NEW YORK, N. Y. 





rental departments, of the American Mort- 
/ gage Guarantee Company. 





CHRIS. SCHROEDER & SON CO., 86 Michigan St., Milwaukee 


General Agents 


GLOBE & RUTGERS 
FIRE INSURANCE CoO. 


Michigan and Wisconsin 


AGENTS WANTED IN UNREPRESENTED POINTS 





General Agents 


PACIFIC FIRE 
INSURANCE COMPANY 


Wisconsin 





F. R. Ormsby, Pres. 


Industrial Fire 


Capital $300,000 


Farm Department. 





G. F. Hutchings, Secy. 


AKRON, 


An Ohio Company writing business through Ohio Agents. 
Why not represent an Ohio company? 


AGENTS WANTED 


Joseph Winum, Treas. & Asst. Secy. 


Insurance Co. 


OHIO 
Net Surplus $133,000.01 














TOTAL ASSETS 
©. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


Richland Mutual Insurance Company 


MANSFIELD, OHIO 
incorporated 1850 





- - - $2,446,497.63 
R. SMITH, Secretary 





VAN WERT, OHIO 


The Central Manufacturers’ Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets, over $900,000 : 


Net Cash Surplus, over $500,000 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 





Dayton Mutual Fire 
Insurance Co., "oxio" 
B. C. COLEMAN, Secy. 

Assets Jan. 1, 1914, $102,806 
Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 





E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance 
Total Assets 


$5,427 226.00 
464,681.40 





An Agency Company 








Home Office 
Lumber Underwriters 


66 BROADWAY 


E.F. PERRY & CO., lac. 


Can Place Insurance in Any Amounts on Lumber 
and Woodworking Risks, Wherever Located. 


Louis H. Parker 
Manager 


NEW YORK 














A. H. TRIMBLE, Pres., 


Capital $300,000 








The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


Surplus to Policy Holders $540,908 
Assets $1,473,704 


EDWARD HERR, Sec’y and Treas’ 
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IN ILLINOIS AND WISCONSIN 


ILLINOIS MEN AT DINNER 


Veterans Return to Chicago and Hold 
a Reunion—Telegram Is Sent to 
Persch 











A number of old-time Illinois field 
men held a luncheon at the Grand Pa- 
cific in Chicago Tuesday noon. Many 
of them were former presidents of the 
state board and all of them were very 
active in the organization some years 
ago. One or two are still traveling in 
the state, but the rest are doing office 
work or are transferred to other fields. 
There were many interesting remi- 
niscences recalled and an excellent spirit 
pervaded the gathering. After the din- 
ner a telegram was sent to Charles F. 
Persch, formerly secretary of the Illi- 
nois State Board, now living in Los 
Angeles, asking him to meet the men 
at Warsaw, Effingham and Mt. Ster- 
ling. These are pcints in the state that 
were often discussed at state board 
meetings. 

Those present at the luncheon were 
Fred A. Hubbard of the Hanover; N. 
E. Briggs of the North British; Guy A. 
Richards of the Ohio Farmers; Fred 
B. Luce of the Phoenix of Hartford; 7; 
B. Tallman of the Royal Exchange; 
Robert M. Bennett of the New York 
Underwriters; C. G. Wonn of the 
Northern of England; F. H. Burke of 
the Fire Association; W. J. Sonnen of 
the St. Paul, and M. P. Vore of Fred 
S. James & Co. 





Ottawa Inspection Postponed 


Because of an_ infantile paralysis 
scare at Ottawa, Ill, the inspection of 
that city scheduled for Oct. 10, and 
the meeting of the Illinois State Fire 
Prevention Association that was to be 
held in connection therewith, has been 
indefinitely postponed. It is expected 
that an inspection of Danville will be 
arranged for some date this month to 
take the place of the Ottawa meeting. 





Wisconsin Association’s Annual 


The annual meeting of the Wiscon- 
sin State Fire Prevention Association 
will be hefd im Milwaukee next Monday 
afternoor, 





TORNADO LOSS HEAVY 


The wind storm in Waupaca county, 
Wis., last week caused quite a heavy loss, 
especially to the farm writing companies. 
Adjusters were on the scene and local 
agents made quite a harvest in getting 
new business. 





Illinois Agency Appointments 

N. W._ Nat’l—Miss Vera Stone, Walnut; C. E. 
Coppel, —— 

Newark—J. D. Thompson, Paris. 

Phoenix, Ct—G. A., Jr., G. A., Sr., and 
A. J. Wilson, La Salle; ee KF, Chamberlin and 
H. C. Ejisenmayer, Lebannon; F. P. Jacobitz, 
Roseland. 

Phoenix, Eng.—O. P. Clark, D. H.. Bowen, 
Georgetown; T. Johnson, ‘0. 'M. Robison, 
Chrisman. 

Royal—O. “" ba Golconda. 

» eee 4 M.—G. B. Barrett, Laura; 

ennis, } ae J.__Duffy, Monica; 
D. H. Johnson, Brimfield; F. Keeley, Wil- 
mington; Nelson, Victoria; W. L. Pal- 
mer, Sarpentersville, 

som — F. Davis, Paris. 

Sun, 4 L. =. Towanda. 

Union, Eng.—W. A. Holland, J. 7: Mohan, 
Streator. 

Fire Assn.—E. Rummell, Scales Mound; F. 
R. Black, Marshall; H. Brents, Taylorville. 

Home--F. L. Becker, Princeton; W. Frazee, 











The American National Fire Insurance Co., Columbus, Ohio 
Capital and Surplus $700,000 


Complying in every particular with Ohio law 
Owned by Ohio people 


JOHN W. ZUBER, President 


Organized by Ohio people 
Managed by Ohio people 

Will write insurance on the property of Ohio people through Ohio agents 
If you can present a high-grade proposition to high-grade people, you will be interested 








Green Valley; A. H. Johnson, Carrolton; A. F. 
Keith, Bath; J. C. Mackey, Jr., Cordova; a 
Nordstrom, Runnell fis> J. ©; mia ool A. L. Kel 
logg, Seaton; J. R. Shawcross, Avo 
» -% Co. of A.—F. R. Black, Marshall; H. 
Brents, Taylorville. 
Milw. Mech.—C. } Weed, Canton; L. W. 
Weakly, Lexington; A. Anderson, S. Winquist, 
Batavia. : 
North River—D. Vason, Quincy. 
Reliance—W. Ryan, Cairo. ‘ 
Security, Ct. a Schubert, Chicago; Burr 
Hall, Fairfield; W. Hummer, La Salle. 
Merch. Nat. ; Field, Pittsfield; G. Rogers, 
Cambridge. 
Amer. Cent.—O. N. Willis, Golconda; W. L. 
Grubb, Fairfield; Roscoe Cochran, Carmi; C. A. 
Swenson, Rock ford; C. J. Kribs, Prairie du 
Rocher; Aubrey Warren, Lake Forest; F, 
Vallette, Wheaton. 
Boston—Ophia Bogan, Urbana; J. B. Van 
Preters, East Alton. 
Concordia—F. E. Gardner, Rochelle; C. A. 
Landers, C. D. McEntyre, Oregon. 
Continental—Albert Canaday, Groveland; F. J. 
Destree, H. J. frenne, Hermosa; Roy Dun- 
seth, ag: G. G. Flessner, Benson; John 
Fulbier, L F. Fuelbier, Quincy; H. L. Hackett, 
Panola; R. Harseim, Secor; C. D. Heiser, 
Goodfield; S. L. Lantz, Congerville. 
Connecticut—W. G. Rutle ge, Bushnell. 
Fid.-Phenix—O. ¥ Pioher, Washburn; E. T. 
Walker, Macomb; Black, Bristol; F. W. 
Bloomer, A Vn ig Nae Dennis, Abingdon; W. 
Peine, Minier. 
"ene Falls—F. L. Becker, Princeton. 
Ger. Alli—W. M. Tw: A. B. Calhoun, 
. Hurley, Harvard. 
¥ a ." Erahzen Roselle; 
H. H. Kidd, E. E. Kidd, Catlin, C. Reeves, 
~ ag A. M. Decks Feo ia R. E. Mitch- 
St. Anne; Raymond Mau, Ashland; E. H. 
Dennis, Abingdon; R. E. Wilson, Hoopeston. 
ome—J. R. ~~" © C. G. Heasley, Ben- 
ton; H. A. Moore, D. A. Califf, Carthage; P. W. 
Mourning, Rushville. 
New amp. —C. R. Sates, Rushville. 
Ind. Mut. Auto.—C. E. Inskeep, Delavan; W. 
oO. Lig og Peoria. 
Ins. Co. of N. A.—R. Block, Indianola. 
London—Harold Yost, et 
Merchants Natl—B. S. Love, Zion City; C. 
W. Davis, Peoria. 
Northern, Eng.—E. H. Dennis, Abingdon. 
ee L. oe Princeton; J. H. Bas- 
tert, F. C. Miller, F. Castle, Quincy; W. F. 
Poor, Roodhouse. 
Scott. Union—E. H. Dennis, Abingdon. 





Wisconsin Agency Appointments 


Aetna—H. A. em Beaver Dam; Cc. Ww. 
Sanna, i“: Mes pees. Birnam- 
wees . Taylor, my MY . Rosholt, Ros- 
holt. 

Amer. Eagle—Joseph .Joas, Norwalk. 

Atlas—John Knudson, Rice Lake. 

Ariz—H. W. and G. W. Livingston, La 
Crosse. 

Auto.—G. F. Morgan, Washburn. 

Boston—Martin .Wydeven, Kimberly; Claude 
Hinchey, ae 

Comml. Union, Eng.—R. E. Peplinski, Pul- 


as 

Comm. Union, N. Y.—C. S. Greenwood, Lake 
Mills; J. H. “epee Rozellville; John Fan- 
sen, Jr., Racin 

Concordia —Bmil Kessler, Saukville; Richard 
Roll, Jr., Hustisford. 

Conn.—J. M. and P. N. Whisnant, Crandon. 

Continental—Christopher Aanstad, Fairchild; J. 
H. Beilefeld, Milwaukee. 

Dubuque—H. ys Royce, Oliver. 

Equitable—F. A. McLaughlin, St. Francis. 

Fidel, -Phenix—A. L. Erickson, Osseo; T. L. 
Beman, Fenwood; Mrs. Minnie Tuschendorf, 
Franksville; Clayton Atherton, Rochester. 

Fireman’s Fund—M. F. Emerson and A. C. 
Arneson, Spring Valley. 





Hartford—Emil Buehler, Alma; R. H. Cooper 








DETROIT, MICH. 


RR nF Te $1,590,675 


8. J. BOOTH 


D. M. FERRY. Jr. 
President Vice-President 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-SIX YEARS 


It has paid over $8,000,000 in Losses 


IT iS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


E. P. WEBB 
Ass't Secretary 


PNEMED 335k 0c. Ack bore o see $815,373 


H. E. EVERETT 
Secretary 


and D. H. Blakeman, wom, City; Julia E. 
Faust, Cross Plains; W. E. de, Lebanon; Bert 
Ash, Roberts; C. W. ge Sheboygan; 
Jones Shipp, Superior; Isaac Lavold, Viroqua; 
é F. Pahl, Racine; B. C. Carpenter, Milwau- 
ee. 


Fire Assn.—R. E. Peplinski, Pulaski; Mrs. 
Minnie T. Morton, Omro, 

Hanover—A. K. Everett, Eagle River; A. C. 
Buker, Greenwood. 

Home—Minnie T. Morton, Omro; ag — 
Star Prairie; Marshall Field, Osseo; G. Gun- 
derson, Iola; W. H. Graebner, ~ eg 

Ins. Ce. of N. A.—Minnie T. Morton, Omro. 
L. & L. & G—W._E. Jehn, Glidden; Emil 
Guehler, Alma; G. J. Fries, La Crosse. 

Mech. & Trad.—L. A. Anderson, Edgerton; 
F, E. Fiske and T. M. Pease, Richland Center. 
Mich. Comml.—P. G. Loffler, Chippewa Falls; 
Eo, Tak Lingen. 

Mich. F. & M.—John Koller, Milwaukee. 
National, rons —F. * Moss, Ablemans; J. C. 
Myers, Cla on; W. T. Gruver, Port Wing; A. 
C. Buker, Glenwood; Cc Kuckuk, Wilton; H. 
L. Gray, Sprin Green; Fa E Thompson. Bar- 
ron; enry imball, Lake Geneva; W. E. 
Wilson, Tigerton. 

Natl. Union—H. W. O’Connor, Reedsburg; 
H. C. Brown, Ashland. 

Niagara—Mrs. Minnie T. Morton, Omro; Mar- 
= Field, Osseo; E. G. Stellmacher, Van 


Nord Deutsche—A. F. Pahl, Racine. 
Ohio Farmers’—I. R. Shue, Beloit. 
Old Colony—Louis Schroeder, Platteville. 
Palatine—James Shipp, Superior; William 
Everitt, Pewaukee. 

- Wash.—H. W. Roberts, Dresser Jct.; 
W. M. Christensen, Luck; Martin Yade, - Clay- 


ton, 
Royal—A. T. flier. Brule. 
Scott. U.—G. R. Wilson, Minocqua. 


Security, la—W. H. Sexton, Berlin; L. Lund, 
Winneconne. 

Springfield—E. A. Freitag, Forest Jct. 

Standard—J. T. Martin, New Richmond; E. 

Lewis and C. B. Parks, Sparta; Frank 
Marta, Hurley. 

Sun—L, P. We jancevitie. 

Twin City—F. — er, Bear Creek. 

Westchester—C. G. ome i Three Lakes; Min- 
nie T. Morton, Omro; J. and Vera M. 
Evans, Beloit. 

Yorkshire—E. C. Patzer, Manitowoc. 

Amer. Auto.—W. A. a.d C. L. Clarke, Me- 
nomonie; L. A. Fletcher, Chippewa Falls. 

mer. Cent.—W. E. Rohde, Lebanon; F. H. 
Redding, Crivitz. 

American—H. C. Schesmel Pe abe Dam; C. 
3 Fechovey,, eee o4 Caldwell, Oconto; 
C. F. and A. Klein, Crosse. 

dideoae. tite Bassett, Crandon; V. H. Para- 
dise, Rice Lake. 





ILLINOIS NOTES 

Henry Loomis has sold his agency at 
—— Ill, to G D. Palmer and Swan 

son 

Fred J. areham has sold his agency 
at Tevlorvilie Ill., and is retiring from 
the business. 

State Agent Harry M. Zimmer of the 
Home, who has been. in ill health since 
June and has been at his home recuperat- 
ing, has now assumed his duties and is 
back on the firing line. 


WISCONSIN NOTES 


The First National Bank building at 
Milwaukee, sixteen stories high, now 
houses more insurance offices of all kinds 
|} than any other building in Milwaukee. 

August Rebhan, head of the August 
Rebhan Company, Milwaukee, has been 
elected faithful admiral of the Milwaukee 
i al fourth degree, Knights of Co- 
umbus. 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1916 
Cash Capital, - - 


Liabilities, sn sce wana se $2,920,295 68 





Net Sur: - - 
Surplus 3 Policy Holders, 





HEAD OFFICE 











WISCONSIN AGENTS 
WANTED 











Arizona Fire 
Insurance Company 


Phoenix, Arizona 


Capital, $200,000 


EDGAR M. DAVIS 


Vice-President and Gen’l Manager 

















ARTHUR J. DAVIS | Central Department 
General Agent na ea 

JAS. H.SHEARIN | iim, Indiana, 
Special Agent Mi » Missouri 








2019 Insurance Exchange, CHICAGO 






































Cor. William and Cedar Streets 





The kind of Stock Insur- 
ance the Farmers and 
Breeders Want 


FARMERS & BREEDERS 
LIVE STOCK 
INSURANCE COMPANY 


Hame Office, Danville, Illinois 
Suite 306 Temple Building 


(Incorporated ander the Insurance Laws of the 
State of Illinois) ni 


Now Completing Organization 


Under Conservative Plans 
and on a Just Basis 


AUTHORIZED CAPITAL 
AND SURPLUS 


$200,000.00 


Some Good Illinois Territory not yet taken. 
Local and District Agencies. 


A Policy That Sells Itself—Unmistakable in 
Its Conditions, Yet Fair and 
Adequate in Rates. 


Officers and Proposed Directors Practical 
Farmers and Breeders. 


JOSEPH MEITZLER, J. M. KEENEY, 
Secretary & Treasurer Chairman Organization 
FARMERS & BREEDERS 
LIVE STOCK 
INSURANCE COMPANY 


Home Office, Danville, Illinois 
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IN THE GREAT NORTHWEST 


IOWA, NEBRASKA, MINNESOTA, 
__NORTH AND SOUTH DAKOTA __ 


SWINDLING GANG UNEARTHED 
Iowa State Fire Marshal’s Office Cor- 
rals Gang That Has Been 
Defrauding Companies © 














The Iowa state fire marshal’s office 
has just succeeded in unraveling one of 
the most dangerous and far-reaching 
cases of conspiracy brought to its at- 
tention since the department was cre- 
ated. 

The evidence gathered by the depart- 
ment disclosed the following facts: 

In 1909 a man and woman rented a 
small place near Dean, Appanoose 
county, representing that they expected 
to engage in extensive stock business. 
After establishing themselves they pur- 
chased some horses, called upon the 
agent of the Farmers of Cedar Rapids, 
taking out insurance on horses, with 
a $150 limit clause. A few days after 
the first storm thereafter two horses 
were reported killed by lightning. The 
horses were found near a wire fence, 
beside a tree, from which a quantity 
of bark had been scratched, making an 
appearance ‘of a stroke of lightning. 
After the horses had lain a few days, 
neighbors were called in to appraise 
the animals, at which time the horses 
were bloated and gave out a very of- 
fensive odor, making a close examina- 
tion impossible. Upon the representa- 
tions of the assured, the appraisement 
statements were readily signed, sub- 
mitted to the insurance company, and 
the losses were promptly paid. 


The following year the same parties, 
under other names, established themselves 
near Cincinnati, Appanoose county, and 
went through the same process, success- 
fully collecting from the Iowa State upon 
three horses alleged to have been killed 
by lightning under similar circumstances. 

After this loss they disappeared, as far 
as the evidence discloses at this time, until 
1914, when they again appeared near 
Knoxville, Marion county, under other 
names, where they suffered a like en 
lightning loss of five horses, for which 
they made claim on the St. Paul F. & M. 
for $750. The loss being suspicious, pay- 
ment was withheld and later no effort was 
made to enforce payment by the assured. 

In 1915 the same parties, under new 
aliases, located near Sewal, Wayne county, 
where there were three horses killed un- 
der similar circumstances to the above, 
for which they made claim and collected 
$450 insurance from the Farmers of Cedar 
Rapids. 

In June of the present year the same 
parties, on the same farm, under the same 
names, reported the killing of four horses 
under like circumstances. At this stage 
of the game the state fire marshal’s office 
was appealed to. A thorough investiga- 
tion of all the circumstances in conneéc- 
tion with the loss was made. The assured 
claimed in this case, as in all preceding 
cases, that the animals killed were large, 
young, valuable horses. The findings of 
a veterinarian employed to make an ex- 
amination of the carcases showed that the 
animals were very old and very much 
lighter than was claimed. A careful ex- 
amination of the tree under which the car- 
cases laid indicated that the “stroke” had 
been inflicted with some sort of a rough- 
edged tool. The contention of the depart- 
ment in the prosecution of the case was 
that the horses were killed by the assured, 
and that the animals were worthless plugs 
secured for that purpose. In all of the 
losses, the claims being made immediately 
after a storm, suspicion was diverted from 
the assured. 

The investigation disclosed the fact that 
all of these claims for losses had been 
made by the same parties, masquarading 
under various assumed names. he con- 
spiracy having covered such a large scope 
of territory, the federal authorities were 
appealed to and quick action resulted. The 
case was presented at the September term 
of the federal grand jury at Creston. Four 
members of the gang were indicted—two 
men and two women. hey were charged 
with conspiracy to defraud the insurance 
companies through use of the United 
States mail in making claims for alleged 
fraudulent losses. “Mrs. Lillie Lewis,” 





Montana Livestock & Casualty 


Insurance Company 


Home Office: 26 West 6th Avenue 
Helena, Montana 


one member of the gang apprehended in 
August, and who posed as the owner of 
the animals killed in 1915 and 1916, was 
arraigned and pleaded guilty and was sen- 
tenced by Judge Wade to serve two years 
in the federal penitentiary, and has al- 
ready commenced serving her term. 

Bench warrants were issued for the 
other three members of the gang indicted 
and these have been placed in the hands 
of the federal officers for service. 


Uniform Forms About Ready 


South Dakota will be the next state 
in which uniform forms are to be used 
by all Union and Bureau companies. 
The blanks are now being prepared and 
final approval will, no doubt, be given 
them within the next few days. It is 
expected that agents will have their 
supplies of these forms within thirty 
days. 


Disposing of Final Lot 


John L. Bleakly, president of the new 
Iowa National Fire of Des Moines, 
states that stock salesmen are now dis- 
posing of the final $75,000 of the $1,000,- 
000 issue of stock. A few more days 
will clean it up, he says. Every indi- 
cation points to the writing of business 
by the first of the year. There are 
some officers to be chosen, but it is 
unlikely the permanent officers will be 
selected until December or January. 


LIGHTNING LOSSES NUMEROUS 


Lightning and wind losses have been 
numerous in Iowa the past week, particu- 
larly in the southwestern section of the 
state. Severe wind storms were reported 
from Clarinda and Diagonal. One mutual 
fire insurance company reports that out of 
85 losses in one county, only 8 were for 
fire. The others were for lightning and 
for the most part were on live stock 
claims. 


JOHNSONS DEFEAT DORSEYS 


The fire insurance agents of Des Moines 
held their annual baseball game and out- 
ing at Byrne, near Des Moines, last Satur- 
day. They drove to Byrne in automobiles. 
The big ball game was won by the team 
of Captain Johnson, which defeated Cap- 
tain Dorsey’s aggregation, 6 to 5. John- 
son and Sherman, as a battery, opposed 
Dorsey and Copeland. 


BANE BECOMES ACTIVE 


The St. Anthony Park State Bank of St. 
Paul has applied for membership in the 
St. Paul Insurance Exchange. This bank, 
while writing business for the past year 
has not been active. t has, however, 
purchased the business of Walter Aagaard, 
for many ee! located at 2101 West Como 
avenue. The bank is in the immediate 
neighborhood, located at 2268 West Como 
avenue. Mr. Aagaard has announced his 
intention to retire from business. The 
companies handled by the bank hereafter 
will comprise North America, National, 
Hartford, St. Paul F. & M., Northern of 
England and Twin City F. & M. 


NEW AGENT JOINS EXCHANGE 


C. M. Bichelberg, for the past few 
months established as a fire agent at 1933 
University avenue, St. Paul, has joined 
the St. Paul Insurance Exchange. Mr. 
Hichelberg started up about a year ago, 
and was formerly in the employ as a 
bookkeeper for Barrett & Zimmerman, 
horse market at Minnesota transfer, 
where he is now located. His business 
has grown rapidly. He is handling the 
Assurance Company of America and Phe- 
nix of France. 


Minnesota ja, 
Sell Union—John Rages, 
and E. H. Mulock, St. 
Royal—T. C. By West Concord; Frank 
Gouze, Chisholm. 
Columbian, Ind.—Charles Eliasson, Duluth; 
Wilson, Ashby; W. L. 


A. L. Mount, Minneapolis. 
Grt. Northern—A. O. 
Browns Valley; H. A. Hewitt, Clinton; 
Kummer, Cold Springs; O. J. Wallen, 


Appointments 
E. Konantz 


Evansville; C. P. 


Fergus Falls; J. E. Kasner, Foley; Carl Malm- 
berg, Forest Lake; M. G ewman, Hinckley; 
T. W. eee Milaca; C. J. Womack, Moose 
Lake; H Hicks, Thief River Falls; R. H. 
Hutznicker, Wheaton. 

N. W. F. & M.—Nels Norell, Kandiyohi; L. 
A. Petter, Warroad. 

Boston—Andrew Herum, Randall; C. P. Mil- 
ler, Welcome. 

North Amer.—J. D. Boyle, Pine City. 

Mil. Mech.—J. S. an | Alexandria. 

Detr. Natl—P. J. Beltz, Y. M. C. A. building, 
Red Wing. 

New Hamp.—C. J. Womack, Moose Lake. 
Security—Mike Birkle, Minneapolis. 


Standard—H. N. Peterson, St. Paul. 

Pruss. Natl.—J. 2 Krenz, Douglas. 
‘ a & L. & G—E. M. Broughton, Meadow- 
ands. 


Westchester—H. N. Peterson, St. Paul. 

Ham.-Brem.—Olaf John Backman, Chisholm. 

Continental—S. F. Scott, Vesta. 

N. W. Natl.—F. C. Sheldon, Grand Meadow. 

Phoenix, Ct.—Frank A. Lindburgh, Crosby. 

Northern, N. Y.—A. C. Davidson, Winona. 

Equitable—E. G: Hagberg, Crosby. 

Detr. & M.—J. E. Turppa, Kinney. 

Ger. Amer.—T. P. Davis, Cloquet; P. C. 
Langenio, Kelliher; W. D. Blumenthal, St. Paul. 


“7. Litchfield; H. L. Sorknes, Madison. 


National, Ct.—W. J] 
Moore, Bricelyn; O. W. Root, 


Royal Exch.—C. H. Dart and Andrew Hel- 


Rhode Isl.—J. N. Kirsch, Crookston; W. H. 
Crowell, Brainerd; John Hirstio, Chisholm. 

Natl.-Ben Frank. —J. J. Waddell and H. 
Baker, Mankato. 

Automobile, Ct.—W. W. Koop, Brainerd; 
Bernard A. Herzog, St. Joseph. 

Franklin—F. A. McVicar, ‘rend Rapids; M. 
C. Stenson, Glenwood. 

Royal—O. A. Moen, Manchester. 


Nelson, Amboy; J. A. 
Brownsdale; R. 











W. Nelson, East Chain Lakes; L. W. Johnson, 
Geneva; A. E. Spranger, Holland; G. H. Nelson, 
Hope; C. E. Reed, Hadley; James Evenson, 
Ihlen; W. F. Eustice, Jackson; Ww. wae 
Judson; F. E. Franks, Lewiston; F. W. Va 
strom, Lynd; Matt Fitzpatrick, Rochester; G. B. 
McMurtry, Worthington. 

State, Pa.—S. J. Hirstio, 
Herum, Randall. 

Prov. Wash.—W. E. Downey, Jordan; A. H. 
Kleffman, Chisholm. 

Fire Assn.—V. A. Batzner, L. KE 
Younggren, Eyota. 

Bankers & Mer.—F. W. Allin, Hill City; O. S. 
Frederickson, Groningen. 

A. Gerde and E. 
& M.—A. G. Kuhlman, 


Automobile—A. 

Minneapolis. 
N. W. F. 

Prairie; W. H. Hartman, Hutchinson. 
Mich. F. & M.—L. A. Potter, Warroad. 
Mercantile—H. N. Peterson, St. Paul. 
Nor. Assur.—P. C. Brown, Elbow Lake. 
Ham.-Brem.—L. A. Potter, Warroad. 
Concordia—G. H. McCuaig, Minneapolis. 
eee . 17 *. . G. Kremer, Grand Rapids. 
L & L. G.—J. PP ogy Battle Lake. 
Coml. Valea. Oo” Berg, Dawson. 
Agricultural—C. R. Lauritzen, Minneapolis. 
Standard—R. W. Johnson, Virginia. 


Chisholm; Andrew 


Bovey; 


F. Gross, 


Lester 


State Fire Marshal Ole Roe was unsuc- 
cessful in making the conviction of James 
Saling for conspiracy “stick” when it 
came before the Iowa supreme court. Sal- 
ing was found guilty in the lower courts 
of conspiracy to burn houses at Creston, 
Cornwall and Corning, so as to collect the 
insurance. The supreme court reversed 
the cas® and sent it back for a new trial. 
Two other men were involved and one of 
them has been convicted of arson. 








Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropo litan 
hotels. Two 
‘| splendid cafes 
i) for ladies and 
gentlemen, al- 


PA) s0 a Club Grill 








Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
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CLIFFORD IRELAND, President 
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8s. F. GILMAN, Pres’t 


SECURITY 


Fire Insurance Company, of Davenport, Ia. 


MM. C. HINSCH, Sec’s 


CASH CAPITAL $200,000 


This Company has had 33 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


Address the Secretary, 





C. A. LAFFERTY, Pres. 


The Best in the West. Our 
Special Policy Insures the 
Mare and Unborn Colt. 





Paul, 
M 
Wright and G. C. Olmstead, 





Granite Live Stock Insurance Company 


BLOOMINGTON, ILLINOIS 


ARTHUR STONE, Sec. 


Insures Horses, Mules and 

Cattle against loss by 

death from any cause or 

theft. Agents wanted in 
Illinois. 





SPECIAL TRANSPORTATION POLICY 








George B. Conway, Secretary & General Manager 





J.Q. Mackintosh, Pres. 


Great Northern Insurance Company 
Pioneer Bidg., St. Paul, Minn. 


Albert Berg, Sec’y & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


BOARD OF DIRECTORS: 


John Q. Mackintosh George T. Simpson S. A. Farnsworth J. C. Fulton 
George W. LaBrande C. L. Maguire Cc. C. Schulz George Jarchow 
Albert Berg Julius A. A Schmahl Louis F. Dow H. A. Baldwin 
A. O. Eberhart Joseph I. Silbar Louis B. Frook J. J. Ecklund 
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TRANSFER GENERAL AGENCIES 


John M. Thomas & Co. Give Up 
Arkansas and Adams & Boyle Take 
Three Companies 


Adams & Boyle of Little Rock have 
taken over the Arkansas business of 
John M. Thomas & Co. of Dallas, Tex., 
and that general agency retires from 
the state. The companies transferred 
are the Nord-Deutsche and Rochester 
German Underwriters, while the Citi- 
zens of Missouri enters the Adams & 
Boyle office, the company having re- 
insured the Arkansas business of the 
Boston, which was one of the John M. 
Thomas companies. Allan C. McCabe, 
formerly special agent for John M. 
Thomas & Co. in Arkansas, goes with 
Adams & Boyle. 

The Adams & Boyle agency now 
represents twelve companies, as fol- 
lows: Hartford, German American, 
Commercial Union Assurance, Palatine, 
Atlas, Hand-in-Hand Underwriters, 
Commercial Union of New York, Fire- 
man’s Fund, Sterling, Nord-Deutsche, 
Rochester German Underwriters, and 
Citizens of Missouri. 


OLDEST AGENCY IN DALLAS 


Charles L. Dexter & Co. Have Repre- 
sented the Fire Association for 
Last Forty Years 


Charles L. Dexter & Co. is the old- 
est agency in Dallas, Tex. It has rep- 
resented the Fire Association for forty 
years, The Continental, Scottish 
Union & National and Western of 
Toronto, have been in the Dexter office 
for thirty years. The Fire Associa- 
tion has been represented in this 
agency for a longer time than in any 
other office in the state. George C. 
Dexter started the agency, but it is 
now conducted by Charles L. Dexter 
and his two sons. Charles L. has been 
in charge since 1876. This firm is the 
agent of six fire companies and general 
agent for the Ocean Accident and 
the Tokio Marine. 


AGENTS USE AUTOMOBILES 


Insurance agents at Fort Worth, Texas, 
use automobiles for advertising their busi- 
ness. Some of them have cars with their 
names and addresses painted on the side, 
showing that the owners are engaged in 
insurance. 


MUCH BUILDING AT FT. WORTH 


Several new buildings are being erected 
at Ft. Worth, Tex., and plans are being 
drawn for others. These new structures 
are reinforced concrete or mili construc- 
tion and a number of them will also be 
sprinklered. The average rate for the 
State of Texas in 1912 was $1.23, while 
at present it is $1.08. This reduction is 
due largely to the erection of many build- 
ings throughout the state of similar con- 
struction to those at Ft. Worth. 





MATCH HAZARD IN OIL FIELDS 


A number of oil operators in the vari- 
ous fields in Oklahoma are taking drastic 
steps toward eliminating boys and 
matches from the fields. Last week Jack 
Elder, a lad of 14, lit a match to light a 
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cigarette and when the smoke cleared 
away it was found that Elder had been 
blown to atoms, his companion fatally 


injured, two men who were working on a 


derrick were dangling in midair on a guy 
wire, and the wells around all ablaze. 


Missouri Agency Appointments 
Amer. Cent.—Innis & Schmidt, St. Joseph. 
Atlas—G. A. Stone, Richmond. 

Automobile, Ct.—H. §. Ruby, Kansas City; 
H. C. Darr, Bethany. 

Buff. Ger.—G. A. Walling and C. C. Norwood, 
St. Joseph; John C. Gau, Luxenburg. 

Connecticut—W. E. Goodwin, Clinton; O. T. 
Guthrie, Paris; T. C. Pollard, Butler; E. L. 
Crawford, Jasper; C. F. Crist, Huntsville; H. 
W. Whitehouse, Stotesbury. 

Corcordia—s*. E; Hoffman, Sr., Sedalia. 

Continental—E. A. Henne, Kansas City. 

Dubuque—C. C. Norwood, St. Joseph. 

Equitable—N. H. Jaynes, Humphreys. 

Fid.-Phenix—C. H. Hoffman, Kirkwood; L. H. 
McClintock, Guildorf; Walter Boehmer, St. 

uis; M. H. Davis, Fayette; A. T. Grimes, 
Lees Summit; E. P. Roberts, Marshall. 

Ger. Amer., N. Y.—L. P. De Hart & Son, 
Cameron; A. Bethards, Shelbina; C. D. 
Johnson, Leeton; C. A. Lauber, Nodaway. 

Home—Hugo Rottman, Ne Melle; Alvin 
Mayer, Rhineland; J. W. Richeson, Clifton Hill. 

orth Amer.—H. G. Geyer, Neosho; Fred 

Fair, Marshall; H. H. Powell, St. Joseph. 

Lon. & Lanc.—E. H. Engelmann and 
Wagoner, St. Louis. 

L. & L. & G., Eng.—Nelvin Bingham, Galt; 
._ W. Powell, Elsberry. 

Mil. Mech.—Noge Green, Monroe City; Jas. 
Millan, King City. ; : 

Marquette Natl—A. A. Schilly, St. Louis; 
E. F. Hartzell, St. Joseph. 

N. B. & M—J. D. Smith, Frankford. 

Norw. Union—Frank Scott and H. Highfill, 
Caruthersville; H. G. Sawtelle, St. Louis. 

Ohio Farmers—C. C. Norwood, St. Joseph. 

Phoenix, Ct.—W. W. Schnelle, Lemonville; 
G. A. Le Bean, Pevely; W. C. Hughes, Mont- 
gomery City. ~ 

Prov., ash.—L. V. Anderson, St. Joseph; 
W. K. Yankee & Sons, Lees Summit. 

Royal Exch.—Rickhold & Morris, Butler. 

Scott. Union—E. C. Knox, Independence. 


Kansas Agency Appointments 


Amer. Cen.—Lee Scott, Eldorado; N. E. Sprad- 
ley, McPherson; Geo. Rogers, Claflin. 

Amer. Eagle—H. H. Hall, Pleasanton; G. C. 
Cook and W. E. Francis, Newton. 

American—W. W. Jennings, Elkhart; H. H. 
Hall, Pleasanton. 

Continental—H. H. Hall, Pleasanton. 

Detroit—R. A. Brueggeman, Clay Center; A. 
M. Linn and E. W. Haughton, Lawrence. 

Fid.-Phenix—F. E. Cox, Cedarvale. 

Fire Ass.—C. E. Carrol, Alma; H. T. Gray, St. 
John; W. R. Peal, Augusta; Lee Scott, Eldorado. 

Firemens—Walter Matthews, Mayetta. 

Franklin—R. D. Whip, Concordia. 

Germania—F. C. Klema, Wilson. ! 

Ger. Amer.—A. H. Schumacher, Kanapolis; J. 
M. Foley, Chanute. 

Home—A. H. McCarty, Valeda. 

North Amer.—C. E. Carrol, Alma; T. T. Gray, 
St. John; W. R. Peal, Augusta; L. L. Tougist, 
Herndon; Fred Garton, a. ; 

Milw. Mech.—F. W. Sutherland, Kansas City. 

Michigan—R. A. Brueggeman, Clay Center; 
A. M. Linn, Lawrence; E. W. Haughton, Law- 
rence. 

National—L. S. Crawford, Lorraine; E. Ww. 
Jerrils, Peru; R. H. Rippetoe, Wayside; N. M. 
Springer, Larned; Sherman Teezen, Tampa; G. 
Roberts, Barnes; J. W. Sevier, Independence. 

Niagara—E. M. Bell, Americus; G. R. Parker, 
Gaylord; F. M. Swain, Haviland; O. C. Barnes. 
Manhattan; R. A. Brueggeman, Clay Center; A. 
M. Linn and E. W. Houghton, Lawrence. 

N. W. Natl.—H. H. Hall, Pleasanton. 

Safeguard—Alexander Morrow, Ottawa. 

Springfield—C. A. Zimmerman_ and Orlando 
Miller, Paradise; J. W. Scott, Gaylord; J. H. 
McNeil, Cedar; F. M. Keuffer, Woodruff; J. E. 
Rule, Clayton; E. F. Mergen, Hunter. 

Wnmsburgh. City—J. L. Taylor, Chanute. 

Com. Union—G. C. Cline, Tonganoxie; G. J. 
Imming, Hanover; C. B. Scott, Greenleaf; W. H. 
Flood, Waterville. ; 

Ham.-Brem.—John Swingle, Manhattan. 

L. & L. & G.—R. W. Bissang, Sun City. 

Royal—R. M. Wood, Syracuse; C. E. Mack and 
G. E. Lehman, Newton. ; 

Hanover—Selma Backstrom, Bonner Springs; 
E. C. Ryan, Emporia; L. E. Quinlan, Sterling. 

Orient—V. A. Osburn. ; ‘ 

Cent. States—A..G. Morris, Hill City; T. B. 
Moore, Liberal; N. L. Falls, Liberal; © ia; 
Harling and H. B. Harling, Sedgewick; J. W. 
Dawson, Dresden; W. W. Coons and R. G. 
Taccbs, Plains; W. S. Gibbons, Meade; W. B. 
Rretsch, P. B. Didday, F. C. Conner and O. S. 
Shirk, Wichita; J. W. Gosslee, Bucklin; J. A. 
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TEXAS NOTES 
At Sherman, Tex., Hall & Hare have 
taken over the agency of Palmer Shumate. 
William Rigg, manager for Glen Walker 
& Co., agents at Fort Worth, Tex., has 
just returned from a trip to Chicago. 


J. B. Hereford, general agent for the 
Hartford at Dallas, Tex., is confined to 
his home on account of illness. His many 
friends in the insurance business hope for 
his speedy recovery. 

P. P. Tucker of Dallas, Tex., state agent 
for the Aetna, has just returned from a 
three weeks vacation. He visited the 
home office at Hartford, and also spent 
some time at Saratoga Springs. 


The case of T. R. Watson, president of 
the Farmers & Merchants Bank of Teague, 
Tex., charged with the murder of Com- 
missioner John 8S. Patterson of Texas, has 
been set for trial at Waco on Oct. 9. 

The Glen Walker & Co. Insurance 

Agency at Fort Worth, Tex., now have 
twelve fire companies, the National and 
the Germania having transferred to their 
office recently. 
_ 4. B. Andrews, member of the Texas fire 
insurance commission, has returned to 
Texas after visiting Atlanta, Ga., to make 
an investigation of the methods used by 
tue Cotton Insurance Association in re- 
porting Texas cotton premiums and losses. 
As yet no report has been made. 


SOUTHWESTERN NOTES 


Ed. C. Harding, superintendent of the 
hail division of the Western Adjustment 
Company at Oklahoma City, stated Mon- 
day morning that there were 300 hail 
losses in southwest Oklahoma and west- 
ern Texas Sept. 26-28. 

Wallace Pratt, 40 years old, a fire insur- 
ance agent, son of the Wallace Pratt who 
was a leading attorney and insurance 
agent several years ago, died recently at 
Kansas City, Mo. He is survived by a 
widow and daughter. 


Fourteen members attended the weekly 
luncheon of the Little Rock urance 
Club last week. J. B. Woodson, manager 
of the insurance department of the Union 
Trust Company, will speak on “Official 
Bonds” at the next meeting. 

E. C. Cooper, adjuster for the Bates 
Adjustment Company, whose headquar- 
ters have been in Oklahoma City for 
many years, has gone to Dallas, Tex., 
where he will take up the work of Ed 
Roberts, who represented the company 
at that place. 

———-2+ae_______ 


SNAP SHOTS 


Do right and let old nature squirm. 

It is better to jump ten feet and light 
square, than try twelve and fail. 

A collection for a good cause may be 
depended upon. 

To bury a mole alive is not adequate 
punishment. 

An honest day’s work is a par score. 

There is a good deal afloat that never 
reaches dock. 

It is well enough now and then to 
effervesce. 

Carelessness is another name for stu- 
pidity. 

A good booster is good company. 

Put the “soft pedal’ on all doubtful 
conduct. 

The way of the transgressor is hard, 


00. 
“It ain’t the feller that can sware the 
fearfulest that is the best fiter.’—H H. W. 
i -8 e 


It was an address on fire insurance, 
and it must have been a long paper, for 
when it was finished, a pale hearer arose 
and said: “I move a vote of thanks for 
the paper to which we have so ably 
listened.” 





KENTUCKY AND THE SOUTH 


BACKED BY STATE OFFICIALS 








Kentucky Insurance Board Confers 
With Governor and Attorney-Gen- 
eral Before Chicago Trip 


Before leaving Louisville for a con- 
ference with company: managers in re- 
gard to the rating situation, the mem- 
bers of the Kentucky insurance board 
had a session which was attended by 
the governor, the attorney-general and 
the state auditor of the state. It was 
announced that in the views the board 
will present at Chicago they will have 
the backing of the governor and the 
attorney-general, but no information 
was given out as to what stand will be 
taken. Chairman N. O. Gray, in re- 
plying to a question as to the nature 
of the conference, said that the board 
laid the whole matter before the state 
officials. 

Chairman Gray, in discussing the 
stand of the Kentucky board recently, 
made the point that the board seeks 
nothing but an interpretation of the 
law. It appreciates, he stated, the fact 
that the insurance companies should 
be entitled to a fair profit on their busi- 
ness, but at the same time it cannot 
read into the law anything that is not 
there. 


Kentucky Meeting Nov. 23-24 


Preparations are being made for the 
annual meeting of the Fire Underwrit- 
ers Association of Kentucky, which will 
be held in Louisville on Nov. 23-24. 
One of the reports to be made will be 
that of a committee on Kentucky lines 
lost to outside companies, of which M. 
J. Lafon, Kentucky special agent of the 
Glens Falls, is chairman. 


SUGGESTS GRAND JURY PROBE 


In his instruction to the grand jury at 
Covington, Ky., last Thursday, Judge 
— made the following recommenda- 
tion: 

“An investigation might be made of a 
certain insurance company that attempted 
to organize in this state and to dispose 
of its stock. The court heard testimony 
with reference to this matter before its 
adjournment. Some of the methods used 
by the company warranted investigation 
by this grand jury.” 

The Metropolitan Fire of Louisville has 
—_ before the courts at Covington re- 
cently. 


KENTUCKY NOTES 


A. R. Goodman, until recently in the in- 
surance business in Shelbyville, Ky., has 
been taken to the state hospital at. Lake- 
land. He is 63 years of age. 


Frank G. Snyder, Louisville, state agent 
for the Liverpool & London & Globe, wili 
address the Chamber of Commerce of 
ee Ky., on Fire Prevention Day, 
Oct. 9. 


The Kentucky State Fire Prevention As- 
sociation will make an inspection of Hick- 
man, Ky., on Oct. 19. This is the first 
time that the city has been slated for an 
inspection. 

Charles Dobbs, associate editor of the 
“Insurance Field,” of Louisville, is mourn- 








office. 





Cravens & Cage 
Houston, Texas 


The general agency with an all round service. 


Local agents representing our companies secure the entire facilities of the 
We can serve agents along rating, fire protection and inspection 
lines, can give first class engineering service, can furnish through the fol- 
lowing departments a full service equipment:— 


Improved Risk; Farm; Casualty and Bonding; Automobile Insur- 
ance; Marine; Hail on growing crops; Live Stock Insurance. 
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THE CENTRAL STATES FIRE 


Insurance Company of Wichita, Kansas 
FIRE, TORNADO, AUTOMOBILE, HAIL AND FARM RISKS 





AGENCY CONNECTIONS OPEN IN KANSAS 


H. C. WHALEN, President 


Bitting Building, WICHITA, KANSAS 











2 


WA 








CES ae 


ue 





re 4 








October 5, 1916 


THE WESTERN 


UNDERWRITER. 








ing the death of his father, the Rev. Dr. 
E. C. W. Dobbs, of Jacksonville, Fla. Dr. 
Dobbs was visiting his son at the time of 
his death, having come to fill pulpit ap- 
pointments in Louisville. 

At Beattyville, Ky., John Morgan won 
a verdict of $10,000 against the Louisville 
& Nashville Railroad. The plaintiff claimed 
that sparks from a passing engine set his 
house afire, burned two sons to death and 
subjected himself, wife and thirteen other 
children to the necessity of running out 
in the winter time in their night clothing. 
He sued for $75,000 damages. The case 
will be appealed. 


GENERAL SOUTHERN NOTES 


The city commissioners of Birmingham, 
Ala., again have up the matter of the city 
carrying its own insurance, and it is very 
likely that this will be done in a short 
time. . 

The City of New York has arranged with 
Rhett, O’Beirne & Lochridge, general 
agents at Atlanta, Ga., for the southern 
states, to relinquish jurisdiction over Vir- 
ginia. The agents in Virginia will now 
report to the head office in New York. 








Where Interinsurers 
Are Cutting in 











The growth of interinsurance ex- 
changes during the past few years is 
one of the tendencies of the times that 
is interesting to agents, companies and 
students. The better managed ex- 
changes confine themselves to one trade 
and it is these that are gathering in 
the bulk of the business that is being 
written reciprocally by firms and cor- 


porations. The trades in which these 
exchanges are operating follow: 
Canners Contractors 
Wholesale grocers Laundries 
Lumbermen Millers 

Lumber mfrs. Dry goods 

Auto owners Bankers 

Coal operators Cottonseed oil mfrs, 
Brewers Bakeries 


Clay products mfrs. Wholesale clothing 


Publishers General mfrs. 
Dairies Plumbing and sani- 
Ice cream mfrs. tary supplies 
Ice mfrs. Saw mills 
Druggists 








LEADING HOTELS | 


The Fellewing Will Be Found the Headquarten 
fer Insurance Men and Tus Westsan Uw 
DErwriter Will Be en File in the Read- 
ing Reem at Each Hetel ia 
This List. 


IOWA 
NEw DELANO HOTEL 


F. G. COMER, Mgr. and Prop. 


Everything New 
First-Class Cafe 


BURLINGTON, IOWA 


KANSAS 
(THE brag aed 


Wichita’s Newest Hotel. Opposite City Hail. 


Rooms with bath, $1.50 Steam heat, telephones 
hot and celd water. Electric elevator servies. Cah 


= 8. J. SMALLEY, Propetetes. 
WICHITA, KAN. 


SOUTH DAKOTA 
QHERMAN HOTEL 


EUROPEAN PLAN 
Rates, $1.00 to $3.00 per day 
SHERMAN HOTEL COMPANY 
J. R. Hossart?, Menager : 
ABERDEEN, S. D. 


HOTEL LINCOLN 


ABSOLUTELY FIRE PROOF 


150 Rooms 60 with Tub Bath 
20 Rooms with Shower Bath 


The Great Hotel of the Northwest 
HESS & ROW, Owners and Managers 
WATERTOWN, SO. DAK. 
































MOUNTAIN AND COAST FIELD 








KNOWLES BECOMES MANAGER 


Washington Irving Resigns After 
Thirty-Six Years Service With 
Phoenix of England 


San Francisco, Cal. Oct. 4—(Spe- 
cial)—Edwin C. F. Knowles, assistant 
Pacific coast manager for the Phoenix 
of London and Imperial Assurance for 
the past year, is appointed manager for 
the companies, succeeding Washington 
Irving, who resigns after thirty-six 
years service with the Phoenix. Mon- 
roe English, who has been with the 
company for the past fifteen years, for 
the past year.as special agent in north- 
ern California, is appointed assistant 
manager, succeeding Mr. Knowles. The 
latter has made a notable record in 
insurance, having entered the business 
only eleven years ago as assistant spe- 
cial agent in the Pacific northwest. He 
was later appointed special agent in the 
same field, where his excellent record 
as organizer and business builder led 
to his appointment as assistant manager 
last year. He is only thirty-seven years 
old and a graduate of the University of 
Wisconsin. 

Following the changes in the Pacific 
coast management of the Phoenix of 
London, Otto N. Hall has resigned as 
special agent for the company and its 
subsidiaries in southern California and 
is succeeded by B. J. Kellner, formerly 
his assistant. J. Robb Gay, special 
agent for the companies in the moun- 
tain field for the past year and in Wash- 
ington for five years previous, has also 
resigned. 


Look for Moral Hazard 


San Francisco, Cal., Oct. 4—(Special) 
—Fire insurance men of California are 
watching closely the campaign now be- 
ing waged by the prohibitionists to 
abolish the liquor traffic in the state. 
Two prohibition amendments will ap- 
pear on the ballot at the November 
election and are being opposed by the 
liquor and wine interests. While one 
amendment is considerably less drastic 
than its companion, insurance men ex- 
pect the acute development of moral 
hazard should either measure be 
adopted. This increased hazard would 
apply to saloon and brewery risks, 
wineries, distilleries and all places in 
which liquor and wine are ‘sold. 





BOOTHBY IN NEW DEAL 


M. B. Boothby, former special agent for 
the Law Union and Rock and Union As- 
surance in the Rocky Mountain and Pa- 
cific northwest fields, is appointed special 
agent for the Tracy Loan & Trust Com- 
pany Agency of Salt Lake in Utah and 
Idaho. 


GETS PITTSBURGH UNDERWRITERS 


The James F. Cobb Company of San 
Francisco, general agent for the National- 
Ben Franklin, Humboldt, United Fire- 
mens and Peoples National in California, 
is appointed to represent the Pittsburgh 
Underwriters in the same capacity. 


LOS ANGELES ELECTION 


The annual meeting of the Los Angeles 
Fire Underwriters Association was held 
Thursday evening, Sept. 28. W. P. Bat- 
telle was reelected president by unani- 
mous vote. S, Aronson, vice-president, 
and O. Rey Rule, secretary, were unani- 
mously reelected. C. A. Kenyon was 
elected treasurer. 


Cc. H. Wyman and W. A. Gregg have 
formed a real estate and insurance part- 
nership under the firm name of W. A. 
Gregg & Co., at Balston, Mont. 


aoa 


Desire develops good, honest intentions, 
and makes you sincere in purpose. De- 
sire to succeed will make you energetic 
and enthusiastic in your efforts. Desire 
pushes you out early and keeps you out 
late. It keeps you from wasting your 
valuable time hanging around the office, 
around junk shops and on the street cor- 
ners. Desire animates your mind and 
your thought. It lifts them from the 


humble position of an agent and sets 
them on higher positions. 


It creates re- 





solve and determination. 


TWO CHIEF FEATURES 
OF SUPERVISORS’ MEET 


(CONTINUED FROM PAGE 1) 


a higher plane. Incidentally, a few un- 
desirable agents have been eliminated. 


Not Much on State Rating 


There was virtually no discussion of 
the second interesting point. Like the 
agents’ qualification law, the subject of 
state-made fire rates was interjected at 
various points, the one formal intro- 
duction being in the paper by Commis- 
sioner M. J. Cleary of Wisconsin, 
whose subject was “Can Insurance 
Rates Be Properly Made by a Repre- 
sentative Form of Government?” 
There is no doubt as to the ability of 
the state to make rates, he said. It 
has the power, the necessary resources 
and can enact the necessary authority. 
But as to the advisability, that is an- 
other thing. 

The executive committee now con- 
sists of Joseph Button of Virginia, 
chairman; F. H. Hardison of Massa- 
chusetts, J. R. Young of North Caro- 
lina and Robert J. Merrill of New 
Hampshire (reelected), and M. J. 
Cleary of Wisconsin, E. R. Harper of 
Colorado and R. B. Forsyth of Wy- 
oming. 


Would Tend to Higher Rates 


So he changed the title of his subject 
to read, ‘“‘should” insurance rates be so 
made? and proceeded to show that they 
should not. Such rates would be more 
expensive to make, he argued, and there- 
fore would tend to higher instead of 
lower rates. He also declared that a 
state monopoly, such as would be created 
in a state rate-making system, is no 
better than a private monopoly, and might 
be worse, because there would be no 
power to curb it. 

The great essential, if rates are to be 
reduced, he said, is to cut down the losses; 
to make the state fire-safe. 

Commissioner W. F. Dunbar of Tennes- 
see, speaking on the value of schedule 
rating, interjected the same thought into 
his paper and also emphasized the neces- 
sity of reduction of losses. 


Not Much Fireworks Display 


The only fireworks of the convention 
came at the closing session yesterday 
morning on the presentation of a com- 
mittee report on the work of the Actu- 
arial Bureau of the National Board. It 
recognized the value of the bureau’s work 
and the great worth of the statistics 
already collated in the twenty-one months 
since the work was inaugurated. 

General Manager W. E. Mallalieu, of 
the National Board, explained the system 
under which the statistics are collected 
and tabulated, and answered a number of 
questions as to points in detail. 


Potts Gets in the Game 


Then the question was stated as to 
the adoption of the report, and Commis- 
sioner R. M. Potts, of Illinois, interjected 
another question. “Why,” he asked of 
Mr. Mallalieu, “don’t you classify pre- 
miums, as well as losses and writings?” 
(Classification of writings is to be inau- 
gurated the first of 1917.) 

“Because,” said Mr. Mallalieu, “we are 
trying to determine the loss cost, and we 
do not need premiums to do that.” 

Mr. Potts declared that without classi- 
fication of premiums the statistics being 
collected by the bureau are worthless, and 
intimated an ulterior purpose in their 
omission. “I have tried to follow these 
people,” he said, “but cannot. So I have 
adopted a classification of premiums for 
my state, as well as of losses, that already 
is beginning to show its worth, and in a 
few years will be invaluable.” 

He was granted leave to file a minority 
report as a matter of record, as he did not 
then: have it ready; but the convention 
adopted the report as presented. 


Phillips Elected President 


Superintendent Jesse S. Phillips of New 
York was elected president, although there 
is no doubt that if it had not been for 
the by-law inhibiting the election as presi- 
dent of a commissioner whose term will 
expire within a year the new president 
would have been Commissioner John T 
Winship, of Michigan. 

r. Winship, however, was reelected 
first vice-president; Commissioner Emory 

English, of Iowa, was made second 
vice-president, and Commissioner F. H. 
McMaster, of South Carolina, was_ re- 
elected secretary-treasurer. Joseph But- 
ton of Virginia continues as chairman of 
the executive committee. 


—— 6 —______ 
SOME. CALL IT LUCE 


“I didn’t ba with the asking, 
I took the job and stuck; 
I took the chance they wouldn’t, 
. And now they’re calling it luck.” 
—Kipling. 











NEWS FROM THE EAST 


NEW COMPANY TO COME OVER 








Scandinavian-American Assurance Will 
Be Represented in This Country 
Through Herrmann & Co. 


The Scandinavian-American Assur- 
ance of Christiana, Norway, has ap- 
plied for admission to New York to 
write marine and automobile risks only 
and will appoint F. Herrmann & Co. its 
managers for the United States. The 
initial deposits with various state de- 
partments and with United States trus- 
tees will aggregate $1,000,000, and the 
company ‘contemplates seeking admis- 
sion to other states in due time. The 
formation of the Scandinavian-Ameri- 
can is a natural result of the rapidly 
growing business between the United 
States and Scandinavian countries, and 
it is backed by ten of the leading in- 
surance companies of the latter coun- 
tries. 


HAVE PAID BLACK TOM LOSS 








Continental, Fidelity-Phenix and. Amer- 
ican Eagle Do Not Wait 
for Meeting 





The Continental, Fidelity-Phenix and 
American Eagle have paid their claims 
involved in the Black Tom Island dis- 
aster in the New York harbor, amount- 
ing to $152,500. These companies took 
subrogation against the Lehigh Valley 
Railroad. Much interest was taken in 
the payment of these claims, as a meet- 
ing was called for Tuesday of this week 
by the special committee of the New 
York Board to discuss the situation. 

The committee reported that it had 
obtained opinion from eminent coun- 
sel to the effect that the companies are 
liable only for the fire loss ensuing 
after the explosion, and not for the 
damage done by the explosion. Coun- 
sel recommended that the companies 
leave the question of liability and set- 
tlement in the hands of the committee, 
with full authority, subrogation to be 
taken. Counsel believe that the Le- 
high Valley Railroad is liable. It is 
thought there will be numerous com- 
promises of claims and that adjusters 
will make adjustments with nonwaiver 
agreements, the assured being required 
to prove the amount of the fire loss 
separate from the explosion. damage. 

At the meeting of the special com- 
mittee it was found that the opinions of 
the lawyers dealt with the relations of 
the companies to the merchandize policy- 
holders. While it was held that the com- 
panies are not under legal obligation to 
pay the entire loss, yet in the interests 
of all it was suggested that a fair com- 
promise be reached on the basis of actual 
fire loss, and that the companies secure 


from the assured agreement for prorata 
interest in any subrogation coverage. 


NORTH RIVER ELECTION 


New York, Oct. 4—(Special)—The North 
River Fire directors on Tuesday elected 
F. H. Crum, president; J. A. Forster, first 
vice-president; J. Lester Parsons, second 
vice-president; R. O. Haubold, third vice- 
president; D. G. Wakeman, secretary, and 
Cc. J. Voorhis, assistant secretary. 


NORTH RIVER ROUND-UP 


New York, Oct. 4—(Special)—North 
River Fire held its annual round-up of 
field men in New York this week. The 
annual dinner was given at the Hotel 
Astor, Monday night. There will be a 
theater party at the Hippodrome Thurs- 
day evening. Excellent business is re- 
ported from all fields. 


EASTERN NOTES 


Frank Lock, United State manager of 
the Atlas, has been elected a director of 
the Underwriters Laboratories. 

Ernest Sharp, special agent in western 
Pennsylvania for the Western and Brit- 
ish America, is seriously ill with typhoid 
fever. 

E. W. Mile, the adjuster at New York 
City, has been away from his office for 
about four months. He has row returned, 
having recovered from his serious illness. 

The Svea will close its local department 
in New York City Nov. 1, and will go to 
T. Y. Brown & Co. as agents. A. B. Mills, 
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who previous to his retirement over a 
year ago represented the Svea, will be- 
come a member of the Brown firm. 

W. E. Mallalieu, manager of the WNa- 
tional Board, was at the insurance com- 
missioners’ meeting at Richmond, Va., last 
week and explained on behalf of the ac- 
tuarial bureau the progress made in the 
gathering of data regarding fire losses. 

The National Union has appointed Wil- 
liam A. Page, for fourteen years with the 
Continental in its New York office, as 
New York representative in charge of its 
Brokerage department, vice C. B. Corke, 
who recently resigned to go with a firm 
of prominent *brokers. 








Losses of the Week 


Omaha, Neb., Oct. 2—There is a heavy 
loss in the packing plant of Netson Mor- 
ris & Co. here, it being entirely gutted; 
the loss being estimated at $500,000. For 
a time the fire threatened the Armour 
plant, which is seventy-five feet east of 
the Morris building. 

* a * 

Chicago, Oct. 2—Fire in two-story frame, 
1007 W. 12th street, owned by R. Cohen. 
Occupied by F. Greenberg, silk and trim- 





mings. Loss 50 percent. Insurance: 
Cemital ...ces $1,000 Ster. Mutual. .$1,500 
Equity Mut. .. 1,000 Textile Mut. .. 1,500 


Illinois Und... ‘500 United Mut. .. 1,500 
Ins. Co. N. A. 500 Wabash...... 500 
Natl. F. & M. . 1,500 Western, Pa. . 1,000 

‘Und. ... 500 Total...... $11,500 


North, B. & M 
Fire originated a Page sg floor. 





Pitts, 


Bristow, Okla., “gept. ‘'29—There is a 20 
ay oe loss on the stock of cotton owned 


vy . Epps. Insurance: 
Phoenix, Ct. set Pa. Fire..... 5,000 
Fireman’s F.. 5000 OFfent ce 5,000 
National, Ct.. 12) 00@ North Amer.. 5,000 
* * + 
Quincy, Til, Sept. 30—The millinery 
store o the Crooks & Cox Millinery Co. 


suffered a loss estimated at 50 percent, 
involving insurance to the amount of 
$28,500. The. establishment is located 
at 614 Maine street. Insurance: 


State of a Bee Firemen’s ... .2,500 
on a Ct... 3,000 Continental .. 2,500 

Pores ree 
Netherlands . 2,500 pn AD REE 1,000 
Ger. All. ...». 3,000 Connecticut .. 1,000 
Roch, Ger. ... 2,000 North Amer. . 3,000 
Wmsbg. City . 1, ~~ 

* - 


Findlay, Ohio, Oct. 1—The Findlay Car- 
riage Company, located at 200 W. Craw- 
ford street, was totally destroyed by fire. 
There is a total of $22,000 insurance on 


= 1 saaeae stock and fixtures. Insur- 
Wmebe. City..$1,000 Humboldt .. 1,000 
Citizens ...... 2,000 Gran. State .. 1,000 
Buf. Ger. .... 3,000 Natl. B. Frank. 1,000 
Ea 2,000 Old Colony .. 1,000 
Fid.-Phenix .. 1,000 Rhode Island . 1,500 
ant. oben eas 1,500 New Bruns. 2,000 
bilp pik win exe 1,000 Phila. Und. .. 1,000 
Teutonta id am 1,000 North. Amer. .. 1,000 


* + * 

DeTour, Mich., t. 30—The Watson & 
Bennett Co. suffer a total less on their 
building, furniture and stock of general 
merchandise. Insurance: 

Amer. Cent. .$2,000 Pa. Fire ..... 1,000 


North Amer... 2,000 St. Paul ..... 1,000 
Hartford .... 2,000 Ham.Brem. .. 1,000 
Phila. Und. .. 2,000 Scott. U. &N.. 1,000 
National ..... 2,000 Ger. All. ..... 1,009 
Springfield ... 1,400 Hanover ..... 1,400 

fagara ..... 1,200 Fire Assn. . 27009 
N. B. & M. .. 1,0 i“ 

Moline, Tll., Oct. 2—While decorating the 


interior of the State Savings and Trust 
Co. at 429 15th street, a vat of oil boiled 
over, causing a heavy damage from fire. 
Insurance: 





St. Paul ....+ $1,000 Pittsburg .... 1,000 

Royal Ex. 1,000 Phoenix, Ct. 2,000 

Commonwealth 1,000 Fire Assn. . 2,000 

Humboldt .. "000 Northern 1,000 

EAS 1,000 Ger. Amer. ... 1,000 

Glen Falls ... 1,900 Wmsbg. City ; 1,590 

Fireman’s F. . 2,500 Hartford ..... 7 

America ..... 4 Security ..... 

Palatine Nia. Det. 

Firemen’s . ES Paes 

COV, | .0:9.2:08 am Prus. Natl. 

Lumberman’s . 2,000 Home ....... 

Buf. Ger. .... 1,000 Sun Und. 

City N. Y. ... 1,000 Natl. Ben. Fr.. L [000 
Insurance on furniture: 

Fireman’s F. .$ 590 Home ........ 1,000 


Hartford ..... 1,000 


Prairie du Chien, Wis., Sevt. 30—There 
is a total loss on the saw mill and machin- 
ery of the W. F. Shaw Lumber Co. In- 
surance: 

Sprinefield ...$1,700 Pa. Fire ...... 1,800 

Insurance in mutuals: 

Lum.,Mans., 0.$1,125 Pa. Lum. Mut. 1,125 
Ind. Lumber... 1,125 Cen. Mfg. Mut. 1,125 
. * * 

Marion, Ind., Sept. 29—Spontaneous com- 
bustion caused a heavy loss on the two- 
story brick building of Goldriech Bros., 

junk dealers. Insurance: 
Springfield ..$$2,000 Cleve. Natl. .. 
First Natl. .. 1,000 Arizona ...... 7E 
Rhode Island . 2,000 Farmers, York 750 
* * * 

Towa City, Iowa, Sept. 30—The Iowa 
Glove Co., located on the southeast corner 
of Lucas and Page streets, sustained a 


2,000 
750 


total loss with $15,000 insurance. Insur- 

ance: 

—— eeeeeee $2,000 LL&L. & G. .. 2,000 
weeee 608 North, Amer. . 2,000 


fartford 


Dover, Ohio, Oct. 2—The insurance on 
the plant of the Dover Manufacturing 
Company, which burned last week, is as 
follows on general form: 


Phoenix, Ct..$ 7,500 M. & M. Mut., 

Hanover .... 7,590 OM0 “vcs 1,000 
Scott. Union. 3,500 Keystone Und. 2,000 
London ..... 2,000 Minster Mut. 1,000 
RID io oc ikis o's 2,000 Cent. Mfrs. M. 3,500 


er ad Western Mut. 3,000 
hare es 2,000 Knox Co. M. 3,000 
Norw. Union 1,500 Mansfield M.. 2,000 
Queen ...... 2,500 Col. Co. Mut. 2,000 
North., Eng. . 1,000 Home ...... 6,500 
LS RAR 2,500 Ohio Mutual 3,000 
Phila. Und. . 2,000 Ohio Und. M. 1,500 
Fid.-Phenix . 2,000 Continental . 1,000 
Fireman’s F.. 2,000 Fire Assn. . 2,000 
Springfield .. 2,500 U. S. Und, 
Aachen & M. 2,500 Kan. CC: ... 6,000 
Hartford ....14,500 O. Millers M..24,000 
National .. 4,500 Mill Own., Ia. 5,000 
Specific insurance: 
RID Se cies ate $15,000 Millers M., Ill. 5,000 
Hartford ... 15,000 Pa. Millers .. 5, 7000 
Millers Natl. 5, ,000 Gr: .Dira,, Pa.. 6; 7000 


* * 


Cincinnati—There has been much inter- 
est in the Crane lumber yard fire of Aug. 
21 and especially in the list of insurance, 
which has just become available. Although 
the policies divide the yard into several 
parts, which are covered in several items, 
some insurance men claim it is all sub- 
ject to one fire, as the lumber piles are 


said to block certain streets. Insurance: 
Queen ...... Industrial, O. 45,000 
Pa. Lumb. M. 25; 000 State of Pa.. 10,000 
sen sp eb 5,000 Lum, Mut., O. 25, 000 

RL Sey 25,000 Netherlands . 12,500 
‘oon. Natl. . 20,000 Urbaine .... 25,0 00 
Ind. Lumb. M. 25,000 Reliance .. 15,000 
ATONE. 6:65.50 7,500 Stuyvesant . 12,500 
Natl. B. Fr.. 25,000 Security, Ia. . 5,000 


7,600 Ame. Und. Ag., 
Pa, 


Globe & Rut.. 5,000 Pa. ....... 10,000 
Lumber Mut., Lum, Und., 
Mass. ..... 25,000 , Ee 25,000 


Ins. Und., Pa. 32; 500 
ee 


Cuyahoga Falls, Ohio, Oct. 2—The L. W. 
Loomis Hardware Co. on Front —- sus- 


tained a 20 peroeat loss. Insurance: 
Caledonian ... i 500 Phila. Und.. é ee 500 
Col. Und.... 500 Mans. Mut.. Mi ese 
> Te ee 7000 Mer. & Mfg... 1,000 
Home * 2 000 Germania .... ; 27000 


Cent. Mfg.. ae - 2,000 x 


Kansas City, mo. Sept. 30—There is a 
25 percent loss on the United States Wa- 
ter & Steam Supply Co. at 1104 McGee 
street. The loss was due to defective 
wiring and was covered by $14,000 insur- 
ance on the general form. 

co * * 

Muskegon, Mich., Sept. 29—A short cir- 
cuit caused heavy damage in the West 
Michigan Foundry Co. Insurance amount- 
ing to $25,100 was carried under the gen- 


eral form. Insurance 

L. & L. & G...$2,500 Royal Ex..... $2,500 
Aetna ........ 2,000 Scot. U. & N.. 2,600 
Col. Natl..... 2,000 Sun .......... 2,500 
Ham. Brem... 2,500 Germania .... 1,250 
Newark ...... 1, 500 Fire Und...... 1,250 
Niagara ...... 2 000 Queen ....... 2,500 

s & s 


Pratt, Kan., Oct. 1—The store of Lott- 
ridge & Lottridge was almost totally de- 
stroyed by fire here. 

J * * 

Cincinnati, Oct. 1—A freight engine 
across the street delayed the Cincinnati 
fire department in reaching the William & 
Emil Haberer automobile body factory at 
Gest street and Mill Creek for several 
minutes. The fire resulted in a loss to 
building of about $10,000, and to stock of 
$30,000. As a result of the delay another 
company, situated on Freeman avenue, 
was able to reach the fire before Com- 
pany 25, which is situated only two 
squares from the scene of the fire. The 
department is investigating the delay. 
Two of the walls fell after the fire, so the 
building will be a total loss. Although 
there will be some salvage the loss on con- 
tents will also probably be total, due to 
a0 underinsurance. Insurance on build- 


Ger.-Am., as: Woes L&L. & G. ‘7he08 
Prov. Wash... 2,000 Queen ....... 1,0 

Western Can.. 1,000 Phila. Und. 1000 
Com. Un., N. Y. 1,000 Brit. Amer.... > 1,000 

On contents: 

Prov. Wash...$2,500 Nat. Union... 2,500 
NOP, TUAG. 2% 2,500 General ......$2,500 
Fid.-Phen. ... 2,500 Nat. Hart..... 2,500 
Nor. Amer.... 2,500 Aetna ........ 2,500 


* * s 
Paducah, Ky., Sept. 22—Fire caused total 
loss to building and 25 percent loss to 
contents of Cleero Colo Bottling Company. 


Insurance 

Continental . .-$2,500 Old Colony.. - +88, 800 
Mil. Mech..... 2,009 Phoenix, Ct. 700 
N.. 2. 4 BE... 27500 Marsa... * To00 
N. W. Nat.... 1,500 


* 7 s 
Indianapolis, Ind., Oct. 1—The Puritan 
Bed Springs Co., located at 902-920 Ken- 
DWELLING HOUSE INVENTORIES 


Write for prices 
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tucky avenue, suffered a loss estimated at 
$10,000. The fire started in the dust pit, 
presumed from spontaneous combustion. 
Ninety thousand dollars insurance was 
carried under the general form and $20,- 
000 on the stock. 


——_—_—_ a 
BAD EXPERIENCE IS SHOWN 





Companies Find Season Has Been Un- 
profitable on Summer Hotels 
and Kindred Risks 





New York, Oct. 3—(Special)—As the 
summer season draws to a close, many 
of the companies are reporting a bad 
experience on summer resort hotels, 
country clubs, open only during the 
summer season, and the like. This is 
no surprise, as the many fires at the 
beginning of the season presaged a high 
loss ratio. An interesting feature of 
this hazard is the time that the fires 
occur. It rarely happens that risks of 
this character burn during the actual 
season, but, as a prominent underwriter 
remarked the other day, burn only at 
the beginning or at the close of the 
season. 

The large majority of the fires occur 
when the property is being cleaned and 
renovated during May and June. Serv- 
ants are careless and painters often 
leave oily waste rags about. Fires oc- 
curring at the close of the ‘season are 
usually on the morally bad risks at the 
close of an unprofitable summer. A 
study of the records of a few of the 
larger companies shows that the moral 
hazard on these risks is not as great as 
is generally supposed. With a little 
greater precaution, on the part of the 
assured, at the beginning of the sea- 
son, this class of business could ap- 
parently be made profitable. 


—_—_—_———D +e 
PUSH-BUTTONS IN SELLING 


Some of us are good order-hunters— 
others of us are good order-creators. The 
former is easier—but the hunting kills a 
lot of time. The latter is harder—but is 
more productive in the sum total. 

Be affected by the prospect’s ideas 
rather than by his countenance. 

Talk with the prospect—not at him. 
“ue aman want a thing—then sell it 

m. 
An attitude of mental tension when 





being veins. = act strictly your own 
self—as natu as you are at your fire- 
side—is the highest type of aaloamanship. 
Are not the greatest actors the most 
natural and true to everyday life? 

If you would talk to your prospect 
about your goods like you do to a friend 
abent ro ‘avorite sport you would make 
a clean-u 

Selling ie just one doggone opportunity 
after another. 

Big men aren’t odd—they’re simply head 
over "ie in love with their work. 

The reason most old-fashioned concerns 
are prosperous is because they stick to 
one policy. Standardization of methods 
gives your seed a chance to grow—and 


The bigger things are easier to do than 
ee smaller things—there’s less competi- 

on. 

Don’t confuse a Cyuoseery success with 
a permanent one.—Ford Times. 


The an Mutual has been organ- 
ized at Indianapolis. It will confine its 
operations to fire risks, though its charter 
permits other lines. John McGinety, for- 
merly connected with the State Exchange 
Bank in that city, is secretary. Other 
promoters are mostly business men, among 
them B Brooks, lumber dealer; Ralph 
D. Odell, finance clerk, postoffice; John 
A. Lapp, director of the Indiana bureau 
of legislative information; W. 4, Dynes, 
stocks, bonds and insurance; J. P. Cook, 
Bros. ., plumbing and heating. George 

. Snyder is treasurer of the company. 





The Wabash Fire Insurance Company. 
Doing business since January 1, 1916, 
increasing its capital. Wants reliable 
men to sell stock. ESpecial Contract to man who 


will underwrite and sell. 


Address: 1523 Insurance Exchange Building 
Chicago, Illinois. 


ARE YOU ALIVE AGENT? 
Can You Produce Business? 


WE want a man who can show a good clean 
record—large or small producer, for large 
or small territory—to write our Guarant 
Premium Reducing Polic: 7 - Pays Double the 
Face on Accidental Deat' Total Disability. 
20-Pay Plan Guaranteed Paid up in 15 years. 
Address Jas. H. Jamison, Pres. 
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talking to a prospect keeps you from 
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DIRECTORY OF LOCAL AGENTS 





Tax Westzen Unpsrweitse Recommends the Following as Among the Prominent and Reliable Agencies with Good Facilities 
for Exchange and Outside Business. Advertisements of Only First-Class Offices Accepted. 





MINNESOTA 


H. HARPER COMPANY 





GENERAL INSURANCE 
Fire Pretection Engineering 
DULUTH, MINN. 


NEBRASKA 
Jay D. Fostsr Banxss, Sec’y 


OSTER-BARKER COMPANY 
Successors H. E. PALMER SON & CO. 
Oldest Agency in the City 
enting: Home, N. Y.; Continental; Springfield 
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Liverpool & London & Globe; New Hamp- 
Phoenix of Hartford; Western Assurance, Ont; 
Franklin; German Alliance. General 1 Agents: The 
Fidelity y & Casualty Co..N.¥. 500-4 Brandeis Bldg 
OMAHA, NEB. 


_ J. MACKLIN 
FIRE INSURANCE 
oe coostion Springfield, Home, Aetna, Ins. Ce. 


German Alliance, Lon N 
Srinen te Maveeatie Phoenix of —_” — 


85 North High Street 
COLUMBUS, OHIO 
\ i O. M. STAFFORD-GOSS- 
BEDELL CO. 
INSURANCE 
601-7 Century Bldg. 
CLEVELAND, O. 
HE BINGHAM & DOUGLASS CO. 
Established 187@ 


GENERAL INSURANCE 
We are saeteené te handle all classes of Insurance 
in amounts large or small. 


The Cuyahoga Bldg 
CLEVELAND, O. 











Established 1894 
AREY & ZIMMERMAN 


Suite 15, 41 E. 4th St. 
Hamilten County Managers Williamsburgh City, N.Y 


Phoenix, Cona. 
Resident Agents ‘tiv. & Lon. & Globe, Eng. 
Caledonian, Scot. 
CINCINNATI, OHIO 


BWARD E. SHIPLEY 
GENERAL INSURANCE 





United States Fil ate Guaranty Co. 
es ~e ‘ 
Surety ds 
603 ist National Bank Building 





CINCINNATI, OHIO 








WISCONSIN 


EORGE HELLER INSURANCE 
AGENCY oo Comeaney, 4 ge 





;N.B.& 
+; Pennsylvania; Phil. Und; Phoenix, .; Prov. 
ash.; ocean: Revel Bun, Hog. Westchester. 
General Lona 1 


“SHEBOYGAN, WIS. 





Know what's going on in the business 
from which you. make your living—read 
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NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 
Kindred Topics 


PLANS ARE MADE FOR INDIANA 





Work of State Fire Prevention Asso- 
ciation Will Be Distributed 
Among Committees 


The executive committee of the In- 
diana Fire Prevention Association has 
mapped out a series of inspections cov- 
ering towns of from 5,000 to 15,000 pop- 
ulation, under the committee plan. 
Committees consist of from six to ten 
men, according to size of town to be 
inspected. Consideration has been given 
to premium income in respective cities 
in selection of chairman. Each com- 
mittee is given absolute charge of a 
meeting and held responsible for the 
success of it. Cities have been 
grouped according to location and it is 
planned to inspect two or three towns 
each month on a given date. Public 
meetings will be held wherever suffi- 
cient interest indicates success. Wherea 
public meeting is not considered desir- 
able, a round table meeting with mayor, 
fire chief, local agents and interested 
business men will be held. 

Under the schedule arranged, no 
member is required to work on more 
than two committees during the sea- 
son, though all members are welcome 
and invited to all meetings. In so far 
as possible, committees are arranged to 
include representation of each agency 
in town inspected. The first group in- 
spection will include Brazil, Clinton and 
Sullivan. Towns will be visited late 
in October. 


EXAMPLE OF MADISON, MINN. 


Business Man of the Town Shows How 
People Have Burned the 
Place 


Madison, Minn., is a town that de- 
serves some mention. In the last 
twenty-three years taxable values to 
the amount of $156,714 have gone in- 
to the ash heap there. The town 
should have paid $313,429 in premiums 
during that period. However, the pre- 
miums actually paid were $139,388, leav- 
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North Branch Fire Insurance Co. 


SUNBURY, PA. 
INSURANCE AND REINSURANCE 


Incorporated 


JOHN G. SELL, Managing Underwriter 


City (Fire) Insurance Company 


PITTSBURGH, PA. 
Operating in a limited territory under an experienced management 


Incorporated 1870 
G. R. DETTE, Managing Underwriter 





1911 








ing a deficit of $174,041 to be collected 
elsewhere. Madison’s example shows 
the cupidity of agents and companies 
in going after business. A very re- 
sponsible citizen of Madison, Minn., 
writes the following letter: 

For the last few years, we have burnt 
all our old frame buildings on our busi- 
ness street at the expense of the insur- 
ance companies. How the fires have 
started I must say I do not know, but 
I know that in the last fire our fire de- 
partment did not do much to stop it. 
They seemed to be willing to burn all 
frame buildings in the block, as the in- 
surance companies would pay for them, 
and then there would be up-to-date build- 
ings instead. The fire engine even re- 
fused to work, but have reason to 
believe that the fire people refused to 
operate it. I believe it would be a good 
thing for the insurance companies to look 
into this matter and make an example of 
Madison. 


TOLL FOR CARELESSNESS 


During September, fires, explosions and 
the careless use of gasolene and kerosene 
caused nine deaths and thirteen injuries 
in Michigan, according to the report is- 
sued by State Fire Marshal Winship. 
Among the buildings used for public pur- 
poses burned or partly destroyed by fire 
during the month were one theater, one 
hotel, one school and one county home. 
Fires in these buildings caused a loss of 
nearly $40,000. 


FIRE PROTECTION NOTES 


Wausau, Wis., will buy 2,000 feet of 2%4- 
inch fire hose. 

At Garland, Utah, an issue of $38,000 
waterworks bonds has been authorized, 

At Castlewood, S. D., an issue of $20,000 
waterworks bonds has been authorized. 

At Marmarth, N. D., an election author- 
ized an issue of $15,000 waterworks bonds. 

At West Point, Iowa, an election author- 
ized an issue of $15,000 waterworks bonds. 

At Marlow, Okla., the city council has 
contracted for an automobile fire truck. 

At Logan, Utah, an election resulted in 
favor of issuing $80,000 bonds for water 
improvements. 

At Lake Mills, Iowa, a vote of 183 to 22 
authorized an issue of $25,000 water im- 
provement bonds. 

At Fergus Falls, Minn., the proposition 
of issuing $10,000 bonds to purchase fire 
equipment is being considered. 

The Mosinee, Wis., fire department has 
received a new hose cart and will buy 
other apparatus and materials. 

Argenta, Ark., will have a combination 
hose and chemical motor fire truck, 
equipped with a junior pump, in about 60 
days. 

A complete sprinkler system will be put 
in the large asembling plant being erected 
at Ft. Worth by the Chevrolet Motor Car 
Company. 

Duncan, Okla., is to have a new water 
plant, storage plant and pumping system. 
The work is supposed to be completed by 
March 1, 1917. 


Oklahoma City, Okla., has bought a one- 
ton hook and ladder motor truck. With 
the closing of this deal there are only 


ten horses left in the fire department. 


The Grand Rapids fire board has author- 
ized the purchase of another fire engine, 
costing $8,500, to be placed at No. 11 en- 
sine ones Diamond avenue and Chester 
street. 


Austin, Tex., has just ordered a turbine 
engine to be installed in the municipal 


STUDY THE DEAN SCHEDULE 
Taught by Jay S. Glidden, Rating Expert 
20 Plain Lessons by Mail 
Your Papers Examined end Corrected 
Opportunity for the “Live Ones”—Locai 
Agents and Specials 
Write Today for Particulars 
FIRE PROTECTION 











Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 


Chicago 











water plant. The turbine is to be deliv- 
ered within six months from date of pur- 
chase. 

Janesville, Wis., will purchase a_piece 
of used motor fire apparatus for the Spring 
Brook fire station. It is planned to buy 
a used car and install equipment in the 
city’s machine shop. 


The Dodge-Hooker Mills, Wausau, Wis., 
one of the largest flour, feed and cereal 
plants in thé state, has awarded the con- 
tract to the Wausau Iron Works for a 
40,000-gallon steel tank, to supply the 
sprinkler and fire hose system. 

At the solicitation of the municipal 
authorities of Dallas the Texas fire insur- 
ance commission will render aid in hay- 
ing a comprehensive exhibit at the forth- 
coming Texas state fair at Dallas on fire 
protection and fire prevention. 


Persistent investigations of the many 
fires of suspicious origin in the factory 
and residence district in the northern part 
of Milwaukee have not yet brought definite 
results. Fires of unmistakably incendiary 
origin continue to be reported, and in sev- 
eral cases the same property has been at- 
tacked twice or more. 

The inspectors of the state fire insur- 
ance commission of Texas met in Austin 
last week and went over the situation as 
to the to reduce fire hazards. It 
transpired at the meeting that every in- 
corporated town in Texas has been in- 
spected. The effort is to clean up Texas 
before the winter fire season opens. 

Clinton D. Lasher has been selected 
chairman of the law and ordinance com- 
mittee for the Indiana Fire Prevention As- 
sociation. His committee includes R. W. 
Wallace of the fire marshal’s office, John 
Fitzgerald, Charles E. Richman, Frank 
Gantert, Carl Claussen, Ernest Newhouse, 

S. MacEnaney, L. H. Wolff and James 
Larmore. Special attention will be de- 
voted to the standardization of hose coup- 
lings in Indianapolis and vicinity. 


—_——2eoe 
Ohio Agency Appointments 


Twin City, Minn.—E. Phillips, Columbus. 

Union, Eng.—J. Babin, Cleveland. 

Westchester—D. F. Howe, D. Fish, R. H. 
Cotton, Cleveland; A. Witherup, Berea; H. M. 
Markel, Cincinnati; Patton & Ross, Johnstown; 
wa W. McCray & Son, Logan; D. M. Warner, 

tica. 

Western, Pa.—D. P. Young, Conneaut. 

Yorkshire—D. A. Lynch, Fostoria. 

Allemannia—O. C. Skerck, Green Springs. 

Alliance—J. H. Asmann, Cincinnati. 

Amer. Eagle—Hattie A. Bartley, Toledo. 


res & Armstrong, Middle 
oint. 
Atlas—W. K. Vogel, Wharton; The McCon- 


nell-Riedinger-Heacock Co., Alliance; W. H. Har- 
rington, Caledonia; C. H. Weiner, Corning. 

Automobile, Ct.—A. West, Cleveland. 

Boston—Boest Ins. Agency, Lakewood; H. J. 
Bisch, Toledo; D. W. Crane, Columbus. 

Brit. Amer.—The McConnell-Riedinger-Hea- 
cock Co., Alliance. 

Buff. Ger.—Miss E. A. Hohing, Cleveland. 

City of N. Y.—G. S. Petrik, Cleveland; Cas- 
teel & Theobald, Napoleon. 

Columbian, Ind.—S. J. Duda, Toledo. 

Commerce—R. S. Snodgrass, Akron. 

Coml. Union, N. Y.—M. S. Freiberger and 
J. E. Beaumont, Cleveland. 

Concordia—M. S. Freeberger and J. E. Beau- 
mont, Cleveland. 





Insurance Exchange Lincoln Inn Court 
Chicago Cincinnati 





Connecticut—K. Lawler and B. Milligan, Cin- 
cinnati. 
Amer. Cent.—J. J. Neave, Jefferson; H. R. 





Markel, Cincinnati; A. J. Duffy, Chicage June- 
tion; C. J. Sotnerden, Elyria. ihe 

Dubuque—R. E. Myers, Canton; Mrs. J. E. 
Young, Conneaut. 

Fire Assn.—F. W. Biehl, Galion; Lola C. Neal, 
Gallipolis; Mrs. B. B. Tegarty, Cleveland. 

Germania—A. J. Richardson, Ashtabula. 

Hartford—C. Wilkin, Toledo; F. W. Biehl, 
Galion. 

Home—A. N. Anderson, Tiltonsville. 

Humboldt—O. P. Blue, Kenton. 

North Amer.—R. Downing, Middlepoint; Mrs. 
B. B. Tegarty, Cleveland. 

State of Pa.—Mrs. J. E. Young, Conneaut; 
C. J. Smith, Youngstown. 

L. L. & G.—The McConnell-Riedinger-Hea- 
cock Co., Alliance; H. H. Amster, Cleveland. 

Mich. Coml.—D. W. Crane, Columbus; D. P. 
Young, Conneaut. 

Mich. F. & M.—McConnell-Riedinger-Heacock 
Co., Alliance. 

Millers Natlh—H. D. Greer, 

Schochen and J. Bahin, Cleveland. 

Minneapolis—W. O. Triplet, Jr., and G. H. 
Hulse, Galion. 

Natl.-Ben Frank.—H. E. Amster, A. H. Mar- 
vis & Co. and E. J. Freer, Cleveland. 

Natl. Union—H. S. Seaman and B. J. Reen- 
ders, Cleveland. 

Netherlands—S. Scheuer, S. C. Crobaugh, H. 
B. Cody, E. J. Buell, S. C. Brugos, H. W. Price, 
T. Ressler, D. C. Reed, T. M. Robbins, J. E. 
Graham, M. S. Foster, G. E. Farnham, S. Ulmer, 
A. H. Dahler, M. W. Kline, L. J. Kaufman 
and J. P. Stotter, Cleveland. 

New Hamp.—McConnell-Riedinger-Heacock Co., 
Alliance. 

Niagara—H. H. Amster, Cleveland. 

Nord-Deutsche—S. W. Reilly, Columbus. 

N. B. & M.—I. E. Riedinger, A. C. Hea- 
cock, C. R. McConnell, Alliance; F. W. Biehl, 
Galion. 

Northern Assur., Eng.—W. W. McCray & Son, 
Maude M. Reynolds, Logan; F. W. Biehl, Galion. 

Norw. Union—D. P. Stroupe, M. W. Kline, 
J. V. Shea, D. Stakich and H. C. .Eggleston, 
Cleveland; I. E. Hine, Mantua. 

Old Colony—R. H. Schoonover, Ada; D. W. 
Crane, Columbus. 

Prov. |Wash. — McConnell-Riedinger-Heacock 
Aqgeen. Alliance. 

russ. Natl—B. M. Smart, Youngstown. 

Rhode Isl.—A. P. Laughlin, Conneaut; C. L. 
Nissley, Speingfeld. 

Richmond—S. H. Friedman, Toledo; W. H. 
Bates, Columbus. 

Royal Exch.—McConnell-Riedinger-Heacock Co., 
Alliance. 

Scott. Union — McConnell-Riedinger-Heacock 
Co., Alliance; C. G. Runkle, Columbus. 

Springfield—Lola C. Neal, Gallipolis; C. J 
Baser, Delta. 

Stuyvesant—Bishop Ins. Agency, Centerburg 

Teutonia—A. W. Snow, Cleveland. 

Twin City—J. C. Fry, Akron. 

Westchester—H. K. Neal, Akron; J. F. Mul- 
holland and F. D. Tindolph, Cleveland. 

Western, Ont.—McConnell-Riedinger-Heacock 
Agency, Alliance; A. Benus, Cincinnati. 

Yorkshire—Hammersmith Ins. Agency, Mas- 
sillon. 


Elyria; L. 
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JAMES H. SOUTHGATE 


Tue death of James H. SourHGaTE 
of Durham, N. C., removes from the 
NATIONAL ASSOCIATION OF INSURANCE 
AGENTs its most picturesque and elo- 
quent figure. Mr. SouTHGATE was al- 
ways a towering man at the annual con- 
ventions. He was large in physique and 
mentality. 

Mr. SoutueGarte first came into promi- 
nence at the Indianapolis convention 
in 1906. In 1911 he was elected presi- 
dent and again in 1912. Mr. SoutH- 
GATE’s wide range of activities outside 
of the insurance business broadened his 
vision and made him a man of tremen- 
dous power in dealing with the prob- 
lems confronting the agents. Back of 
it all was a great mind, a magnetic 
personality, and evident sincerity. Per- 
haps no man in the association had a 
larger grasp of the business or a keener 
prophetic eye. 

Mr. SouTHGATE was considerably more 
than a local agent. He was an orator, 
a philosopher, a poet, a dreamer, a civic 
leader and, above all, a man. 





LARGER SERVICE 


A PROMINENT local agency writes THE 
WESTERN UNDERWRITER, suggesting that 
fire insurance companies could render their 
agents very valuable service in declining 
especially peculiar classes of business if 
they could suggest avenues where such 
business could be placed. This is along 
the line of a plan established by H. S. 
STANDISH, statistician of the Chicago 
agency of the Union Centra Lire. 

Mr. StanpisH has studied the medical 
requirements of a number of life insur- 
ance companies, finding out their peculiar- 
ities and thus, when the Union CENTRAL 
will not take a risk for some particular 
reason, it may be handled by other com- 
panies. Thus the business is saved to the 
agents of the Union CENTRAL and their 
income is increased. The agency referred 
to sends the following letter to THE 
WESTERN UNDERWRITER: 

“We wish that you would write an 
article and publish it in your paper sug- 
gesting to the managers and officers of 
insurance companies that they could be 
of much greater assistance to the local 
agent if they would only suggest to the 
agent just where the desired protection 
could be secured in declining certain lines. 
For instance we will give you the follow- 
ing illustration: ’ i 

“Yesterday we received an order to in- 
sure some paintings that were being 
shipped from Spokane, Wash., to Wichita, 
where they would be shown at the WicH- 
ITA Farr & Exposition Company, for a 
period of ten days, and then shipped on to 
Chicago. The Fair & Exposition Com- 
pany had to insure the paintings against 


owner. Last evening we wired the home 
office of one of the companies represented 
by us, and are this morning in receipt of a 
telegram declining the business. 

“Now, we know that this risk is quite 
commonly insured against, and evidently 
there are companies that make a common 
practice of issuing such policies, and if the 
officers of the company declining the busi- 
ness had looked up the list of companies 
represented by us, it could probably have 
given us a suggestion in the wire that 
would have saved us several dollars in 
telegrams and much worry. If the offi- 
cers of companies would consistently give 
these little suggestions, it would mean 
much to a local agent.” 


The point made in this communication 
is one well worth considering. More and 
more, insurance offices are getting to be 
service institutions. If a field man, a 
western department, or a company head- 
quarters could be of larger service to its 
agents aside from the mere handling of 
the business placed, there would be a most 
valuable relationship formed and the ulti- 
mate reward would be great. There is 
something of great interest in the sug- 
gestion made by this agency. 





CONFERENCE PLAN 


LocaL agents were much interested 
in the remarks made by Manager 
Cuartes E. SHetpon of the AMERICAN 
of Newark in the west, before the Na- 
TIONAL ASSOCIATION OF INSURANCE 
AcENTs at. Boston last week. Mr. 
SHELDON has been one of the chief 
advocates in company circles of mu- 
tual conference arrangements. It was 
he who fostered and heartily cham- 
pioned the resolutions passed by the 
WESTERN INSURANCE BuREAU, urging 
that more frequent conferences be held 
between the company organizations 
and local agents where anything arose 
that brought out differences of opinion. 
Mr. SHELpon in his talk last week 
recalled the recent conferences between 
agents of Milwaukee and Columbus, 
Ohio, and company officials. He be- 
lieves that such gatherings can result 
only in good and in breaking down 
and wearing off angularities of either 
side. We believe with Mr. SHELDON 
that nothing is ever lost when agents 
and companies enter into a conference 
over mutual problems in a give-and- 
take spirit. Too often each side has 
made faces at each other and passed 
out threats. Both companies and 
agents have well-defined rights that 
should be protected. In the more shad- 
owy boundary lines there may be ques- 
tions of doubt and when these issues 
do arise conferences should be held. 





FIFTEEN years ago, when I used to 
sell cash registers on the road, I used 
to go in and a man would say, “I don’t 
want a cash register.” I would say, 
“Yes, sir, I know you don’t, because 
you would have sent for me; but you 
didn’t, and I came to see you. Why? 
Not because you want one, but because 
you need one.” There is a difference 
between wanting a thing and needing it. 
—Hugh Chalmers. 








“Failure is only endeavor tempora- 
rily off the track. How foolish it would 
be to abandon it in the ditch.” 

“Remember that the touchstone of 
success is work—a resolnte determina- 


Personal Side of the 
Insurance Business 





William G. Ferguson, a former fire 
insurance man of Chicago, died a few 
days ago at his fruit farm near Oak- 
land, Cal. Mr. Ferguson in the early 
seventies was special agent for the old 
Security of Illinois. In 1876 the Lan- 
cashire separated its field and Mr. Fer- 
guson was made general agent for 
Western Union territory west of Indi- 
ana. In 1881 the Lancashire took over 
the business of the Armstrong compa- 
nies, and P. A. Montgomery was made 
western manager. Mr. Ferguson was 
retired on a pension and then went to 
California and purchased a fruit farm. 


When Fred H. Sabin got back from 
New York a week or so ago to resume 
his duties as Minnesota state agent of 
the Commonwealth he was tired. For 
the past three months he had been 
holding down the desk of F. L. Stab- 
ler, general agent of the company’s 
central department, with headquarters 
in New York. From all accounts, 
while he was enjoying a change of 
climate, Mr. Sabin was not exactly on 
a vacation during his sojourn in New 
York. So he is taking one now. To- 
gether with E. J. MacDonald of the 
North British, Rudolph W. Schimmel 
of the Fire Association, G. F. Krum- 
dick of the Liverpool & London & 
Globe, and others, he has been hunting 
ducks near Wheaton, Minn. 


Joseph S. Frelinghuysen of Jameson 
& Frelinghuysen, the well-known New 
York underwriters, has been nominated 
on the Republican ticket in New Jer- 
sey for United States senator. He has 
been prominent all along in politics, 
Mr. Frelinghuysen having served as 
president of the state board of agricul- 
ture in New Jersey, state board of edu- 
cation, and two terms as senator from 
Somerset county, where he has a lovely 
country home. While in the state sen- 
ate Mr. Frelinghuysen was the floor 
leader of the Republicans. In 1909 he 
was elected to fill the unexpired term 
of President Robbins, and in 1910 he 
was élected president of the senate. 
During the two years that followed he 
was acting governor in the absence of 
Governor Fort from the state. 

Mr. Frelinghuysen is a live wire in 
everything he undertakes and whether 
it is insurance, politics or sports, he 
throws all of his power into the spe- 
cial activity before him. He operates 
an underwriting and general agency 
business and is the guiding hand in the 
State of Pennsylvania, Stuyvesant, 
Pacific and Industrial Fire of Akron, 


io. 

Mr. Frelinghuysen was the sponsor 
for much important legislation. He 
was the author of the automobile law 
of New Jersey. He was instrumental 
in having the live stock commission 
created, and he was chairman of a 
committee which made an exhaustive 
investigation into the school system of 
New Jersey, which resulted in its thor- 
ough reorganization. 

His great-grandfather served in the 
Revolution, and was a member of the 
Continental Congress. His grand- 
father, General John Frelinghuysen, 
served in the war of 1812. His father, 
Frederick John Frelinghuysen, was a 
prominent lawyer in Somerset county. 

During the Spanish-American war 
Mr. Frelinghuysen served in the Cuban 
and Porto Rican campaign as an officer 
in Troop 3, Squadron A, the crack cav- 
alry organization of New York, and 
for conspicuous service was recom- 
mended to the president to be made 
brevet-first lieutenant. He also served 
as aide to Governor Stokes of New 
Jersey, with the rank of colonel. 


Probably the oldest local fire insur- 


ance agent in Michigan is John Taylor 
Vernor of Marshall. Mr. Vernor was 


born at Albany, N. Y., July 4, 1825, 
going to Michigan in 1843. He entered 








all perils of derailment, collision, fire and 


tion brings success every time.” 





JOHN TAYLOR VERNOR, Marshall, Mich. 





for some time identified with the old 
Vernor Bros. local agency of Detroit. 

For a number of years he has been 
writing all of his policies in the Queen, 
although formerly he represented the 
Springfield F. & M., and the Lorillard, 
the latter going out of business shortly 
after the Chicago fire. 

Although past 91, Mr. Vernor enjoys 
splendid health and the possession of 
all his faculties. He still personally 
cares for a fine garden, when not busy 
with his daily reports, or absorbed in 
his library. 

Two years ago he celebrated his fif- 
tieth wedding anniversary with his sec- 
ond wife. Mr. Vernor is the father of 
the late Frank A. Vernor, who, for 
many years was the Michigan state 
agent of the Queen. 


Emory Edward Pike, assistant secre- 
tary of the National Fire of Hartford, 
died last week at a sanitarium, where 
he had gone to take a rest cure on ac- 
count of his nervous condition. While 
he was in the sanitarium he met with 
an accident, breaking his leg. Com- 
plications developed and the leg had 
to be amputated. He was formerly a 
local agent at Johnstown, N. Y. Later 
he became special agent of the Green- 
wich and then went into the field for 
the National in New York state. He 
was made executive special agent of 
the National in 1912 and was promoted 
to assistant secretary in April, 1913. 








Sage Brush Philosophy | 
By H. H. Walker 








Some years ago a famous preacher, 
whose playful ways outside of the pulpit 
were thought by an_ old-fashioned 
straight-laced member of his flock to be 
inconsistent with the Sunday message. 
said that he believed in a division of 
labor, that it was enough for him to de 
the preaching. No doubt it was a proper 
answer for him to make to the criticism. 

Charles Dudley Warner, in his “Back- 
log Studies,” relates a dream experience 
that is along the same line. In his 
dream he was seeking admission to heaven 
and was being questioned by St. Peter. 
His answer to the question about truth- 
telling while on earth was that it was 
possible that he did not always tell the 
truth, but that he prevaricated: no .more 
than was usual in business and sociéty. 

While life likely would be a queer and 
awkward thing if, in all instances and 
upon all occasions, a practice,/or answer 
should literally conform to a preached 
ideal, or the established rule of the court 
of law, yet it is also likely that hu- 
manity, individually and _ collectively, 
would be greatly benefited by a reason- 
able modification of the present-day habit. 
social and commercial. 

The hardest man to get on the worst 
road to travel, the longest way around 
is the best one to see—because the other 





the insuracne business in 1880, and was 








fellow usually gives up before he finds 
m. 
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Casualty and Surety Comment 








FAVOR FEWER CONVENTIONS 


PrestipeNtT JonNn A. Morrison of the 
NaTIoNAL AssociaATION oF CasuaLTy & 
Surety AGENTs believes that there is 
great economic waste in the multiplic- 
ity of conventions that are being held 
every year by men who are interested 
in practically the same lines. For in- 
stance, the NATIONAL ASSOCIATION OF IN- 
suRANCE AcENTs held its meeting in 
Boston one week, followed the next 
week by the NaTIONAL ASSOCIATION OF 
CasuaLtty & Surety AGENTs and the 
INSURANCE FEDERATION at White Sul- 
phur Springs. Along with these na- 
tional conventions there are subsidiary 
conventions of companies and smaller 
associations of various kinds. 

President Morrison feels that it takes 
too much time and money to have all 
these conventions at different times and 
he is suggesting a large general con- 
gress of all kinds of insurance men to 
be held in Chicago next August or Sep- 
tember. He believes that if all the in- 
surance men would come together and 
hold their conventions, then have a 
large joint session, they could attract 
the most eminent men in the country. 
He thinks it possible to have the Presi- 
dent of the United States attend, and 
some leading banker, educator, railway 
president, publicist, and so on, present 
to make addresses. This would bring 
together government, banking, rail- 
roads, insurance, and so on, on one 
platform for conference. 

GreorcE D. Wess, who recently re- 
tired as president of the NaTIoNAL As- 
SOCIATION OF CASUALTY & SuRETY AGENTS, 
has advocated the same plan. He also 
sees a great waste in these conventions. 
He believes there are too many of 
them and that it would mean something 
if they could all meet at the same time 
and in the same city and come to- 
gether as need be in a general meet- 
ing. 





MUTUALS AS A SAFEGUARD 


AccorDING to a workmen’s compensa- 
tion insurance expert quoted by the 
“Journal of Commerce,” mutual insur- 
ance is gradually gaining ground in 
Massachusetts, while stock insurance is 
losing to the same extent, these two 
forms being the only ones permitted 
in that state. The expert in question 
suggests that this tendency to shift the 
business. to the mutuals may be due in 
part to the pubicity given to the ef- 
forts to prevent the insurance commis- 
sioner from fixing as high rates as he 
had intended to do. It will be recalled 
that one prominent company objected 
to the commissioner’s proposed rates, 
claiming that they were higher than 
necessary, and that they would work 
in favor of the mutuals by reason of 
the fact that the mutuals could return 
the overcharge. to the assured in the 
form of dividends, while the stock com- 
panies could not do this. 

Regardless of the soundness of this 
theory, there is one feature of the situa- 
tion in which the stock companies can 
take a certain amount of satisfaction. 








In every state there are certain em- 
ployers who are going to endeavor to 
get low rates. In some states they go 
to cut-rate stock companies, in others 
to mutuals, in others to state funds, 
and in still others to interinsurers. 

As the standard rate stock compa- 
nies cannot get and hold all of the busi- 
ness, it is best for them that that por- 
tion which goes elsewhere should go 
to some carrier which will do them 
the least harm. It is better for the in- 
surance business in general that ‘these 
risks should gd to private carriers of 
any kind, rather than into state funds, 
for a state fund, when it finds that it 
cannot meet the competition of well 
managed stock companies, will en- 
deavor to get a monopoly of the busi- 
ness and in the present condition of 
public opinion there is considerable 
danger that it will succeed. 

We believe there is no better safe- 
guard against state insurance than a 
system of mutual companies which, like 
those in Massachusetts, are obliged to 
charge adequate rates and put up ade- 
quate reserves, and at the same time 
return to their policyholders whatever 
overcharge experience shows there was 
in the original premiums. Where em- 
ployers are free to select stock com- 
panies or mutuals conducted under such 
a system, they have no occasion what- 
ever for desiring state insurance, inas- 
much as their experience as business 
men shows them that a well conducted 
private mutual will be more efficiently 


managed than a politically managed 
state fund. 





MAY WELL BE CAUTIOUS 

Down in Texas, Homer R. MrrcHett, 
general manager of the Texas Emptoy- 
ERS INSURANCE ASSOCIATION, wants cer- 
tain compensation rates reduced be- 
cause his mutual has succeeded in ac- 
cumulating $100,000 of surplus and is 
now in a position, according to his 
views, to pay dividends. Up in New 
York the Ocean is preparing to pay 

25,000 claims, or has already paid 
them, and the RErNsuRANCE Bureau is 
carrying a reserve of $100,000, all of 
which is considered necessary to meet 
the losses resulting from the disappear- 
ance of a tug containing twenty-six 
men, which THE Sucar Propucts Com- 
PANY sent to Cuba. 

Possibly Mr. Mitchell has a hunch 
that there will be no Texas ship loss, 
no Texas mine disasters, railroad catas- 
trophes, or other unfortunate events 
which will suddenly call upon his con- 
cern for all the surplus it has and then 
some. Otherwise it looks as if it would 
be a good thing for him to hang onto 
the money while he has it, and also 
not be in a great haste about reducing 
the rates. 





BLESSED are the poor, for under the 
new revenue act they will not have to 
pay federal taxes on large surplus. 





Tuere are still a few liability com- 
panies that do not treat workmen’s 
compensation as an “accommodation 
line.” 
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At a time when far-sighted agents 
are seeking to build up their miscel- 
laneous lines and thus assure a pre- 
mium income in the event of loss of 
workmen’s compensation business either 
through their companies writing the 
line less freely than in the past or 
through state funds, the following ar- 
ticle from the “Fidelity & Casualty 
Bulletin” is pertinent: 

“It is only a short time since compa- 
nies began writing .use and occupancy 
policies on steam boilers and flywheels, 
but the business is developing nicely. 
In fact, the demand is greater than at 
first anticipated, and the amounts 
wanted are frequently greater than any 
one company would care to carry. 
Policies granting $1,000 to $2,500 per 
day for 150 to 300 days are not un- 
common. A policy granting $1,000 per 
day for 300 days, including the first 
seven days makes the total amount of 
use and occupancy insurance $300,000. 
The premium for this policy is $2,000, 
and agents can figure for themselves 
the commission earned by selling such 
a policy. 


Every Plant Owner Needs It 


“Our agents should find it compara- 
tively easy to sell boiler and flywheel 
use and occupancy insurance. Almost 
every factory owner carries fire use 
and occupancy insurance. He carries 
it because he wants protection against 
loss due to his inability to use or oc- 
cupy the building until it can be re- 
paired or rebuilt. For the very same 
reason he should carry boiler and fly- 








wheel use and occupancy insurance. 
His building and its contents are just 
as likely to be damaged or destroyed 
by a boiler explosion or a flywheel ex- 
plosion as by fire, and he needs pro- 
tection against loss, due to the result- 
ing shut-down, just as much as he 
would need it if caused by a fire. 


Policies Clear and Specific 


“Use and occupancy boiler and fly- 
wheel contracts are clearly and con- 
cisely written. The amount of insur- 
ance agreed upon is additional to the 
amount expressed in the straight boiler 
or flywheel policy covering direct 
property damage and liability for per- 
sonal injuries, and the policies grant 
what is termed “valued insurance”; that 
is to say, in the case of a total shut- 
down, the agreed amount of insurance 
is paid for each day of the shut-down, 
regardless of the amount of the loss. 
For example, if the amount of insur- 
ance is $1,000 per day, and a total shut- 
down is caused by a boiler explosion, 
the assured is paid $1,000 for each day 
of the shut-down whether his loss be 
greater or less than $1,000. In the 
event of a partial shut-down, the as- 
sured is paid that proportion of the 
amount of insurance that he would col- 
lect for a total shut-down that the 
amount of goods produced during the 
partial shut-down bears to the amount 
of goods produced prior to the shut- 
down.” 

_ ED Oa 

“One of the principal functions of a 
man’s work is to furnish him with the 
sense of accomplishment and participa- 


tion in the affairs of men which normal 
human nature demands.” 


—______— 0 a 


We should. not stint ourselves in the 
amount of rest and recreation required 
to keep our energy and faculties keen 
and unimpaired, but we should avoid 
protracting our periods. of business in- 
activity longer than is profitable or neces- 
sary.—T. J. Falvey. 
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CASUALTY AND SURETY NEWS 








URGES REFORM IN LAWS 


SOUTHERN CONFERENCE MEET 





Legislation Has Leading Place in De- 
liberations of Casualty and 
Surety Body 





Richmond, Va., Oct. 4—(Special)— 
Uniformity in tax laws was urged by 
the law committee of the Southern Cas- 
ualty & Surety Conference at the sev- 
enth annual meeting of that body which 
opened here today. The best plan, the 
committee believed, would be for the 
state to make assessment in lieu of all 
taxation by counties; towns or cities 
other than upon tangible ‘property. 
There should also be a provision that 
by investment of reserves on the busi- 
ness: in force, the tax would be mate- 
rially reduced. 


Laws Affecting Agents 


Agents’ license taxes should also be 
uniform, paid to the state, and be in 
lieu of all other taxes. Need for uni- 
formity in agents’ qualification laws 
was emphatically emphasized. 

Legislation was urged to provide a 
safeguard against the issuance of fraud- 
ulent certificates with respect to claims, 
the offense to be adjudged a misde- 
meanor, whether committed by the in- 
sured, agent or physician. Actions of 
dishonest and incompetent persons in 
this connection was viewed with alarm. 
The report was deemed of such impor- 
tance that it was referred back to the 
committee for further consideration. 


Opening Session 


The conference was opened Wednes- 
day morning at the Jefferson hotel, 
with President Charles E. Clarke, of 
the Peninsular Casualty, of Jackson- 
ville, in the chair. Mayor Ainslie wel- 
comed the visitors most cordially. The 
response was made by P. M. Estes, gen- 
eral counsel of the Life & Casualty, of 
Nashville, and by H. D. Huffaker, presi- 
dent of the Interstate Life & Accident, 
of Chattanooga. The address of wel- 
come on behalf of the companies was 
made by W. W. Crish, president of the 
Citizens Home, of Richmond. 


President’s Recom dati 





President Clarke, in his annual ad- 
dress, recommended that the casualty, 
the commercial accident and health and 
the surety committees be combined 
with the monthly industrial commit- 
tee, and designated as the casualty and 
surety committee, which would cover 
everything previously covered by the 
four committees. The election of a 
permanent secretary-treasurer was also 
urged, with a small monthly salary. 
That there is a crying need of incor- 
porating in policies a pro rata clause 
was the opinion of President Clarke. 
The paper was referred to a special 
committee. 

A. B. Langley, vice-president of the 
Carolina Life, in a paper on adjust- 
ment of claims, was unsparing in his 
criticism of the method of taking ad- 
vantage of every technicality and also 
of the method of paving claims for 
“business reasons.” He roasted care- 
less and dishonest physicians. In the 
discussion the opinion prevailed that 
the insurance commissioners should 





Young Man Wanted — Bright. intelligent 
and energetic young man with some knowledge 
of liability and compensation insurance, to so- 
licit and secure data. Some experience in solicit- 
ing such insurance desirable. State qualifications 
and salary expected te start. Address 11-U, 


keep hands off in the adjustment of dis- 
puted claims wherever possible. 

A banquet was held Wednesday 
night. The conference will come to a 
— with a morning session Thurs- 
ay. 


—_———_— 6 
PLATE GLASS GOES UP AGAIN 





Second Advance in Price in Two 
Months Sends Chances of 
Profits Glimmering 





A 10 percent rise in the price of plate 
glass at Chicago was one of the devel- 
opments of Oct. 1. Following a rise of 
50 percent, which became effective on 
Aug. 15, this has put the price of glass 
up toa point where some underwriters 
think there is no show for most of the 
companies to make any money this 
year. This increase in the price of 
glass is not accompanied by a similar 
increase in the price of setting. 

This situation has had a very steady- 
ing effect on plate glass rates in Chi- 
cago and vicinity. There are two or 
three companies outside of the organ- 
ization, but it is said that their compe- 
tition is scarcely ever run against, and 
even the mutual companies are charg- 
ing rates very similar to those of the 
stock companies. 

There has been no material advance 
in the rates on plate glass in Chicago, 
the bureau having continued its regu- 
lar policy of advancing the rates only 
of those risks which have shown a bad 
experience and previously been rated 
too low. The effect of this system is 
a very noticeable advance on buildings 
of flimsy construction, which in times 
past have been “meal tickets” for the 
plate glass manufacturing companies. 

a 


Consider Glass Association 


New York, Oct. 4—(Special)—A spe- 
cial called meeting of plate glass insur- 
ance companies was held today at the 
Hotel Astor to formulate plans for a 
new national organization to work for 
uniform practices through local boards. 
A majority of the prominent casualty 
companies were represented, but one or 
two big ones were absent. The meet- 
ing was called by the Fidelity & De- 
posit and was presided over by Robert 
A. Dobbin, superintendent of the plate 
glass department of that company. 
Organization plans are to be further 
considered at a future meeting. 

——_—_—— 6 
BONUS TO BROKERS WITHDRAWN 


Joyce & Co., of Chicago, general agents 
of the National Surety, have withdrawn 
their offer of a bonus on burglary busi- 
ness, recently made to brokers. The offer 
continues as regards regular agents, how- 
ever. This action was taken on repre- 
sentations of other offices that while there 
is no organization in Chicago, there has 
been a general understanding that broker- 
age rates should be 20 percent on mer- 
cantile burglary and 25 percent on resi- 
dence burglary and that the paying of 
such a bonus was likely to have a disor- 
ganizing effect on the general situation. 
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Bonds 


















American Fidelity Co. 


Montpelier, Vermont 


Personal Accident and Health Insurance 
Burglary Insurance 
SCHICK & BEARD, General Agents 


956-60 Insurance Exchange - - Chicago 
RICHARD G. SHUTTER, General Agent 


Accident, Health and Burglary Insurance 
2064 Insurance Exchange - - ~ 







Chicago 








To handle the best quick selling insurance proposition in America. 
No experience necessary. 
The first and largest organization on the same plan as the Commercial Travelers 
Associations, writing business and professional men. 
66,500 pelicies now in force, paying: 
$5,000.00 Accidental death | Cost never $9.00 for Accident 
$25.00 Weekly Indemity exceeded $10.00 for Health 


No medical examination No waiting for commission 


INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Emest W. Brown, Sec’y-Treas, DES MOINES, IOWA 


The Sign of Good Casualty Insurance 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





Bis 1869 


London Guarantee & Accident Company, Ltd. 
Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & At ad -__ Gen. Agts. Illinois, Mo. 23 Ind., 1423 Insurance ea BC = 
FRED L. GRAY COMP. + Northwestern Managers, 8 28-836 Se 

RAYMOND & RAYMOND e eo -«_ General 
ALFRED PAULL & so <5 te General Agents, West Virgi i. om of Trade Bidg., Whee 


R. H. CLARK - General it, Northeastern Ohio, 387 cater Avenue, N. W., ip teiag 
DIGGS-rERRIS a. AGENCY en. Agts., Southern Ohio, 1810 ist National Bank Bid a 
KING, McCUNE & s. Agents, N. W. Ohio, 309 Cincinnati Bl , Lima 
THE MERRILL RRILL, Soper & ‘JACKSON Co., “Gen. Agtate, Lucas Co., Produce Exch. Bldg., To edo, 2 a, 











T. J. FALVEY, President 





care The Western Underwriter. 





Company Growth Means Growth for Agents 


MASSACHUSETTS BONDING = INSURANCE COMPANY 


Stands Out Conspicuously as One of the Most Rapidly Growing Surety and Casualty Companies in America 
CAPITAL ..... $1,500,000.00 


Fidelity and Surety Bonds, ‘orkmen's Compensation, Preperty Damage, Personal Accident 
Hath Bales Th helt cod Plate Glas Renetmce 
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HOME OFFICE: BOSTON, MASS. 

















—FS——SSS>>== 








October 5, 1916 


THE WESTERN 


UNDERWRITER. 


19 








AMONG THE SURETY MEN 
ARNOLD HEADS CHICAGO BODY 





Underwriters Have Well-Attended An- 
nual Meeting—Burras Pulls Some 
Good Stunts 





Some very clever stunts were pulled 
off at the annual meeting and dinner of 
the Surety Underwriters Association in 
Chicago at the Hotel La Salle on Tues- 
day evening. Charles H. Burras was 
the toastmaster and some excellent en- 
tertainment features in the way of sing- 
ing and cabaret work were presented 
by Benson, a professional entertainer. 
About sixty men were present, includ- 
ing a number who are not members of 
the association. From out of town 
there were present, R. H. Towner, man- 
ager of the Towner Rating Bureau; E. 
A. St. John, assistant to the president 
of the National Surety, and George F. 
Coar, assistant superintendent of the 
liability department of the Globe In- 
demnity. 


New Officers 


The nominating committee had re- 
ported a ticket, and as there had been 
no sign of opposition, its report was 
accepted as an election without formal 
action. The new officers are as fol- 


lows: 
President—A, C. Arnold, Fidelity & De- 


posit. 
Vice-Presidents—Thomas W. Thompson 
Hartford Accident & Indemity; W. b= 
Hansmann, Fidelity & Deposit; W. L. 
Wilder, Aetna Accident & Liability; P. 
B. Schillito, Massachusetts Bonding. 


Treasurer—Homer H. McKee, Globe In- 
demnity. 


Secretary—M. A. Craig, London & Lan- 
cashire Indemnity. 

Executive Committee—M. L. Jenks, 
American Surety; H. M. Marshall, United 
States Fidelity & Guaranty; George Gan- 
non, Fidelity & Casualty; Charles H. 
Burras, National Surety. 


Gentlemen: Mr. Jenks 


After President M. L. Jenks had in- 
troduced Mr. Burras as _ toastmaster, 
Mr. Burras made an elaborate speech 
and introduced Mr. Jenks, the retiring 
president. Henry M. Marshall rose and 
was recognized as Mr. Jenks and gave 
a very amusing talk, heaping praise 
upon his own administration and tak- 
ing such slams as he saw fit at the 
various members of the association, 
while Mr. Jenks, the victim, had noth- 
ing to do but sit still and enjoy it. Mr. 
Arnold, the incoming president, was 
then introduced and W. Herbert Stew- 
art responded. Finally the toastmaster 
introduced Mr. Craig, the outgoing and 
incoming secretary, and Homer H. 
McKee responded for him. Mr. Craig 
himself rose to make a speech, but was 
ordered by the toastmaster to sit down 
and what Mr. McKee did for him was 
sufficient to keep him hitched for some 
time to come. 

. H. Towner was called upon, but 
merely complimented the association 
upon the good program it has had and 
the general harmony existing among 
its members and made but little refer- 
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ence to rates. E. A. St. John, who left 
Chicago last January, spoke as Rip Van 
Winkle might have done, expressing 
surprise at the change in personality 
of a number of his friends, including 
those who had been speaking. 





To Give Direct Action 


San Francisco, Cal., Oct. 4—(Special) 
—The San Francisco board of super- 
visors -has placed on the ballot at the 
November election an amendment to 
the city charter to require labor and 
material bonds from all contractors un- 
dertaking city work. The present re- 
quirement is for a bond for the faithful 
performance of contract only. The state 
supreme court has ruled that the city 
charter provisions take precedence of 
state requirements, so the amendment 
is intended to put labor and material 
men on the same basis as under pri- 
vate contracts covered by state law, 
which have direct right of action 
against a surety. 


CALL CONTRACT LINE SLOW 


Some complaint is heard in Chicago 
surety offices of slackness in the contract 
line. This is not difficult to explain, how- 
ever. The price of materials is so very 
high that building which is not necess: 
to be done immediately is postpone 
One experienced contract surety man puts 
the situation thus: Owners will not pay 
1 percent of the amount of the contract 
as premium on contract bonds in addi- 
tion to the extremely high prices of ma- 
terials, if they have a contractor in whom 
they have confidence. If they are in 
doubt about the contractor they would 
pay the premium rather than take the 
risk themselves, but in such cases the 
contractor is a poor risk from a surety 
company’s standpoint, and the bond will 
not be executed for him. 





CIRCUIT CLERES LIABLE 


Surety companies bonding circuit. clerks 
in Kentucky may find it necessary to 
exercise greater care, following a ruling 
made by Nat B. Sewell, state inspector 
and examiner. He holds that circuit clerks 
are liable for fees paid to witnesses in 
cases which, after payment of fees, are 
reduced from felonies to misdemeanors. 
Witnesses are entitled to fees only in 
felony cases and clerks should not pay 
them until after the verdict is returned, 
he cautions. 





SURETY NOTES 


The Kentucky Bonding has increased 
its capital from $1,000 to $10,000. 

Joyce & Co. general agents of the 
National Surety at Chicago, have executed 
the $100,000 bond of Michael Maloney as 
administrator of the J. Stilson estate. 


William 8S. Wilson, home office special 
agent of the Fidelity & Deposit, who for 
some time has made his headquarters with 
Conkling, Price & Webb, general agents at 
Chicago, has gone to the home office on a 
business trip. 

The examiners of the Wisconsin depart- 
ment have checked up the recent payment 
of $30,000 by stockholders of the Chicago 
Bonding & Surety to surplus account. 
Commissioner Cleary has been in the east, 
however, and has not yet been able to 
act upon their report. 

The Chicago Bo: & Surety has noti- 
fied the county board of supervisors of 
Waukesha, Wis., that it will take over the 
contract of the Municipal Construction & 
Equipment Company of Chicago, for the 
improvement of about five miles of public 
highway, leading east from Waukesha to- 
ward Milwaukee, and complete it before 
the close of the year. The work is said 
to involve between $50,000 ond $60,000. 








son of President Smith, and W. E. Bell is 
the son of Secretary Bell, both being 
on the board. J. H. McRea, of Spring- 
field, Ill. has been chosen treasurer. 


Cravens continues as vice-president of the 
Union. It will be continued as a month 

premium accident and health company. [t 
is under the mutual laws of Indiana and 





Silas Cook, who was formerly mayor of | is permitted to write a funeral benefit on 
East St. Louis, remains on the board as/| its disability contracts. 

does Edmund Goedde, who is vice-presi- 
dent. Both of these men have been on 


the board for some time. GETS CHICAGO POSITION 


— George M. Martin, formerly in charge 
UNION LIFE IS REORGANIZED sf = os [gees . m= Pacific 
utua e at Pittsburgh, has been ap- 
Pew —— er - Seo pointed general agent for the Inter-Ocean 
have ian aaeeel to the Karpen building Casualty of Springfield, Ill, at Chicago. a 
in Chicago, where it will be operated —, a 
under the same management as the Con- J. A. Goodall, who has retired as man % 
tinental Beneficial. D. Adna Brown, presi- | ger of the Bankers Accident of East ook 
dent of the Continental, has been elected | Louis, expects to take a trip to the Pagifie 
president of the Union Life. C. B. Gay- | Coast and may go to the Hawaiian Isl 
lord is secretary and Ira V. Vaughan is | Mr. Goodall, on his return, plans ree 
treasurer of both institutions. L. - | ing the business in some capacity. ; 
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MEDICAL EXAMINATION IS THE SECRET 


That enables us to sell the best Accident and Health policy ever offered to 
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SMITH NOW IN COMMAND 


Edwin F. Smith, of Springfield, Ill. 
president of the Bankers Accident o 
East St. Louis, has now taken charge and 
is giving the company his best thought 
and attention. Mr. Smith has been promi- 
nent in business life in Springfield, and 
intends to build the Bankers up to good 
proportions. Ira J. Bell, the secretary, 
has been connected with a number of in- 
surance enterprises. L. K. Smith is the 





- An opportunity to work is desired by man well 
versed in liability and compensation insurance. 
Can qualify as agency man or underwriter of 
Middle Western business. Am well acquainted 
with conditions and agents throughout middle west. 
Good address, unquestionable references. Address 
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NEWS OF COMPENSATION 
FEATURES OF NEW SCHEDULE 


Experience Rating Is Compulsory on 
Risks to Which It Is Applicable 
Under Rules 


The Industrial Compensation rating 
schedule, which, except in one or two 
states, has now succeeded the Univer- 
sal schedule for use in rating work- 
men’s compensation risks, introduces 
several important changes. The new 
schedule is to be applied to manufac- 
turing risks only in case they have a 
payroll of $25,000 a year or over, or 
have an estimated premium of $50. 
Thus all the small risks will be writ- 
ten at the manual and will not be 
schedule rated. The maximum credit 
from the manual rates allowable under 
the new schedule is 40 percent. 

Experience rating under the new sys- 
tem will be compulsory where applic- 
able. It is applicable to manufactur- 
ing risks only in the event that they 
have had $100,000 payroll during the 
past two-year period, or $500 premium. 
It is applicable to contractors’ risks 
with not less than $50,000 payroll for 
the past two-year period, or $500 pre- 
mium. The maximum credit allowance 
for experience on manufacturing risks 
is 20 percent and on contract risks 25 
percent. 

The provision that experience rating 
shall be compulsory on risks to which 
it applies, will result in the rating up 
from manual of risks with bad experi- 
ence, while heretofore apparently few 
risks had been presented for experience 
rating unless it would result in a re- 
duction. 


VERY HEAVY LOSS 


The heaviest compensation loss under 
the New York law is believed to have oc- 
curred last July, when the Sugar Products 
Company of New York sent a tug to Cuba 
with twenty-six men aboard. Nothing has 
been heard of .it since and it is believed 
to have been lost. The Sugar Products 
Company had its compensation risk in- 
sured in the Ocean Accident & Guarantee, 
which will stand the first $25,000 of the 
loss. The Reinsurance Bureau is carry- 
ing a reserve of $100,000 to cover its por- 
tion of the loss. 


MUTUAL DECLARES DIVIDENDS 


Homer R. Mitchell, general manager of 
the Texas Employers’ Insurance Associa- 
tion, has secured the approval of the com- 
missioner of insurance to the association’s 
dividend certificate plan. A certified ac- 
countant analysis of the association’s 
finances is the basis for authorizing the 
issuance of dividend certificates. The certi- 
ficates are in negotiable form and yield 7 
percent. The dividends are for the years 
1914 and 1915, the former amounting to 
$9,000 and the latter $37,645. The 1914 
certificates are payable on Oct. 31, 1916, 
and Mr. Mitchell says the 1915 certificates 
will be paid in April of 1917. 

Mr. Mitchell wants the Texas compen- 
sation manual revised and a number of 
rates reduced. He has become the more 
insistent since his association shows $100,- 
000 surplus. 


PROFITS SMALL IN IOWA 


The announcement that the Fidelity & 
Deposit is retiring from the workmen’s 
compensation field was no surprise in 
Iowa, where rumors that other companies 
are considering withdrawing from the 
Iowa field have been current for some 
time. Despite efforts which were made 
at the last legislature by former Indus- 
trial Commissioner Garst to show that 
the companies were reaping benefits to 
which they were not entitled in this field, 
the fact remains that compensation has 
not paid profits to the insurance companies 
in Iowa; at any rate, such profits have 


and expense involved. Mr. Garst’s claims 
were made at the time he was trying to 
foist state monopoly insurance upon Iowa, 
an effort that will be renewed at the 
geen 9 session of the Iowa legislature, it 
s said. 


ONLY ONE ASSURED PERMISSIBLE 


Charles V. Johnson, deputy insurance 
commissioner of ‘Texas, has expressed the 
opinion that one workmen’s compensation 
policy cannot cover more than one em- 
ployer. The Texas Employers’ Insurance 
Association proposed to issue a blanket 
policy covering two utility corporations, 
gwned by the same interests, whose em- 
ployes were interchangeable; also two 
grain corporations and an individual grain 
dealer, the latter controlling the two com- 
panies. 

Mr. Johnson says in his letter that this 
is a hypothetical legal question which 
should be propounded to the association’s 
own attorneys, but, in his opinion, it would 
not be lawful or proper for any single 
policy to be issued to separate and dis- 
tinct employers and there could be no 
question that they are separate and dis- 
tinct employers in the cases mentioned. 


CAMPAIGN ISSUE IN OHIO 


Workmen’s compensation is a prominent 
issue in the campaign in Ohio at the 
present time. The “True Democracy 
League” is charged by another faction of 
the Democratic party with having been 
financed by the liability companies and 
has strongly denied this. Former State 
Senator William Green, the father of the 
present compulsory state fund compensa- 
tion act of Ohio, has organized the 
“League for the Protection and Preserva- 
tion of Workmen’s Compensation in Ohio.” 
Ex-Governor Cox is firing broadsides at 
Governor Willis for the attitude of his 
administration toward the present law, 
while the Republicans are going back at 
Cox as strongly as possible. 


COMPARISON HELD UNFAIR 


The Ohio industrial commission has 
been “called” by Robert T. Caldwell, of 
the Kentucky workmen’s compensation 
board, for publishing misleading and un- 
fair comparisons between compensation 
rates in Ohio and Kentucky. It is an 
old trick of the Ohio commission to pub- 
lish Ohio “preferred” rates, which are 
minimum and are added to in practice, 
and “manual” rates in other states, which 
are usually maximum and are reduced by 
merit rating. 

The comparison with Kentucky rates, 
Mr. Caldwell charges, is false because the 
Kentucky rates had not been decided upon 
when the comparison was made. He claims 
that the manual rates will be reduced 
about 26 percent by schedule rating, if 
past experience elsewhere is repeated. He 
says that in order to make unfavorable 
showing for Kentucky the Ohio commis- 
sion put in its comparison classifications 
of which Kentucky has none, such as 
cartridge factories and shipping on the 
Great Lakes. 

Mr. Caldwell claims Kentucky rates are 
nearer 47 than 125 percent higher than 
Ohio rates. 


COMPENSATION NOTES 


Louisville physicians have voted down 
a@ proposal to adopt a fee scale, especially 
intended to benefit doctors who are prac- 
ticing under the workmen’s compensation 
law. Physicians not having such prac- 
tice thought a scale might affect them 
adversely. 


The workmen’s compensation board of 
Pennsylvania announces that it will pro- 
vide counsel to appear in the courts in 
behalf of persons without funds who have 
been awarded compensation and whose 
employers have appealed cases to courts. 
This policy, it is stated, will also apply 
to dependents of those killed and whose 
compensation claims may be contested. 

A meeting of the workmen’s compensa- 
tion manual committee of the Texas in- 
surance department was called for Dallas, 
Tex., for Wednesday of this week. Charles 
L: Dexter, Homer R. Mitchell and C. H. 
Verschoyle constitute the committee. The 
subject to receive chief consideration was 
elimination of the merit system of rating. 
It is said the members of the committce 
favor such action. 


J. H. Strief, president of the Iowa Fed- 
eration of Labor, has announced that that 
organization will seek an increase in the 
maximum and minimum amounts to be 
paid under the Iowa compensation law, 
an extension of the period for medical at- 
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two weeks’ waiting period and “other 
changes that will insure to the workers 
injured in the state’s industries full pay- 
ments of amounts due them.” 





BURGLARY INSURANCE CONTEST 
The Royal Indemnity is having a con- 


test for burglary insurance during Sep- 
tember and October. Prizes will be given 
both for volume of premiums written and 
also on a per capita population basis, 
this last plan being provided so that 
agents in smaller cities will have the 
same chance to win a prize as those in 
large centers of population. 
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The Republic Casualty Co. 
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IN THE ACCIDENT FIELD 
FORMING A STOCK COMPANY 





Star Life & Casualty Will Take Over 
Business of Star Health & 
Accident 





The interests in charge of the Star 
Health & Accident of Rochester, Ind., 
are now selling stock in the Star Life 
& Casualty of the same place, which 
within a few months will take over the 
business of the assessment company. 
The Star Health & Accident was or- 
ganized in January of this year, and 
has made very satisfactory progress. 
‘The officers have planned from the be- 
ginning to establish a legal reserve 
company and about three months ago 
began selling the $100,000 of capital 
stock of the new institution. Up to 
this time considerable has been sold to 
farmers and business men in the neigh- 
borhood of the home office. No profes- 
sional stock salesmen have been em- 
ployed, but the company has now de- 
«cided to use salesmen in an effort to 
get the stock all placed and paid in by 
the early part of next year. Frank D. 
Musselman, president of the company, 
is a well-known farmer and stock man. 
W. S. Mitchell, the secretary and man- 
ager, had life insurance field experience 
with the Western Life Indemnity at 
Chicago, and later as state manager 
of the Scranton Life for Indiana. 





Frank Pettric’s Great Work 


Frank E. Pettric of Wausau, Wis., 
has been doing things in the insurance 
line. Of all the 10,000 agents of the 
Travelers he is the one who, with one 
exception, produced the largest amount 
of business during the past year. 
Three years ago, when Mr. Pettric was 
twenty-four years old, he was partner 
in a small printing shop, which he gave 
to his partner. During these three 
years he has carried away many hon- 
ors and finished the club year second 
to Paul Everingham of Chicago. The 
possibilities of the small town are illus- 
trated by his experiences. Although 
Wausau had been given up by other 
agents, Mr. Pettric soon had the Wau- 
sauites bringing him their insurance 
business. In one week he turned in 
$2,300 in premiums, which is the high 
water mark for individual production 
in a single week for the Travelers. In 
view of the fact that Mr. Pettric is only 
27 years old he apparently has a bright 
future in store for him. 





MAKING GOOD PROGRESS 


The National Reserve Fund Accident 
Association of Dallas, Tex., which re- 
‘ceived its charter last May, has appointed 
many agents throughout the state. It 
operates only in Texas and is securing 
its business among the higher classifica- 
tions. Its rates are similar to those of 
‘several of the business men’s associations. 
Principal sum indemnities are payable in 
monthly installments. F. E. Gilmore, 
secretary and treasurer, is in charge of 
the underwriting. 


—_—___- =»-6-4-____--—_ 
Koch Takes General Agency 


Harry A. Koch Company of Omaha 
has been appointed general agent of 
the Massachusetts Bonding for the 
state of Nebraska for fidelity, surety 
and casualty lines, effective Oct. 1, suc- 
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ceeding Martin Bros. & Co. Mr. Koch 
has been manager of the surety and 
casualty departments in Martin Bros.’ 
office for several years, and retires to 
form a new agency of his own, by mu- 
tual agreement. 

—____- < @ @-_______ 


TO ADD $1,000,000 TO CAPITAL 





United States Fidelity & Guaranty’s 
Executive Committee Recommends 
the Change 





John R. Bland, president of the 
United States Fidelity & Guaranty, an- 
nounced last week that the executive 
committee would recommend to the 
board of directors an increase of 
$1,000,000 in the capital stock. Under 
the plan it is purposed to sell the stock 
to the present stockholders at $150 a 
share, thus adding $500,000 to surplus. 

President Bland in his statement says 
that the company began business in 
1896 with $250,000 capital and no sur- 
plus. The capital from time to time 
has been increased to $2,000,000 and 
stockholders have paid in $313,372 of 
surplus, making total contributions by 
stockholders $2,313,372. The company 
has paid out in dividends $2,396,368. 
Present assets are $11,686,299. De- 
ducting the amount paid in by stock- 
holders, $9,372,926 is the sum actually 
accumulated from the operations of the 
company in twenty years. Mr. Bland 
states that the income from invest- 
ments alone will enable the company to 
pay its 12 percent dividends and leave 
something like $51,000 to be added to 
surplus each year. It was pointed out 
that as soon as present proposed in- 
creases in capital are effected the “Big 
Four” surety companies will have capi- 
tal as follows. American Surety, 
$5,000,000; Fidelity & Deposit, $3,000,- 
000; National Surety, $4,000,000; United 
States Fidelity & Guaranty, $3,000,000. 


| With the CLAIM 
DEPARTMENTS | 


PEDESTRIANS’ RIGHTS UPHELD 


A decision of the Kentucky court of 
appeals, handed down on Sept. 26, im- 
poses greater responsibility on drivers of 
motor-driven vehicles at street crossings 
than on pedestrians at the same places. 
“The driver of the machine,” the finding 
states, “approaching a street crossing, 
must keep a sharp lookout, give reason- 
able and timely warning of the movement 
of the machine by the customary signal 
and operate at a reasonable speed, con- 
sidering the amount of foot and vehicle 
traffic at the crossing.” 

The court made the ruling in reversing 
the Jefferson circuit court in the suit of 
Dr. Carl Weidner against John D. Otter, 
whose car, driven by Mrs. Otter, struck 
Dr. Weidner at Third and Chestnut 
streets, Louisville, and broke his leg. 
The trial court instructed the jury that 
it was the duty of Dr. eidner to use 
his faculties of hearing and seeing to 
avoid being run over. 

The court of appeals holds that while 
the duty of an automobilist in operating 
a machine is susceptible to particular 
description, a pedestrian, who has the 
same rights on a street crossing as a 
vehicle is required only “to exercise such 
care as a person of ordinary prudence 
would exercise for his own safety in 
crossing a street at such crossing, con- 
sidering the amount and kind of vehicle 
traffic thereat.” It is a question for the 
jury to decide whether in this case the 
pedestrian was exercising ordinary pru- 
dence. The pedestrian has only to look 
out for his own safety, while it is in- 
cumbent upon the machine operator, being 
capable of doing greater harm, to look 
after the safety of others as well as him- 
self. Their rights are equal at a regular 
crossing. The pedestrian “is under no 
legal duty to give way to an automobile. 
It can go around him as well as he can 
go around it, and can get out of the 
way of a pedestrian about as easily and 
quickly as he can get out of its way.” 

* s e 


Distinction Between Separation and De- 
sertion—Separation and desertion are two 
different things according to Industrial 
Commissioner A. B. Funk of Iowa. The 
commissioner upholds the findings of the 
arbitration board in giving Norma Wright 
compensation of $9.50 a week for 300 weeks 
for the death of her husband, who was 
killed at Waterloo when an engine struck 
an automobile in which he was riding. 
The insurance company refused payment 


























SOUND ENTERPRISING | [E LIBERAL PROMPT 
METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St., New York City 


PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 


pS. Live Agents Will Be Interested 


poy 





in our new 


Commercial Policy 
Consolidated Casualty Company 
J. W. Scherr, Pres. Louisville, Kentucky 
“AN 


The Continental Operates in 
Every State in the Union 


ey of the best known insurance company are the easiest 
to sell. 

HE Continental is the largest personal Health and Accident 
Insurance Company in the world and the only one operat- 
ing in every state in the Union. 

N° other company can produce so high a recommendation. 








Continental Casualty Company 
H. G. B. Alexander, President 


General Office: 
910 Michigan Avenue - - - Chicago, Illinois 


Accident, Health, Automobile, Workmen's Compensation 
and Liability Insurance 


Sal 0A 
WHY DON’T YOU REPRESENT 


The Ohio Business Men’s Accident Association 


ROCKEFELLER BUILDING, CLEVELAND, OHIO 


$5,000 accident policy, $9.00; health, $12.00. Liberal, explicit and fair contracts. 
are making sales every day. 


Agents wanted in Ohio. Write today. 
T. H. DILLON, Secy-Treas. 


JAYNE & CO. 
GENERAL AGENTS 


ALL RINDS 
LIABILITY INSURANCE 


and BONDS 
Attractive Commissions 
AGENTS WANTED 
IN MINNESOTA 
703 Hennepin Ave. 
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All our agents 








Inter-Ocean Casualty 
Company 
Springfield, Illinois 
Good Territory and Liberal 


Contracts for Accident Agents 
who are Producers. Address 


W. A. NORTHCOTT 
PRESIDENT 


Minneapolis 

















UNDER FEDERAL GOVERNMENT LICENSE 
S e i Home Office 
American Indemnity Company caveston, Texas 
Assets Over $1,185,000 
ALL LINES OF CASUALTY AND SURETY INSURANCE 
OPERATES IN THE STATES OF 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
Indiana, Kansas, Kentucky, Louisiana, Maryland, Massachusetts, Michigan, 
Missouri, Nevada, New Hampshire, New Jersey, Nebraska, Oklahoma, Ohio, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virginia, Wisconsin 
RANCH OFFICES AT 


NEW ORLEANS, LA. WASHINGTON, D. C. DETROIT, MICH. 
Canal Bank Bldg. Pierce Bldg. Real Estate Trust Bldg. Farwell Bldg. 

J. J. Grevemberg, Mgr. O. P. Rutledge, Mer. G. M. Bettis, Mgr. M. Brown and R. L. 

7 Gueydan, Joint Mgrs. 

Sealy Hutchings, Pres. George Sealy, Sec’y J. F. Seinsheimer, Gen. Mgr. 














The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








EM. TREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss through 


Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 80 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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of compensation, charging that Mrs. 
Wright had deserted her husband and was 
not a dependent. The commissioner found, 
however, that the pair had separated and 
that Mrs. Wright had left her husband 
because she said he had failed to support 
her properly. ‘There must be something 
more in the nature of a disagreement or a 
divorce before desertion can be claimed,” 
says Mr. Funk. he 

Posthumous Child—The Pennsylvania 
workmen’s compensation board has af- 
firmed the award of a referee giving com- 
pensation to a posthumous child for the 
death of its father. 

eee 

Children Entitled to Compensation Re- 
gardless of Parent’s Claim—Judge Fergu- 
son, in common pleas court at Philadel- 
phia, has decided that Matilda May Irwin 
is entitled to compensation for the death 
of her father, six days before she was 
born, regardless of the fact that her 
mother draws compensation. The court 
said in part: 

“In our opinion children are clearly-en- 
titled to compensation under the act 
whether they receive it directly because 
there is no mother or indirectly if the 
mother exists and upon her death, remar- 
riage or by the limitations of the act (that 
is, by the expiration of: three hundred 
weeks), the children’s compensation shall 
thereafter be the same as would have been 
payable to them had they been the only 
persons entitled to compensation | at the 
time of the death of the deceased. 








About People 


Cupid has been very busy recently 
among Chicago casualty and surety men. 
Last Saturday J. M. Timmons, assistant 
manager of the Aetna companies, and Miss 
Grace Weiland, who has been connected 
with the Aetna office for some time, were 
united in marriage. Last week also Bert 
M. Kohler, who is in the surety depart- 
ment of the London & Lancashire Indem- 
nity, married Miss Helen White, who has 
been in the surety department of the Aetna 
Accident & Liability, and R. R. Dickinson, 
special agent of the London & Lancashire 
Indemnity, married Miss Guinevere Stev- 
ens, of Huntington, Ind. 

* 2 @ 

Thomas W. Thompson, western manager 
of the surety department of the Hartford 
Accident & Indemnity, left Chicago on 
Tuesday for a two weeks’ vacation. With 
a party of friends he will go down the 
Mississippi river and from New Orleans 
will go to Mobile, Ala. On his way home 
he probably will visit at his old home in 
Louisville. 




















Prank W. Wilbur, of Kansas City, was 
in Chicago this week on his way home 
from the easf. He is a member of the 
firm of McCluer & Wilbur, who represent 
the London Guarantee and the Southern 
Surety. Since the White Sulphur meeting 
he has been doing business and playing 
golf around New York. 

eee 

Charlies O. Gregg, one of the oldest 
agents of the Preferred Accident in Chi- 
cago, died in that city on Sunday, aged 
63. The cause of his death was cancer, 
but the ailment had become acute only 
recently. The funeral was held on Tues- 
day. Mr. Gregg left a daughter, Mrs. Carl 
J. Wolff, of Chicago, and a son, A. W. 
Gregg, of Milwaukee. He had formerly 
been a board o ftrade man and when he 
joined the Preferred Accident sixteen years 


ago, he commenced soliciting board of 
trade men and built up most of his busi- 
ness among them. One of his personal 
peculiarities was that he was never known 
to appear on the street without a carnation 
in his button hole. He was a man of 
happy disposition and had a host of 
friends. 
* cm a 

C. H. Van Campen, a member of the firm 
of Fred L. Gray Company, of Minneapolis, 
was seriously shot in the face twice by a 
deputy sheriff in one of the suburbs of 
St. Paul. Mr. Van Campen denies he was 
running over twenty-five miles an hour, 
and after the officer shot at him, he 
thought he was a hold-up man. A charge 
of Assault with a deadly weapon was 
entered against the officer, who is a 
deputy in Dakota county, through the 
State Automobile Association, of which 
Mr. Van Campen is a member. Mr. Van 
Campen is improving rapidly. The shoot- 
ing occurred last Friday. 


George Crawford Mastin of Chicago, 
until recently a trustee and member of 
the organization committee of the Fort 
Dearborn Casualty, died on Tuesday. He 
was 63 years old. | 

s +. 
_ Thomas E. Braniff, one of the leading 
insurance men of Oklahoma City, visited 
Chicago during the Northwest meeting 
this week. Following the casualty and 
surety meetings at White Sulphur 
Springs, he visited the Fidelity & De- 
posit and the Maryland Casualty at Bal- 
timore and then called upon some of his 
fire companies in New York and Boston. 
———— ro ae 


GETTING GOOD RESULTS 


Cooperation between the New York City 
police and the burglary insurance com- 
panies, together with new ordinance re- 
quirements that pawnbrokers make daily 
report to the police of the pledges they 
receive, is producing results very much 
to the satisfaction of the burglary com- 
panies. On their side the companies help 
the police by furnishing them reports on 
the articles on which they are asked to 
pay losses. Through the cooperation of 
these agencies many recoveries have been 
made recently. 


IMPAIRMENT CLAIMED 


Massachusetts has completed its exam- 
ination of the New England Equitable, and 
it is expected that the Missouri depart- 
ment will have its report ready within a 
few days, when the joint report will be 
prepared. It is said that the report will 
show a serious impairment of capital. 

—____—» 0 


TAKES PREFERRED ACCIDENT 


Phe D. Crellan & Richards Insurance 
Agency of Columbus, Ohio, has taken the 
general agency of the Preferred Accident 
for all lines for Columbus and vicinity. 
This corporation conducts a very large 
real estate business and recently has 
opened an insurance department under the 
supervision of a manager. 


ee 
MAKES TWO RECOMMENDATIONS 


The Illinois Branch of the Workmen’s 
Compensation Service Bureau held a meet- 
ing on Tuesday afternoon and after con- 
siderable discussion finally adopted a 
couple of recommendations to be for- 
warded to the National Workmen’s Com- 
pensation Service Bureau. These related 
to continuance of the present rating sys- 
tem on certain classes of risks and also 
to the combining of experience on public 
liability risks, so that a more accurate 
guide can be secured for rating. 

A number of weeks ago the National 








THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 
Specializing} in Workmen’s Compensation, Casualty, Fire and Tornado and Surety Bonds 
GENERAL AGENTS 

THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
ROYAL INDEMNITY COMPANY 


Bonding Department 


Phoenix Building 


MINNEAPOLIS, MINN. 











Bring Home the Bacon 
By Selling 
THE $10,000 PARAMOUNT ACCIDENT 
OR DISABILITY POLICIES OR THE 
AUTOMOBILE ACCIDENT POLICY FOR 
$5 PER YEAR 


American Casualty Company 
READING, PENNSYLVANIA 


WRITE FOR PARTICULARS 


Companies in fourteen states. 


SERVICE” that’s the Slogan of 


Neare, Gibbs & Lent 


Union Trust Building, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us 





The ‘“‘Big Iowa Company”’ 


Low “Iowa Rates”’ 
Write for Agency 


Service ‘‘Best in lowa 


Iowa Mutual Liability Company 


CEDAR RAPIDS, IOWA 
Automobile Liability and Property Damage 
Workmen’s Compensation Liability 


and Public Liability Insurance 
The Premier ‘Iowa Company” 


C. J. Duncan, Vice-Pres. and Gen. Mgr. 





bureau requested the Illinois branch to 
formulate its ideas on the subject of rules 
and several meetings have been held for 
that purpose, but until this week there 
was either no quorum present or no ac- 
tion was taken, a number of Chicago 
men being out of town. 








All Around 
Field Men 











There appears a tendency at present 
towards combining in one man the func- 
tions that several men formerly per- 
formed in the field for liability compa- 
nies. Possibly the limitation on acqui- 
sition cost of workmen’s compensation 
insurance has caused this, and possibly 
it is simply a development for greater 
efficiency and economy. 

The general manager of one impor- 
tant company has adopted the policy of 
having inspectors do special agency 
work. He cannot do this yet, as his 
inspectors are not properly trained and 
some of them never will make success- 
ful special agents, but he is working in 
that direction, selecting as inspectors, 
where possible, men who have also 
some underwriting ability and have the 
personality and salesmanship qualities 
required for special agency work. 

Another company for some months 
has had one of its inspectors engaged 
not only in inspecting but in appointing 
agents, collecting balances and settling 
losses at isolated points. Still another 
company has a man who started as a 
payroll auditor, doing not only that 
class of work but also agency auditing, 
collecting agency balances, helping 
agents to collect slow premiums and, 
in short, doing special agency work. 

It is claimed that this system not 
only saves on salaries and traveling ex- 
penses, but that it gives the traveling 
men a closer relationship to the agents 
and assured and a more thorough 





knowledge of local conditions, which 
is valuable to the company. 

Not every man can perform such 
manifold duties. The mere mechan- 
ical inspector or accountant, who has 
no ability to deal with men, cannot 
meet the requirements of this system. 
Apparently the system means ultimately 
a class of men on the road who can 
command larger salaries than those 
usually paid by casualty companies; in 
short, a class more nearly correspond- 
ing to the field men of the large fire 
companies. 


CASUALTY NOTES 


George F. Coar, assistant superintendent 
of the liability department of the Globe 
Indemnity, is spending this week at Chi- 
cago. 

John V. Walters has been placed in 
charge of the health and accident depart- 
ment of the Prudential Casualty at New 
York City. 


The Fidelity & Deposit establishes 
a@ service branch at Sacramento, Cal., with 
Fred H. Busby, special agent for the com- 
pany, as supervisor in charge of the office. 

Edward F. Cronin, for several years a> 
sociated with the Casualty Company of 
America, and one of the large producers 
of casualty insurance in New York, has 
associated himself with the Travelers in 
that city. 


The American Indemnity of Galveston, 
Tex., has applied for a license to enter 
Kentucky, through Jefferson, Noyes & 
Embry, of Louisville, who will represen? 
the company. It will write plate glass, 
surety, accident and automobile business. 


The New Amsterdam Casualty will have 
its charter amended so as to permit it to 
write all casualty lines. It does not in- 
tend to use the privileges thus granted in 
the immediate future, but is taking this 
step to prepare for contingencies which 
might arise. 


The Massachusetts Employes Insurance 
Association will make application for ad- 
mission to New York. This is the big 
semi-state mutual organized under the pro- 
visions of the Massachusetts compensation 
law and hitherto it has operated only in 
that state. It is extending its field in or- 
der to get a wider distribution of the risk. 

a 


When a man wants the viewpoint of 
a broad mind upon his busines problems 
he goes to his banker. He should also 
consult an insurance agent. 














Woolworth Bldg. 
NEW YORK 


WE INVESTIGATE INSURANCE RISKS 
of all kinds WHY NOT LET US INVESTIGATE YOURS 
EVERY AUTOMOBILE RISK SHOULD BE INVESTIGATED 


IN REGARD TO THE MORAL HAZARD 


THE JORDAN REPORTING CO. 


Division Offices— Great Northern Bldg. 
CHICAGO 


Railway Exchange 
ST. LOUIS 











to hold business than by delivering good 








R. S. TAFT, Secretary 








There is no easier way of getting business than by making the price low. There is no easier way 
goods. ; ae 
You can get and hold the automobile business of your entire community. if you represent the 


IOWA STATE MUTUAL AUTOMOBILE INSURANCE ASS’N . 


GRUNDY CENTER, IOWA 
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MOTOR INSURANCE NEWS 


MORE DIFFERENTIALS COMING 


Increased Theft Rates for Chicago 
Made Effective—Advance Else- 
where Possible Jan. 1 





Increased theft cases recently recom- 
mended by the Western Automobile 
Underwriters Conference for Chicago 
and Cook County have been approved 
by the National Automobile Underwrit- 
ers Conference and were put in effect 
this week by practically all companies 
These increases were shown in THE 
WESTERN UNDERWRITER of Sept. 14. 

In view of the contemplated advance 
local agents, and brokers made the 
point of getting all the prospects under 
cover prior to Monday, and it is not ex- 
pected that a great deal of new busi- 
ness will be written in the city for a 
couple of weeks. 

This is the first differential in theft 
rates that has been promulgated be- 
cause of differences in hazards, as be- 
tween certain cities and rural districts. 
It is altogether probable that further 
differentials will be adopted as of Jan. 
1, when it is expected that a new rate 
sheet will be recommended by the 
National Automobile Underwriters 
Conference for fire and theft and pos- 
sibly some other lines of insurance. 
Such differentials in theft rates have 
been talked of in the past, but have not 
met with approval generally. The situ- 
ation in Chicago became so bad, how- 
ever, that it was necessary to increase 
the rates there, but it was not felt that 
conditions in other cities and in the 
country justified such advances. 





Ratings on New Models 


Insurance ratings of newly announced 
models of various motor car manufac- 
turers follow: 

Saxon Motor Co., Detroit, Mich. 
7 f List 


ype o Ins. Col. 
Model Body Price H.P. — 
“Six” Tour. $ 815 20 
“Four” Road. 495 12 
Glide—The Bartholomew Co., Fess, it 
6-40 5-P. Tour. $1,125 A 
5-P. Sedan 1,325 33 A 
ee Motor Car Co., Saginaw, 
7-P. Tour. $1,350 31 A 
Singer Motor Co., Inc., New York 
1917 Tour. $3, 500 38 
— Motor Car Co., leas oO. 
4-P. Coupe 1,89 27 D 
7-P. Sedan p & 895 27 D 
Lim. 23595 27 G 





Will Do Direct Business 


The automobile business of the Phoe- 
nix of London will hereafter be trans- 
acted direct through the marine de- 
partment in charge of H. K. Fowler, 
manager, at 3 South Williams street, 
New York City. This arrangement 
affects all the business that has been 
reporting through the general agency 
of Osborn & Co. at Chicago, and com- 
prises all agencies in Illinois, Indiana, 


G. F. Ferrier Adjusting Bureau 


Successor to J. A. Hawkins Company 
Established 1905 
Adjusters of Automobile Losses 


Survey estimates are the result of our experience 
not those of interested repairmen. 


Bell Phone Hiland 2121 316 So. Pacific Ave. 
PITTSBURGH, PA. 








HOME OFFICE, PIERCE, BUILDING 


Str. Lous 


CHAS. W. DISBROW, PRESIDENT 








“All Kinds of Insurance on Automobiles” 

















Iowa, Kansas, Michigan, Minnesota and 
Wisconsin. 





Takes Up Line in West 


The western department of the At- 
las is taking up automobile insurance. 
Fire, theft and transportation policies 
have been printed and will be supplied 
to agents soon. The company will fol- 
low conference rates and rules. 





Gets Casualty License 


The German American of New York 
has complied with the automobile rul- 
ing of Superintendent Potts and has 
received a license to do automobile 
property damage liability business in 
Illinois. This makes the fourth fire 
company to extend its automobile busi- 
ness beyond the limitation of the fire 
insurance law of Illinois and secure a 
casualty license to do all kinds of busi- 
ness authorized under their charters, 
but which cannot be done in Illinois 
under fire license. 





American Automobile Will Cooperate 


The Western Automobile Underwrit- 
ers Conference has received assurances 
from the American Automobile of St. 
Louis that it will cooperate with the 
conference companies in securing the 
new automobile fire and theft rates for 
Chicago. 





AUTO MUTUAL FILES PAPERS 


The American Automobile Indemnity 
Company of Topeka has filed with the 
Kansas department an application for 
authority to do business. It is a mutual 
organized to conduct indemnity business 
only. The officers are: James Wall, presi- 
dent; I. A. Lower, secretary; W. T, Law- 
less, treasurer. 





NEW PLAN TO GET THIEVES 


An anti-auto thief organization has 
been organized in Nebraska to hunt down 
car thieves in the same manner in which 
horse thieves were pursued in the early 
days in the west. Whenever a car is re- 
ported stolen one member will be asked 








Harrison 795 


JOHN E. HOGAN 
Adjuster of Automobile Losses 


Room 2033 Insurance Exchange 
CHICAGO 











National Automobile Insurance 
Company 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 
Agency applications now being received. 


Rees Wilkinson, Secretary and General Manager 
Lincoln, Nebraska 


Wilkinson Bldg., 

















THOMAS T. NORTH 


ANNOUNCES THE OPENING OF A NEW 
OFFICE AT 


1565 INSURANCE EXCHANGE, CHICAGO 


IT WILL BE UNCONNECTED WITH ALL 

OTHER INSURANCE OFFICES AND THE 

EXCELLENT SERVICE RENDERED IN 

PAST YEARS WILL EVEN BE IMPROVED 
BY INCREASED FACILITIES. 


“NOTHING BUT AUTOMOBILE LOSSES” 
HARRISON 933-4 
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to drive out each road leading from the 
city in which the car was taken. Thus 
tar Lincoln and Omaha have been organ- 
ized and efforts are being made to secure 
a sufficiently large membership in other 
places so that the plan of pursuit may 
be carried out effectively without calling 
upon the various members too often. 





Darwin P. Kingsley, president of the 
New York Life, is chairman, and E. E. 
Rittenhouse, of the Equitable Life of 
New York, is a member, of a committee 
to have charge of a new bureau of the 
Safety First Federation of America for 
examining automobile safety devices. 





POINTERS a 


FOR LOCAL AGENTS. 











POLICYHOLDER FAVORED 
WHEN DOUBT EXISTS 


Question—Some automobile insur- 
ance policies specify that they shall take 
effect at noon, standard time, designat- 
ing whether the same is eastern time, 
central or mountain time. Other poli- 
cies specify that the effective time shall 
be noon, standard time, at the place 
where the policy is countersigned. 

What would be the result in each case 
if a policy was issued on a risk (auto- 
mobile) normally located in mountain 
time territory and the policy was coun- 
tersigned in a city in central time terri- 
tory and a loss occurred at 11:30 a. m. 
mountain time? 

Answer—We do not believe that the 
question has ever been decided by a 
court. If the policy provides that it 
shall become effective at noon, standard 
time, at the place where the policy is 
countersigned, any loss which occurred 
after that hour, no matter where it 
might be or what the time might be 
there, would be covered. If the policy 
did not specify noon, standard time, at 
the place where the policy is counter- 
signed, the matter would probably go 
before a jury, unless the company de- 
cided to pay, and the jury would under 
ordinary circumstances, we believe, de- 
cide for the policyholder. It seems to 
be a rule that where there is any doubt, 
it shall be construed in favor of the 
policyholder, and there is certainly a 
doubt in this case. 

The jury also would hold that as 
many policies provide that the standard 
time shall be that of the place where 
the policy was countersigned, that the 
policy in question would be effective 
in the same manner. 


NEW POINTERS 
For Local Agents 
Price, $2.00 


THE WESTERN UNDERWRITER 
Insurance Exchange, Chicago 











DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI IOWA 
Quinoyw Adjustment 
& Service Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 


ILL., WIS., IND. 








emery 
ADJUSTER OF FIRE ‘TOSSES 


ILLINOIS 
BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
30 Years in Insurance Work, 
ILLINOIS 


We = ewanee, Mh 
ADJUSTER bf FIRE, TORNADO 
AND AUTOMOBILE LOSSES. 
ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat'l Bank Bidg., Champaign, Ill. 
Western Union or Long Dist. Phone (Off. 147, Res. 
458) facilitates prompt service. 
ALuusNUIS, KeNLUCHY, ‘| ENNESSBE 
e H. Odell & Som 
ne Up pper Second St., Evansville, Ind. 
Adjusters of Fire, fe do, Automobile and Inland 


ine Losses 
IOWA 
Ss. G MOORE. 
204-205 Securities Bldg., Des Moines 


Phone Walnut 1589 
Adjuster of Fire, Tornado and Automobile Losses 


KANSAS 














INDIAN : 








R. B. WARREN, Manager, Wichita 


MICHIGAN 
FPREDK. M. CHAMPLIN 
“ erg pe Pag eating 


ADJUSTER OF HIRD TOSSES 


MINNESOTA 
CHARLES E.BRADEN 
419 Northwestern Bank Bldg. 
Minneapolis 
ADJUSTER OF FIRE AND CASUALTY LOSSES 
MINNESOTA, DAKOTA, WISCONSIN 
LYMAN HANES 
730 Security Bank Building, Minneapolis 
Phone Nicolette 1596 
FIRE, AUTOMOBILE, TORNADO 

OHIO 
eeteteas 5 ~ 














J-MassingqQham 

9 Mair St., Ashtabula, Ohio 
ADJUSTER‘ OF FIRE LOSSES. Territory—Ashtabula, Lake, 
Geauga and Trumbull aaa Also careful inspections 
made at very reasonable rates. 


UHIO—MICHIGA N—INDIA NA 


CHAS. EE. CURTIS 
1202-3 Seomnd tng Beak Bldg., 


Tol 
FIRE AND AUTOMOBILE LOSSES 


SO. DAKOTA, MINN., IA., N. D., NEB. 
THEO. F. c ;REFRE 
112 N. Main Ave., Sioux Falls, 8. D. 
GENERAL ADJUSTER 
Sioux Falls is the Center of an Important Field 
WESTERN hinge 
Shirie 
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& 
AUTOMOBILE {OSsES 7A SPECI 
305-6-7-8 Victor Bidg., Kansas City, Mo. 
Pioneer Automobile Adjusters 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS 
$862,447.34 
920,961.16 
935,693.93 
1,020,369.41 


SURPLUS 
$156,321.92 
181,374.66 
200,120.21 
211,057.76 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 


January 1, 1913 
January 1, 1914 
January 1, 1915 
January |, 1916 








JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


EDGAR J. poo poninet THOMAS L. FARQUHAR, Secretary 


Assets - 
Capital - ° 
Surplus to Policyholders 


pene WESTERN STATE AGENTS 
Responsible Agencies Michigan and 
A-8. JACOBS, OBS Tine tea 
Solicited? WILLIAM J. WENDT, 


- $2,153,778.82 
. 500,000.00 
932,012.09 
Trust Building, Detroit 
Omaha, N 


Indiana and Wisconsin, 2119 Tamanoe 
Towa, Minnesota and Missouri 














Assets $1,099,331.19 ORGANIZED 1853 


LOSSES PAID $10,950,000 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 
W. H. MILLER, President A. S. McCONKEY, Sec’y & Treas, 


Organized 1852 Capital $1,000,0.0 


HANOWV ER 


FIRE INSURANCE COMPANY OF NEW YORK 
ANNUAL STATEMENT JANUARY 1, 1916 
Assets, $4,642,457.28 Liabilities, $3,740,176.62 Surplus to Policyholders, $1,802,280.86 


Western Department, 1105 Insurance Exchange, Chicago 
C. W. HIGLEY, General Agent MONTGOMERY CLARK, Asst. General Agent 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY - 
we William Street, New York United States Manages 


DEE A. STOKER 


ACCIDENT AND HEALTH REINSURANCE 
No Company Too Large; None Too Small 


1200 Federal Life Bidg. 


Surplus $496,079.49 








United States Branch 





CHICAGO 








GEORGE E. FEENEY, President 


EDWARD T. LYONS, ‘Secretary-Treasurer The L. S. MacENANEY, Managing Underwriter 


Columbian Insurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
Capital $256,700.00 


ae L. LIND, State 
HAS. H. HARRADEN, 





ent . 719 Linn Street, PEORIA . Illinois, Wisconsin and Minnesota 
tate Agent, 220-21 Hammond Bidg., DETROIT . Ohio and Michigan 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN and MINNESOTA 


Londen & Lancashire, The CONCORDIA FIRE 

















FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 


CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St. 


A. G. McILWAINE, JR., Manager 
Hartford, Conn. 


SAM B. STOY, Manager 
San Francisco 


Chicago, Illinois | 








INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


Cash Capital = - $ .600,000,00 
Reinsurance Reserve - 1,198,786.97 
Reserve for allother Liabilities 203,962.30 
Surplus to Policyholders - 1,000,236.83 
Total Assets - - - 2,402,986.10 


STATE AGENTS 
MILO B. MARIK, Chicago, Ill., for Ill. 
L. W. SNIDER, Detroit, Mich., for Mich. 
P. E. NORRIS, Columbus, O., for Ohio and W. Va. 
F.E.HOFFMAN, Jr., Sedalia, Mo.,for Kans. and Mo. 
0. J. GRAHAM, Des Moines, Ia., for Iowa and Neb. 
FRED B. CLARK, Indianapolis, Ind., for Ind. 
H. E. MILLER, Milwaukee, Wis, for Wis. and Minn. 








PITTSBURG UNDERWRITERS 


OQ. R. DAVIES, M Cc i 
GE anager UNDERWRITTEN Commqnwen th Bld¢., Pittsburd, Pa. 
umboldt Fire Insurance Co. 


Allemannia Fire Insurance Co. H 
Insurance Teutonia Fire Insurance Co. 


National-Ben Franklin 
bapital, $1,70,000, Assets, TE aap ORRIN $3,449,169.09 
‘ F. H. Westmeyer, Toledo, Ohio, Special Agent __ Surplus to and Ohio ae . 


Eliel & Loeb, » Chicago, Tit., ents for Illinois 
jew Agents Solicited De M » Wis., General Agents for Wisconsia 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


AUTHORIZED CAPITAL & < = = 
CASH CAPITAL PAID IN . ‘a a a 
SURPLUS TO POLICYHOLDERS~— - % = 








$1,000,000 .00 
963,250.00 
1,257,680.79 


RELIABLE AGENTS WANTED 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, Texas, California 














Herbert Buxton General Insurance 
92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 


Merchants National 


Five Jusurance Co. 
CHICAGO 


Wants Good Agents in 
Michigan . 
Illinois and Wisconsin 
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Detroit National Fire Jusurance Co. 


M.O. ROWLAND, President DETROIT J.EDWARD READY, Secretary 





Join the forces of a live, active, growing, strongly backed western company, 
progressive, yet operating along sound lines. Licensed in New York, New Jersey, 
Connecticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 
Michigan, Rhode Island, lowa, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
UL TURNER, Vice-President and Managing Underwriter 

















CRUM & FORSTER 


GENERAL AGENTS 
95 William Street NEW YORK CITY 


The North River Ins. Co., N. Y—The Williamsburgh City Fire Ins. Co., N. Y. 
United States Fire Ins. Co., N. Y.—Richmond Insurance Co., N. Y. 
Union Fire Ins. Co., Buffalo, N. Y.—The United States Underwriters’ Policy, N. Y. 
and for New York City. 
Aachen & Munich Fire Insurance Company, Germany 
Allemannia Fire Insurance Company, Pa 
Potomac Insurance Company, Washington, D. C. 
Seneca Fire Insurance Company, Buffalo, N. Y. 
National Lumber Insurance Company, Buffalo, N. Y. 


F. M. GUND, Mgr. Western Dept. Associated Underwriters’ Pacific Coast Dept. 
Freeport, Hil. San Francisco, Cal. 
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OUT FROM MELTING POT 
COMES THE LIFEMAN 


Average Agent in the Field Is the 
Product of Best 
Forces 


HE IS BEARER OF LIGHT 


Summary of Some of the Real Benefits 
the Worker With the Ratebook 
Conveys 


BY LAWRENCE C. WITTEN 


Manager Cincinnati Agency of the Massa- 
chusetts Mutual Life 

We can retain an abiding faith in the 
future of this great nation when we 
look upon our countless army of big, 
upstanding, red-blooded, American 
business men, men who can stand the 
world up straight and hit it in the face, 
men who constitute the most powerful 
commercial factor on the face of the 
globe. 

This live American man of business 
has harmonized commerce and_ has 
made the professions real living things, 
contributing. to the uplift of his own 
country and to the betterment of man- 
kind in general. The romance he has 
made of “Business” no longer permits 
it to be called “trade,” but places 
business in America on a plane with 
the arts and the professions. In fact, 
cut of the great crucible of commerce 
have come different classes of business 
which are arts and professions in them- 
selves. Thus, our man of business is 
essentially not a tradesman. He is a 
highly specialized expert, with the 
result that this is almost wholly a 
country of professions from that of the 
farmer up to the head of the billion- 
dollar corporation. 


Greatest Thing in the World 


And, similarly, as the surplus product 
of other countries has made the very 
existence of America possible, have the 
immigrants from every trade and every 
calling developed a certain business, 
which had a very modest beginning, 
into “The Greatest Thing in the 
.World,” and have. made its ratio of 
importance to the life and progress of 
this nation as large, if not larger, than 
that of the American business man to 
the rest of the world. Men of science, 
men of commerce, men of all profes- 
sions have for one reason or another 
found that a different pursuit offered 
bigger opportunities, that there was one 
calling presenting ‘chances for inde- 

(CONTINUED ON PAGE 11) 
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AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With State Treasurer of Texas 
Growth During the First Sixty-Nine Months 


COMMENCED BUSINESS APRIL 2, 1910 





Admitted 
pate | a holders’ | Assets 





A 1910 | $245,050 | $215,837 
Wee AY 1910 265,170 
Dec, $l, 1911 | 472,5: 9 1,369,388 
Dec. 81, 1912 | 800,000 | 645,165 1,169,449 


1 

Dec. 81, 1913 | 820,000 } 651,799 1,967,740 

Dec. ran 774,966 | 1,594,966 | 2,285,214 

Dec. $1, 1915 | 626,000} 160,547 | 1,580,547 |_ 2,449,773 

Cash Dividends Declared to Stockholders During Last Two 
Years, $147,600.00 


Cash Dien Declare te Stetbolers fame 6,186 
Per Cont Dividend Declared on $820,000 Capital Stock 
6 Per Cent 


No Life Company in the United States Under 
Six Years of Age Ever Before Equalled 
Above Record 


ARTEMAS R. ROBERTS 


PRESIDENT 


Company entered in sixteen states. Will 
enter others. General agents wanted in most 
all states. 


474,657 
546,390 \ $3238 





























AMICABLE LIFE BUILDING—22 STORIES HIGH 


























FIVE YEARS OLD 
MAY 1st, 1916 


The books closed on the night 
of April 30th with paid-for 
insurance in force amounting 
—to— 
$12,266,115.00 
and assets of over 


$900,000.00 


We are willing to stand on the above 
record. Fine territory open for men 
seeking successful connections. 


THE FARMERS ©@ BANKERS 
LIFE INSURANCE COMPANY 
WICHITA, KANSAS 


PAYMENT OF BENEFITS 
AT ADVANCED AGES 


Actuaries Discuss Important Ques- 


tion of Limit in Life Insur- 
ance Policies 


EXPERIENCE IN GERMANY 


Question Confronts Companies That 
Have Adopted the Total and Per- 
manent Disability Clause 


THE WESTERN UNDERWRITER has been 
seeking the opinions of actuaries as to 
the advisability of adopting a certain 
age limit, after which no benefits will 
be paid in event of disability where 
companies have the total and perma- 
nent disability. clause. Some expres- 
sions have been given in previous is- 
sues. Others follow: 

oa > = 

John K. Gore, Prudential—As you 
probably know, our policies provide 
that in event of permanent disability 
after age 60 the actual payment of pre- 
miums will be waived, but the pre- 
miums so waived will be charged, with- 
out interest, against the amount of in- 
surance. -This benefit, of course, costs 
the company less than the greater 
benefits granted at the younger ages, 
but on account of the higher disability 
rate at these advanced ages we felt 
that we could not go further without 
increasing our premium rates, which 
we did not wish to do. In view of 
this, I am not prepared at the present 
time to advocate an age limit beyond 
which no disability benefits, whatever 
should be granted. I should rather be 
inclined to await the result of a few 
years’ experience before forming any 


(CONTINUED ON PAGE 8) 

















The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off” on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions ; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


es and a contract that spell suc- 
cess.) Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 











LIFE INSURANCE SECTION 











2 


LIFE 


THE WESTERN 


UNDERWRITER. 


October 5, 1916 








VIEWS GIVEN AS TO 
INSURANCE FOR WOMEN 


Much Diversity of Opinion Is Still 
Found Among the 
Life Men 


ENDOWMENT POLICY BEST 


Most Companies Have Not Made 
Much Bid for This Class 
of Risks 





During the last few years the grow- 
ing tendency for women to enter the 
business world on the same footing as 
men has opened a large field for the 
life insurance companies. There is a 
wide divergence of opinion as _ to 
whether the companies have been al- 
lowing a great opportunity to go by in 
not paying more attention to this fea- 
ture of the business. Some feel that 
the expense and trouble are not worth 
the results, for in the main the policies 
written are small. They feel that while 
the average woman is as good a risk 
as the average man, there has to be 
more care in the selection. Another 
objection is that the lapse ratio among 
women is greater than among men. 


Some Seek Women Risks 


On the other hand, many other com- 
panies are strong in favor of pushing 
insurance for women. They hold to 
the opinion that in the long run the 
risk taken on the life of a woman is as 
good or better than that taken on a 
man, and so write them on equal terms. 
For the married woman there is little 
preference as to the policy taken out. 
Joint insurance for the man and his 
wife seems the most popular form. For 
the business woman an endowment 
policy is undoubtedly the best. With 
this kind of a policy she has created an 
immediate estate in case of death, and 
at the same time she is laying up a 
sinking fund for her old age. The av- 
erage woman cannot remain in busi- 
ness as long as can a man, and there- 
fore she has greater need for such a 
fund. Some of the leading life insur- 
ance men:in Chicago gave the follow- 
ing opinions: 

x. B. Korrady’s Views 


K. B. Korrady, assistant manager of 
agents of the Illinois Life, is not strong 
in favor of insurance for women. He 
scored the joint husband and wife in- 
surance. A large amount of the insur- 
ance written on women is on school 
tea¢hérs and business women, and the 
additional effort necessary to obtain 
this is often not worth the result. 

The fifteen year endowment policy 
was advocated by H. S. Standish, of 
the Union Central. He uses the argu- 
ment that this represents a saving of 
only $2 per week, which any one can 
do. An effort is always made to write 
more than $1,000, so a $1,500 fifty-year 
endowment policy is used. The great 
advantage this has over the twenty- 
year endowment of $2,000 is that to 
the majority of women twenty years 
means a much longer time than fifteen, 
and this psychological fact is very use- 
ful. He finds that the woman solicitor 
is, on the whole, unsatisfactory, and 
needs too much attention to make her 
a valuable asset to the company. 


Writes at Same Rates as Men 


The Missouri State writes women at 
the same rate as men on all except non- 
participating policies. H. B. Johnston, 
manager of that company in Chicago, 
says that in his estimation the woman 
solicitor is not as satisfactory as the 
man. Another objection to insurance 
on women is that the lapse ratio is very 
large. 

E. C. Fowler, Chicago general agent 
of the New England Mutual, is 
strongly in favor of the endowment 





policy as the best policy for a woman, 
since it serves as a sinking fund: for 
her old age and at the same time estab- 
lishes an estate in case of her death. 
He is not in favor of women taking out 
life insurance for the husband. 

J. C. Seitz, actuary of the Security 
Life, considers women as good risks 
as men. The Security does not take 
women on the term plan, nor does it 
write policies for more than $5,000. The 
unmarried woman who has had no 
children is excluded, as she is con- 
sidered a greater risk. 


Sees More of a Gamble 


Fred B. Mason, manager of the 
Aetna Life, says that it is more of a 
gamble to insure the life of a woman 
than that of a man. It is difficult to 
make a thorough examination, and the 
chances of accepting a poor risk are 
greater. The mortality rate for women 
under fifty years of age is greater than 
_ of men, while over that age it is 
ess, 

Dr. H. P. Woley, medical examiner 
of the New York Life, says that the 
great necessity in insuring the life of 
a woman is that she shall have an in- 
surable interest. He is strongly op- 
posed to writing women in favor of 
their husband or the children where 
the children are the support of the 
mother. The difficulty in obtaining a 
proper examination, with the accom- 
panying greater chance of accepting 
poorer risks, is an added objection to 
writing women. 

Dr. J. H. Stowell’s Views 

Dr. J. H. Stowell, medical director of 
the United States Annuity & Life, says 
that a woman is as good or better a 
risk than is a man. Almost all com- 
panies discriminate against young mar- 
ried women. Dr. Stowell says that 
with the modern improved methods of 
handling such cases there is very little 
risk. The majority of women who will 
carry life insurance are the class who 
will have expert aid, and among this 
class the percentage of mortality in 
childbirth is very low. 


Sara Frances Jones’ Views 


Miss Sara Frances Jones, manager 
of the women’s department of the 
Equitable of New York in Chicago, be- 
lieves that a woman is as good or a bet- 
ter solicitor than a man for the simple 
reason that she can gain the confidence 
of the prospect easier. The main trou- 
ble with insurance for women is that 
they have not been educated to the 
need of it. As soon as the average 
woman sees the advantages of insur- 
ance she will buy it more readily than will 
the average man. The best policy for 
a woman is the endowment or deferred 
annuity with a persion at the age of 
55 or 65. She said that it is a rare 





Ambitious, productive and Trustworthy Life Agents 
may be BENEFITED by corrésponding with the 








Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


Incorperated 1851 


New Policies with modern provisions 
Attractive literature 


W. D. WYMAN, President W. S. WELD, Supt. ef Agencies 











The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 


ARTHUR E. CHILDS, President 


THE AGENTS’ WINNING COMBINATION 
LIFE — ACCIDENT AND HEALTH— INSURANCE 


Covering Permanent and Total Disability, and Weekly Indemnity for loss of time. 
THE POLICYHOLDERS’ WINNING COMBINATION 
Guaranteed Cost and Good Service 
FOR AGENCIES AND SPECIMEN POLICIES, ADDRESS THE COMPANY 

















A Year of Rich Opportunity 


To make the most of it you must have unexcelled policy contract, low net 
cost, unexcelled equipment, unexcelled Home Office and Agency service, Com- 
any reputation high as the highest, a genuinely fraternal spirit between 
ome Office and Field, and an institutional sense of willing duty to policy- 
holders, beneficiaries, and the public. When salesmanship ability is joined to 
these, the Fieldman’s success is bound to be satisfying and continuing. ° 
Occasionally we have a General Agency opening. 


Joseph C. Behan, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851’ 











66 Years Old 
NATIONAL LIFE INSURANCE COMPANY 


Montpelier, Vermont 
FRED A. HOWLAND, President 


PART OF |THE 1915 RECORD: 


Largest paid-for new business. Largest payments to policyholders. 
Largest dividend payments. Passed two hundred millions in insurance in force. 
General surplus substantially increased. 
Dividend scale increased fifth time in eight years. 
A good policyholders’ company is a good company for the agent. 


WRITE TO EDWARD D. FIELD, SUPERINTENDENT OF AGENCIES, MONTPELIER, VT 


Mutual 














exception that the business woman does : 


not have some one either dependent 
upon her or to whom she would like to 


leave life insurance. While business in- . 
surance for women is as yet in its in-. 


fancy and most of the policies of this | 


class written are small, Miss Jones has 
written two policies of $40,000 each on 
the lives of young women who were 
independently situated. They were 
written at a time when interest rates 
were too low to look attractive and 
they wanted to make one sure pro- 
vision. 
_—_— SD Oo 
Do Business in Heaven 

The New York Chamber of Com- 
merce is endeavoring to prevent unneces- 
sary litigation. Between 20 percent 
and 25 percent of the court proceed- 
ings are due to contests over wills. 
Alton B. Parker suggests that a simple 
rule for the guidance of laymen should 
be: “Do not try to do business in 
heaven.” The only way for a man to 
carry on business in heaven—that is, 
remain the administrator of his estate 
after death—is by means of life insur- 
ance providing a monthly, quarterly or 


annual income for his family. This can-’ 


not be litigated, diverted from its pur- 
pose, or be diminished or lost. It -ful- 
fills his intentions.—Travelers Bulle- 
tin. 


The New England Mutual’s recognized position in the forefront of Ameri- 
can companies is the result of seventy-two years of honorable 
and equitable dealing. 


New England Mutual Life 
Insurance Co. 


Boston, Massachusetts 


In its ranks the intelligent and aggressive agent will find the essential ele- 
ments of company service in richest measure and under 


exceptional conditions. 
ALFRED D. FOSTER GLOVER S. HASTINGS 
PRESIDENT 


SUPT. OF AGENCIES 














90% INCRE A SE in Monthly Payment Accident and 


Health Premiums for first six months 
of 1916 over corresponding period of 1915. 


Our twenty-nine years’ experience as SPECIALISTS IN MONTHLY 
PREMIUM BUSINESS COUNTS. The rapid expansion of our 


business offers great opportunities to men who. are qualified TO DO 
THINGS. 


If you belong to this class—write us. 


The Provident Life & Accident Insurance Company 


of Chattanooga, Tennessee 
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JESSE S. PHILLIPS 
IS MADE PRESIDENT 


Insurance Commissioners Conven- 
tion Closes Its Annual Gather- 
ing at Richmond, Va. 





WAS A QUIET MEETING 


Joseph Button of Virginia Continues 
as Chairman of the Execu- 
tive Committee 


Although no business of apparently 
great magnitude was transacted at the 
forty-seventh annual convention of in- 
surance commissioners held at Rich- 
mond last week, it was generally con- 
ceded that the meeting was one of the 
most successful, from many _ stand- 
points, ever held. Everything passed 
off without a hitch of any consequence 
in the program, and the social features 
proved exceedingly enjoyable, if the 
favorable comments of the visitors was 
any criterion. The following bouquet 
was extended the Virginia commis- 
sioner, Joseph Button, host of the oc- 
casion, in a parting resolution offered 
by Commissioner Nesbit of Washing- 
ton, D. C.: “Particularly, we desire to 
express our heartiest thanks to that 
prince of good fellows, Col. Joseph 
Button, whose genial courtesy and dis- 
tinguished ability are universally recog- 
nized and appreciated.” 


Jesse S. Phillips Made President 


No surprise was occasioned when 
Jesse S. Phillips of New York was 
chosen president in succession to Com- 
missioner Burton Mansfield of Con- 
necticut, for it was generally known 
that he would be chosen without oppo- 
sition. It was stated that it has been 
twenty-two years since New York has 
captured this honor, and there was a 
feeling on all sides that no mistake was 
being made in elevating Superintend- 
ent Phillips to the position. He is 
chairman of the committee on laws and 
legislation and is otherwise active in 
the affairs of the association. While 
his election was pleasing on all sides, 
regret was expressed that Commis- 
sioner John T. Winship of Michigan, 
first vice-president, was debarred from 
election to the presidency because of 
the fact that he comes up for reap- 
pointment as commissioner in his state 
within the next twelve months. The 
convention continued him in office as 
first vice-president. Other officers were 
named as follows: Emory H. English, 
Iowa, second vice-president; FitzHugh 
McMaster, South Carolina, secretary- 
treasurer. Mr. McMaster’ succeeds 
himself and will probably continue to 
do so as long as he wants the job. 
Colonel Button was renamed chairman 
of the executive committee. New mem- 
bers of this committee are M. J. 
Cleary, Wisconsin; R. B. Forsyth, Wy- 
oming; E. R. Harper, Colorado. The 
other members are James R. Young, 
North Carolina; F. H. Hardison, Mas- 
sachusetts, and R. J. Merrill, New 
Hampshire. 


Compulsory Welfare Insurance 


Compulsory welfare insurance advo- 
cated by Superintendent Potts of IIli- 
nois met with but little favor among 
the other commissioners, but that ap- 
parently did not feaze the Illinois offi- 
cial in the slightest. After the conven- 
tion was over he stated that he felt 
confident that it was just a question of 
time when the government would be 
running the insurance business. He 
also expressed confidence that the peo- 
ple, of Illinois were with him. Com- 
menting on Mr. Potts’ plan, the Colo- 
rado commissioner asserted his belief 
that there would have to be monarch- 
ical control in this country before the 
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government could hope to make a suc- 
cess of it, and surely no one would wish 
for such a condition as that. 

Commissioner Nesbit’s suggestion 
embodied in a paper that fire insurance 
legal reserves should be based on the 
risk assumed rather than the premiums 
received excited considerable com- 
ment, but the’ prevailing opinion ap- 
peared to be that he had gone off on 
the wrong tangent, so to speak. 


Pennsylvania Man Does Not Appear 


Commissioner J. Denny O’Neil of 
Pennsylvania was the butt for a goodly 
bit of josh through his failure to at- 
tend the convention and read a paper 
on “How Can the Cost of Insurance 
Be Reduced?’ which had been assigned 
to him. President Mansfield wondered 
how such a task could ever have been 
assigned to any one, but he said that 
he could hardly forgive the Pennsyl- 
vania commissioner for not showing 
up and making a stab at it, so long as 
he had accepted and agreed to under- 
take the job. Sam McCulloch, O’Neil’s 
genial and affable deputy, who was 
styled “One whom we have always 
with us,” was asked for explanations. 
With some reluctance and an air that 
savored of bashfulness, Mr. McCul- 
loch explained that his chief had been 
in office just a month when he got no- 
tice that he would be expected to tackle 
that problem and that he was-naturally 
a bit bewildered. Finally, said McCul- 
loch, the commissioner turned to his 
deputy with the imploring question, 
“Sam, why don’t you write that paper 
yourself and let me out?” But Sam 
did not fall for it. Further than that, 
he had nothing to say in the way of 
explanation, for he felt that more ex- 
tended details should be obtained from 
his chief himself, if they were desired. 


Complaint Bureaus 


More than ordinary interest was 
evinced in a paper on complaint bu- 
reaus, read by Commissioner -Taggart 
of Ohio. It seemed that practically 
every commissioner was vitally inter- 
ested in that subject. Commissioner 
Hardison of Massachusetts explained 
that his state had already made an ade- 
quate. appropriation for the separate 
maintenance of such a bureau. 


Social Features 


One of the pleasing features of the 
social program was the golf tourney at 
the Country Club of Virginia, Thurs- 
day afternoon. First honors went to 
James Wyper of Hartford, vice-presi- 
dent of the Hartford Fire, the prize be- 
ing a pretty silver loving cup. Second 
on the list of winners was J. M. Parker, 
an officer of the Aetna Accident & In- 
demnity. To him was awarded one 
dozen golf balls. Two other contest- 








ants tied for second place with him, but 
he won on the draw. They were Man- 
ton Maverick of Chicago, general coun- 
sel for the Continental Casualty, and 
Henry Tyrrell of Milwaukee, counsel 
for the Northwestern Mutual Life. 
Booby honors went to Commissioner 
Carey J. Wilson, from the great state 
of Kansas. 


Virginia Winship Gets Prize 


Premier honors in the free-for-all 
putting contest went to Miss Virginia 
Winship, the attractive young daughter 
of the. Michigan commissioner. Her 
prize consisted of an old Virginia ham. 
Mayor Ainslie, in presenting it, said 
that it was peculiarly fitting that she 
should have won, as she bore the name 
of the Old Dominion commonwealth 
and was proud of the fact that several 
generations of her ancestors once lived 
in that state. In proving herself some 
putter, Miss Winship had but little 
trouble beating all competitors. Both 
she and her mother accompanied Com- 
missioner Winship to the convention 
and evinced much interest in the pro- 
ceedings when they were not seeing 
sights of the city or enjoying them- 
selves otherwise. 


Salt Lake City Wants Convention 


If Salt Lake City does not land the 
next convention, it will not be the fault 
of Commissioner John James of Utah, 
for he worked early and late in quest 
of the honor, never losing an oppor- 
tunity to boost his home city and set- 
ting it up as an ideal one for the com- 
missioners to meet in. There are sev- 
eral other aspirants, among them be- 
ing Boston, Providence and Buffalo. 
The executive committee will decide 
the issue later. Though they closed 
business Friday, the commissioners re- 
mained over in Richmond until Satur- 
day, so as to enjoy a boat trip down 
the historic James. 

There was no report on the Union 
Central Life stock increase, although 
the examiner’s report had been pre- 





sented to the full committee. This 

body will meet again in November and 

is expected to report at the December 

meeting of the convention. 
oe 


Figures on Lapses 


According to Edward A. Woods of 
Pittsburgh the uniform experience of 
all companies is that the lapse rate is 
highest upon term policies, next high- 
est upon ordinary life, better upon lim- 
ited payment life, and best of all upon 
endowment policies. 

The following is a sample experi- 
ence: 


lst 2d 3d 4th 6th 
Bs =z = ae oe 
‘oO iO 
Endowment ....... 2.5 1.6 4.8 0 2.6 
Life-Limited Pay..18.1 2.6 4.0 2.9 1.8 
Ordinary Life...... 19.7 3.2 48 3.4 2.2 
Ro a eee eee 28.0 10.8 7.7 5.9 3.6 
Total by Policies ..18.8 3.5 4.8 3.5 2.3 
Total by Amounts .18.6 3.5 65.5 8.4 2.4 


People most value things that cost 
most, in life insurance as in everything 
else. It is with cheap life insurance 
like cheap clothes, that people are 
ashamed of and soon cast off, while 
they keep the good articles. Further, 
an endowment policy soon becomes 
self-supporting, if a loan or an exten- 
sion 1s wanted. The term policy never 
does; the life policy not so soon. 

—_——__—~ 2 


Will Investigate Promotions 


Superintendent Potts of Illinois will 
make an investigation of all promotion 
schemes in the state which have taken 
out charters, but whose organization 
work has never been completed. Mr. 
Potts desires to have these charters 
canceled if the schemes have been 
abandoned, or if any have been prac- 
ticing methods that are not in con- 
sonance with safety and conservatism. 

——— «+ 


_ Henry J. Powell, manager of the Cin- 
cinnati-Louisville agency of the Equitable 
Life, has sent out a call for the autumn 
meeting of the agency forces, to be held 
= : : iccrmnaee on Friday and Saturday, Nov. 





WANTED, AT ONCE, ACTUARY-BOOKKEEPER 


By unusually success’ ul young western company, young Actuary who is also capa- 
ble and willing to assist on books. Unusual permanent opportunity for clean- 


cut capable man. 


No other kind considered. Give full detailed information 


regarding age, experience, habits, etc., also whether married or single. Enclose 


recent photo. 


Address 9-S, care The Western Underwriter. 





The Central Business Men’s Accident Association 


Incorporated under the Insurance Laws of the State of Ohio. Home Office, DAYTON, O. 
MR. LIFE INSURANCE AGENT—You can double your income selling our low priced, liberal Health 


and Accident Policies. Issued separately or as combination. 


No time wasted in making collections. 


Standard Policies—cost $3.00 per quarter. A good proposition to handle with Life Insurance. 


Some fine openinys in Ohio. Write teday. 





J. R. JONES, Secretary 
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UNDERWRITER. ‘October 5, 1916 


























| 
| THIRD, that = case of death from certain SPECIFIED accident, $15,000, or TH 
| BUT THIS Is NOT ALL. The Accident Disability Endorsement FURT 
| direct to YOU at the rate of $50 PER WEEK 4a 
the period of disability. Can insurance do MORE 


WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? 


ANSWER: 
FIRST, it guarantees that in case of death from any cause, $5,000, the face of the Polic re will be pa 
e f CCIDENT, $10 10,000, DOUBLE the face of the Policy, will be paid. 
SECOND, that in case pt death from any A $ , or e i SR as oF, wi a 2 ps Policy, —" 


Pp 
RR guarantees that in case of total disability as a result of accidental injury, the Company will pay 
uring such disability, but not to exceed 52 weeks, after which the weekly indemnity will be at the rate of $25 PER WEEK throughout 
? And why should any man be satisfied with a policy that would do less? The cost is low. 
Agents wanted in Maine, New Hampshire, Vermont, Connecticut, Pennsylvania, North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Missouri, Mississippi and 
Kansas. An opportunity for Life Insurance Salesmen of ability. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO.” s2tis.t2siue.tu 

















PHOENIX MU TUAL RALLY 


ROGERS IS MADE PRESIDENT 


Miss Elizabeth Adams Was Chosen 
Head of the Graduate 
Trophy Club 


Hartford, Conn., Sept. 30—(Special) 
—The convention of the Phoenix Mu- 
tual Life Managers Association was 
held here Thursday and Friday, with 
interesting and instructive sessions on 
both days, and a splendid dinner Thurs- 
day evening at the Hartford Club. On 
Friday officers were reelected to serve 
another year, and W. B. Studwood of 
Los Angeles was selected to fill the 
newly-created place of second vice- 
president. The officers are: 

President—Orra S. Rogers of New York. 

First Vice-President—Clayton W. Welles 
of Hartford. 

Second Vice-President—W. B. Studwood 
of Los Angeles. 

Secretary and Treasurer—Will A. Waite 
of Detroit. 


Managers’ Meeting Held 


The managers’ convention followed 
immediately after the two days’ agency 
convention held Tuesday and Wednes- 
day, and many of the agents remained 
in Hartford for the first day’s session 
and dinner. When the session opened 
at 9:30 o’clock Thursday morning 
President Rogers made an address on 
“Opportunity,” which was discussed by 
several of the managers present. 

President John M. Holcombe, of the 
Phoenix Mutual Life then spoke, deal- 
ing principally with the history of life 
insurance and the part which his com- 
pany has taken in making that history. 
Points in the development of the com- 
pany were touched upon briefly by Mr. 
Holcombe. 


Interesting Discussion 


Charles E. Fish of Boston opened a 
discussion on opportunities for selling 
life insurance to big business men. The 
subject was treated by W. B. Stirdivant 
of Los Angeles, E. B. Thurman of 
Cleveland, Chester D. Freeze of Chat- 
tanooga and Clayton W. Welles of 
Hartford. Following this discussion 
the members had luncheon at the Ho- 
tel Bond. 

Will D. Bowles of Des Moines and 
Carl A. Secoy of the home office led a 
discussion at the afternoon session, 
Thursday, on opportunities for man- 
agers to improve their service to field 
men. Prominent in the discussion were 
E. R. Putnam of Pittsburgh, G. L. Mc- 
Donald of Louisville, H. H. Kohn of 





REAL PROTECTION AT COST 


Is appealing to purchasers of health and 
accident insurance, as written by the 


—T Health and Accident 


" Policies to meet every need, written by a 
ustling Young Company That 
is Making Good. 


An Attractive Side Line for Life Men 


Several of them are making good money 
writing for us. 


Addressthe Company, 519 New England Bldg., Topeka, Kan. 


Albany, George S. Ellis of Portland, 
Me., H. S. Holbrook of St. Louis, and 
Edward I. Brown of Buffalo. The ses- 
sion closed with an address on “The 
Selection of Men for Our Business,” 
by Professor Walter Dill Scott of the 
Carnegie bureau of salesmanship re- 
search. 
Woman Heads Graduate Club 


Between the managers’ association 
sessions Thursday, the Graduate Trophy 
Club, composed of field men and wo- 
men who have completed the com- 
pany’s educational course, met and 
elected officers as follows: 


President—Miss Elizabeth Adams of 
Cleveland. 

Vice-President—Arthur Edmans of Hart- 
ford. 

Secretary—J. E. Robinson of Boston. 

Treasurer—F. J. Tree of Albany. 


Banquet Was Given 


In the evening the members of the 
association, with home office officials, 
directors of the company and field men 
as guests, had a banquet at the Hart- 
ford Club. About 225 were present. 
Ernest R. Putnam of Pittsburgh was 
toastmaster. The speakers were Presi- 
dent Holcombe of the company, Prof. 
Walter Dill Scott, Joseph A. Smith, 
Fred B. Smith, Orra S. Rogers, and 
Vice-President and Actuary Archibald 
A. Welch. President Holcombe talked 
of a plan for building a new home office 
structure within the next two or three 
years on a site which the company has 
purchased near where the Phoenix 
Fire’s new home office building is near- 
ing completion. 

The closing session was held Fri- 
day. Arthur M. Collens, manager, told 
of the workings of the investment bu- 
reau which has been established by the 
Phoenix Mutual Life and the Phoenix 
Fire. Vice-President A. A. Welch led 
a discussion of general life insurance 


problems. 
a © ae 


Whitney Entertains Agents 


Bruce Whitney, general agent of the 
Mutual Life of New York for Wiscon- 
sin and upper Michigan, with headquar- 
ters at Milwaukee, gave a dinner to the 
district managers and other field rep- 
resentatives at the Milwaukee club, 
Monday night. Addresses were made 
by Darby A. Day, manager«at Chi- 
cago; E. S. Welch,, district manager, 
Eau Claire, Wis.: G. G. Strathern, dis- 
trict manager at ‘Madison, Wis.; 

Tolle, district manager at Green Bay, 
Wis., and others. 
i ees 


Assessment Cannot Be Raised 


The Iowa supreme court has decided 
that assessment of Peter C. Frick in 
the safety fund department of the Hart- 
ford Life could not be raised above 
$2.68 per $1,000 after he reached the 
age’of 60. In 1883 Frick took out five 
$1,000 polices, and on each the rate was 
to increase from year to year until it 
reached $2.68 at age 60, after which it 
was to remain stationary. In August, 
1910, he asked for an injunction against 
the company and an accounting, claim- 
ing the assessments being levied were 
in excess of the contract rate. 

——___—_ —— © ee 

George J. Richardson died in Baltimore 

Sunday. He was an agent of the New 


York Life and had written $6,000,000 of 
insurance. Mr. Richardson was seventy- 





six years old and had written $1,000,000 
of insurance since he was seventy. 


THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. Wecan CONVINCE you as we have others. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 


COMPANY OF AMERICA 
GRAND RAPIDS MICHIGAN 











J.O. LAUGMAN, President B. O. BERGE, Secretary 


Lutheran International 


Snsurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 














ean The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mer. 


New Masonic Temple Washington, D. C. 























IN ALL THE WORLD NO COMPANY LIKE THIS 


Renewals once earned are non-forfeitable and vested in you or your estate 


IT’S WISER TO WORK WITH US THAN WISH YOU HAD 
THE COLUMBUS MUTUAL LIFE INSURANCE COMPANY 


C. W. BRANDON, President COLUMBUS, OHIO D. E. BALL, Secretary 
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GOOD 
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OPENINGS 
H. E. ALDRICH, Supt. of Agents 
DES MOINES, IOWA 
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INTEREST AS TO SYSTEM 


AGENTS STUDY OFFICE PLAN 





Life Men Give Much Time to Investi- 
gating Tools to Use in Their 
Work 





There is no more puzzling study in 
the arrangement of a life agent’s office 
system than that of the best way to 
keep a record of prospects and calls. 
After taking advice from many expert 
systematizers in the business THE 
WESTERN UNDERWRITER devised its “Sys- 
tematic Salesmanship” outfit, which is 
now on sale, which has already had a 
considerable distribution. It has aroused 
much interesting comment and criti- 
cism and several of the letters received 
have been decidedly instructive. 


Views of H. T. Miller 


The subjoined, from H. T. Miller, 
agency director of the New York Life 
at Minneapolis, is one of the most 
illuminating. This paper would be glad 
to have the views of other system stu- 
dents for the benefit of its readers. 
Mr. Miller says: 

“We are using a salesmanship outfit, 
the price of which is $5. This includes 
a card tray 14% inches long, outside 
measure, the regular Y. & E. card tray. 
It is an open tray and can be placed 
in the top drawer of the agent’s desk. 
We use 12 sets of daily division cards 
numbered from 1 to 31, and one set 
of alphabetical cards, A to Z. 

“In city work, agents, after they have 
been in the business two or three years, 
will accumulate 1,500 or more cards, 
including policyholders and prospects. 
We aim to call on the policyholders 
at least twice each year—once on their 
birthday and once about ten days be- 
fore their age changes. Prospects are 
called on more frequently. Thus we 
have found it advantageous to run a 
full 12 months’ index, for the reason 
that many cards are dated ahead from 
6 to 9 months. By using the full 12 
months the index revolves. The cur- 
rent day division card is merely placed 
in the back of the file. This same pro- 
cedure is followed each day with the 
result that the entire index rotates. 


Objection to the System 


“There is one objection to this sys- 
tem and that is—it is sometimes a lit- 
tle inconvenient to find a card in case 
you do not remember on what date it 
is filed, but almost any card can be 
found in five or ten minutes and as it 
is not frequently that you want to find 
a card before the time it is supposed 
to come up, not very much time is 
wasted—at least less time is wasted fol- 
lowing this system than the agents 
formerly wasted in shuffling through 
the entire batch of cards every day. 
Under the old system the tendency 
was to run through two or three hun- 
dred cards at least three or four times 
per month, where, under the present 
system, an agent can forget the case 
until it automatically comes up on the 
day he expects to make the call. 

“The outfit includes a leather case, 


THE WESTERN UNDERWRITER. 


arranged differently than the case you 
furnished; it opens like an ordinary 
wallet; the pocket extends on both 
sides only half way up, so that the full 
name, address, phone number, etc., are 
exposed. On the right hand side the 
agent carries 10 or 15 cards on current 
calls. If the calls are made the cards 
are placed on the left hand side of the 
wallet, on which side he also carries 
three or four blank cards for new pros- 
pects. Our complete outfit includes 
the following items: 

“4 oak card tray, Y. & E. 

“1 set division cards, ‘January to De- 
cember.’ 

“9 blank division cards cut %. 

200 prospect cards. 

“12 sets division cards, ‘1 to 31.’ 

“1 set division cards, ‘A to Z.’ 

“1 leather case. 


The Western Underwriter Outfit 
“Your outfit is well worth the price 


you charge for it and will be beneticial, | 


inasmuch as it will suggest an idea to 
the field men as to how such a system 
can be used. The prospect card you 
use is all right, and about the only 
change I would suggest is a division 
for ‘age changes’ directly beneath the 
space reserved for birthday. If this 
change is made, both the birthday and 
the day the age changes will be promi- 
nent and the agents will find it a con- 
venience in dating the cards ahead. 

“T am glad to see that THE WESTERN 


UNDERWRITER has made a start in put-.' 


ting on the market an outfit which will 
aid field men in handling their business 
more efficiently. Life insurance sales- 
men have been very persistent, but not 
very systematic, and if we can teach 
them to use a ‘follow-up’ card system, 
I think we will enable them to produce 
a steadier business, more thoroughly 
canvass their territory and enable them 
to make more money. 

“You have not asked for an expres- 
sion of my opinion as to the value of 
your salesmanship outfit or my views 
as to what sort of a system I would 
consider best for the field men, but I 
presume you are interested in knowing 
what sort of a system best serves us, 
and so, therefore, I have taken the lib- 
erty of writing you.” 


————_»Dtoao-——_————_ 
Sturtevant With Rockford Life 


Robert Sturtevant has succeeded C. 
J. Lundberg as secretary and actuary 
of the Rockford Life. Mr. Sturtevant 
is a graduate of the insurance course of 
the University of Michigan and for the 
last two years has been actuary of the 
New World Life of Seattle, Wash. 
The Rockford contemplates entering 
the states of Wisconsin and the Da- 


kotas. 
—_—_—_<> 4 &e-—__——_ 


Maclean Assistant Actuary 


Alexander T. Maclean has been ap- 
pointed assistant actuary of the Massa- 
chusetts Mutual. Like many other ac- 
tuaries, Mr. Maclean is a native Scotch- 
man, having been born in Glasgow, July 
8, 1887. He entered the City of Glas- 
gow Life and in 1909 went to New 
York and joined the Home Life, be- 
coming assistant actuary in April of 
this year. He is a member of the Ac- 





tuarial Society of America. 











AMERICAN 
ENTRAL 
LIFE 


Insurance Co. 





INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 









































The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last seventeen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1915 


639 per day in Number of Claims Paid. 9,175 per day in Number of Poli- 
cies issued and revived for $1,956,438 per day in New insurance issued, revived 
and increased. $326,616.59 per day in payments to Policy-holders and addition 
to Reserve. $146,602.49 per day in Increase of Assets. 























25% proves the value of 


can demonstrate it to you. 


An Average Difference in Mortality for seven years of over 


Total Abstinence Insurance 
The Agent can sell preferred risks and more of them. We 


A Lifetime Contract to Good Men 








PEORIA LIFE INSURANCE COMPANY 


PEORIA, 


ILLINOIS 

















OLD COLONY LIFE 


INSURANCE COMPANY 
Old Colony Building Chicago, Illinois 


Insures man, woman and child from ages 2 to 60 inclusive, under Legal Reserve 
Standard Provisions (not Industrial) non-participating policies. Territory open 
in Illinois, Wisconsin, Michigan, Minnesota, South Dakota, Nebraska, Okla- 
homa, Arkansas, Tennessee and Kansas. Write for a General Agent’s contract, 
to be made direct with the Home Office, to B. R. NUESKE, Vice-President and 
General Manager. 


Illustration of our Family Insurance, 20-Payment Life (End. at 85), with Insur- 
ance of Premium Payments: Baby’s (2) $250, costs $5.37; Young Lady’s (4) 
$250, $5.46; Junior’s (6) $250, $5.54; Mother’s (30) $500, $15.58; Father’s (35) 
$1,000, $31.11; total for family, $63.06. The special provision of this insurance 
is that if Father dies, Mother and Children receive not only the insurance on his 
life, but are excused from the further payment of premiums on their owninsurance, 
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COMPANY AT CLEVELAND 


VAN FLEET IS BACK OF IT 





American Mutual Has Taken Out Its 
Papers—Will Start With 
$100,000 Capital 





The American Mutual Life Insur- 
ance Company is being organized at 
Cleveland, Ohio, by G. W. Van Fleet 
and others. The company will start 
business as soon as $100,000 in stock 
has been sold, although the authorized 
capital is for a larger amount. The 
promotion will be kept within the blue 
sky law regulations of Ohio, although 
that law has been declared unconsti- 
tutional. The attorney-general and su- 
perintendent of insurance, however, de- 
clare that they will take action under 
it in spite of the decision, so that it is 
felt to be practically in effect. 


Van Pleet Is Chief Factor 


Mr. Van Fleet has had a valuable ex- 
perience as an organizer and handler 
of agents. He was one of the organ- 
izers of the Peoria Life, one of the 
most successful of the western com- 
panies, and has been with two Ohio 
companies, as manager at the home 
office of the ordinary department of the 
Western & Southern Life of Cincin- 
nati, and as agency manager of the 
Cleveland Life. 

Mr. Van Fleet feels that there is an 


ACTUARIES 


— F. CAMPBELL 











CONSULTING 
ACTUARY 
76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 


‘JOHN W. CROOKS 


INSURANCE EXAMINER ANI 
ACCOUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
62 East Gay Street 
COLUMBUS, OHIO 


_ J. HAIGHT 








CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


T 3. McCOMB 
aa COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcu} 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared. 
he Law of Insurance a Specialty. 
Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
* ACTUARY 











Telephone 1223 Association Building 
Central 19 S. La Salle St., CHICAGO 
A SIGTENHORST 
& 
CONSULTING 
ACTUARY 


WACO, TEXAS 
ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 649, First National Bank Building 


CHICAGO 
REDFRIC S8.WITHINGTON,F.A.1A 


CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 








opportunity for another company in 
Cleveland, which is the largest city in 
the state, and which has but one life 
company, while Cincinnati has four and 
Columbus three. All the Ohio life com- 
panies are doing well and he believes 
that another one can be established suc- 
cessfully. The new company has opened 
temporary offices at 700 Marshall build- 
ing. 
. Will Cultivate the State 
There are some interesting plans pro- 
posed for the American Mutual Life. It 
is the plan to remain in Ohio until the 
company has $25,000,000 insurance in 
force and thus the state will be inten- 
sively cultivated. The organization 
committee states that there will be no 
“deadhead” officers drawing salaries. 
The actuary will fill the position of 
secretary and treasurer as well as 
actuary. The company will have a con- 
sulting medical director and all the 
business that does not involve medical 
questions will be handled through the 
actuarial department. It is likely that 
Mr. Van Fleet will be president and he 
will supervise the agency department. 
The charter provides for only five di- 
rectors. The promoters say that large 
boards have been expensive and have 
been the cause of much trouble with 
new companies. The stock will be sold 
at one price, two for one, and will be 
sold only in Ohio. One of the vice- 
presidents is a practical and trained in- 
surance man, who is now under con- 
tract with another company. 
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IS CHARGED WITH REBATING 





Allan Haynes Has Been Indicted at 
Indianapolis—Features of 
the Complaint 





The Marion county grand jury at In- 
dianapolis, Ind., returned an indictment 
last week against Allan Haynes, an 
agent of the State Life, for an alleged 
violation of the law passed in 1909, re- 
garding the rebating of life insurance 
premiums. This is the first instance 
of this kind since the law was passed 
and is attracting much attention. 

The indictment charges Mr. Haynes 
with paying rebates to Robert Hall, 
vice-president of the American Under- 
writers. It is alleged that in order to 
induce Mr. Hall to take out insurance 
in the State Life it was agreed by Mr. 
Haynes that he would take Mr. Hall’s 
note for the first year’s premium, 
amounting to $475.60, and that he 
would pay Mr. Hall $40 a month there- 
after, provided Mr. Hall would furnish 
him with the names of five prospective 
customers each month. It is alleged 
that after Mr. Hall took out a policy 
Mr. Haynes made an advance payment 
of $40. This, it is claimed, was in fact 
and effect a rebate on the policy. 

A I 


Will Open a Chicago Office 


The Life Extension Institute of New 
York, of which former President Wil- 
liam H. Taft is chairman of the board 
of directors, intends to open a branch 
office in Chicago. George H. Steinle, 
representing the institute, is now in 
Chicago to appoint a representative. 
The institute sells memberships which 
gives the holder the opportunity to 
have medical inspection and investiga- 
tion every three months. He is thus 
warned of any impending disease. The 
institute deals largely with life insur- 
ance solicitors who come in contact 
with men who would be interested in 
this lme, especially substandard cases. 


BENEFICIARY QUESTION 


BUSINESS INVESTMENT PLAN 


Agents Should See to It That Clause is 
Not Made Irrevocable 
in Policies 


It is a mistake to sell, or recommend 
that a man take out a policy with an 
irrevocable beneficiary on a regular life 
policy form, where insurance protection 
is desired to safeguard a business in- 
vestment. While this seems like a 
superfluous statement, yet a great many 
agents make the mistake of thinking 
that an ordinary policy with an irre- 
vocable beneficiary is practically the 
same thing as a business insurance con- 
tract. 


Gives Beneficiary Vested Interest 


When the insured has made the bene- 
ficiary irrevocable, he has given such 
beneficiary what the law terms a vested 
interest in the policy. While the benefi- 
ciary lives, the insured cannot negotiate 
a policy loan. Nor may he elect to 
have the insurance continued without 
further payment of premiums, under 
what are commonly known as the non- 
forfeiture provisions of the policy. 
Neither can he terminate the policy by 
surrendering it for its cash value, with- 
out in each and every case securing the 
consent of the beneficiary. On the 
other hand the beneficiary cannot do 
any of these things unless the insured 
is willing. 

Business Insurance 


Where insurance protection is de- 
sired to safeguard a_ business 
investment, the one who makes that 
investment naturally enough wishes to 
own the insurance contract taken out 
for such purpose. When designated as 
the beneficiary under a business insur- 
ance contract he becomes its absolute 
owner. Under the conditions of the 
business insurance contract he may 
negotiate a policy loan. He may elect 


|to have the insurance continued with- 


out further payment of premiums in 
accordance with its nonforfeiture pro- 
visions. He may even terminate the 
policy by surrendering it for its cash 
value. The assent of the insured to his 
doing any of these things is not 
required. 

Therefore, the next time you have a 
prospect for business insurance, base 
your solicitation on one of the business 
insurance contracts your company has 
provided and do not attempt to follow 
the older and much less satisfactory 
method of suggesting a regular life in- 
surance policy and an irrevocable bene- 
ficiary. 

———_—— 0 a —____ 


New Educational Course 


Vice-President A. A. Welch of the 
Phoenix Mutual Life of Hartford an- 
nounced at the convention at the home 
office last week that there will be a new 
educational course for agents, general 
agents, home office officials and the home 
office staff. M. Clark Terrill will have 
charge of the educational campaign. 
He will be assisted by J. Fay Newton, 
now connected with the Connecticut de- 
partment of the company. Captain 
Charles W. Burpee, who has had charge 
of the educational work of the com- 
pany, will in the future devote his en- 
tire time to handling the conservation 





department. 





ILLINOIS—~ MISSOURI— 
INDIANA 


Good men wanted to earn good 
incomes writing good insurance. 
All policies registered. 


OFFICES 
Springfield, Ill... .Ridgely Bank Bldg. 
St. Louis, Mo.. International Life Bldg. 
Kansas City, Mo.....Commerce Bldg. 











NATIONAL LIFE 
ASSOCIATION, Des Moines, Ia. 





Agency Openings 
in 
Several Counties of 
Northern Illinois 





PROTECTION INSURANCE 
at LOW COST 




















DES MOINES, IOWA 





Southland Life Insurance Co. 


DALLAS, TEXAS 


The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 


A. S. DOERR, Vice-President 





Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 
For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen, Manager 
































FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘sSuggestions for Increasing 
Your Income’’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 








Ohio, Illinois and Kentucky 








Tex 
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‘REQUIRES BIG SALESMEN 


ORVILLE THORP’S LIVE TALK 





Texas Man Tells His Agency Force 
the Value of Life Insur- 
ance Work 





Orville Thorp of Dallas is one of the 
able agency leaders of Texas. He is 
manager of the Kansas City Life in 
the state. His agency has given the 
Kansas City Life over $4,000,000 in paid 
for business so far this year. In show- 
ing Mr. Thorp’s views of the business, 
a letter to his agency force is interest- 
ing. He says: 

“You are.a representative of the great- 
est thing in the world—life insurance. 
It was born of love and human neces- 
sity. It is a creature of devotion, of 
family ties and family loyalty. It goes 
below the surface and grips the very 
heart strings of the individual. So 
sacred is it in its relations to the family 
that we should hesitate to classify it 
along with the other cold, calculating 
businesses of the world. On the other 
hand, this very sacredness has become 
one of its great virtues. The standards 
of the business require laws that can be 
enacted for safeguarding and protecting 
the business. Life insurance has a mis- 
sion to perform and there is so much 
depending upon the fulfilment of the 
mission that no chance can be taken. 
As a business it is ‘Safety First.’ 

Family Preparedness 

“Primarily, life insurance is protec- 
tion for the home. It is family pre- 
paredness. It means shoes for the lit- 
tle ones, education for the older ones, 
comfort for the mother and a home for 
all. When death removes the bread 
winner and provider, life insurance says 
to the widowed mother and orphan chil- 
dren, ‘Lean on me. I will be your staff 
of life.’ As an economic power in our 
social progress it stands without an 
equal. It is four squares to the world 
and all may find refuge within its folds. 

Requires Big Men and Women 


“A big business requires the services 
of big men and women. As a represent- 
ative of this great institution you can 
do your part. Won’t you, therefore, 
consider yourself from this time on an 
apostle of economy and thrift; a factor 
in social progress working hand-in-hand 
with the greatest institution known to 
man for the progress, evolution and ad- 
vancement of the human race? Your 
responsibilities in this work are very 
large because yours is not a little man’s 
job. Life insurance requires the labor 
of great men and women in the per- 
formance of its great mission; men and 
women who stand out like the oaks of 
the forest; who stand for principle; who 
stand for all that is best in our modern 
social life. It is on such workers as 
these that the mission and service of 
life insurance depends.” 


Bankers Mutual 
Life Company 


Freeport, Illinois 


PURE PROTECTION 


Annual Premium per $1,000 
WHOLE LIFE 


Age25 . . -« - « $12.20 
Age35 . ... . 15.40 
Age50 .... . 25.44 


Other Ages in Same Proportion 


Michigan Now Open 
AGENTS, WRITE 





























COLWELL BACKED MOVEMENT 
Fargo, N. Dak., Man Was the Chief W AN | ED 
Sponsor for the Agency Qualifica- 


gehen Manet A Manager for a Cincinnati, Ohio, Agency 








Regarding the agency qualifications 
resolution that was adopted by the Na- 


tional Life Underwriters Association at || One of the old, progressive Eastern Companies has 
St. Louis, it seems that the papers have 


gotten the history of the resolution |} an excellent opening for a Manager in an established 
wrong. In the first place the law and 


legislation committee of the National Agency at Cincinnati, Ohio. 
association bitterly opposed adopting 


the resolution or recommending it un- oS : 
ti the members were practically com This is an opportunity for some man who wants to 
pelled to do so. t 

lied to do so. ott of Fargo, N. Dak,|} form a permanent, profitable connection. 


manager of the Union Central Life, is 


the father of the agency qualifications || [f you can furnish satisfactory evidence of ability as a 
movement. He _ started early last 


spring to ascertain from various|| personal producer and Agency organizer your appli- 
sources what had been accomplished in $ FE ‘ 

the various states and what was being cation will be considered IF YOUR RECORD IS 
done by organizations. He then took 


this matter up_at the Northwest Life|]| CLEAN. Correspondence Confidential. 
Underwriters Congress, held in Min- 


neapolis and St. Paul, and headed the 


committee that was chosen to draft the Address 85-P. 
resolution. Mr. Colwell is a member Care The Western Underwriter 
of the executive committee of the Na- 





tional Life Underwriters Association 
and he was the only member of the 
committee from the Northwest Con- a tm 
gress that was present at St. Louis. 


gress that, was present at St Lous;|"The Intermediate Life Assurance Co. 


law and legislative committee of the 
National association, which brought EVANSVILLE, IND. 
about a long and rather bitter discus- 
sion. J. E. Meyers of Minneapolis, 
manager of the Aetna Life, arrived the 




















ment dua: toltowlne the pecmeueting os This is a progressive age. Why not join the ranks 
the resolution to the committee and of a progressive company that will give you a con- 
egg Re witeger ye) Rania: gration Al tract in either of two states where less than 12% 
M. Horner of Minneapolis, manager of - ‘ 4 

the Provident Life & Trust, took the of the Insurable population are insured in a legal 
matter up with the law and legisla- ? 

tion committee and succeeded in hav- reserve company Let us tell a 


ing that committee recommend the 
resolution which was finally adopted 
by the association as a whole. Mr. 
Colwell deserves great credit for what 
he has done in starting this movement 
and pushing it along. 


ca kai imoaaea || Jklahoma National Life 


Another life insurance company has 
just been organized, the Great Amer- INSURANCE COMPANY 
ican Life of Hutchinson, Kan. It is to 
have capital stock $200,000, consisting 
of 20,000 shares of $10 each. The in-|: A dominating figure in its home state. Crops unprecedented. Reputable 
corporators are: C. Klipel, Will S. . K . d Ark 
Thompson, S. M. Babbitt, J. E. Smith, producers wanted in Oklahoma, Kansas, Texas and Arkansas. 
all of Hutchinson, and Dr. A. E. Gard- 
ner of Wichita. No list of officers has 


been furnished the insurance depart-|: O.E. McCARTNEY, President - - Oklahoma City, Oklahoma 


ment as yet. 


























SECURITY LIFE INSURANCE COMPANY OF AMERICA 


20-Payment Life, Guaranteed Special Cash Payment; 
pa Ms Seana 20-Payment Life, with Diminishing Premiums, can not 


fail to create a new interest in Life Insurance. 


Our Economic 20-Payment Life and Economic Ordinary Life emphasize low rates and high values; 
every policy provision absolutely guaranteed. Capable men desiring an agency connection, address 


W. O. JOHNSON, President Rookery CHICAGO, ILLINOIS 














George Washington Life Insurance Company 


Charleston, West Virginia 
Founded 1906 


W swereTis The Little State of Big Promise. Oil, Gas, Coal’ 
est Virginia Water Power, splendid Upland Farming, Invigor- 


ating Climate. Everything Moving—Come help us grow. A permanent prop- 
osition on a Perpetual Contract and Help. A splendid General Agency open. . 
Write to H. M. Holderness, Agency Manager. 
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AT ADVANCED AGES 


«CONTINUED FROM PAGE 1) 
definite opinion as to whether or not 
the benefits should be extended or dis- 
continued altogether. 

* 


W. S. Ashbrook, Provident Life & 
Trust—The Provident has not adopted 
a disability clause. Observation would 
seem to indicate that the cases are ex- 
ceedingly rare where the policyholder 
appreciates the limitations of the va- 
rious clauses in use. Dissatisfaction 
with results under the clause may easily 
assume dangerous proportions. 

a a a 


R. H. Cole, Connecticut General—It 
is absolutely essential to adopt some 
age limit beyond which this protection 
may only be granted in a limited form 
and with certain restrictions, as, for 
example, the charging of any premiums 
waived against the face of the policy, 
the amount of insurance being corre- 
spondingly reduced. I believe that it 
is better to grant some such benefit at 
the older ages rather than to grant no 
benefit whatsoever since this limited 
form of benefit has a certain value even 
though small. 

* * 

A. B. Wood, Sun Life—Our view is 
that it is desirable to restrict this bene- 
fit to total and permanent disability oc- 
curring before age 60, and our clause 
has been drawn accordingly. 

x ek x 

Albert Short, Girard Life—It is my 
opinion that the life companies should 
either use a liberal form of the perma- 
nent total disability provision, or let 
it alone entirely. Eventually, I think 
the age limit will be as high as sixty- 
five, but for the present, because of a 
lack of experience with the benefit by 
the life insurance companies, I think 
it would be better to make the age 
limit sixty. I do not regard with favor 
a modified waiver of premium, or any 








Sell More Life Insurance? 


THAT’S EASY 


Be Well Posted 
Keep Interested 
Study All Companies 


KNOW Whereof You Speak 


on Any Life Insurance’ Subject 


The Policyholders 
Digest for 1916 


Covers Everything 





Abstracts from Annual Statements (57 items) 

General Information as to each Company 

Analysis of Policy Contracts (82 items) 

Premium Rates (13 policies) 

Dividends (20 and 30 years) 

Cash Values (20 a 

Net Cost (5 years participating; 20 years 
non-par) 

Retroactive Principles in Practice 

Complete List of Policies Issued, with sample 
rates, three ages (all companies, 10,000 
forms shown). 

Paid-Up and Extended Value Tables 

50 Pages of Reserves, Mortality Tables, etc. 


THREE | The Company 
BOOKS | The Policy 
IN ONE | The Cost 
1916 Edition Out April 27th 
$2.50 Per Copy 


The Western Underwriter Company 


Cincinnati Chicago New York 





other modified form of the benefit, but 
believe no benefit should be given after 
the age limit. 

It would, no doubt, be well if the 
companies using this benefit could be 
induced to make their clauses practic- 
ally uniform. Possibly this is too much 
to expect at this time, but I think this 
will be the ultimate result, and I am 
of the opinion that the combined waiver 
of premium and life annuity, recently 
adopted by the Penn Mutual, will prove 
as attractive a form (except at ad- 
vanced ages at entry) as can be used. 
* * x 


John Fuhrer, Germania—We have 
for acknowledgment your letter with 
reference to the disability clauses 
which have, of late years, found their 
way into the policies of life insurance 
companies, and note the inquiry in the 
concluding lines “whether in your 
judgment it is advisable to adopt a 
certain age limit and grant no benefit 
whatever where disability occurs at 
older ages.” 

_To this our answer is in the affirma- 
tive. 

The combination of life insurance 
with disability insurance was first in- 
troduced in Germany and the addi- 
tional premiums were based on tables 
deduced from the experience of rail- 
road companies with respect to their 
office force. The data were collated 
for different periods and by men most 
prominent in investigating vital sta- 
tistics, and while the results showed 


after age 60 the probabilities of becom- 
ing disabled increase very rapidly. 


Further Peculiarity Seen 


A further peculiarity brought out by 
later investigations was this, that the 
data of the later periods showed for 
the higher ages even a more accelerated 
increase in the disability probabilities 
after age 60 than obtained from the 
material of previous periods. The re- 
sult, of course, is a corresponding in- 
crease in the additional premium if 
disability benefits after age 60 are to be 
provided for, the increase being so 
marked that the rates appear to be pro- 
hibitive. While, therefore, the German 
companies issued policies providing for 
waiver of premiums in case of disabil- 
ity and disability annuities of say 5 or 
10 percent of the face amount, they all 
adopted the provision that in the case 
of policies with these additional bene- 
fits premium payments should cease at 
age 60, perhaps in a very few cases at 
age 65. During the last few years the 
matter has been investigated in this 
country on the basis of the experience 
of some of the friendly societies in 
England and lately of several fraternal 
orders in the United States and Can- 
ada; and the tables confirmed the ex- 
perience previously obtained in Ger- 
many as to ages over.60. The practice 
of the German companies in limiting 
the payment of premiums to age 60 
was therefore followed by the compa- 
nies in the United States, with this dif- 
ference, however, that it was only the 
additional premium which was so lim- 
ited, while the payment of the regular 
premium may be continued after that 
age. 

May Lead to Litigation 


A further point must be considered 
in connection with this matter. What 
constitutes disability in the older ages 
is not so easily defined, and the temp- 














JANUARY TO JUNE WERE THE SIX BEST SUCCES- 
SIVE MONTHS IN COMPANY'S HISTORY. IN 
THAT TIME WE GAINED 2% MILLION IN FORCE 


AGENTS WANTED IN INDIANA, MICHIGAN, OHIO, 
\ PENNSYLVANIA. 


FORT WAYNE 


INDIANA )) 








MEN HAVING NO PREVIOUS INSURANCE EXPER- 





variations, they all agreed in this, that |’ 


IENCE WILL BE INSTRUCTED AND PREPARED. 
FOR SUCCESS. 


NON-FORFEITABLE AGENCY CONTRACTS WITH 
CONTINUOUS RENEWALS TO EXPERIENCED MEN. 


SEE POCKET INDEX FOR OUR GREAT RECORD AND WRITE, IN 























CONFIDENCE. 

LINCOLN NATIONAL 
LIFE INSURANCE COMPANY 
FORT WAYNE, INDIANA 

e Seseitens in Force 

C onservative ~ -“ $21,000,000.00 
Asset 
Secure - ~ ~ ~ $1,800,000.00 


L ib l Licensed in Mo., Ill., Neb., Kas., Okla., Celo., 
1pera _ Wyo., Ment., Idaho, Utah, New Mex., S. Dak. 


Central States Life 


Insurance Compaay, St. Louis, Me. 
JAMES A. McVOY, VICE-PRESIDENT AND GENERAL MANAGER 











The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 











First Life and Trust Company 
of Illinois 


9th floor, 20 East Jackson Blvd. 


Now organizing, desire five stock salesmen—commis- 
sion basis only. Good territory and leads furnished. 














The PERFECT PROTECTION POLICY of the RELIANCE LIFE 


gives you something absolutely new and different to talk to your prospects. 
Gives you a chance to earn more money than you are now making. 

Our Life Insurance Contracts contain the most up-to-date clauses known 
to the Insurance World. The Accident and Health gives full protection 
for at least a third less cost than regular casualty companies. Our agency 
contracts are as liberal as can be made. 


WRITE AND WE VILL TELL YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company of Pittsburgh *“yui3,.2;"" Pittssurgh, Pa. 








OCT. 16 


TWENTIETH ANNIVERSARY 


TOTAL AND PERMANENT 
DISABILITY PROVISION 


ORIGINATED BY 
FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 











WALTER LE MAR TALBOT, President 











Pensions for Individuals. 

Pensions for Superannuated Em- 
ployees of Business Institution‘: 

Pensions instead of Legacies under 
Wills and Trust Agreements. 


We can use a few high grade salesmen 
in this fruitfull, rapidly growing field. 


THE PENSION MUTUAL LIFé 
INSURANCE CoO. | 


PITTSBURGH, PA. 
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tation to take advantage of any doubt 
as to whether or not a case of disabil- 
ity exists may easily lead to litigation. 
The companies that do incorporate in 
their policies a waiver of premium 
benefit after age 60 are careful to con- 
nect with it a corresponding reduction 
in the amount insured and in the guar- 
anteed values and dividends. When it 
is considered that in case of disability 
the insured may take advantage of the 
extended term insurance privilege as 
contained in the contract, it is readily 
seen that the benefit granted after age 
60 is more apparent than real, and 
when it is further considered to what 
extent the detail work at the home 
office will be increased by a case of 
disability after age 60, it will be seen 
that there is every reason to eliminate 
all disability benefits for the older 
ages. 





Association Activities 











Youngstown, Ohio—The first meeting 
after the summer vacation was held the 
other evening. President Hartzell, who 
attended the National convention at St. 
Louis, gave a report. C. W. Scovel, of the 
Northwestern Mutual at Pittsburgh, ex- 
president of the National association, gave 
an address on monthly income insurance. 

* * * 

Minneapolis—The Minneapolis associa- 
tion held its first fall meeting with noon 
luncheon last Saturday. Twenty-six mem- 
bers attended, President Horner ex- 
plained the educational paragraph con- 
tained in the resolutions regarding agents’ 
qualifications and how he thought it would 
work out at the meeting of the National 
Convention of Insurance Commissioners. 
Mr. Brown of the Pacific Mutual at Los 
Angeles had been invited to speak and 
talked in a happy vein for 15 minutes. 
Mr. Brown reviewed briefly the St. Louis 
convention. J. E. Meyers, of the Minne- 
apolis association, was elected to the 
executive board of the National associa- 
tion. Secretary Addy, of the Minneapolis 
association, gave a ten-minute report of 
impressions received at the St. Louis con- 
vention. 

At the next regular meeting a special 
program will be given. ‘ 


North Texas—The North Texas associa- 
tidn will hold a meeting at Dallas, Oct. 14. 
This will be the first meeting of the fall 
season. 

* ok * 

Cincinnati—Prof. F. C. Hicks, dean of 
the department of commerce of the Uni- 
versity of Cincinnati, who has been largely 
instrumental in placing the life insurance 
course in the curriculum of the depart- 
ment for the coming year, will be the 
guest of honor at the first fall meeting 
of the Cincinnati association next Tues- 
day noon. Professor Hicks will speak 
on “What Can the University of Cincin- 
nati Do to Promote Training in Efficiency 
for the Insurance Business?” There will 
also be reports of the delegates to the 
St. Louis convention. 

Warren Pullen, who recently came to 
Cincinnati as general agent of the Secu- 
rity Mutual Life of New York, has been 
recommended for membership by the 
executive committee. Mr. Pullen comes 
from Jackson, Miss., of which state his 
father is state agent for the company, 
and where he has taken an active interest 
in association work, | ‘ 

Oklahoma—Members of the Oklahoma 
Life Underwriters Association have been 
asked to again give lectures to the class 
in insurance in the university at Norman. 
Numbers of the students are studying 
insurance, and it is believed that the 
work wili be taken up regularly. 


—————- 2» + a 
Bristol Celebrates Anniversary 


In commemoration of the 33rd anni- 
versary of the establishment of the 
agency of the Northwestern Mutual 
Life in New York City, John I. D. 
Bristol, general agent of the company, 
entertained the members of his staff 
and a number of his friends with a 
dinner at the Hotel Breslin. The din- 
ner was preceded by a reception. 


-——————_—_- 2a 
Dinner for Briggs’ Men 


Joseph W. Briggs, Wisconsin general 
agent of the Massachusetts Mutual 
Life, tendered the field men of his ter- 
ritory a dinner at Milwaukee, on Sept. 
29. L. Brackett Bishop, manager of 
the Chicago agency, was present and 
spoke on life insurance work and the 
value of the National Association of 
Life Underwriters. 

2-6 
The Midland Mutual, of Columbus, Ohio, 


wrote a total of $454,084 in new business 
during August. 








NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 











ATTENTION, Battalion! Right, face, forward, March!! 




























































dends, Surrender Values and all Changes Write for sample copy of our automatic incomparable Four Option 
in Policy Literature, Rate Books, etc. Policy, copyrighted. The most popular contract ever presented to the 
q Supplementing Policyholders’ Digest, insuring public. Four contracts in one. Sold exclusively by 


Published Annually in May. Price, $2. 56 
WILL INCREASE ITS SCALE 








The Columbia Life Insurance Company 
one of the three oldest Companies in Ohio. Directors of high type, six 





Phoenix Mutual Life Announces That of whom are bank presidents. If you neglect this golden opportunity 
Its Dividends Will Be Greater you will regret it. Good territory open in Ohio, Indiana, Kentucky 
Next Year Georgia and Virginia. Address Dr. Felix G. Cross, Pres., Cincinnati,O. 














The Phoenix Mutual Life will have 
an increased dividend scale Jan. 1, 1917. 
Announcement is also made that the 
company has reduced the rates on an- 
nuity contracts, and that a new annuity 
bond contract will be issued. The new 
dividend scale becoming effective Jan. 
1, 1917, will be on the basis of 4.6 per- 
cent interest (it has been 4.5 percent) 
and will apply to all policies alike. 

Another change made in the con- 
tracts of the Phoenix Mutual is the 
inserting in the twenty premium and 
ordinary life contracts the “premium 
deposit fund” provision. The new an- 
nuity rates, which are effective at once, 
follow: 








International Life 


Che Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. ; 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 


MASSEY WILSON, President 


$100 Annually J. L. BABLER, Vice-Pres. and Gen’! Mgr. of Agencies 








Age mount 
WM shestoweete te canes $1,348.05 a ~ 
OU see Secioee ae ara wee 1,032.79 
: aera = |The Conservative Life Insurance Company 
GW wiceeeavedeveseuads 512.07 
Regarding a new annuity bond con- Wheeling, West Va. 
tract which is to be issued, M. Clark 
Terrill, agency correspondent of the | Otte Schenk, President Clem C. Peters, Secretary and Treasurer 
company, said: “It hasn’t been ap- 
proved yet by the state insurance com- ; Cc. E. Flanagan, Actuary 


missioner and the company is chary 


about describing it until it is approved.” H i 
_ The premium deposit fund mentioned Home of the Multiform Policy 
+ tea io Tikes, and thar fund You Ohio and West Virginia agents, investigate this pop- 
Wil WOEK IO Sm eREOWRERT OF ORY) alae Policy. We have an agency contract that may surprise 
other kind of a policy. 

NE oe you. * Ask for details. 





Ireland on Agency Tour 
S. A. Ireland, who was appointed in- 


f i f the State M 1 ' M Li | C 
gnector of agencies of the State Mowal |! ‘The Midland Mutual Lite Insurance Company 
gar C. Fowler, former superintendent 


of agents, has been conected with the COLUMBUS, OHIO 


home office of the company for some An OHIO Company, writing policies on OHIO people and keeping OHIO 


years. He is entering upon his new money in OHIO for the development of OHIO industries 
duties and is making a tour of the : 











> : Admitted Assets....................--- $ 1,747,779.70 
ee Insurance in Force...... .........----: 17,661,497.00 

STRONG ENOUGH TO CARRY IT Surplus to Policyholders.............- 342,175.46 

“Why do you always have to be exam- Hows Continusus Monthly Sheems Polistes ad , , 

ined by a doctor before you can get life Splendid opportunities for AGENTS in many sections of Ohio We solicit inquiries from responsible parties. 
ingurance?” einen Dr. W. O. THOMPSON G. W. STEINMAN 
whether oF at you are strong enough to | President Secretary 
carry it.” 











WANTED: Stock Salesmen for Legal Reserve Life and Casualty Insurance 
Company now organizing in rich farming section of Indiana. Applicants 
must furnish references. Men of sterling character only need apply. Pros- 
pects furnished and good inducements to the right men. 

Address 


Star Life & Casualty Co., Rochester, Ind. 











The Western Life Indemnity Company 


Has been in continuous and successful operation for thirty-one years 


Has Paid Over $7,500,000 in Relief 


ITS POLICY HOLDERS AND THEIR BENEFICIARIES 


Now offering special attractive contracts to producing agents in 
ILLINOIS, INDIANA and PENNSYLVANIA 
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GOOD APPOINTMENT 


THE appointment of W. A. R. Bruges. 
of Cincinnati as chairman of the combined 
membership and state organization com- 
mittee is the first step towards a great 
constructive movement in the NATIONAL 
Lire UNpberwritTers’ ASSOCIATION, com- 
bining intensive cultivation of territory 
and a closer cooperation between the na- 
tional and local organizations. 

Ohio is now the leading state in the 
number of associations, eleven in all, and 
two others are just completing their or- 
ganization. Of the eleven associations 
which have been organized during the past 
year, two were in Ohio, and if the other 
two had completed their organization, the 
showing for Ohio would have been, and, 
in fact is, four of the new associations, 
out of a total of thirteen. 

A state executive committee, represent- 
ing all of the Ohio associations, has held 
several meetings, and a formal state organ- 
ization was effected at St. Louis. 

All of this is directly due to the fact 
that W. A. R. Brueut took his appoint- 
ment as captain of the Ohio Valley district 
by President E. A. Woops seriously. On 
account of the great growth of the associa- 
tion, Mr. Woops wished to have in each 
territory a man who would act as his lieu- 
tenant, since it is now practically im- 
possible for a president to keep in close 
touch with the entire country; a man who 
would familiarize himself with the situa- 
tion in each local body, who would under- 
stand the particular needs of each associa- 
tion, would know its officers, and where 
they might be reached, etc. 

Mr. BrueEnt either goes into a thing 
heart and soul, or lets it alone. His first 
step was to send out a query blank to each 
association, asking for certain definite data 
regarding the association, and also its 
needs regarding speakers, and suggestions 
as to cities in which associations should 
be organized. The response was prompt 
and interested; speakers seemed to be the 
chief need, and these through his owh ef- 
forts, and through the National associa- 
tion, Mr. BrueHt was able to supply. A 
number of suggestions were made as to 
favorable points for new associations, and 
in each of these cities associations have 
been formed, through the cooperation of 
neighboring associations, and by careful 
selection of the men on the ground. By 
being closely in touch Mr. BruEHt was able 
to put his hands on the right man, and to 
accomplish results. 

By having one man in charge of a small 
territory, whose job it is to represent the 
National association, the local associa- 
tions, particularly in the smaller cities, 
can be made to feel that they are a valued 
and integral part of the national body; 





from it they can draw inspiration and 
practical help. Through a well organized 
state body, local matters of mutual inter- 
est can be handled expeditiously and ef- 
fectively. The Ohio organization has been 
found particularly valuable in matters of 
legislation, but other matters also arise. 
The national officers were quick to see 
the value and effectiveness of Mr. 
Bruent’s plan, and his appointment as 
chairman of the membership and state or- 
ganization committee means that this plan 
is considered the best both for increasing 
the membership and for bringing in 
greater measure to the local associations 
the benefits of the national organization. 


FIRESIDE CAMPAIGN © 

THE PRUDENTIAL is conducting what is 
called its “Fireside Campaign” among its 
industrial policyholders, a plan which 
might well be followed by agents of ordi- 
nary companies. It urges the agents to 
spend at least two evenings a week at the 
firesides of prospective policyholders. A 
writer in the “Weekly Record” thus de- 
scribes this most opportune time for so- 
liciting life insurance: 

To my mind the most comfortable and 
pleasant part of the day to a married 
man is, when, after his day’s work is 
done, he arrives home and greets his 
wife and little ones. Usually, after sat- 
isfying his appetite at the supper table, 
he slips into his comfortable house shoes, 
reads the evening paper carefully, enter- 
tains the children till their bedtime, and 
then spends the rest of the evening talk- 
ing over family affairs with his wife. 
It is during this most pleasant time of 
this married man’s day that we want 
you to break in on this happy family and 
help discuss a very, very important fea- 
ture of that household—its income. There 
is no telling when those happy evenings 
of this family around the fireside will 
cease to be—when the head of this happy 
family will pass into the beyond. It will 
not help matters then to say he was an 
excellent provider; nothing was too good 
for his little family; he meant to do 
everything in his power to make their 
lives happy, and he was successfully do- 
ing this when there was a halt in his 
career and a halt in the income to his 
loved ones. He was young; he never 
gave death a serious thought; it was 
never pointed out to him what a hardship 
it would be to his dependents; if it had, 
things would have been different around 


his fireside, where there is now a vacant 
chair. 


The PrubENTIAL stresses in this “Fire- 
side Campaign,” its weekly income policy, 
which was introduced about two years ago. 
It is making a great hit. It is an adapta- 
tion of the regular monthly income policy 
and is often sold in addition to the regu- 
lar death benefit policy on the theory that 
the regular policy takes care of the general 
expenses incident to the funeral and the 
weekly income supports the family for a 
sufficient time to give it a chance to re- 
adjust itself, say for 13 or 26 weeks. A 
check for $10 or $12 each Monday morn- 
ing to a bereaved family for a period of 
three or six months is very often a life- 
saver. There is great need for weekly in- 
come insurance among the wage earners. 














CONCENTRATION 


THE field man cannot overemphasize 
the value of concentration of all his 
energy and mind on the one prospect 
to whom he is talking. To really be 
successful he only needs one man, one 
prospect at a time on whom he can 
center his entire endeavor. 

It is very important to keep every- 
thing, except the one task of selling 
the man before you, out of your mind 
or the current between you will be 
broken and a great deal of the good 
effects of all previous endeavor will be 
wasted. 

By concentrating your mind you con- 
centrate his and the result is that you 
make him think as you want him to 
think, and in the end he will be almost 
forced to do as you want him to do. 





ersonal Glimpses of 
P Life Underwriters 


The home office of the Union Central 
Life of Cincinnati gave Allan Waters, 
Jr., a great send-off on Monday of this 
week. It was a rather important event 
for him, being the occasion of his wed- 
ding to a charming young woman, Miss 
Phyllis Collins by name. Even the 
president turned out and the — 
was largely attended. Waters, Jr., 
the popular son of a popular father, ad 
has shown marked ability as head of 
the purchasing department of the 
company. 


J. C. Drewry, “head of the J. C. 
Drewry & Co. general agency of the 
Mutual Benefit Life, in North Carolina 
and Virginia, died Monday at his home 
in Raleigh. He underwent seven blood 
transfusions, with only temporary relief 
in each case. 








Ben Thorp of Dallas, Tex., manager 
of the Federal Life, and secretary of 
the North Texas Association of Life 
Underwriters, has returned home from 
a two weeks trip. He attended the 
National Life Underwriters Associa- 
tion Convention at St. Louis and also 
spent a week at the home office of 
his company in Chicago. 


O. J. Arnold, secretary and actuary 
of the Illinois Life, underwent an op- 
eration last week at the Michael Reese 
Hospital in Chicago for the removal 
of his tonsils. He is coming around in 
first class shape and will soon be able 
to return to the office. 

E. W. Spicer, president of the Amer- 
ican Bankers of Chicago, is one of the 
directors of the Bank of Commerce & 
Savings, which opened this week in the 
Michigan Boulevard building, Michigan 
and Washington streets, Chicago. It is 
a state bank with capital of $500,000 
and surplus of $100,000. W. F. Van 
Buskirk, who is a well-known banker 
and has a large insurance acquaintance, 
is president. 

R. V. Mothersill, formerly actuary of 
the California insurance department, is 
making quite a success now as a life in- 
surance salesman. He is representing 
the Western States Life in the San 
Joaquin Valley district, and will qualify 
for the $100,000 club. 


W. J. Young of Saskatoon, Can., rep- 
resenting the Mutual Life of Canada, 
has been on a five or six weeks vaca- 


meeting at Niagara Falls. Mr. Young 
is practically a new man in life insur- 
ance, but has taken hold of it with vim 
and vigor. He qualified for the Niagara 
Falls meeting and is very enthusiastic 
in his work. Last week he was in Chi- 
cago. He confines his operations 
largely to Saskatoon and is building up 
a fine clientele. 


The Peoples Life of Frankfort, Ind., 
when it moved into its new six-story 
home office building, started on a career 
of greater things. The Peoples Life is 
quite an institution in Frankfort and 
surrounding country, where its officers 
and directors are highly thought of. 
The building is one of the conspicuous 
features of the city. The moving spirit 
in the Peoples Life is E. O. Burget, 
who has been secretary and general man- 
ager since May 1, 1907. He reorganized 
the company on a mutual legal reserve 
basis and is responsible for its growth 
and development in later years. 

In April, 1910, the company went 
on a capital stock basis, $100,000 being 
subscribed, the stock being taken al- 
most entirely in Frankfort and the 
neighborhood thereabouts. Mr. Bur- 
get is a thorough going life insurance 
man who appreciates the responsibili- 
ties placed upon him. He has always 
had an ambition to make the Peoples 
a strong financial institution that 


would reflect great credit on its home 
It has over $8,000,- 


city and the state. 


h 3 | their condition, 
tion, having attended the annual agency | 








EUGENE O. BURGET, 


nea and General Manager Foautes 
Life Insurance Co., Frankfort, In 





000 of insurance in force and last year 
wrote $1,865,000 of new business. It 
now only writes nonparticipating poli- 
cies. Its contracts are liberal and its 
provisions are fair in every sense. It 
is conducted on an economical basis 
and its financial condition is sound in 
every respect. The company operates 
in Indiana only, having a fine corps of 
agents throughout the state. 


John D. Hogshead, for six years 
connected with the “Insurance Herald- 
Argus” of Atlanta, has resigned and will 
become manager for R. B. Caverly, pro- 
prietor of the “Baltimore Underwriter.” 
Mr..Caverly’s headquarters are in Hart- 
ford, Conn., where he publishes the “In- 
surance Journal.” ” He is also proprietor 
of the ‘ ‘Insurance Index” of New York 
and of the “Insurance Index” of Lon- 
don, Eng. 

Mr. Hogshead is an experienced in- 
surance journalist, having begun his 
career with THe WesTERN UNDERWRITER 
prior to going to Atlanta. 


The best story at it the recent meeting 
of the Massachusetts Mutual Agents 
Association was attributed to Vice- 
President W. H. Sargeant. Mr. Sar- 
geant in one of his talks told about 


‘being the annual visitor this year at his 


old college. He went around among 
the different buildings making note of 
strolled through the 
campus, made a survey of the equip- 
ment and students, and in his meander- 
ings he thought that he would look for 
some message that he might convey 


to the Massachusetts Mutual agents in 
‘their annual convention. 


He looked through the college pa- 
pers, watched the blackboards, had an 
ear open for conversation, and finally 


‘saw printed on a piece of paper and 


pasted to the wall in one of the stu- 
dent’s rooms, a significant slogan that 
he concluded was the best message that 
he could convey to the men on the 
firing line. This was what he found: 
“Work like hell and be happy.” 


When it comes to snappy company 
literature, the Bankers Life of Iowa 
has joined the very front ranks. The 
Thousand Island edition of the Bank- 
ers Life Bulletin, eight pages and cover. 
written almost entirely in verse, is ab- 
solutely the latest thing in company 
literature. Burton Braley, himself, has 


|} nothing on the editor of the Bankers 


Bulletin. 
———_—» oe _____. 


If at first you don’t succeed, 
Don’t sit down and cry; 
Just sit up and look around 
And find the reason why; 
No use to get Suto” 
No use to sulk and c 
But wear a grin and iad & right in 
And have another try 
—National Sauab Magazine. 


_— tee 


“TImpetuosity is one of the worst pests 
in any business.” 
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OUT FROM MELTING POT 
COMES THE LIFEMAN 


(CONTINUED FROM PAGE 1) 


pendence of thought and action and for 
service to the community as well. 


Life Insurance Is a Melting Pot 


Thus, as America draws her millions 
from across the seas, melts them, and 
molds them, and finally turns them out 
on the lathes of adversity and labor 
and schooling as captains of industry 
and leaders of professions, life insur- 
ance is a melting pot which gathers 
from all walks of life her thousands and 
from the process fashions faithful 
guardians of the nation’s welfare. 

Just as many highest grade foreign- 
ers select this as the land in which to 
make the most out of life, many men 
with their careers before them choose 
life insurance, because they are fully 
aware that it offers something bigger 
and better. Since this country is pos- 
sessed of the biggest business brains in 
the world, its industries and professions 
can delegate to the ranks of life insur- 
ance men of the highest caliber. As a 
result this profession during the past 
few years has profited more than any 
other by reason of the splendid training 
used in the development of the Ameri- 
can business men. 


Follow a Life of Service 


The melting pot of life insurance has 
turned out scores of men who have 
proven by their great constructive work 
that they could have been the master 
minds of big business had they chosen 
it, rather than work calling for a life of 
service to their fellows. These men 
have not gotten out in front through 
the medium of inheritance, or by reason 
of influence, or as the result of some 
lucky stroke. Success in this business 
can be attained only by persistent per- 
sonal effort, and our strong men have 
won through sheer force of big brains 
and wonderful wills. 


Brief for the Average Agent 


But it is not of the dazzling figures 
that time has wrought from the prod- 
ucts of the melting pot that I would 
mention. You are familiar with and 
appreciate their splendid work. I hold 
a brief for the average agent—he who 
has been somewhat indiscriminately and 
often by chance thrown in, but of 
whom the alchemy of a very severe 
process is making a man whose place 
is just as surely in the sun. 

To this inspiring business every com- 
munity owes its good fortune in having 
as citizens men who are better men be- 
cause they have stood the acid test of 
this hard, driving work. Their lives are 
worth more to their fellow-citizens, not 
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only because they are responsible for 
the maintenance of many women and 
children, but because their profession 
makes them: men of a kindlier, more 
charitable disposition. Go to any com- 
munity and ask who is the best loved 
man there. Very often the answer you 
get will be the name of some life insur- 
ance man, just an average fellow who 
is doing an average business among 
average people. The reason for it is 
that this profession has taken him away 
from the grind of a job and made him 
a broad-visioned man—the same change 
that American progress works for the 
immigrant. 


Given a New Lease on Life 


There are men in many walks of life 
who, given the opportunity, would go 
forward in this profession, and I like to 
think of those fine, honest fellows who 
have taken the plunge, and who, though 
many of them are just average agents, 
nevertheless constitute the most import- 
ant factor in our business. Clerks, 
letter-carriers, lawyers, preachers, 
teachers, mechanics, brokers, bankers, 
students, carpenters, newspaper men, 
manufacturers, farmers, salesmen, ar- 
chitects, doctors and countless others— 
isn’t it glorious to know that this busi- 
ness has given them a new lease on life, 
a new hope, a chance to go to the very 
top if they possess the needed stamina? 


What Life Insurance Has Done 


The Greatest Thing in the World!— 
yes, in truth it is, for there is nothing 
else under heaven which could have 
done for this vast army what life insur- 
ance has done. It has lifted the burden 
from the shoulders of their women. It 
has given their children an equal chance 
with the rest of the world. It has made 
them men with a bigger understanding, 
a broader sympathy, a keener mind. It 
has done more for the development of 
a better citizenry than any other busi- 
ness of its age. 


Aggregate Results Are Big 


It is impossible to estimate the value 
of the average agent to the country at 
large or to any community in particular. 
In the first place, he probably is a big- 
ger factor in the business than the 
average man in any other calling. His 
production makes the business what it 
is. Without the few thousands of the 
average agent, our stars, indispensable 
as they are, would soon find that their 
big business amounted to very little in 
swelling the volume to many millions. 
Therefore, this average agent must be 
recognized as the biggest part of life 
insurance. It is through him that all 
classes in every community are reached. 
He is protecting hundreds upon hun- 
dreds of families of whose very exist- 
ence the big writer would never be 
aware. 

Help in Many Ways 

In a quiet, unofficious manner he 
helps solve many of the problems that 
confront such people. He comforts 
them in their sorrow and rejoices with 
them in their good fortune. He discov- 
ers in a thoroughly legitimate and 
wholly unobjectionable manner the size 
of the income of nearly every man with 
whom he does business. It is his sworn 
duty to see that a part of that income 
is laid by for old age and for the pro- 
tection of dependents. He is the most 
every-ready man in existence to make 
the world a better place to live in. 


Use of Part Time Agent 


Recently a general agent who has 
amassed a fortune out of this profes- 
sion but who has missed getting any of 
the big things out of it, protested in a 
meeting of a life underwriters’ associa- 
tion against allowing a country part- 
time agent to become a member of the 
organization on the ground that the 
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applicant was not a life insurance man. 
He was silenced by being asked how 
the people in the small towns and vil- 
lages and on the farms would ever have 
gotten life insurance without the serv- 
ices of the part-time agent. The farmer, 
or the banker, or the merchant, who 
writes life insurance between times is 
just about the most useful citizen in 
his community, and let us hope that the 
day will never come when this man who 
goes earnestly about the business of in- 
suring the lives of his neighbors will 
cease to have an honored place among 
us. 


Acts in a Fiduciary Capacity 


Our man of the average production 
acts in a fiduciary capacity every day 
in the week, because his people do busi- 
ness with him and not with the com- 
pany. It is to him that they entrust the 
selection of the contract they make. He 
is constantly becoming better fitted for 
his work and is developing into a higher 
exponent of the value of the individual 
service in the sale of his commodity. 
Ambition means two things to him—to 
progress as far as his ability will carry 
him along the high road to success, and 
to give to those who believe in him the 
best that can be had for their money. 
To do this he has taught himself to 
decide quickly what is the best insur- 
ance for varying ages and conditions. 
Learning in the beginning that he had 
a thing hard to sell—something that 
few men realize is an economic neces- 
sity,—he has determined that those to 
whom he does sell will be well sold, and 
he is all the time doing his work with a 
more jealous and a more watchful care. 


Required a Hard Training 


To make out of himself even an aver- 
age agent has taken years of more gru- 
elling preliminary work than that 
through which any candidate for a foot- 
ball team has struggled. Compelled to 
meet the most bitter disappointments 
bravely, he can sail blithely into his 
next task without any wasted efficiency. 
His persistency of purpose while re- 
turns were in the beginning so ridicu- 
lously small is a splendid evidence of 
loyalty to company, agency and client. 
His earnest daily preachments contain 
some of the finest gems of thought and 
speeches known to mankind. 


Ready for Any Fate 


My friend, the agent, is possessed of 
a tireless energy and no day is too hot 
or too cold, no snow too deep, no night 
too rainy for him to keep everlastingly 
at it. He is often told that he is too 
persistent. Evidence that he _ isn’t 
wanted is being continually put before 
him, but this man of average ability 
and average production just smiles, 
keeps resolutely on at his stupendous 
task, makes many so-called big men 
realize that he is a much bigger man 
than they are, and makes more lasting 
friendships than any other man in his 
community. Maybe the average agent 
is a dreamer of dreams; maybe he set 
out to be a million-a-year man; maybe 
he dreamed of the managership of a big 
city office—but, even if these dreams 
haven’t come true, he has wrought bet- 
ter than he knew. 

Has Done Much for This Country 

Few people realize what this life in- 
surance agent has done for the country 
in addition to providing sustenance for 
widows and orphans and old people. I 
am not at all sure that he himself 
knows all that he has done. If he did 
he might appeal to many on altruistic 
grounds. 

Let those who would defame him, 
who, in their pitiable ignorance, sneer 
at him, who regard him as a joke, tell- 
ing him that he is a nonproducer, look 
over the lists of the assets of the life 
insurance companies and learn of the 


millions upon millions that are invested 
in railroad bonds. And who collected 
by little bits much of the money that 
has gone to exploit new lines, to make: 
old ones up to date, to save the very 
arteries of commerce from ruin? Can 
the scoffers be made to believe that a 
very great deal of it is due to the life 
insurance man? ' 


Results of Life Insurance 


lf they are still prone to wallow in 
the slough of their dense ignorance, let 
us take them out and show them the 
myriads of farms which have been de- 
veloped because the life companies had 
the money to lend—the money which 
was gathered by our formidable array 
of average agents. Then let them visit 
many big industries and ask why, de- 
spite the fact that the guiding hand is 
forever stilled, the wheels continue to 
turn and the business prospers more 
than ever. They will be told that the 
money to meet the payroll and keep 
hundreds of families in comfort was 
available because a certain life insur- 
ance agent knew how to do his work. 
Tell them to go to the banks and ask 
what saved many business men in 1907 
and the bankers will tell them that the 
life insurance agents did it because they 
had made these men create a reserve 
upon which they drew in time of sore 
need. Let them analyze commerce 
thoroughly and they will find that this 
chap whose work they failed to under- 
stand and appreciate has his hand in 
every class of business in the country 
and is after all the greatest financial 
instrument, the greatest accumulator of 
capital possessed by the nation. 


Life Agent Is Good Fellow 


He has brought himself to this high 
stage of development because he is first, 
last and all the time a good fellow. 
This man gets the money on which a 
big part of the nation runs. from the 
machinist as well as from the factory 
owner. I would rather go out and 
work with him as he greets his far- 
mer friends, or slaps the grocer’s clerk 
on the back or grasps the hand of his 
“big” policyholder than to be the run- 
ning mate of the most powerful whirl- 
wind writer in the world. I do not 
mean that the average agent never 
writes a big case. Quite the contrary. 
He is always putting over some good 
ones. I know of no better tonic than 
to see the light in his eye, to hear the 
glad note in his voice, when he sings 
out, “Got one today,” “Just hooked the 
big one.” I dream his dreams with 
him, and I know who the big one is. 


Is An All-Round Man 


When you want a man who does 
things, who is steadily accomplishing 
something, who is helping to turn the 
wheels, tell me where you will find a 
better man to bet on, a more consistent 
worker, a kindlier gentleman, than our 
good, old friend, the average agent? 
What business has given to this nation 
a finer product, a braver spirit, a more 
wholesome man, than the melting pot 
of the greatest t@ing in the world? In 
its steadfast devofion to duty this group 
of men is not unlike that courageous, 
efficient little army, so admirably cap- 
tained by the king of the Belgians. 

And when that day comes for the 
average agent to stand his trial before 
the Great Tribunal, I think that thou- 
sands upon thousands will clamor for 
the privilege of acting as his counsel. 
I believe, though, that the Good Judge 
will hear the plea of a little woman in 
black that she may be his advocate, and 
I think that when she speaks in defense 
of the charge that this man is a sinner 
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W. J. WILLIAMS, President 


open to Agents in Ohio, 


Another Year of Progress— 





Attractive Opportunities 


Virginia, Western Pennsylvania and Michigan 


~ GAIN 
$1,767,764 
385,282 
9,641,898 
368,589 


Dec, 31, 1815 


$10,279,633 
1,008,842 
89,596,833 
3,888,689 


TheW ESTERN and SOUTHERN 


Life Insurance Company 


CINCINNATI 


Indiana, Kentucky, West 











Safe Six Per Cent 


First Mortgage Farm Loans 

No Loan at above 50% of Actual Value of 
Security. Title Guaranteed. 

Most Conservative Appraisements, High Sustain- 
ing Values. 


In the districts from which Security is selected, there ha 
not been half a crop failure in twenty years. 


Write us for booklets explaining resources of the country 
our plans of operation. 


West States 
Mortgage Loan Company 
Salt Lake City, Utah 








The Consolidated 


Investment Company 
909-910 Finance Building 
PHILADELPHIA, PA. 


WILL BUY 
stock of any going insurance company. 
WILL BUY 
and pay more for deferred dividend 
policies within five years of maturity 
than the companies will. 
And at times has for sale at attractive 
prices securities suitable £.. insurance 
companies. 





THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


4 Ordinary and 
Monthly 
Premium 
Contracts 

Direct With 
the Home 

Office 


Address 
Elon A. Nelson 
President 
Chicago 





Home Office Building 
Chicago 


Frederick A.Brown 
Insurance Law 























10 So. La Salle St. Chicago 








Lansing, 


N. P. HULL 
President 





The Grange Life Assurance Association 


Has General Agency Openings at Grand Rapids, 
Muskegon, Saginaw, Flint, and Other Points. 


For the RIGHT MEN only. 
WRITE IN CONFIDENCE AT ONCE 


Cc. H. BRAMBLE 
Secretary 


Michigan 


LEO. F. LONG 
Supt. of Agents 














and should be condemned to utter 
darkness she will say something like 
this: 

“May it please the court, I will ask | 





A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter 





Scandia Life Insurance Company, Chicago, Illinois 
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for acquittal solely on the grounds of 
the good deeds that this man has done. 
It is because of his good work that I 
and my children have had all the neces- 
sities and a few of the comforts of life. 
Another widow owns her own little 
home because this man advanced the 
premiums when her husband, a me- 
chanic, was out of work. Because he 
was a persistent man, the neighbor’s 
three boys got through college. Be- 
cause he smiled and stayed on when he 
wasn’t wanted, an old couple across the 
street have means sufficient fdr the 
comfort of their declining years. Be- 
cause this man just kept on keeping on, 
my brother had policies on which he 
raised funds to tide him over when his 
partner tried to ruin him.” 


Did Something for the Town 


“Our town is dependent on one indus- 
try, and this man saved that by induc- 
ing the head of it, who died not long 
ago, to carry a large amount of insur- 
ance for the benefit of the business. 
And I could tell you of scores of other 
good deeds of his, but I believe these 
few are sufficient to save him from 
punishment for his sins. He is just an 
average man, and he has sinned as any 
other man has done, but he has done 
so much more good than the ordinary 
sort of an average man that I beseech 
you to be lenient and pardon him.” 


Will Get the Laurel Wreath 


I am convinced that the Good Judge 
has already heard much of the wonder- 
ful, almost miraculous works performed 
by this man and that He will not only 
pardon him, but that, in doing so, He 
will have put upon his head a laurel 
wreath and send his spirit back to earth 
to guide those who also do his kind of 
work. 

I am for this man of good deeds—I 
love him—and I believe that as the con- 
science of our people awakens, some 
one will cry when he marches reso- 
lutely along life’s highway, “Hats off 
to the average agent—the biggest, all- 
round factor for good in our country 
today.” 
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Chicago, Sept. 26. 
To the Editor: 

I have read your article on trusteeing 
life insurance proceeds and it brings 
up the question of income policies. I 
assume the companies have good legal 
advice and my conception must be 
wrong, or at least I have no means of 
making the exhaustive study needed to 
run it down, but the idea I have is that 
it is impossible to trustee money so it 
cannot be reached by the creditors of 
the beneficiary. 

The only exception is where the trus- 
tee is given discretion to withhold the 
payments, or to expend them on his 
own judgment for the benefit of the 
beneficiary. 

I venture to say that 95 percent of 
the purchasers of noncommutable, non- 
alienable income policies believe they 
are getting something that the bene- 
ficiary cannot dissipate. It is true the 








“Cash In” 
On The 
By-Product Write your prospect 
a Federal low-cost 
accident or disabil- 
ity policy. 

His life policy will be 
easier to sell after you 
have started him with 
an accident policy. 


May We Explain? 


Federal Casualty Co. 


DETROIT MICHIGAN 



































“The 24-Hour Company” 


The Last Word in Income Insurance 
OUR NEW POLICY—We Think—LEADS ALL OTHERS 


Field Men Who Specialize on Income Insurance Should Write Us for Territory 


RESERVE LOAN LIFE INSURANCE COMPANY 


Indianapolis, Indiana 























THE LEADING HOME COMPANY OF MICHIGAN 


DETROIT LIFE INSURANCE COMPANY 


Stood first among Michigan Companies in paid-for new business issued in — in 1915. 
Over. $3,000,000 new business paid for last year. 


We want a LIVE WIRE to open a General Agency at Saginaw. 


HOME OFFICE, DETROIT, MICH. 


M. E. O’BRIEN, President 








beneficiary cannot sell out, but | be- 
lieve if an imprudent beneficiary ran 
into debt her creditors could levy on 
the income policy and either have it 
sold for their benefit (probably at heavy 
loss) or have the payments made to a 
receiver for their account. 

The income plan is all right, but if 


it is not air tight it should not be so ; 


represented. It should not be sold on 
the representation that it is an im- 
pregnable rock of security if it can be 
undermined. 

I may be entirely wrong about the 
impossibility of protecting a “spend- 
thrift trust” from creditors. On the 
other hand, even companies that be- 
lieved the plan had the weakness I have 
suggested might be willing to meet the 
demand for income policies that cannot 
be cashed in by the beneficiary herself. 

The restraints on the beneficiary are 
perfectly valid, but the question I raise 


is, can the income be taken away from 
‘her by creditors? Is it right for agents 


to represent that the income is safe 
from all vicissitudes and all contin- 
gencies, as I believe they do on non- 
commutable policies? The point is one 
that might not be thought of by agent 
or assured. W. 











A. S. BURKART, V 


Conservative Life Insurance Cempany 
of America 


We have some splendid openings for experienced 
industrial insurance men in our Monthly payment de- 
partment, and some first class territory for Ordinary 


A. S. BURKART, V. P., 


DIXON W. PLACE, Pres. 
P. & Gen. Mgr. 


WM. MELL, Sec’y. 


ORDINARY and 
INDUSTRIAL 


Address in strict confidence 


South Bend, Ind. 








WANTED GOOD MEN! 


We hope to place a “live wire’? agent in every county in Indiana 
during 1916. 


We want men who desire to become associated with a growing company 
that contracts direct with its representatives in the field. 


Permanent and profitable connections for the right men. 


Perhaps you are just the man to represent us in your county. 
Write us today. 


Central States Life Insurance Company 
Home Office, CRAWFORDSVILLE, IND. 











Convention Issue 
Got Returns 




















The convention number of THE 
WESTERN UNDERWRITER devoted to the 
St. Louis meeting of the National As- 
sociation of Life Underwriters received 
a circulation of some 13,000 copies, 
5,000 extra copies having been sold to 
various companies and general agents 
for their agents. An innovation in this 
number was the large number of ad- 
vertisements received from prominent 
general agents throughout the country. 
That it pays general agents to adver- 
tise the advantages of their office and 
territory in this annual number is shown 
by a number of letters received. Here 
is a sample: 

Cincinnati, Ohio, Sept. 29—(To the 
Editor)—You may be interested to 
know that I have had one inquiry for 
an agency contract, the party in ques- 
tion advising me that his inquiry was 
sent in in answer to my advertisement 
in the St. Louis convention number of 
your paper. E. R. Fercuson, 

Mutual Life of New York. 


—_—— 2 0a 
Bacon Agents Hold Conference 


The Wm. Bacon agency of the Bank- 
ers Life of Iowa at Dallas held an 
agency meeting last week. Forty-five 





of BGO2R 


The ‘Home Life’: 


fits to its policyholders during the year and a solid growth in financial strength. 
Assets increased to $32,029,439.71 after paying to policyholders $3,447,381, including dividends 


92721. 


The insurance in force was increased by $4,766,740 and is now $125,660,173. 


W. A. R. BRUEHL & SONS, General Managers 
Central and Southern Ohio and Northern Kentucky 


CINCINNATI, OHIO 


Rooms 601-606, The Fourth National Bank Building 
’ 


9 The fifty-sixth annual statement of the Home Life 
Insurance Company, of which George E. Ide is 
President, presents a record of substantial bene- 


HOYT W. GALE, General Manager 
For Northern Ohio 
229-232 Leader-News Building 
CLEVELAND, OHIO 
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An Honest Contract, sold by Honest Men, by Honest Methods 


N Permanent connections for desirable agents 


WILLIAM A. FRICKE, Vice-President and General Manager 


to sell life insurance 
B. F. WILSON, President 











$6,000-$12,000 Policy—$12.00 a Year 
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$25.00 Weekly Indemnity as Long as Totally Disabled 
Membership 45,000 


Experienced Insurance Salesmen like to sell our Insurance because 


Claims Paid $700,000.00 





they get the commissions in cash instead of in notes 


Open territory in the Central States 


JSINESS MEN’S ACCIDENT ASSOCIATION 


NT, Secretary 


KANSAS CITY, MO. 
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men were in attendance. This agency 
has written $5,000,000 for this year.’ C. 
B. Knight from the home office was a 
visitor at the conference. ; 
re | os 


FREE SPENDING IS CHARGED 





Petitioner for Receiver for Citizens 
Life of Cleveland Alleges Funds 
Were Wasted 





W. F. Thatcher of Oberlin, Ohio, 
who brought suit: some weeks ago 
against the Citizens Life of Cleveland, 
in process of organization, asking for 
an accounting and a receiver, has filed 
an amended bill, going into some detail 
as to how the money that has been 
collected toward capital and surplus has 
been expended. The petitioner charges 
that $176,000 of the money contributed 
by stockholders has been spent in pro- 
motion work in various ways, whereas 
there are on hand securities of face 
value of $74,000 and a small amount of 
cash, together with certain unpaid sub- 
scription notes, amounting probably to 
$20,000. The petitioner believes that 
90 percent of these subscription notes 
are valueless. He states that $45,000 
has been paid to stock salesmen as 
commissions and $40,000 has been paid 
in advances. Although their promoters, 
as their compensation, were to have 
2% percent of all renewal premiums on 
all business written by the company 
during the first eleven years, yet the 
petitioner claims that the officers have 
drawn not less than $18,000 in salaries. 
Other expenses of various’ kinds 
amount to $60,000. The company was 
in process of promotion for five years, 
and the petitioner states that during 
the last two years practically no sub- 
scriptions have been received. 

a 


President Roberts’ Statement . 


The press dispatches, which do not, 
ordinarily, deal with matters of litiga- 


lines, a report of a damage suit at New 
Orleans brought by Dr. Joseph R. 
Ducote against the American Life of 
Waco, Tex. Referring to this suit, 
Artemas R. Roberts, president of the 
Amicable, made the following state- 
ment: 

“The evident attempt to give publicity 
to this proceeding calls for a brief state- 
ment of the facts. There never was a 
contract between the Amicable and Dr. 
Ducote of the nature set out in his 
petition. There were negotiations for a 
contract, which were finally terminated 
by Dr. Ducote of his own accord, and 
the agency was placed with a gentle- 
man selected and recommended by Dr. 
Ducote, who is now acting as a state 
agent for the Amicable in Louisiana. 
These facts are embodied in communi- 
cations from Dr. Ducote, which will be 
produced at the proper time, and which 
will show that his allegations are with- 
out any basis whatever.” 
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H. B. HILL STARTS COMPANY 








Mutual Life of Illinois, of Springfield, 
Will Operate Under. Assess- 
ment Law 





The Mutual Life of Illinois, with 
head office at Springfield, Ill., has been 
organized by H. B. Hill as president. 
It will operate under the assessment 
laws of the state. Mr. Hill in 1909 took 
charge of forty-three counties in cen- 
tral Illinois for the Central Life of Ot- 
tawa and built up a large business for 
that company, producing from $500,- 
000 to $750,000 a year. Mr. Hill was 
very successful as an agency manager 
and a number of his friends desired him 
to organize a new company. 
Lockwood is secretary of the new com- 
pany. It is writing three forms of 
policies—20-year term, term to age 65, 
and ordinary life. The rates are based 
on American experience table with 





tion, recently carried, under large head- 


3%4 percent interest. Mr. Hill’s pur- 

















life equal in amount 


One of the best forms of insurance ever devised 
is the 


Equitable’s Life Income Policy 


embodying a | 


New Disability Clause 





Under this latest form, if the Insured becomes 
totally disabled he receives an income for 


to the Beneficiary after his death, any sums thus 
paid to him being in addition to and in no 
way reducing the income which the Benefi- 
ciary will subsequently receive. It is a form that 
may fairly be said to sell itself. Insurance sales- 
men will do well to investigate. 


to the income payable 
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THE EQUITABLE 


Life Assurance Society of the U. S. 


NEW YORK 


pose is to write business on the present 
plan at existing rates until the com- 
pany has $10,000,000 of insurance in 
force, and then a legal reserve com- 
pany will be established, with the same 
rates as the existing company. Mr. Hill 
has already gotten an agency force to- 
gether and several other life men are 
identified with him in field work. 

Mr. Hill for five years was cashier of 
a bank in Missouri and two years was 
an agent for the Bankers Life of Des 
Moines. Then he went with_the Cen- 
tral Life of Ottawa, and has been a 
success in the insurance business from 
the start. Mr. Hill states that the Mu- 
tual Life will be operated on a con- 
servative basis, as he desires to get 
a nucleus for a good legal reserve com- 
pany later on. 


LIFE APPOINTMENTS 


Minnesota 
Secur. Mut.—H. E. Angier, H. A. Blair, E. G. 
Gooch, C. S. Lotz and Miss Dessa Young, Minne- 
apolis. 
Mut. Benefit—C. W. Gillen, Minneapolis; C. 
P. Morrison, Albert Lea; O. H. Mueller, Euclid; 
F. H. Smith, Pipestone. 
ew York—W. F, Dahlstrom and A. J. Nelli- 
gan, Mirneapolis; G. A. Mills, Pelican Rapids. 
Reliance—J. T. Martin, Minneapolis; F. C. 
Klovstad and R. C. Henry, Duluth. 
National, U. S. A—W. C. Pittenger, Hastings; 
O. A. Falmoe and E. L. Corwin, St. Paul. 
Travelers—J. J. Hinds, Breckenridge; F. G. R. 
Kirchmann, St. Paul. 
Mo. State—H. E. Walseth, Eagle Bend; J. H. 
Engh, Gonvick. 
Surety Fund—W. Markell, Minneapolis. 
Mutual, N. Y.—George Maline, Woodstock. 
Amer. Bankers—A. E. Peterson, Hector. 
Reserve Loan—W. P. Hicken, Warba. 
Fidel. Mut.—W. W. Jones, Appleton. 
Phoenix Mut.—W. H. Johnston, Minneapolis. 
Old Colony—J. B. Anderson, St. Louis Park. 
Bankers, Ia.—W. J. Doherty, Duluth. 
Tilinois 

Mutual Ben.—N. Kaufman, Chicago. 
Colum. Nat.—E. F. Adams, Taylorville. 
New England—H. W. Caldwell, Chicago. 
Penn Mutual—F. Bloomer, Alpha. 
Security Mut., N. Y.—C. J. Erwel, Chicago. 

Travelers—H. Lowthers, Oliver; S. Lund- 
berg, Rockford. 


Pacific Mut.—A. J. Vyse, Chicago. 
N. W. Mutual—E. C. Roe, Princeton; B. M. 
Brown, Chicago. 

National, Vt.—A. H. Kelly, Irving. 
New York—M. Brown, E. B. Kellogg, D. 
Preston, N. Rosenfield, W. M. T. Sherwood, 
J. Slivka, Chicago; A. L. Sandmeyer, Au- 





rora. 

New World—L. Heise, Litchfield; E. H. Mc- 

Donald, P. F. Gunckel, J. P. Gregg, Chicago. 
National, Ia—E. L. Stevenson, Webster 

Grove. 

Pittsburgh L. & T.—C. A. Jones, Paris. 

Praag Mutual—M. T. McCormick, East St. 
ouis. 


Berkshire—F. C. Horne, Indianapolis, Ind. 
Central, Ia.—R. C. Swank, Chicago. 
Equitable, Ia—Mary L. Goodrich, Decatur;/ 
R. B. Rowland and C. W. Boddy, Chicago. 

Equitable, N. Y.—W. F. Archer, Davenport, 
a.; F. R. Blackwell, Sparland; E avis, 
Laura; Julia L. Gallagher, Chicago; J. E. Gavin, 
Buffalo, N. Y.; C. C. Miller, Chadwick; S. 
Sorenson, Shannon. 

Farmers Natl.—J. R. Moffett, Clayton. 

Germania—A. H. Buckalew, Chicago. 

John Hancock—J. C. Culbertson, Piper City; 
F- L. Clemens and T. H. Gillstrap, East St. 

ouis, 

Kansas City—A. E. Wilson, Macon; C. S 
os Elsberry, Mo.; W. M. Beal, Hannibal 
Mo. 

Mass. Mutual—H. B. Van Vlissingen and E. 
C. Swigert, Chicago. . 

Mutual Benefit—F. H. Clapp and G. E. Clapp, 
Mazon. | 
ee State—E. C. McAnarney, Farmers- 
ville. 

Minn. Mutual—L. M. McKee, Greenville; J. 
O. Faris, Danville; F. Detwiler, Winnebago. 

New York— Dauser, C. W. Minard, 
M. H. Sackheim, A. W. Schroeder, H. Lipstein, 
E. E. Misener and J. Rosenberg, Chicago. 

New World—H. T. Hanrahan, New Berlin; 
A. C. Mabee, J. J. Houlihan, Jr., G. Shackelford 
and F. P. Lawrence, Chicago. 

New Eng. Mut.—W. L. Horne, Chicago. 

N. W. Mutual—G. W. Haverstick, Chicago; 
C. H. Sagar, Worcester, Mass.; W. K. Clagg, 
Olive Branch. 

Northern States—W. H. Drake, Chicago. 

Travelers—J. F. Sanford, Knoxville. 

Bankers, Ia.—R. A. Anderson, Rock Island. 

Equitable, Ia—A. A. Brown, Lorington. 

Federal Union—H. Horwitz, C. Gusozky, Chi- 
cago. 

Mutual Life—M. E. Barnes, Havana; H. J. 
Bunting, Albion; J. M. Crews, Montrose; F. §. 
Gray, Jr., Allendale; E. C. Hamm, Browning; 
E. G. Harmon, Jacksonville; G. G. Strathern, 
Springfield; J. F. Sturgeon, El Paso. 

National—J. P. Bretz, Decatur; F. W. Wood, 
Chenoa; H. G. Flissner, Piper City. 

New York—W. F. Hockfeldt, E. Levy, Chi- 
cago. 

Security, Ia—L. J. Kadeski, Quincy; J. H. 


Gilpin, enona. 
Missouri 
Bankers, Ia.—W. P. Utermohlen, Kansas City; 




















A. L. Bradley, Rich Hill. 
3; A. 
Wood, Independence; H. P. McTernan, Kansas 
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is the best State 
in the Central 
Western group 
for life insurance. 


Reasons why forthe asking. 


Insurance : 
Home Office: Madison 
Operating in Wisconsin Only 














Paisidins Life 


Assurance Society 


Main Office, 10 S. La Salle St. 
Chicago, Ill. 
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4 The Insurance Company for the people. 


Writes industrial policies on weekly pay- 


ments to $500.00. 


4 Ordinary Life Insurance to $10,000.00. 


4 The only Company that provides Doctor 
and Medicine free of charge to its Policy- 
holders in time of sickness. 




















Aetna—W. B. Henderson, Kansas City 
City; N. McKearley, Advance; J. T. Hays, Chad- 
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wick; 7 L. Patrick, Kansas City; J. Taussig, 
Jr., St. Louis. 
Central Life, Kan—J. W. Bowman, Chilli- 
cothe; B. F. Phillips, Springfield. 
Germania—E. Nichols, Springfield. 
German Mut.—F. P. Kitchen, Jr., Clinton; 
C._S. Pollock, Clinton. 
John ae Ss Doerker, St. Louis. 
Internat’l—E. F. Poe, St. Louis. 
Mut. er 9 P. Conley, Fredericktown. 
Mutual—L. Crowder, Branson; J. B. Mc- 
Dearmon, re Be, E. S. Poux, Desloge; W. 
E. Crow, De Soto; Ww. J. a Normandy; 
J. T. Wagner, Odessa; J. J. B eckham, J. 
Dunn, J. E. Godfrey, W. H. Howell. L. Miller, 
P. F. Simmonds, St. Louis; S. . Sprecher, 
a y. C. wea oe . Burgess, 
Martin, W. cFarland, Mrs. Mabel 
L p Ban wel S dasha 
Mo. State—W. 7 Heisel, Brunswick; W. 
Eller, Wm. G. Rally, St. Louis; Arthur * 
Hughes, California. 
Minn. Mut.—J. F. Cole, Hannibal; G. M. 
seers, Kansas City. 
Y.—W. M. Ferguson, Vandalia. 
Nat L. & A—W. E. Lohrey, Kansas City; 
J. Kneaves, Kansas City; O. N. Ashley, 
JL atey. C. Martin, Kansas City; T. M. Kane, 
St. Me 
Ww. a i K. Cooke, Sheffield. 
New Eng.—J. a Grandin. 
Occidental, N. Mc Shinn, : Hale. 
Prudential—J. = pe acon F. C. Waltz, 
Kansas City; E. P. Schnert, J. W. Carlisle, F. 
Norris, St. Louis; Byron Rhodes, M. G. Wolfers, 
—_—" Junction. 
wean Mut.—J. R. Chambers, Amsterdam; 
Wilson, Allenville; R. K. Roberts, Jop- 
Mas ra B. Comegys, Ash Grove. 
Penn Mut.—Mrs. L. B. Peterman, St. Louis. 
Provident *: & T—J. H. B. Evans, St. Louis. 
_— h L. & T.—A. F. Mooman, Spring- 
field * Daniels, Mountain Grove; E. E. 
a Steelville; Anna Appelson, oe City. 
Standard, Ga—C C. Hubbard, Sedalia. 
St. Joseph—M. R . Murray, St. Joseph. 
Travelers—U. L. "Jones, Piedmont. 


Ohio 


Canada—L. Hecht, Cleveland. 

Equitable, N. Y.—F. A. Foraker, Sharon; G. 
B. anamaker, Wooster; M. J. Donnelly, 
Youngstown. 

Federal—W. O. Miles, Columbus. 

Mass. Mutual—R. W. Stephenson, Ashtabula. 

Mutual, Y.—M. Mason, Gibsonburg; L. 


Eaglin, Lynchbur, 
N it. K el, Cleveland. 


National, Vt. y 
New York—J. € Realy ew Philadelphia. 
Travelers—G. Blanchard, Toledo. 
Aetna—Casteel & Theobald, Napoleon; W. B. 

Stewart, Marysville; Garton & Vaile and A. 

West, Cleveland; C. D. Ferguson, Paulding; W. 

r. Kelly, Ashtabula. 

Bankers, Ia.—V. C. Basinger, Columbia; B. 


Theodoras, Dayton. ¥ 
A. Dailey, Toledo; D. M. 


Conn. Genl.—J. 
Emery, Youngstown. 

Conservative, W. Va.—Mrs. L. P. Wilson, Iron- 
ton; C. A. Tracy, Malta; T. G. Murphy, Junction 
City; Cc. H. orn, Dover; H. Anderson, 
Akron; J. T. Bingham, Columbus; C. H. Van 
Dusen and W. Huhn, Cleveland. 

Fidel. Mut.—F. H. Case and C. O. Simmons, 
Cleveland. 

“‘Home—J. F. Swearington, Ada. 

Lincoln Natl—J. W. Lundy, Warren; W. W. 
Clark, Akron. 

Mutual, N. Y.—P. U. Cooksey, Toledo; C. 
Wertz, Bryan; S. C. Strayer, Marion. | 

Natl. L. & A.—J. B. ——, Cincinnati. 

North Amer., Ill.—F. J. Burley, Columbus. 

N. W. Mutual—J. Fickes, Wellsville; J. J. 
heed Napoleon; J. M. Chambers, East Orwell; 
C._V. Johnston, Freeport 

Pitts. L. & T.—Chartes Ryback, Gates Mills. 

Prov. L. & T.—L. Loegler, Cleveland. 

Royal Union—D. Thomas, Canton; R. M. 
Roberts, Cleveland. 

Secur. Mut., N. Y.—W. P. Crow, Cincinnati. 

State Mut., Mass.—R. A. Stevenson, Lima. 

Travelers—J. Ryan and Bolton, 
Columbus; McConnell- Riedinger- Heacock Co., I. 
E. Riedinger, A. C. Heacock, C. B. McConnell, 
Alliance ' 

National, U. S. A—J. W. Ramsey, Youngs- 
town; Robison, Ravenna; C. H. Roden- 
berger, Massillon; Cc. : Campbell, Wooster; D. 
M. Kelly, Columbia; Shepherd, Bethesda. 


Indiana 


Amer. Cent.—J. J. Davis, J. Knurr, G. H. 
Trees and J. T. Miller, Indianapolis. 

Bankers, Ia.—C. D. Weatherly and C. G. Cut- 
ter, Richmond. 

Crescent, Ind.—J. Clancy, 
S. M. Ratcliffe, H. N. Mecitiland —_ Miss 
Dorothy Tilford, Indianapolis; W. E. Callane, 


C. Humes, 


Lebanon; J. T. F. Laughner, Whitestown; W. 
Vv. Slack, Franklin. 

Central, Ia.—D. D. Marcellus, Indianapolis. 

Equitable, - —H. Arnold, Bloomington. 

Equitable, N. Y¥.—F. Felix, Peru. 

Federal—D. B. White, Portland. 

La Fayette—W. L. Myers, Plainville; Rev. 
C. M. = Indianapolis; W. A. Ross, Ply- 
mouth; T. E. Weathers, Hardingsburg; E. 
Tribby, New Richmond; T. Smith, Milan; 
L. F. Brown, Denver. 

Lincoln Natl—F. R. Davis and P. W. Shir- 
ley, South Bend; R. C. Kester, Bourbon; A. T. 
King, Decatur; H. R. ore Vallonia; W. F. 
Merchant, Huntington; R. C. Clark, Gary; M. S. 
Lutes, Atwood; j. L Palmer, Sidney; & 
— Indiana Harbor; E. Crabill, *Monroe- 
ville. 

Mut. Benefit—A. J Loughery, Edinburg. 

Mass. Mutual—J. Miller, Bryant. 

Mich. Mutual—H. A Young, Richmond. 

Merchants Res, Iil._—J. M. Prather, Wheat- 


land; O. K. . B. Fields, Logansport. 
Mutual, N. a S S. Wilson, Borden; W. J. 
Muensterman, Evansville; H. F. Brackman, 


Ferdinand; R. F. Hauenstein, Elkhart. 
Merchants, Ta.—W. J. 
olis 

National, U. S. A.—D. Jones, Cromwell. 

New York—C. M. Finney, Indianapolis; A. 

. Hudkins, Kewauna. 

N. W. Mutual—A. E. Richardson, Oakland 
City; J. L. Miller, Bedford; E. G. Whitaker, 
Fort Wayne; A. H. Ortmeyer, Evansville. 

North ‘Amer., Ill—G. F. Wiedman, Ladoga; 
W. C. Myers, Francesville. 

Prov. L. & T.—H. B. Heylum, Indianapolis. 

Phoenix Mut.—S. E. Clements, Elkhart 

Peninsular-Guardian—J. Haughey, Sheridan; 
F. J. Diehl, Fort A ts 
Reserve Loan—D. Davidson, Jr., Indian- 
apolis. 

State, Ind—W. J. Patterson, Indianapolis. 

Scranton—C. K. Moore, Brookhill; W. A 
Roach, Delphi. 

Travelers—T. G. Needels, Terre Haute. 

Union Cent.—G. L. Elliott, Vincennes; H. L. 
Jones, Washington. 

Union, Eng.—Hoot & Anderson, Muncie. 

Western Reserve, Ind—G. Harrington, W. 
Armstrong and O. D. Cornelius, Muncie. 

Michigan 

Bankers, Ia.—W. A. Prince, Alpena; E. G. 
Wing, Three Rivers. 

Detroit—C. J. Wierzbricki, Detroit; G. D. 
Wickwire, Detroit; H. R. oukusa, Beacon; 
Moe Leiter, Detroit; Harry Ross, Detroit; T. 
M. Harper, Hovahese. 

Equitable, N. Y.—S. B. Colvin, 
Springs; D. N. Sweeny, Detroit. 

Federal—Samuel a egy Bay City. 

Franklin—J. F. Collver, Kalamazoo. 

Germania—Paul Harrend, Detroit. 

Mass. Mutual—G. A. Sutton, Pontiac; O. B. 
Powell, Detroit; Max Holland, Battle Creek; 
B. T. "LeBaron, Charlotte. 

Mich. Mutual—I. B. Mackey, Lansing; Wn. 
H. Ryan, Mattawan; E. W. Pollard, Saginaw. 

Mutual Life—H. Z. Taylor, Detroit; Sine 
Manley, Detroit; E. C. Channing, Detroit 

W. Mutual—Ray F. Jennings, Vanderbilt; 
L. W. Martindale, at City. 

Old Colony—C. en Detroit. 

Peoria—M. L. ‘Nagler, Dowagiac. 

Preferred—S. P. Baar, Central Lake; Ben E. 
Hayes, Lansing. 

Provident L. % T.—Charlotte M. Chaffin, Sagi- 
naw; Jos. Bernstein, Detroit; A. L. McDonald, 
Detroit. 

Reliance—E. L. Hampton, Detroit; Chas. 
Hartho, Marquette. 

Union Central—D. L. Appel, Muskegon. 

Wis. National—Anthony Turowski, Detroit; 
Felix Sewinzki, Detroit. 

———__- wee 


LIFE NOTES 


John D. Hamaker, agency manager of 
the Equitable Life of New York, at Green 
Bay, Wis., is changing his address to the 
First National Bank building, Milwaukee. 

The Gurney Refrigerator Company, of 
Fond du Lac, Wisi, has taken out group 

e for its employes in the Travel- 
ers. Every employe who has been in the 
company’s service for one year or more 
is presented with a policy for $500 


White & Odell, state agents for Minne- 
sota of the Northwestern National Life 
of Minneapolis, have moved into their new 
quarters on the third floor of the com- 
pany’s home office building and celebrated 
that event with an all-day agency meet 
and a banquet. Their agency had written 
$3,000,000 of business to Sept. 1 this year, 
one-half of which amount was written in 
Minneapolis. 


Parkinson, Indianap- 


Berrien 




















liberal compensation. 





SECURITY MUTUAL LIFE 
INSURANCE COMPANY 


BINGHAMTON, N. Y. 


Offers to men able to produce business, first 
class territory, with direct contract providing 


C. H. JACKSON, Sup’t of Agencies 


For particulars address, 








News About Companies 








Missouri State Life—It hopes to write 
$40,000,000 of paid for business this year. 
Last year it wrote $32,000,000. October 
will be Melson birthday month, in honor 
of President E. P. Melson. 

* * * 

Northwestern National Life, Minneapo- 
lis—It has written an average of more 
than a million of new business monthly 
for the past seven months. The gain for 
September was 51 percent, as compared 
with the same month of last year, and an 
increase of 46 pércent was made to Oct. 
J “ — with the first nine months 
t) : 


—————-_-»se oe 
LIFE AGENCY NOTES 


D. D. Miller of Bemidji, Minn., has been 
appointed district manager of the Midland 
Life of St. Paul and will move to St. Paul 
in a short time. 

Homer McElmaney, general agent at 
Kansas City of the German Mutual Life, 
picked two that looked like winners re- 
cently for the Clinton, Mo., field. They 


are Frank Kitchen, Jr., and Clement Pol- 
lock, both of good od old families of that 
Missouri district, both about 21 years old, 
recently graduated from’ the university, 
— See life insurance as their life 
wor 


Homer Dyas has been appointed eral 
agent of the Continental ‘e of Chicago 
for southeastern Illinois, with héeadquar- 
ters at Fairmount. A. B. Brooks of Find- 
lay, Ohio, gets the agency there. 


J. E. Horton, former general ageet for 
the Penn Mutual Life at Spokane, Wash., 
has joined W. C. Bryant, general agent 
for the Pacific Mutual Life, and the firm 
will represent the latter company in east- 
ern Washington. | 


Frank C. Myer, Jr., a former resident of 
Decatur, Ill, but of late years with the 
American Multigraph Company in Chicago 
and New York, has returned to Decatur, 
where he will represent the Connecticut 
Mutual as special agent under Allerton 8. 
Freeman of that city. 


Paul MacLean, a former student of 
Creston, Ia., has returned to that place to 
become a district agent of the Royal 
Union Mutual Life. He formerly was edi- 
tor of the “Gazette” of Creston and of late 
years has been doing editorial work on 
some of Iowa’s leading newspapers. 








A GOOD personal PRODUCER 
and organizer can secure a GOOD 
CONTRACT for GOOD Western 
TERRITORY with a GOOD old 


line MUTUAL life 
COMPANY. Of all MUTUAL 
WEST 


comp anies 


insurance 


of PHILA- 


DELPHIA i it is SECOND to none 


in STRENGTH, assets to liabili- | 
ties, and is FIFTH in SIZE—insur- 


ance in force. 


Northwestern 


Insurance Company 
MINNEAPOLIS, MINN. 


Increase in new bus- 
iness to September Ist, 45% above | 
the same period last year,and 1915 | 
was a good year. 
Southern California open now. 


Oklahoma and | 


National Life | 
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under our direct general agency contract. 
Our Policies provide for: 


DOUBLE INDEMNITY, 
DISABILITY BENEFITS, 
REDUCING PREMIUMS. 


See the new low Rates. 


John F. Roche, Vice-President. 


ORGANIZED The Manhattan Life 


1850 

















66 Broadway - 


Insurance Co. 


NEW YORK 


HA | TANGENT HBSUOAOUI HUT 



















































THE WESTERN 


UNDERWRITER. 


October 5, 1916 








Once an 
Ullinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST] GREATEST 


“ILLINOIS ILLINOIS 


COMPANY COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 


AND 





WANTS GOOD MEN 


WILL PAY THEM WELL 


Opportunity Knocks at Your Door 


Attractive policies. Liberal commissions and 
cooperation. Openings in States of Ala- 
bama, Arkansas, Florida, Georgia, Indiana, 
Kentucky, Mississippi and Tennessee. 


Inter-Southern Life Insurance Company 


JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 














A HUSTLER 


Can,Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 


Death Claims Paid $2,752,963.76 Good Territory Open 














Guarantee Fund Life Association 


Omaha, Nebraska 
Centracts Safeguarded by Investments Exceeding $1,700,000- 
in First Mortgage Farm Loans and Municipal Bonds 


The plan and lent t of this Association 
have made possible its leadership in a field which in- 
cludes institutions of much greater age. 


Annual Rate per $1000 of Insurance at Age 35—$13.30 
Licensed in Twenty-two States 








RELIABLE AGENTS WANTED ON LIBERAL CONTRACTS — 











SUCCESS FACTORS 


TWENTY-FOURTH YEAR 
OVER $120,000,000 INSURANCE IN FORCE. 


In Missouri, its home state, last year it led all companies doing an 
ordinary busines exclusively, both in new business done and in gain in 
insurance in force. 


Average net rate of interest earned in 1915—6.62 %. 


In the last ten years the assets of the Missouri State Life have in- 
creased 1494 %.—its surplus 1430 %-.—its insurance in force 757 %. 
It is the fastest growing company in America. 


ALL POLICIES UP TO DATE. 


Attractive contracts to right men 


MISSOURI STATE LIFE INSURANCE COMPANY 
Incorporated 1892 ST. LOUIS, MISSOURI 


Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incomparable benefits of 
the ‘oldest company in America’’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 











The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 
Get in on the Ground Floor on Agency Contracts. 


Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 

We want good men and will pay them well. 

For territory and particulars address 


FELIX BROEKER, Secretary and Manager - SALINA, KANSAS 


MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that are in good order. 
A Life Agent must have the best policies to meet the needs of the times. 


He will find them in the UP-TO-THE-MINUTE contracts issued by the 
Manufacturers and Merchants Life Insurance Company 


of ROCKFORD, ILLINOIS 
Write us for territory. 

















INDIANA NATIONAL 


LIFE INSURANCE COMPANY 
AUTHORIZED CAPI1AL, = + = $1,000,000 


Issues latest forms of policies. Operates in Indiana, Kentucky 
kansas, Georgia, Alabama and Florida 


For contracts write: 
| 316 N. Meridian Street 


C. D. RENICK, President 
Indianapolis, Ind. 





Pennsylvania Maryland 


S PECIAL Delaware Ohio 
AGENTS sieabi Life 
WANTED oer eas, 











SAFE AS A GOVERNMENT BOND 


(©) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT **° MONTHLY INCOME INSURANCE 


jistecae LATEST POLICIES AND AGENCY CONTRACT gtcazint 
Openings OHIO, IND. KY., and MICH. Write Columbus fe 
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BLUE GOOSE DINNER 
ESTABLISHES RECORD 


339 at Big Festival Ably En- 
gineered by Gander 
A. H. Grupe 


CARLISLE HEADS ORDER 


Marr and Rudd New Officers—Mem- 
bership Is Now 1,796—Business 
Transacted With Dispatch 


Most Loyal Grand Gander—E. G. Car- 
Illinois, some assistant western 
manager Springfield Fire & Marine. 
Grend Se of the Flock—Gus M. 
Wise, Missouri-Kansas, state agent Insur- 
ance Company of the State of Pennsyl- 


Grand Custodian of the bo nergy ime 

Sonnen, Illinois, superintendent 

risk department St. Paul Fire & Marine. 
Grand Guardian of the Nest—John A. 

manson, —- state agent Milwau- 
ee 


Grand Keeper of the Golden Goose Egg 
—E. sourl state 


E. Budd, Wisconsin, state agent Aetna. 


The Blue Goose flew high Tuesday. 
One of the most enthusiastic annual 
meetings in the history of the order 
was held in the East room of the Ho- 
tel La Salle, Chicago, in the morning 
and a lively banquet with a record at- 
tendance was held in the big ballroom 
of the same hostelry in the evening. 

Most Loyal Grand Gander J. Ross 
Stewart of Toronto, Ont., had planned 
the business session carefully and the 
program was conducted with dispatch. 
There were no delays, and though much 
was accomplished the adjournment 
came nearly an hour ahead of the 
usual time. 


Address Shows Good Year 


In the annual address his highness, 
the most loyal grand gander, called 
attention to the fact that this was the 
tenth anniversary of the grand nest, 
and the order had been placed on a 
substantial basis. But one pond sur- 
rendered its charter during the year, 
Arkansas, and its place was taken by 
the Mississippi Valley Pond at St. 
Louis. Many ponds have shown un- 
usual growth and all are in excellent 
condition. Mr. Stewart’s remarks 
bristled with optimism. 

Grand Wielder Lehnberg reported a 
membership of 1,796, a net gain for the 
year of 106. New members admitted 
during the year numbered 246 and 33 
old members were reinstated. There 
were 106 resignations, 54 were dropped 
and 13 died. 


Distribution of Membership 


The membership is distributed as fol- 
lows: 


At large 
Ca Golo, 


The ponds securing the largest num- 














A. A. MALONEY, Chicag 
Retiring President 





ber of new members during the year 
were: 


W. Canada 
Golden _— 
Miss. Val... 
Mo.-Kans. 


Finances Show Growth 


John A. Hanson, grand keeper of 
the golden goose egg, reported funds 
on hand of $2,131. The balance a year 
ago was $1,522, receipts amounted to 
$2,104 and disbursements to $1,577. 

The report of the committee on the 
most loyal grand gander’s address was 
presented by Milo B. Marik of Illinois. 
Walter Atwater of Wisconsin had no 
amendments to present as chairman of 
the committee on constitution and by- 
laws. The report of the necrology com- 
mittee was presented by C. W. Van 
Beynum of Illinois. 

E. D. Marr offered a resolution pro- 
viding for the establishment of a mor- 
tuary fund from which $200 could be 
paid on the death of each gander in 
good standing. He proposed a plan of 
assessments to meet such obligations. 
The matter was referred to the incom- 
ing committee on constitution and by- 
laws. It was pointed out that such a 
scheme had been thoroughly investi- 
gated and abandoned in the past. 


Two New Officers Chosen 


Reports from all ponds were called 
for. The majority of these were brief 
and to the point and all showed fine 
work done during the past year and a 
spirit of optimism for the future. 

According to the unwritten law of 
the order the officers were advanced. 
E. D. Marr of Kansas City, former most 
loyal gander of both the Missouri-Kan- 
sas and Nebraska ponds, was made 
grand keeper of the golden goose egg, 
the position at the bottom of the lad- 
der. B. A. Lehnberg declined to stand 
for reelection as grand wielder and 
Paul E. Rudd, also of Wisconsin, was 
elected to the position. 

The retiring most loyal grand gan- 
der, wielder and assistant wielder will 
be presented with special emblems in 
recognition of their services. 

Past Most Loyal Grand Gander F. G. 
Snyder of Kentucky offered a rising 








. @. CARLISLE, Chicago : 
New Most Loyal Grand Gander 





vote of thanks to the retiring officers 
and put the motion from the floor. 
When Mr. Snyder reported for the 
Kentucky pond he was greeted with a 
burst of applause that moved him to 
tears. 


Grupe’s Good Entertainment 


The attendance at the banquet was 
339 as compared to 312 last year, which 
was the largest up to that time. All 
arrangements were made by the enter- 
tainment committee, consisting of _ A. 
H. Grupe, Mississippi Valley pond; R. 
C. Hosmer and W. G. Nolan, Illinois 
pond. The cabaret performance dur- 
ing the serving of the dinner and fol- 
lowing the coffee was high class and 
exceptionally entertaining. It was good 
to look at and good to listen to. 

There were no speeches, but retiring 
Most Royal Grand Gander Stewart 
spoke a few words, thanking the mem- 
bers for the attendance and the excel- 
lent support he had received during the 
year. He introduced his successor, E. 
G. Carlisle, who responded fittingly. A. 
A. Maloney, as president of the Fire 
Underwriters Association of the North- 
west, was called upon for remarks. 
Then there was a demand for James 
Victor Barry, former commissioner of 
Michigan and now assistant secretary 
of the Metropolitan Life. True to form, 
he delighted the crowd with some new 
stories and touched their hearts with 
some fine poetical sentiments. 

Then came the portion of the pro- 
gram that had been kept a close secret. 
Madame Lorraine, oriental dancer, ap- 
peared on the stage. It was some 
dance, but the madame spoiled it all 
at the end by removing a turban and 
displaying the latest in men’s haircuts. 
His makeup was perfect and he fooled 
all but a few on the inside. 


_—_ 2 Oa 
Maloney Honors‘ the Speakers 


President A. A. Maloney of the Fire 
Underwriters’ Association of the North- 
west gave a luncheon at the Hotel La 
Salle to the speakers on the program of 
the annual meeting. He proved a most 
delightful host. It was a most pleasant 
occasion. 





PROGRAM IS REPLETE 
WITH ABLE ADDRESSES 


Annual Address of President Ma- 
loney Contains Much 
Meat 


REPORTS SHOW PROGRESS 


Big Attendance at All Sessions—Meet- 
ing Conducted With Pleasing 
Precision 


For the forty-seventh consecutive year 
fire insurance leaders from throughout 
the central west, members of the Fire 
Underwriters’ Association of the North- 
west, met in annual session in Chicago 
this week. The sessions were held in 
the gold room of the Hotel La Salle. 

The program was inaugurated at 
10:30 Wednesday morning, when Presi- 
dent A. A. Maloney, assistant general 
agent of the Continental, dropped the 
gavel. He conducted the meeting with 
precision. As usual, the invocation was 
musical. Miss Elizabeth Schiller of 
Chicago, soprano, sang a series of se- 
lections. Her accompaniments were 
played by Mrs. Frederick Earl Church. 
For encore Miss Schiller sang “Macush- 
la,” an Irish ballad. 


Pield Scouts for Library 


The calling of the roll, reading of 
minutes of the last meeting and read- 
ing of minutes of executive committee 
sessions were passed over. John 
Marshall, Jr., reporting for the library 
committee, pointed out that the library 
has grown from 300 volumes to 3,500 
volumes and pamphlets, including prac- 
tically all material of value published in 
late years. As there are many older 
books and pamphlets which would be 
valuable, Mr. Marshall recommended 
the appointment of an auxiliary member 
of the committee from each state repre- 
sented in the association, these to ap- 
point five field scouts for securing such 
additions to the library. Mr. Marshall 
pleaded for the building up of a library 
that would furnish insurance informa- 
tion to the entire west. 


Membership Now Past 1,100 


Speaking for the scholarship commit- 
tee Wellington R. Townley suggested 
that members endeavor to interest 
young men throughout the country in 
the examinations for this prize. In the 
past virtually all candidates for the 
scholarship have been from Chicago. 

The membership at the close of the 
opening session stood at 1,161 as com- 
pared to 1,034 a year ago. Of these 101 
are life members, eight honorary, 
twenty-four associate and the remainder 
active. The figures were given in the 
report of Secretary Guy A. Richards 
and the names of the applicants and 
their companies, positions and locations 
were read. The report of Treasurer 
Charles LeRoy Hecox showed assets 
$8,177, of which amount $7,500 is in- 
vested in 6 percent bonds on real es- 
tate. Mr. Hecox suggested that pos- 
sibly architects and others might be 
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admitted to membership to increase the 
income so that more funds could be 
supplied to the library. 


Maloney Optimistic in Address 


Vice-President A. E. Henry was 
calied to the chair and introduced 
President Maloney. Mr. Maloney’s ad- 
dress was able and contained many ex- 
cellent suggestions for the furtherance 
of the organization. 

Mr. Maloney called attention to the 
fact that during the past year two for- 
mer presidents of the association, Otto 
E, Greeley and Benjamin L. West, had 
died. He emphasized the point made 
by Treasurer Hecox regarding the need 
of more income. He said that dues 
probably should not be increased but 
that possibly the membership: limita- 
tions should be changed. He proposed 
that Miss Abbie B. Gantz, librarian, be 
elected to honorary membership. 

The committee appointed to report 
on the president’s address consists of 
M. W. Van Valkenberg of Kansas, W. 
E. Higbee and W. M. Frink of Illinois, 
H. E. Boning of Ohio and Dan W. An- 
drews of Michigan. 


Hawxhurst Address Shows Study 


The annual address was delivered by 
Arthur Hawxhurst, insurance manager 
for Marshall Field & Co., the largest 
buyers of fire insurance in the world. 
As usual he delivered a masterful paper. 

The Northwest association never had 
such a trio of addresses as camé 
Wednesday afternoon. George E. Rob- 
erts, assistant to the president of the 
National City Bank of New York, pre- 
sented an analytical survey of world 
business and prescribed the course of 
action that will permit American busi- 
ness, including American insurance, to 
secure in the future its just share of 
world trade. 


Calls Insurance True Profession 


Paul Winthrop Brown, editor of the 
St.. Louis “Republic,” said the Missouri 
trouble and virtually all other troubles 
of insurance have been the outgrowth 
of a mistaken conception of just what 
insurance is. First, it was thought a 
commodity, and then a trade. Insur- 
ance, said Mr. Brown, is a profession, 
because it meets the four requirements, 
that the practitioner shall be a skilled 
expert, that knowledge shall be pooled 
by the practitioners and be used for the 
public good, and that the practitioners 
shall by their acts cut out from under 
themselves the very ground that gives 
them their raison d’etre. 


Atwood’s Wonderful Oration 


After those two exceptional addresses 
came one entirely different but none the 
less good. It was an eloquent and ap- 
parently spontaneous oration by the 
Hon. John H. Atwood of Kansas City. 
Mr. Atwood swept his audience along 
with his personality. He spoke of the 
concentration of forces. 


Thursday Morning’s Session 


Commissioner John T. Winship of Mich- 
igan gave one of the most powerful and 
significant addresses of the convention 
Thursday morning. It was a bird’s eye 
view of the business as seen from the 
state capitol. Mr. Winship displayed a 
breadth of vision in his observation of the 
practices of fire insurance. 

The two insurance men of the program 
followed Mr. Winship. F. J. T. Stewart, 
superintendent of the New York Board, 
gave some practical suggestions on fire 
prevention, dealing with the question 
from the business man’s standpoint. 

R. W. Schimmel of Minneapolis, state 
agent of the Fire Association, who is at 
home on the floor, dealt with the incen- 
diary hazard in a masterful way and told 
what part insurance men should take in 
the campaign against arson. 


Presidential Possibilities 


The proposal that a field man be elected 
president of the association met with a 
hearty reception in many quarters. It 
was recognized, however, that word must 
come from the managerial camp before 
any field candidates could be entered. 

But on Tuesday at least five managerial 
booms were started. These were for John 
F. Stafford, agency superintendent of the 
London 2 Lancashire and affiliated com- 
panies; George Stauffer, superintendent 
of et a of the Fireman’s Fund; Walter 
Maillot, assistant general agent of the 
Phoenix of Englard and Imperial; and W 


PRESIDENT’S ADDRESS 
FULL OF SUGGESTIONS 


Public Opinion Is Formed on Cor- 
rect and Complete Knowledge 
of Insurance 


IMPRESSION BEEN MADE 


Real Danger Is Seen in Any Attempt 
of the States to Make 
Rates 


A. A. Maloney, secretary of the Con- 
tinental at its western department, pres- 
ident of the Fire Underwriters Associa- 
tion of the Northwest, gave his address 
Wednesday morning. Mr. Maloney 
made a most excellent presiding officer 
and his talk was full of meat. He 
said in part: 

To such a magnitude has the busi- 
ness of fire insurance been built since 
the founding of this association, and 
so closely is it identified and inter- 
woven with every other kind of busi- 
ness conducted in this broad land today, 
so substantially does it support and 
encourage all enterprises by its poli- 
cies of protection and its financial war- 
rant, making safe ventures of capital 
into the commerce and the trade of 
the world, that we realize that no 
longer can we “promote the interests 
of fire underwriters” without also pro- 
moting and enlarging and developing 
the business interests of every man of 
whatsoever occupation or trade or pro- 
fession who possesses a dollar of in- 
vested capital. His interests become 
our interests; what benefits him must 
benefit us, and conversely, what in- 
jures him must injure us. 


Creates Avenues for Investment 


We become partners with our neigh- 
bors. We join hands with them all, 
the merchant, the banker, the jobber, 
the manufacturer, the artisan, landlord, 
and the tenant, the borrower and the 
lender, the trades and the professions. 
Their business rests upon the security 
of our policies and the knowledge of 
it begets confidence—creates avenues 
for investment of capital and offers un- 
interrupted employment for labor. Un- 
fair treatment, ill advised legislation, 
affecting fire companies may first lodge 
against us, “but soon or late” the penal- 
ties rest upon the other party to the 
partnership, the public. The ultimate 
consumer pays the tax. 


Public Gradually Accepts 


This assertion may not now be ac- 
cepted by all of the people, but of the 
correctness of it there can be no doubt. 
Of late years, by reason of the public- 
ity and educational work on the part 
of the companies, their various com- 
mittees, this and kindred associations, 
the whole public is gradually coming 
to accept it. To do our part in such 
publicity work and aid in such educa- 
tion of the premium payer is one of 
the highest duties laid at our door. 

We claim much for our association. 
It is an honored and an honorable in- 
stitution. We are filled with pride at 
the mention of its long years of digni- 
fied and untarnished record. We scan 
its past and know that it has stood al- 
ways for the best in underwriting prin- 
ciples, the best in public spirit and the 
best in everything. Elements that 
contend and compete in our own insur- 
ance world here meet in all harmony 
and work as one for the common good. 
But from those to whom much is given, 
much is expected. 


We live in an age of ideas. We live 








George K. March, western general agent 
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Among the field men who were being 
mentioned were George R. Crosley of the 
Western and British America in Wiscon- 
sin, Rudolph W. Schimmel of the Fire 
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Association in “Minnesota and Cyrus 
Woodbury of the Queen in Ohio. 


in a government of. brains; a democ- 
racy controlled by an intangible some- 
thing, most powerful in its rulings, 
silent in its operations, against whose 
objection no law can be enforced, and 
without whose support no vicious agi- 
tation can be long maintained; at 
times susceptible to the influences of 
evil, but never far wrong and reccgniz- 
ing always fair dealings and honesty of 
purpose. 


Creators of Public Opinion 


Every person in the business world, 
every citizen in the land, is a creator, 
to some extent, of this “public opin- 
ion.” Each exerts an influence within 
the circle of his acquaintance. Some, 
indeed, by studied effort and fitness in 
their calling, are exerting ever a bene- 
ficial influence. Others, again, because 
of their mistakes, ignorance of the 
business, and indifference to its suc- 
cess, are unconsciously creating an un- 
favorable influence. Is it too much to 
say that each of us is in duty bound to 
be prepared by a thorough knowledge 
of our business, in all its parts, to get 
it right before this “public opinion”; 
to allay, as much as is within his abil- 
ity, the antagonism that, unfortunately 
and without reason, has for many years 
existed, but which, I believe, is now 
beginning to diminish? 


Correct Knowledge Cannot Fail 


A “public opinion” formed on a com- 
plete and correct knowledge of our 
business cannot fail to aid in the highly 
important and now nation-wide effort 
at conservation of values—we call our 
part of it fire prevention—by prompt- 
ing legislation directed to that end and 
compelling its enforcement after being 
enacted; for better building codes; for 
state fire marshals, to be compensated 
by the states, and with authority to 
investigate fires and remove all phys- 
ical menace to property and life; for 
the imposing of a personal liability; a 
far cry from the present situation, but 
not at all unreasonable; laws for the 
elimination of the combustible roof; 
for the establishing of agency qualifi- 
cations; for the penalizing of the care- 
less, for the punishment of the vicious, 
and a recognition of circumstances in 
the consideration of arson and _ in- 
cendiary cases. 


Does Prevention Work Prevent? 


For twenty years or so publicity 
campaigns on the part of the compa- 
nies have been conducted fer the pur- 
pose of creating a “public opinion” that 
will aid in conserving the property of 
the nation and to bring the people to 
the general understanding that fire pre- 
vention, as a part of the general con- 
servation movement, is up to them, but 
for long have they persistently held to 
the theory that all such efforts on our 
part were prompted by selfish motives 
and that anything that had to do with 
decreasing the fire losses was a thing 
apart from their own business. When 
we, ourselves, study the cold figures 
upon which loss ratios are based, we 
cannot but ask the question, “Does fire 
prevention work prevent? Has it 
stayed the ordinary run of fires or 
avoided conflagrations?” The immense 
loss of life and property by fire dur- 
ing all the years of these campaigns 
might well warrant us in being dis- 
couraged, did we not know that in “the 
bright lexicon of youth” or any old 
age, in the fire insurance business, 
there is no such word as “discouraged.” 


Constant Hammering Makes Impression 


Rather do we feel encouraged that 
the constant hammering is at last mak- 
ing an impression, and we see many 
signs that the general public is heeding 
the campaign of enlightenment, that 
it is awakening to the fact that the fire 
losses and destruction of values are a 
burden upon the whole community. 
Manifestations of this changing view 
are now apparent in the activity of 
the municipal governments, business 
men’s leagues, merchant and credit 
men’s associations in joint action to 





prevent fires and conserve values, and 
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thereby reduce to them the cost of in- 
surance. 

It is true losses can never be en- 
tirely eliminated. Conflagrations may 
occur from time to time and the ele- 
ment of chance will always be with us. 


Its Permanency Is Fixed 


Fire insurance is a necessary busi- 
ness; its permanency is fixed and de- 
termined. Providing indemnity, free 
from liability to the buyer beyond the 
payment of his premium, it is the most 
acceptable character of insurance pro- 
tection, and appeals to the business men 
who figure closely. Its volume must 
naturally continue to increase from 
year to year. Means. having been 
found to meet the competition of inter- 
insurance and like concerns, the pre- 
miums which in recent years have been 
diverted to them will eventually be re- 
gained by the stock companies. While 
in all human probability the business of 
the future will be conducted by a 
greatly reduced number of companies, 
yet the permanency of the individual 
company will be determined largely by 
the efficiency of its management. 


Real Danger in State Rating 


Local troubles may come from time 
to time and cause alarm to the com- 
panies and the agents, but will pass 
and be forgotten. There may be even 
other instances of the Missouri, Ken- 
tucky and South Carolina experience, 
yet the only real danger that appears 
even to threaten is the growing ten- 
dency on the part of the states to fix 
the price of fire insurance and to do 
so on a basis other than actual experi- 
ence and knowledge of the business. 
Yet the public officers entrusted with 
the administration of such state regu- 
lations are quite generally broad, fair- 
minded and intelligent and will recog- 
nize that in the regulation of fire in- 
surance rates these several cardinal 
principles must be observed, viz.: the 
fire losses must be paid, the expenses 
provided for, a surplus built against 
the inevitable conflagration, and a de- 
cent return allowed the capital invested. 
Rates that do not take into considera- 
tion these charges are inadequate and 
confiscatory, and will only hasten the 
reduction of the number of companies 
doing business and bring about that 
condition freely called “the survival of 
the fittest.” I have faith in the public 
officers of the day that their fairness 
and judgment, acquired in their office, 
will not lead them into any serious 
mistakes in this respect. 

—___~2r1e 


Steele Gives a Dinner 


Manager W. L. Steele. of the Niagara 
gave a dinner, Wednesday evening, at 
the Grand Pacific hotel, to the field 
men attending the Northwest meeting 
and to the examiners of the western 
department. About twenty were pres- 
ent. 
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Annual Address By Hawxhurst 





Concentration of Forces Is the Order of the Day—Taxation of Insurance 
Companies Greatly Overdone—National Code of Insurance 
Laws Is Necessary—Comment on Policy Form 
and Elimination of Certain Provisions 





Arthur Hawxhurst of Chicago, insur- 
ance manager for Marshall Field & Co., 
gave. the. annual address before the 
Fire Underwriters Association ‘of the 
Northwest, his subject being “Insur- 
ance, Insurance Men and Insurance 
Conditions.” Mr. Hawxhurst has often 
addressed fire insurance people and 
what he says is excellent. Marshall 
Field & Co. is one of the largest pur- 
chasers of insurance in the country, 
and Mr. Hawxhurst has been head of 
the insurance department for many 
years. He is well informed on the sub- 
ject and he made an excellent impres- 
sion in his talk. He spoke as follows: 

Being a buyer as well as a student 
of insurance, my ideas doubtless will 
be more or less ex parte, but you will 
please remember that even fire under- 
writers may on occasion absorb help- 
ful ideas from the party of the second 
part, to-wit: the public. 

A few years ago I stated from this 
platform, when addressing the National 
Association of Local Agents, that there 
were many interesting and important 
conditions before the insurance world, 
and that some of them were bound to 
influence the business in a material 
manner. 

My prophecy has in a measure come 
true, for, as an example, the annex 
problem has become, for the present 
at least, a chronic one, and I believe 
it is to remain with us. 


Concentration to the Front 


‘Concentration of several kinds has 
also come. That is to say, concentra- 
tion as well as expansion of capital; 
likewise concentration of forces, or, in 
other words, of agencies and of firms, 
combining names, energies and abili- 
ties for economic reasons. 

As the writing or commitment 
power of companies is now tremen- 
dously greater than that of the past, 
this in many cases means that an 
agency does not need to represent as 
large a number of companies as for- 
merly, as four or five good writers can 
take care of about all the business that 
an office can produce. This signifies 
that former conditions are being re- 
versed, or, in other words, that compa- 
nies are seeking the first-class produc- 
ing agencies, and not those agencies 
seeking more companies. 

* * * 


WORLD IS CONSTANTLY SEEK- 
ING CUSTOMERS 


The business upon which commissions 
can be received is the important and 
necessary thing to obtain after all, and 
this, of course, can be greatly assisted 
by having attached to one’s office a 
fair number of producing brokers, or, 
as some call them now, “partners.” 

Every one has friends, and this counts 
for much in this particular business. 
This feature of it at least brings agents 
and brokers to a common level; but if 
you wish to see where that level 
changes read Best’s Insurance News, 
Sept. 15, page 43, under heading “Bro- 
kers and Agents Distinguished Under 
Provisions of Section 49 of the Insur- 
ance Law.” ” 


Must Have Liberty Without Imposts 


Henry Ward Beecher once said, 
“The power to create riches is just 
as much a part of the Anglo-Saxon vir- 
tues as the power to create good order 
and social safety, but first there must 
be liberty to follow those laws of busi- 
ness which experience has developed, 
and this must be without imposts or 
restrictions or governmental intrusion.” 

These words apply particularly to 
the business of insurance, for that de- 





velops best when it is not too much 
hampered and interfered with by laws 
as enforced by temporary officials. A 
proper supervision of the business, yes; 
but not one exaggeratedly influenced 
by the officials of the different states, 
for that simply puts an additional ex- 
pense upon the companies without do- 
ing an increased amount of good to the 
public. 


Hitting Companies Hurts Public 


In all dealings with insurance capital 
it. should ever be remembered that the 
companies are not owned by their of- 
ficers, but by stockholders, who are in 
reality the public at large, the officers 
being but the servants of these owners. 
Consequently, all adverse legislation di- 
rected against the companies is simply 
a blow at the interests of a portion of 
the people—be they rich men or widows 
and orphans whose funds may be in- 
vested in insurance stock. 

Important though it may be to busi- 
ness and other interests to have in- 








the organization was formed in 1819 
there were only eight companies en- 
gaged in the business—all now dead— 
but. at the end of the seven years fol- 
lowing the number had increased to 
twenty-six, three only of these existing 
at the present time. 


Same Old Troubles 


The insurance men of those times 
seem to have had the same problems 
to wrestle with as you do today, viz.: 
rates, schedules, long-term _ policies, 
board problems, shingle roofs, the de- 
sire for premiums, the cutting of com- 
missions, and the same general grind 
and heartburns. 

At the first meeting of the society 
the following resolutions were passed: 


1. “That buildings of brick or stone 
eovered with slate, tile or metal and hav- 
ing solid iron doors and window shutters 
in the rear and no buildings in front with- 
in 100 feet, to be insured as of the first 
class.” 2. “That the different companies 
be ‘at liberty to fix their own rates of pre- 
mium on cotton factories and distilleries, 
and that all former agreements relative 
thereto be rescinded.” 3. “That the per- 
sons present will recommend to their re- 
spective boards of directors to agree and 
pledge themselves that they will not in 
any case deviate from the established 


\rates of premium by taking less than those 


rates on: the different classes of hazards 
now established.” 

4. “That the new companies about to 
be established shall be invited to join in 
this arrangement and understanding, and 
in case they shall not accede to such prop- 
osition that a meeting of the officers of 
companies now assenting be immediately 
called to determine what measures shall 
be adopted in relation thereto.” 


‘The short rate table was also cre- 
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demnifying companies, still, it is not 
an easy matter to get capital to invest 
in insurance stocks, particularly that 
of a new company. This is owing to 
the hazardous nature of the business, 
to the small margin of profit, if any, on 
the whole in it, and to the many at- 
tacks from different sources that insur- 
ance companies are subject to, and also 
to the fact that over 2,700 companies 
have failed or gone out of business 
within the past century; 151 alone since 
1910, the total number having found 
underwriting in general to be an un- 
profitable business. 


* * * 


GLIMPSE INTO EARLY RECORD 
OF FIRE INSURANCE 


In looking over a manuscript on the 
early records of fire underwriting in 
New York, I note many interesting, 
and yet familiar, facts. 

For instance, in the eight years from 
1819 to 1826 apparently the first board 
of underwriters in this country was 
formed, being called “The Salamander 
Society’—an appropriate name, truly, 
for a fire insurance combination, and I 
hope its former members have derived 
protection by it in their present exist- 
ence. 

The manuscript says there were no 
permanent regular officers elected for 
the government of the society at this 
time, but at each meeting a president 
and secretary were chosen to serve 
during its continuance. At the time 


.a gentleman could not stand for an in- 








ated about this time. A premium, say, 
for one year was $100; a year hence it 
would be $93.45, and so on down for a 
seven-year period. Then again was 
created the classes of hazards and the 
rates for same, and I note that the price 
for farm dwellings was 50 cents per 
annum, which is not very different from 
the rate of today—a century having in- 
tervened. 


Little Change in Contract 


The policy contract in its original 
form was practically about the same in 
text and length as the one we are using 
today, but in the present form the lan- 
guage has been changed considerably, 
not so much, though, as one would 
think in order to convey the same con- 
ditions and meaning as would be in- 
terpreted at the beginning and ending 
of a century. 


Came Then a Gentlemen’s Agreement 


The brethren seemed also to have 
the same high confidence in a gentle- 
men’s agreement that they have today, 
for it is one of the conditions stated 
“that also more effectually to insure 
such adherence to the agreement, a de- 
posit of $500 from each member was re- 
quired.” 

This reflection apparently broke up 
the society, for evidently in those days 


sinuation of this nature, and it is stated 
in the manuscript that “here the rec- 
ord abruptly ceases.” 

With the ending of this organization 
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nothing further is recorded, and I pre- 
sume the underwriters of those days 
had one of our “monkey and parrot” 
times, and it must have lasted twenty- 
five years or longer; or possibly until 
the conditiow became so unbearable 
that the underwriters finally realized 
something had to be done for preserva- 


tion’s sake. 
* *x * 


NATIONAL BOARD BROUGHT 
INTO EXISTENCE 


This condition created, no doubt, the 
seed which finally blossomed into the 
present National Board. For it was 
about this time, or a little later, that 
this board was created. You possibly 
all know its life from its beginning; 
how it started out in an imperial way, 
making all.rates and conditions for un- 
derwriting everywhere; in fact, until it 
had swung the pendulum of wisdom 
to the other extreme, thereby finally 
producing the revolution that actions 
of this kind usually do, either in so- 
ciety or government. In this case it 
was the cause of depriving the board 
of the power to make either rates or 
conditions at any place, and since that 
time its work has been confined to that 
of a statistical and ethical nature, al- 
though it still may have latent powers 
originating from its distinguished mem- 
bership. 


Find Shorter Satisfactory Form 


At the present time there is just 
one thin document between the in- 
surer and the insured upon the many 
billions of dollars of insurance annually 
written. This is the policy contract. 
Primarily, let me ask, is not this con- 
tract somewhat ambiguous in spots and 
altogether too long? States such as 
Maine and Massachusetts have found 
a shorter and quite as satisfactory form, 
and why should not the remaining 
ones? Why should the people west. of 
Massachusetts be compelled to buy a 
contract which contains terms the 
courts from time to time critcize, find 
fault with, and usually decide against? 

All contracts should be written in 
simple language, short and to the point 
and set in plain, clear type, so that 
“he who runs may read.” 


An Advantageous Reduction 


If our present New York standard 
policy were reduced in length like unto 
the one used in Massachusetts, for in- 
stance, it would be advantageous to 
both the public and the companies, as 
it would save friction, ambiguity, and 
some ill-feeling between the two. 

If you will examine this contract you 
will no doubt come to the conclusion 
that all those conditions which in fact 
void the policy from its inception in 
case of violation, should be expunged. 
This for the reason that the companies 
know more about the conditions of 
their own policy than does the average 
assured, who seldom or never reads it; 
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and while the law does not excuse igno- 
rance of a contract, still the companies 
and the representatives of the state 
should see to it that nothing exists 
therein which renders the policy void 
at its birth. 

Changes Are Suggested 


In line 4 the words “all or any part 
of” could be erased and the word “dam- 
aged” inserted, making the sentence 
read “company to take the damaged 
articles.” The last half of line 8 and 
first three words of line 9, viz.: “or if 
the interest of the assured in the prop- 
erty be not truly stated herein,” also 
the last third of line 16, all of line 17, 
and the first two words of line 18, 
reading, “or if the interest of the as- 
sured be other than the unconditional 
and sole ownership; or if the subject 
of insurance be a building on ground 
not owned by the insured in fee sim- 
ple,’ likewise could also be eliminated, 


as same are terms that the company | 


should find out when accepting the risk; 
also the two words “be or” in middle 
of line 18, and the last seven words 
of line 23 and the first five words of 
line 24, reading, “any usage or custom 
of trade or manufacture to the con- 
trary notwithstanding.” 


More Excess Baggage 


Thrasher Hall says the courts have 
almost without exception held that pro- 
hibited articles which are actually nec- 
essary to the conditions of business do 
not avoid the policy, notwithstanding 
they are prohibited. 

Several named articles in lines 39 
and 40, such as “awnings,” ‘“imple- 
ments,” “signs,” 
ture or fixtures and tools,” are never 
insured anyway unless specifically men- 


tioned, so why lengthen the policy by 


so stating? 


In lines 41 and 42 the sentence, “nor 
beyond the actual value destroyed by 
fire, or loss occasioned by ordinance 
or law regulating construction or re- 
could also be erased, 


pair of buildings,” 
Robs Peter but Pays Paul 
- Lines 56 to 59 could, 


| insurance, so that such policy which 


may be void and of no effect, in so far 
as the assured owner is concerned, be- 
cause of his breach of the contract, is, 
nevertheless, valid as to the payee, 


Could Be Safely Expunged 


Lines 60 to 66 could all be safely 
expunged for the reason that it seems 
unfair to refuse payment of a loss in- 
curred in saving property, and there is 
no reason why the average clause 
should be enforced when a man has 
done all in his power to save his prop- 
erty, and when the building in which 
it was located has been destroyed by 
fire, and he is compelled to place it in 
two or more locations. 

Referring to what is known as the 
article and item condition in the middle 
of line 72, which now reads, “the cash 
value of each item,” there should be 
inserted between the words “of” and 
“each” four more words, viz.: “the 
property insured under,’ making this 
portion of the line read, “the cash value 
of the property insured under each 
item.” 


Impossible to Furnish Plans 


Lines 76 to 80, with the exception of 
the first six words of line 76, could be 
eliminated for the reason that it is 
sometimes impossible to furnish plans 
and specifications, and it is never im- 
possible for the worst rascal living to 
furnish a certificate of a notary pub- 
lic, the courts holding that if the near- 
est notary refuses to sign, the seal of 
the next nearest may be obtained, and 
so on until one can be obtained. 

Between the words “all” and “books,” 
in line 83, it is suggested that the words 
“that remains of any” be inserted, mak- 
ing this clause read, “for examination 
of all that remains of any books of 
account,” etc. 

* x 
APPRAISAL CLAUSE NEEDS 
SOME AMENDMENTS 


It would also seem as if the appraisal 
clause should be changed. For in- 





“store or office furni- 


I believe, be 





safely eliminated, or at least could be 
changed, for as they are now they seem 
to be unfair to the companies. I un- 
derstand it has been held by a ma- 
jority of the courts outside of New 
York state that have passed on the 
question that under these lines of the 
New York standard policy (which pol- 
icy is used in all those states that have 
no standard policy of their own), when 
“loss, if any is made payable thereun- 
der to a third party,” such payee has 
a separate and independent contract of 


stance, under the present form of pol- 
icy, if the assured and the com- 
pany cannot agree, an appraisal is re- 
quired, and in most of the states it is 
incumbent upon the assured to demand 
an appraisal or to forfeit his entire 
claim. 

It would seem that instead of the 
entire claim being forfeited in case he 
refuses to appraise, the only penalty 
should be that he could not be able to 
collect more than the adjuster had of- 
fered in settlement of the loss. 


Enforced Laws Obtain Results 


It cannot be denied but that the law 
compels greater respect for itself than 
| is often realized. 
| When the enforcement of law means 
punishment to the offender, results can 
be obtained, and if it were applied as 
effectually to the careless habit of 
throwing lighted matches, cigaret and 
cigar stubs, and other inflammables in 
hazardous places, it would be worth 
while, for it would mean the saving of 
hundreds of thousands of dollars an- 
nually from fires, whose cause of start- 
ing is now put down as unknown. 

Another suggestion would be to print 
upon the outside pages of all policies 
of fire insurance a few terse suggestions 
as to what the assured should do be- 
fore, during, and after a fire. This 
would result, I believe, to the benefit 
of both the companies and the assured. 


Clearer Knowledge Helpful 


In conclusion, permit me to add that 
all movements that tend to a clearer 
knowledge of the insurance business, 
that will help the prevention of avoid- 
able losses, that will save friction be- 
tween parties concerned, that will make 
adjustments safe, easy and equitable to 
both the assured and the companies, 
that will impress upon the minds of 
the men that we send to our legisla- 
ture the fact that they must carefully 
consider and justly act upon legislation 
regarding insurance matters brought 
before them, will not only benefit the 
entire people, but it will be the means 








TENDENCY OF TIMES 
SEEN IN INSURANCE 


Attorney John H. Atwood Finds 
That Concentration Is 
Order of the Day 


INDIVIDUALISM IS GONE 


Pillars of the Nation Should Be 
Buttressed With Patriotism of 
Right Kind 


John H. Atwood, one of the able 
attorneys of Kansas City, Mo., was a 
prominent speaker before the Fire 
Underwriters Association of the North- 
west. Mr. Atwood is a scholar, a 
savant and orator. He spoke in sub- 
stance as follows: 

The insurance business in all its 
aspects is a very perfect illustration of 
the tendency of the times. Unity of 
action, the concentration of men and 
money, is the hall mark of the twen- 
tieth century. The united action of 
men and the concentration of their 
instrumentalities, such as money, is 
most perfectly illustrated in the insur- 
ance business. Insurance is a neces- 
sity. Until the insurance business was 
born. a man had to insure himself, by 
making provision against loss, if he 
was a man of large means, and as most 
of them were not, the major part of 
the property of the world was unin- 
sured. 


Laid the Poundations 


When the little group of merchants 
gathered in Lloyd’s coffee house in 
London less than two hundred years 
ago and combined their resources in 
insurance ventures, they laid the foun- 
dation of a business that today em- 
braces so many millions that the non- 
arithmetical mind is hardly capable of 
grasping them. They were the first 
propounders of this modern idea of 
concentrated business action. And this 
matter of concentration is one of the 
many things in which is’made mani- 
fest the superiority of the modern 
world over the ancient world. 


Things of the Past 


Individualism has had its day—a 
fact that no thoughtful student of 
social and economic conditions will 
attempt to deny, and yet the masses 
and too many of their governors, or 
servants (as you may will), in Con- 
gress and elsewhere, refuse to recog- 
nize this indubitable fact. I say “in- 
dividualism” has had its day and its 
day has been a very good one; and 
that it should have been, is not strange. 
t is not strange that the founders of 
our government should have thought 
that the government that governed the 
least was the best government. It 
would have been strange, indeed, if it 
had not been so. Remember that the 
whole of the political thought of the 
colonies came from France and Eng- 
land. There was then no German 
political thought; Russia was a name, 








of insurance in a pleasant and just 
manner, and it will assist in protecting 
not alone insurance capital, but the 
funds of the general public as well as 
the capital of the merchant, who has 
based his credit transaction on the fact 
that proper insurance indemnity will be 
forthcoming if honorable misfortune 
occurs. 

Consequently, it behooves all to so 
conduct themselves in their transac- 
tions that justice will be promptly se- 
cured, and a friendly regard for each 
other’s interests be maintained, there- 
by the more quickly reaching that per- 
fect balance of equity which would go 
far towards redressing the sees of 


and Spain was anathema. The Amer- 
ican colonists were Englishmen and 
Huguenot French, and in both those 
lands the people had been legislated to 
death. In France the torturing tyranny 


-and absurd variety of the laws and 


edicts at last produced the crimson 

apple of revolution, the eating of which 

a the whole face of France with 
00 


Question of Disparities 


Remember that “individualism” means 
every man to work out his own destiny 
in his own way, to do as he pleased so 
long as he did not violate the laws 
against larceny and personal violence. 
Mere physical superiority does not 
permit him to rob his weaker neighbor 
by force, but one with a Rockefeller 
brain is permitted to browse the green 
field of commerce or industrial crea- 
tion pretty nearly without let or 
hindrance; and, yet answer me this, 
my masters: Which is the disparity 
that counts the most today, the physi- 
cal disparity between the average of 
us and a Gotch, the wrestler, who can 
break your ankle bones with his 
fingers, or the brain disparity that 
exists between the average man and 
a Rockefeller, a Carnegie or a Harri- 
man? 


Wisdom of Concentration Recognized 


But while society has gone forward 
in the restriction of physical force, yet 
in the matter of making mighty minds 
conform to morals, it has halted. But 
that does not mean that the wisdom 
of concentration has not been recog- 
nized; in almost every aspect of our 
modern American life, except that of 
government, its wisdom is recognized 
and its methods practiced. Capital was 
first to recognize the self-preserving 
force of combination, and combination 
came, the arch types of which are the 
Standard Oil and United Steel. 


Interests in Common 


Labor and capital have interests in 
common, but they have dealt with each 
other at arm’s length and as though 
there was antagonism and not com- 
munity of interests between them; and 
in this warfare each has succeeded in 
the proportion that the combination 
has been perfected. Now, a casuist, a 
syllogistic refiner, might say that all 
modern society consists of masters and 
men, but for all that, society is a dis- 
tinct entity, generally preyed upon by 
both. 


And Such Commissions! 


And what concentration has the pub- 
lic and its government got with which 
to meet these sconcentrations of capital 
and labor? “Commissions,” you say; 
and, such commissions! What can you 
hope to get for the wages you pay the 
average state commission? You pay 
$25,000 each for railroad managers and 
half that for each gas or electric light 
company manager, and then expect 
men for $5,000 a year to superintend 
all these and other public utilities in 
the whole state; and then when a law- 
yer, or politician, who is not a lawyer, 
has become as good a rate man as he 
can become in a year or so, a change 
in the conditions ousts him and a new 
man enters to be educated all over 
again, only to go out in turn as soon 
as his education is partly complete. 
Is it undue pessimism when contrast- 
ing what we do as employers and 
workmen and what we do as un- 
crowned sovereigns? 


Government Owned Railroads 


Is it undue radicalism to suggest 
that the threatened strike and the yield- 
ing of Congress goes far to show that 
such mighty instrumentalities as the 
railroads, so necessary to the nation’s 
life, cannot be left in private hands? 
How can any man be compelled to 
work for another who is simply another 
private citizen? And that is only an- 
other way of saying. that if labor’s 
concentration is complete enough, the 








of transacting the important business 


suffering humanity. 


country is theirs to exploit; and it is 





Ci. EC wee’ 2 6 S)lUYCUe ee en ee ly i Oe. e 


Om IO HOmdaans 


d 


“Ts 


1- 





October 5, 1916. 


NORTHWEST MEETING NUMBER. 








not easy to convince the man who is 
getting five dollars per day that he 
should not have ten, when he knows 
he can get it? 


Boads a Function of Government 


Now, every lawyer knows that the 
maintenance of highways is an inci- 
dent of government; the commerce 
clause, the post road clause, and the 
defense and general welfare clauses of 
the federal constitution proclaim that 
fact. The Cumberland road, that 
wagon road built by the United States 
government, eight hundred miles long, 
which extended from Maryland to 
Illinois, was the first exercise of that 
governmental power. The old Union 
Pacific railway, the Panama canal and 
the Alaska railroad, are but exercises 
of that same governmental power, but 
performances of that governmental 
duty; and, when private capital builds 
a railroad, it has delegated to it a 
function of government that it could 
not perform if the government did not 
lend to it the governmental power of 
eminent domain. All governments have 
made roads because it was their duty. 
Yes, the maintenance of way for com- 
munication and commerce between the 
people of a country is a primal duty of 
the government of that country. 


Trade Commission Right Idea 


And yet in the presence of these 
perfected forms of concentration of 
capital and labor, and other matters 
with which government has to do, our 
government presents so imperfect an 
organism as to be largely impotent. 
We pass Sherman acts to prevent 
combines, and how effective are they? 
They may pester and annoy, but do 
they prevent? They say the Standard 
Oil omelet has been unscrambled, but 
do you imagine that the combine eggs 
have returned to their original ovarium 
form, so as to change their titillation 
on the Standard Oil palate? The trade 
commission is embryonic, but it is the 
right idea. You can control, but you 
cannot prevent the tendency of the 
times. 


The World Moves 


But the world moves, and those who 
study well the grooves in which it is 
now set and in which it is now travel- 
ing, can guess the end, if we build no 
switches. Who of us could have been 
convinced two’years ago, that in those 
years Europe would have turned back 
the shadow on the dial of civilization 
a million years? That the cave man 
would have returned? And yet, how 
differs the European man of today, 
Save in garb and arms, from the con- 


temporary of the mastodon and cave 
bear? 


Buttressed. With Patriotism 


But may we not_hope for better 
things in America? Do not the things 
taught beside the Galileean waters and 
on the Judean mountain side mean 
more here than they seem to have 
meant to the old world? Are not the 
inherent human selfishnesses of all of 
us in a measure modified by the life 
of political equality that we are living 
and have lived for one hundred years? 
Let us hope so. Let us hope that the 
scales are falling from our political 
eyes, that we*shall cease to see as 
through a glass darkly, that a greater 
wisdom shall dispel the shadows cast 
by prejudice and that our republic will 
prove that a democracy may meet and 
master the lions in the way of human 
progress—that the pillars of the nation 
shall be buttressed with a patriotism 
that shall surrender enough of zeal to 
insure the country’s well being, or 
rather, that we shall recognize that 
true wisdom commands us to surrender 
enough of self to make that perfect 
government that may be born of a 
democracy only when the people 
thereof have, at once, intelligence and 
patriotism, great enough to cause them 
to see that the good of the state is 
each man’s greatest good. 


—- 9a 


Despite apparent impossibility, success 


is always possible. 





ORGANIZED 1853 


American 
Central (Fire) 


Insurance Company 
Of St. Louis, Mo. 


Home Of fice: 
816 Olive Street 


ST. LOUIS 


Assets, Dec. 31,1915 - - - 
Net Surplus - - - - - - 
Cash Capital - - - - - - 


$4,076,388.30 
1,037,306.20 
1,000,000.00 


A company which paid its losses 
immediately and in full in 


Chicago, 1871 Baltimore, 1904 
San Francisco, 1906 


Fire, Tomado, Ocean Marine 


Lake Marine, Hail 
Use and Occupancy 


and Automobile 


EDW. T. CAMPBELL 
President 


B. G. CHAPMAN 
Vice-Pres. and Secy. 


D. E. MONROE 
Asst. Secretary 


CONRAD ROEDER 
Asst. Secretary 


scissile 








INCENDIARY HAZARD 
AND ITS CAUSES 


Insurance Men Need to Be More 
Diligent in Their Educa- 
tional Activities 


EUROPEAN CONTRAST SEEN 


R. W. Schimmel Believes That the 
Payment of Contingent Commis- 
sions Is a Remedy 


R. W. Schimmel of Minneapolis, 
state agent of the Fire Association and 
one of the prominent field men of the 
northwest, spoke before the Fire Un- 
derwriters Association of the North- 
west on “The Incendiary Hazard.” 
Mr. Schimmel was formerly president 
of the state fire preventive association 
and has given particular attention to 
the subject of which he spoke. He 
said, in part: 

I think you will all agree with me 
that “The Incendiary Hazard,” or, as 
it is known in insurance parlance, “The 
Moral Hazard,” is a species peculiar to 
the American continent; probably not 
less than 40 to 45 percent of all Amer- 
ican insurance disbursements for fire 
losses are the direct results of this in- 
cendiary hazard. I do not wish to be 
understood as stating that 45 percent 
of all our losses are from this origin— 
which is not true—but when we recog- 
nize the fact that very frequently the 
incendiary fire spreads in alarming pro- 
portions to the property of others and 
that the criminal loss invariably con- 
sumes as much insurance money as 
thirty or forty small, accidental fires, 
these figures are not exaggerated. 

What, then, does this represent in 
money? On our normal losses of 
$250,000,000 annually it means a levy 
of $100,000,000 upon the honest citizen 
for the special benefit of the incendiary. 
As property is not usually insured for 
more than 50 percent of its value, it 
means a property tax of $200,000,000 
on the honest man, to satisfy the greed 
of our American fire criminals. 


Most Vicious and Destructive Practice 


To me, the practice of arson stands 
for the most vicious, the most destruct- 
ive of the welfare of the people, and 
the least restricted of transgressions in 
the whole annals of American crime. 
The man who burns his property for 
gain is the most desperate and danger- 
ous criminal tolerated in a civilized and 
otherwise law abiding community. 

The fire criminal is a most danger- 
ous menace to society; he is a pirate on 
other people’s property; he is a pilferer 
of the public purse; he is a blotch and 
a stain upon the honest character of 
American citizenship, and a curse to 
the community upon which he preys. 


Why Incendiarism Rages 


Now, for a few moments, let us ana- 
lyze some of the reasons why incendiar- 
ism in America has become so predom- 
inant a crime among our people. In all 
the European countries, for centuries 
past, dense populations, crowded to- 
gether within limited areas, have en- 
deavored to live and prosper upon the 
meager natural resources of their re- 
spective countries. This condition 
alone, this fight for a livelihood, has 
been a sufficient educator to imbue the 
nations of Europe with the conviction 
that every form of preventable waste 
and destruction of property is an eco- 
nomic crime against their existence and 
against their welfare. 


Have Stringent Laws 
In consequence of these convictions, 
not only the leaders in thought and 


action, but the masses of the people 
themselves have supported. their.. re- 
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spective governments in the framing 
and application of the most stringent 
laws for the suppression of the crim- 
inal fire waste. They have not been 
content to practically eliminate the 
burning of property for gain, but, un- 
der such laws as the “Code Napoleon,” 
any one who sustains a fire loss on his 
premises practically stands convicted 
as a criminal against the welfare of the 
community until he can prove himself 
innocent, not only of premeditated in- 
tent, but that the fire was wholly and 
entirely from an accidental and non- 
preventable cause. 


Becomes Personally Liable 


Should it develop during the official 
investigation, which is universal, that 
the claimant has violated any one of 
the numerous laws and ordinances for 
the prevention of fire and that the 
said loss was in consequence of same, 
the assured not only loses his right to 
indemnity but becomes legally liable 
for the loss and damage to the prop- 
erty of others. 

In the European countries, in short, 
the one great prominent reason for 
the low loss ratio is the application of 
the law of necessity. In England, 
Francé and Germany the incendiary 
hazard is almost an unknown quantity 
and is probably no greater in percent- 
age of loss than is the moral hazard in 
life insurance in our Own country. 


Contrast in America 


But how about America? Here, in 
the United States, we have been 
blessed with a dual birthright; we have 
been doubly protected: First, by a 
sparseness of population, and second, 
by a superabundance of natural re- 
sources and primitive wealth. In spite 
of our extravagance and reckless waste 
in every line of business, in every 
occupation, profession and pursuit, we 
have prospered beyond all precedents 
among nations. For that reason we 
have not yet been forced to apply the 
laws of economy and efficiency to our 
individual and national life. 

But we have been burning the can- 
dle too recklessly at both ends. Our 
population has doubled and quadru- 
pled. We have been dissipating our 
national resources by leaps and 
bounds. With our rapidly increasing 
population making an ever greater de- 
mand on our decreasing natural wealth, 
we are very near the turning point in 
our history, when we also, like Europe, 
must recognize the law of necessity 
and begin to check this wanton waste 
of wealth. 


Enforcement of Law 


Another reason lies in the difference 
in the enforcement of law. Across the 
Atlantic laws are made to be obeyed 
and enforced for the protection of the 
public. Through generations of ex- 
perience and on account of long terms 


have come to recognize the fact that 
faithful public service in the impartial 
administration of justice is the first and 
et requirement of a public offi- 
cial. 

In America, on the other hand, we 
are too often forced to the conviction 
that fat salaries and assurances of re- 
election are the first and most import- 
ant considerations. 

In European courts it is only a ques- 
tion as to whether the accused is guilty 
on the evidence, to bring swift and sure 
punishment, while in America we too 
often witness the exhibition of legal 
ability and oratorical talent in freeing 
the most notorious criminals, con- 
victed on positive evidence, on hair- 
splitting technicalities of the law. 


Arson Laws a Joke 


The general application of American 
law for the suppression of the incen- 
diary is a huge, but a most serious, 
joke. 

The time is coming, and it may be 
in the not distant future, when the pub- 
lic, and possibly the government itself, 
will turn to us for guidance and advice 
in curing this country of this consum- 
ing disease, the American criminal fire 
waste. 

Happily, through the initiative of the 
committee on publicity and education, 
supported by the earnest efforts of 
many members of this association, this 
campaign has already made an excel- 
lent start and is beginning to produce 
most beneficial results. Through the 
sanction and support of practically 
every company represented in this as- 
sociation, we have seen the formation 
of some thirty or more state fire pre- 
vention associations, whose campaigns 
of inspection and education have had 
the beneficial effects not only of re- 
ducing the physical hazards, but in 
influencing legislation for the creation 
of fire marshal laws, which are now 
in force in nearly half of the states. 


Authorities Being Educated 


Through the efforts of these asso- 
ciations, state officials, school authori- 
ties and mayors of nearly all of the 
larger municipalities have become in- 
terested in the cause of fire prevention 
and the elimination of the criminal 
hazard. With the persistent continua- 
tion of this campaign of publicity and 
education for another decade, let us 
hope that the body politic will have 
become so inoculated with the germ of 
fire prevention that henceforth the 
state and federal governments will 
carry on the good work to its ultimate 
perfection. Only in the education of 
the masses lies the hope of eventually 
eliminating the incendiary hazard in 
America to the standard of European 
experience. Weare confronted, through 
the abnormal competition for business, 
with the most detrimental effects of 
too hasty, too careless and incompe- 
tent adjustments of losses. To offset 
these evil results, more time and atten- 
tion should be devoted by competent 
adjusters to the rigid investigation of 
every questionable loss, and over- 
payment of claims should be resisted 
to the very limits of the law. 


Advocates Contingent Commissions 


A desperate disease demands a rad- 
ical remedy. I wish to refer to the 
subject of contingent commissions as 
the proper method of compensation for 
the producers of the business. I am 
well aware of the fact that a large pro- 
portion, if not the majority, of our 
managers do not support the contin- 
gent commission plan, as evidenced by 
recent discussions of this subject, but 
I have still to hear one sound and suffi- 
cient reason advanced why the local 
agent should be compensated for what 
he loses, rather than for what he pro- 
duces in the business of fire insurance. 


Present System Is Wrong 


It is my firm conviction that our 
present method of compensation is 
radically wrong. It is not only an in- 
justice to the profit-producing agent, 
but it directly increases the moral haz- 
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Fire Insurance a Profession 





Editor of the St. Louis ‘Republic’ Shows How the Business Has Been 
Misunderstood and Dealt With as a Business and Trade— 
Public Needs to Know Its Great Work and Worth 





Paul Winthrop Brown of St. Louis, 
editor of the “Republic,” who took a 
prominent part in the settlement of the 
Missouri insurance trouble in 1913, was 
one of the big men to address the Fire 
Underwriters Association of the 
Northwest. In a brief way he reviewed 
the Missouri situation of that year, the 
causes that led up to the suspension 
of business on part of the companies 
and the attempts that were made to 
settle the difficulties. He stated that 
the peril’ to the state’s prosperity was 
extreme and when it was found im- 
possible for the state authorities and 
the insurance companies to come to- 
gether, the problem became a personal 
one and outsiders became intermedi- 
aries. 


Tribute to E. F. Goltra 


He paid special tribute to Edward 
F. Goltra of St. Louis for the part he 
played in bringing about an amicable 
settlement and the passage of legisla- 
tion that was satisfactory to all con- 
cerned. Mr. Brown said that he has 
never seen a finer example of sacrifice 
and general interest than the work of 
Mr. Goltra, first in his efforts to end a 
misunderstanding big with danger to 
a great state and then to put the fire 
insurance business of Missouri on a 
stable legal foundation. Continuing, 
Mr. Brown said, in part: 


Three Impressions Gained 


Out of my share in Missouri’s in- 
surance difficulties I gathered three 
things: An astounding revelation of 
the absolute necessity of fire insurance 
to the ordinary conduct of trade and 
industry and the maintenance of the 
entire credit structure of modern busi- 
ness; a glimpse of the quality of the 
character and intellect which insurance 
men have invested in the business to 
bring it to its present position, and— 








the labor union rule, under which the 
lazy and incompetent workman re- 
ceives the same wages as the efficient 
mechanic whose production is three 
times that of the “soldier.” It penal- 
izes the great majority of honest 
agents, who are conscientious and care- 
ful and conduct a profitable business, 
and places a premium on inefficiency, 
indifference and criminal carelessness. 


Will Produce One of Two Results 


The universal application of contin- 
gent commissions will produce one of 
two results. It will either educate the 
incompetent into a reliable representa- 
tive or it will eliminate him from the 
business, either of which results would 
prove a blessing in disguise. 

If the Amiéerican agency system of 
conducting the business is to survive, 
it will have to be through the educa- 
tion to greater care and efficiency by 
way of the contingent commission plan 
of compensation. 

I would like to recall to your atten- 
tion and serious consideration the four 
predominant points of my argument for 
= elimination of the incendiary haz- 
ard: 

First, our bounden duty, as members 
of this association, to educate the pub- 
lic in the vital principles involved in 
the question of fire insurance taxation. 

Second, the necessity of a more 
stringent enforcement of the laws for 
a suppression of the professional fire- 


ug. 

Third, the application by us, as fire 
insurance adjusters, of more rigid and 
careful investigations in the settlement 
of questionable claims. 

And, fourth, the placing of the pro- 
ducers, the local representatives, on the 





ard losses. It partakes too much of 


profit-sharing basis of compensation. 





resulting from these two—a compre- 
hension, doubtless partial, ‘but full of 
suggestive value, of the fundamental 
principles which underlie it. 

All gainful occupations consist in 
selling something, and things sold may 
be divided into two classes—merchan- 
dise and personal services. But the sale 
of personal services must be divided 
again, according as the buyer knows 
more than the seller about the service 
he buys, or less. 

Here is a corner grocery store; the 
owner of it sells merchandise. A block 
farther on is a machine shop, where a 
lathe-hand is selling personal services 
performed under a “boss.” Just around 
the corner from the machine shop is 
the office of a doctor, 


DIFFERENCE BETWEEN THREE 
ACTIVITIES OF LIFE 


Now the store sells goods, and we 
call that a business. The lathe-hand 
sells personal services to men who 
know more about the services they buy 
than the sellers do, and we)call that a 
trade. But the doctor sells personal 
services to buyers who, helpless in his 
hands, know little or nothing, and we 
call that a profession. 

What is it that turns a business or a 
trade into a profession? Chiefly two 
things: , 

The first is the arrival of the mer- 
chant or the workman at a point where 
his knowledge and his personal judg- 
ment are worth more to society than 
either his goods or his mere skill of 
hand. The human conscience had its 
part in the transformation as well as 
the human mind. As knowledge in- 
creased, the moral responsibility of 
knowledge increased at equal pace. 
Merchant and workmen came to see 
how those who bought their goods or 
purchased their skill needed to be pro- 
tected from themselves. They were 
asked to sell things useless, wasteful, 
harmful. They were asked to do 
things which were the wrong things, in 
the given circumstances. The profes- 
sional conscience asserted itself. The 
birth of the professions was accom- 
plished partly through the world’s 
recognition of the value of skill, and 
partly by the recognition, on the part 
of the man who had been a merchant 
or a mechanic, of the moral responsi- 
bilities of widening knowledge. 


Commercial and Idealistic Elements 


In every profession there are two 
elements—the commercial, arising out 
of the value of skill in the market; and 
the idealistic, arising’ out of the pro- 
fessional man’s sense of the moral re- 
sponsibilities which his knowledge and 
skill bring with them. 

Every true profesion works to make 
itself unnecessary. Only quacks and 
charlatans try to keep knowledge from 
the people. Lawyers—real ones, I 
mean—work to simplify law procedure. 
Educators labor to make education 
compulsory and universal. Doctors 
work for the public health—which 
means less sickness and fewer physi- 
cians’ fees. You may know the pro- 
fessional man by this sign: That he is 
always trying to teach his secrets to 
the whole public, and help the world 
to get on without him, 


FIRE INSURANCE REALLY IS A 
PROFESSION 


Now what is fire insurance? Let 
me give you my conclusion first, and 
then put the foundation under it. Fire 
insurance is a profession which the 
general public think is only a business 
or trade, and which many of its prac- 
titioners think of in the same way. But 
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even those practitioners are not true to 
their own theories, for they constantly 
find themselves acting as only the pro- 
fessional man acts, repudiating the eth- 
ics of merchandising, which simply sup- 
plies an article asked for, and the ethics 
of wage-working, which simply does 
what the boss requires. Let me make 
haste to say that all the peculiar trou- 
bles of fire insurance are simply the 
troubles of a business which is turning 
into a profession. 


First a Commercial Device 


To begin with, fire insurance was 
simply a commercial device to distrib- 
ute fire loss. The principle of it is 
found in the familiar fact that while 
the loss of a dollar is a trifling matter 
to a houseowner, merchant or manu- 
facturer, the loss of a thousand dollars 
is serious, and may mean embarrass- 
ment or even business ruin. So in- 
surance collected $1 each from 1,000 
men, with enough in addition to pay 
for the expense of doing the business, 
and handed over $1,000 to the man 
whose property burned. As the busi- 
ness grew, litigation arose under its 
contracts, and _ legislation became 
necessary. ; 


Regarded as Merchandising 


Not only the early insurance laws, 
but some passed, to my _ personal 
knowledge, within the past five years, 
treated insurance as merely a form of 
merchandising. There were certain 
things which the experience of society 
had demonstrated that sellers of com- 
modities could not do, without injury 
to the general welfare; certain agree- 
ments and combinations were demon- 
strably against public policy. Because 
the insurer handed the insured an in- 
strument and received money for it, it 
was taken for granted he was simply a 
merchant, and the laws applying to 
commodity sales were invoked for his 
control. This form of control has 
broken down; that it has failed to cor- 
rect abuses and imported unnecessary 
difficulties into the insurance field. 

A merchant’s personal relation to 
what he sells ceases on the instant of 
sale, and ceases forever, provided, of 
course, that he is a seller of good 
goods. 

Insurance Is Continuing 


The insurance company’s responsi- 
bility does not cease in that moment 
of sale; it began. Today, that policy 
is good only as the company is good. 
The company’s honesty, its solvency, 
its discreet management determine the 
value of that policy in the shoe man’s 
safe today. Now since insurance is not 
a commodity, but a contract to do 
something, and to do it only in case 
something else happens which may not 
happen at all, the value of a policy 
depends upon the company’s knowl- 
edge of the exact risk assumed. This 
knowledge no one company can obtain 
by itself; when obtained, it is the same 
for all companies. Combination in 
rate making is a plain necessity. 
Therefore, to treat fire insurance as 
merchandise is to apply laws to insur- 
ance which will forbid the very things 
that insurance companies must do in 
order to protect their policyholders. 
Clearly, fire insurance is not a branch 
of merchandising. 

* * * 
FIRE INSURANCE TREATED AS 

A TRADE 


The next idea that came to legis- 
lators was that fire insurance was a 
trade. They saw that special skill and 
knowledge were required for the mak- 
ing of fire insurance contracts, and that 
familiarity with building regulations, 
with the practice of different trades 
and industries, the inflammability of 
different substances, the efficacy of dif- 
ferent preventive methods and many 
like matters were involved. This 
seemed to them not unlike the special 
skill and knowledge of the carpenter, 
the plumber, the machinist and the 
shoemaker. And so they came to think 
of fire insurance as a trade. 

, This is as crude a blunder as the 
other. Take, for example, the feeling 
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in insurance circles against rate- 
cutting. “Aha,” said the critics, “now 
we are on familiar ground. This move- 
ment against rate-cutting simply rep- 
resents an attempt to stifle competi- 
tion in the insurance field, and turn the 
whole country into a ‘closed shop.’ 
The rate-cutters are serving the public. 


How absurd to ask the public to inter- 


est itself to keep up the prices it has 
to pay!” 


Points Out the Difference 


Now the critics would have been 
right, if insurance had been a trade. If 
I have paid a bricklayer $5 a day to 
work for me, it is none of my business 
if my neighbor manages to find another 
bricklayer who will work for him for 
$4. But my neighbor and I own two 
buildings, side by side, of identical con- 
struction, and bad construction at that. 
I go to a reputable insurance company; 
its agent demands that I make certain 
changes in the way of fire prevention, 
in order to get a certain rate. I make 
them, and thus make my neighbor’s 
property safer as well. Now, if he in 
his turn goes to a company that cuts 
rates, and obtains the same protection 
as I at two-thirds the price without 
making any changes, his building re- 
mains a menace to mine and to all sur- 
rounding property. Given _ certain 
conditions, it may be a conflagration 
centre. 


Must Be No Discrimination 
I am equally interested to prevent 





rate-cutting by the company that in- 
sures my property. Since there is a 
certain amount of loss to be met, and 
insurance merely distributes it, if 
some risks pay less than their share, 
some others must pay more; there is 
no other way. Fire insurance is not 
a trade; the insured does not hire an 
insurance man as he does a plumber; 
and all laws based on the rules of 
control of trades are folly in the insur- 
ance field. ae 


GIVES POSITIVE TESTS OF A 
PROFESSION 


Does fire insurance meet the posi- 
tive tests of a profession? The first 
test is this: That the professional man 
sells skill as does the wageworker, but 
sells it not under supervision, but as- 
suming charge of the interest of the 
purchaser, who is to a large extent 
helpless in his hands. This is certainly 
true of fire insurance. The first thing 
the average buyer of insurance needs 
is to learn where his own interest lies. 
His property is exposed to risks whose 
nature he does not understand; there 


are possibilities both of economy in°* 


ratepaying and security for his prop- 
erty which he has not dreamed of. 
There is but one way for him to get 
the most out of his purchase of insur- 
ance; that is to commit himself to 
the hands of the insurance expert in 
the same way that he commits himself 
to the hands of a physician. 


Wide Range of Information 


As my acquaintance with fire insur- 
ance men has progressed, I have been 
astonished at the extent, variety and 
range of their expert knowledge. 
When I stop to consider the relation 
of insurance to commercial credits on 
the one hand, and the relation of fire 
prevention to industrial and commer- 
cial efficiency on the other, I marvel 
that men whom years of study and ex- 
perience have made experts on the 
relation of fire hazard to building, on 
electric wiring, on heating and ven- 
tilation, on city planning, are not hon- 
ored as professional men along with 
attorneys, physicians and _ engineers. 


Must Have Much Knowledge 


When I add to this their knowledge 
of the industrial field, their intimate 
familiarity with the fire hazards of a 
hundred different callings, with the 
safeguarding of the handling of in- 
flammable and explosive liquids, the 
proper storage of all sorts of mate- 
rials—when I contemplate these things 
I am overcome with admiration, with- 
out going into their handling of moral 
hazards, in which they deal with ques- 
tions of ethics which would puzzle the 
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doctor of theology and leave the cler- 
gyman gasping. 

The average business man needs the 
fire insurance expert as truly as he 
needs the legal expert or the consulting 
engineer. Fire insurance as a profes- 
sion meets the first test. 


Second and Third Tests 


A second test of a profession is this: 
That it develop a certain corporate 
consciousness among its members so 
that collective wisdom and experience 
are applied to the solving of difficul- 
ties, and the improvement of practice. 

A third test of a profession is the 
mobilization of the influence of its 
membership in the public interest with 
respect to matters arising out of its 
practice. Here what so-called liberal 
profession can give a better account 
of itself than fire insurance? Think 
of the advance of the building art, the 
development of slow-burning construc- 
tion, the enforcement of proper stand- 
ards of electric wiring, the improve- 
ment of municipal water supplies, the 
substituting of good fire apparatus for 
bad, the safeguarding of life in hotels 
and theatres, which have been the di- 
rect result of the civic service rendered 
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by the underwriters. And a whole 
chapter might be written upon the in- 
fluence of the development of insurance 
on social and moral thinking. The 
coinsurance clause alone has no un- 
important place in the history of 
morals. 
* * * 


FIRE INSURANCE PUT TO THE 
ACID TEST 


But perhaps the supreme test of a 
profession is its effort to make itself 
unnecessary. Here is the widest gulf 
fixed between a profession and either 
a business or a trade. Here the record 
of fire insurance is unmistakable. The 
fire insurance profession labors to 
teach people how to build and work 
so that things shall not burn up, and 
cities how to put out fires as they 
start—and this in face of the fact that 
all fire insurance lives by is the dis- 
tribution of fire loss, and that when 
everything is sprinklered and the con- 
flagration centres have all been done 
away there will be mighty little loss 
to distribute. 


Corporations Do the Work 


Why has not the truly professional 
character of fire insurance been sooner 
recognized? It is because of the in- 
strument employed by the profession. 
Fire insurance makes use of great cor- 
porations to do its work. You can 
practice law with a few texts and re- 
ports and a set of statutes, or engineer- 
ing with a slide-rule, a Trautwine and 
a set of drawing instruments, medicine 
with a shelf full of books and a couple 
of cases full of instruments, but you 
cannot practice fire insurance without 
a fire insurance company. 


Needs Fire Insurance Expert 


I desire simply to point out that 
society needs the guidance of the fire 
insurance expert as truly as it needs 
the guidance of the sanitary or legal 
or mechanical expert; that the tech- 
nical, social and moral problems with 
which you gentlemen wrestle are not 
surpassed in importance by any other 
group of problems that confronts the 
business world; that the failure to rec- 
ognize the professional standing of fire 
insurance has wrought confusion both 
within and without your ranks; that 
the fire insurance feuds which have 
hindered the progress both of fire. pre- 
vention and of the stable financing of 
the business have grown out of this 
confusion as to the essential nature 
of the craft; that the development of 
the working standards of a profession 
which makes great corporations its 
instruments presents a new problem to 
the modern mind; and that it is time 
that fire insurance managers and agents 
teased to be satisfied with the treat- 
ment either of grocer or of plumber. 


Fire Insurance Is a Profession 


What is fire insurance? Your grocer 
asks you what you need; your car- 
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Commissioner Winship of Michigan Tells About the Unrest in the Public 
Mind, Some of the Causes and Misunderstandings, and Suggests 
Some Remedies—Shows How Rate Wars Are Injurious 





John T. Winship of Lansing, Mich., 
commissioner of insurance, and one of 
the foremost supervisors of the coun- 
try, spoke before the Fire Underwrit- 
ters Association on “Fire Insurance 
and Its Supervision by the State.” 
Mr. Winship is one of the thinkers in 
his line. He has given close attention 
not only to the insurance business 
itself, but to the various phases of 
supervision. He spoke, in part, as fol- 
lows: 

Of all the forms of insurance, and 
especially with relation to the super- 
vision accorded by the various state 
governments, fire insurance at the 
present time is attracting the most 
attention. Fire insurance is passing 
through one of the most critical peri- 
ods in its history. It is being assailed 
from within and without—from within 
by the indifference with which com- 
panies themselves, even in the recent 
past, have met the warning winds of 
the onrushing storm, and from without 
by the unreasoning and unreasonable 
assaults of political demagogues and 
selfish interests. Today we hear the 
rumblings of discontent throughout the 
entire Missisippi valley, and in the 
south and the west also, with regard to 
fire insurance. 


Peeling of Unrest Is Seen 


This discontent manifests itself in 
a feeling of unrest—mainly over the 
rates. It is not apparent as yet that 
any state is prepared to become ac- 
tively engaged in the business of writ- 
ing fire insurance, but the demand for 
state-made rates is being heard in many 
quarters. Some of these demands are 
not as explicit or bold as others, but 
they are all, in effect, the same thing. 
For what else is the demand that the 
state be given the power to remove a 
so-called unjust rate and substitute an- 
other, but the real making of the rate? 
Even if the case be put in a milder 
form, and the state be authorized to 
demand that where a rate appears un- 
just or unfair, that the company sub- 
stitute another, it would result in the 
same effect, for if the company does 
substitute another, and that is satis- 
factory, is not the state making the 
rate? The power of substitution or to 
force substitution is the power to make. 
[ am, and always have been, opposed 
to state rate making. I am opposed 
to the state. making excursions into 
the realm of private enterprise or to 








penter asks you what you want done; 
but your lawyer and doctor take the 
helm and tell you what you need and 
what you must do to get it. Where, 
among those three relations, does the 
fire insurance man stand? Beside the 
lawyer and the doctor. I covet for 
fire insurance experts a like standing, 
and a like hearing. No profession is 
charged with heavier responsibilities. 
The whole credit structure of the com- 
mercial world is held together by the 
cement of fire insurance. The life of 
every indoor worker may depend, in 
any hour, on the thoroughness with 
which the fire insurance expert has 
done his work. We all sleep with the 
wings of the invisible but real protec- 
tion of this unrecognized profession ex- 
tended over our couches. Society has 
long recognized the professional char- 
acter of the man who guards our prop- 
erty rights and the man who safe- 
guards our health. Why not of the 
man without whose trained activities 
credit would have no adequate basis 
in the world of property, and life itself 
would be invested with new perils dur- 
ing every hour of work within doors, 
and every moment of sleep? 





the state doing anything that can be 
done by individual effort. 


Scope of Supervision 


To my mind, the supervision of in- 
surance by the state should first be 
concerned with the solvency of the 
companies, and, secondly, with the pro- 
tection of the people from unfair and 
discriminatory practices. When we 
have abolished all the preferential 
treatments that have in the past marred 
the ethics of the insurance business, 
competition will take care of any undue 
exactions in the matter of rates. 
There is such a vast number of people 
in this country who pretend to believe 
that the supervising official who is not 
constantly at war with the companies, 
and who is not a believer in the doc- 
trine of state rate making, and who is 
not viciously insistent upon harassing 
and nagging insurance organizations at 
every turn of the road, is unfit for his 
official position and a traitor to the 
people’s cause. 


Second Element Is Important 


It is the second problem of super- 
vision which is the complex one and 
which is getting more difficult to ad- 
minister every year. It is the question 
around which revolves so many dis- 
puted points. It is the one involving 
the question of how far shall the state 
be allowed to go in its supervision of 
insurance companies. Here is the rock 
upon which contending forces are apt 
to split. Of course much of this de- 
pends upon the viewpoint outside of 
the great question of economic prin- 
ciple. Here, too, is where the per- 
sonality and _ individuality of the 
supervising official may come in, ac- 
cording as to whom he pleases or 
displeases. 


Human Weakness Seen 


The company is not always right, 
and the people are not always right, 
and no supervising department will 
make much headway in the cause of 
permanently bettering insurance con- 
ditions which does not recognize the 
element of human weakness in both the 
insured and the insurer. Above every- 
thing else, we need in this country 
today a better understanding of insur- 
ance as an institution. We need to 
convince our people that insurance 
conditions will be bettered amazingly 
if we can reduce our enormous loss 
ratio. 

My idea has been to use elementary 
lessons on fire prevention in schools 
and devote just fifteen minutes a week 
to the study. In this effort I have 
been successful in arousing the interest 
of the superintendent of public instruc- 
tion, and I look for some tangible re- 
sults. - 

* * Xx 


DISCUSSING STATE RATING AND 
STATE INSURANCE 


Strongly as I am opposed to the 
state entering upon the business of 
insurance, I believe that step into the 
realm of private enterprise would be 
less unjust than the arbitrary power 
of the state to fix individual rates 
where private capital is burdened with 
the entire losses. Until the state can 
control, to some extent, the loss ratio, 
I believe it unjust for it to assume to 
fix the premium rate; but despite this 
view of the case, the supreme court 
of the United States has decided that 
the state has the power to fix a rate. 
This power, then, should be exercised 
with wisdom and without prejudice. 
If the power is confined to an investi- 
gation into the operation of com- 
panies in general over a fixed period 
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of years with a view to determining 
the actual profits of the companies for 
the purpose of ascertaining whether a 
general reduction of rates may not be 
made, based upon a reasonable profit, 
with some allowance for the conflagra- 
tion hazard, there might be some bene- 
fit derived from the power. But if it 
is sought to give to the supervising 
official or any board, indiscriminate 
power, as has been attempted here and 
there, and as it is advocated by some 
in my own state, to pass upon the 
justice and fairness of individual rates, 
I conceive it to be a dangerous power 
that eventually will reflect injustice and 
business scandal. 


Cooperation and Control 


The outcry against fire insurance is 
intensified owing to the nature of the 
business, which really requires that 
rates be made in cooperation, and this 
leads to the charge that the business is 
a greedy, avaricious trust. Person- 
ally, I have not the least idea that 
there is a fire insurance trust in this 
country. Why? Because from the 
nature of the business and the laws 
relating thereto, there cannot be a 
trust. What is a fair definition of a 
trust? This is my definition: “A trust 
is a combination of individuals who 
have control of something essential to 
the economic conduct of a given busi- 
ness.” The only thing that I can con- 
ceive of, that is essential to the eco- 
nomic conduct of the fire insurance 
business is rates; and if our law pro- 
vides that a rating bureau must sell its 
rates to all new comers at the same 
price charged the oldest subscriber, we 
have placed everyone upon the same 
basis, and that is what every law that 
recognizes rating bureaus does provide. 
When one realizes the vast number of 
mutual companies in this country and 
the ease with which stock fire com- 
panies may be organized from time to 
time, it is almost impossible to con- 
ceive of a situation that justifies the 
charge that the fire companies of this 
country are organized into a trust. 


* * * 


COMPANIES SHOW MORE TOL- 
ERANCY AT PRESENT 


In view of the tendency of the times 
to call for more vigilant supervision of 
fire insurance, my opinion is that com- 
panies are growing more tolerant of 
the supervising administrations and are 
cooperating with departments rather 
than holding themselves aloof, and 
seeking to embarrass efforts for reform. 
This has been manifested in the two 
years of discussion between companies 
and the National Convention of Insur- 
ance Commissioners over rates and a 
model anti-discrimination law. The 
companies opposed this vigorously on 
the start, but they have come to realize 
that some control in the matter of 
rates is necessary. So, too, in the work 
of the convention in securing a: uni- 
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form classification. The problem of loss 
statistics is one of immense and vital 
importance, if we are to get any sort 
of accurate data as to the sufficiency 
or insufficiency of the rate. 


Opposed to National Control 


There may be found weak points in 
the plan, but the cooperation of de- 
partments and companies augurs well 
for the detection of this weakness and 
for its correction. And so I say, the 
companies are beginning to see that it 
is useless to oppose the rising tide of 
demand for governmental control. 
Now and then we hear a cry in behalf 
of national supervision. The achieve- 
ment of this is a long way off, yet it 
may come. Early in my experience as 
a supervising official, I was inclined to 
look with considerable favor on the 
idea of national supervision as con- 
trasted with state control, but I have 
changed my mind considerably on this 
point. I can see nothing for the people 
in national control. 


Rate Wars Injurious 


Rate wars in insurance are of ad- 
vantage to no one, not even the buyer 
of the commodity, and it is rather shock- 
ing to those who hold the most radical 
views regarding rates to learn that the 
state of Washington has a distinct and 
positive statute upon its books, punish- 
ing anyone who will engage in a rate 
war. Why? Because a rate war can- 
not help anyone? If we have ruinous 
price cutting in the insurance business, 
the man who buys does not profit. In 
fact, he may be the one to suffer, as it 
is just possible that he has paid his 
money for worthless insurance. He 
sees the lumber in the one case, and 
knows what he is getting. In the other 
case, he does not know what he is 
getting until the time for collecting 
indemnity arises. It is evident, there- 
fore, that the only solution of the ques- 
tion is the recognition of the right of 
the companies to cooperate in the mak- 
ing of rates, and this has been done in 
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a number of states by the recognized 
rating bureau and the adoption of so- 
called antidiscrimination laws. 


How Far Shall Cooperation Go? 


But with this done, a danger still 
confronts. How shall we determine 
that the cooperation is a fair one? I 
know of no better way than that sug- 
gested in this discussion, and that is: 
After the National Board’s uniform 
classification is completed, by making 
an investigation into the expense and 
profits of the companies over a five- 
year period to determine what reduc- 
tion as a whole might be made and still 
leave a fair profit. This is vastly differ- 
ent from reducing rates by arbitrarily 
pointing out that this and that rate is 
too high. This plan is merely an ascer- 
tainment as to whether the financial 
condition of the companies will warrant 
a lesser premium income, and if it does, 





the reduction can be placed upon those 
classifications that experience shows 
will warrant it. 

There is one particular characteristic 
of the relation between an insurance 
agent and his company that differs 
from any other agency relation with 
which I am familiar. . That is, while 
the agent is really the legal representa- 
tive of the company, he will, as a rule, 
rush toward the defense of the rights 
of the assured. Nine times out of ten 
in any controversy between company 
and the insured, you will find the agent 
battling for the insured. 

x * * 


ATTITUDE OF THE PUBLIC TO 
THE BUSINESS 


Speaking of the relation between 
company and insured, I am led to 
marvel at the attitude which the public 
assumes toward the insurance company. 
The hostility with which fire com- 
panies are regarded by the general 
public is really amazing. The com- 
panies are in a measure to blame, but 
not wholly so. The fact is that there 
is a large class of people who look 
with actual suspicion upon a supervis- 
ing official who would be merely just 
to the companies. The attitude of 
juries toward arson is another good 
example of the attitude of the public 
toward the companies. It is almost 
impossible to get a conviction. The 
whole question seems to be that the 
ccmpanies have collected the premium, 
and now that a loss arises, they must 
pay, whether it is an honest loss or not. 


Incendiary Loss Increases Bates 


It is my firm opinion that our high 
rates are made higher simply by reason 
of the enormous incendiary loss sus- 
tained in this country, and the propa- 
gandas that are constantly being agi- 
tated against insurance companies, if 
not an incentive to arson, are at least 
an incentive for juries to ‘acquit arson- 
ists. It is my firm opinion that where 
an insurance company unjustly denies 
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liability in one case, it pays indemnity 
in ten cases where it should not pay 
at all. I have seen considerable of this 
in the fact that in my state the insur- 
ance commissioner is ex-officio fire 
marshal. The same is true in several 
other states. Personally, I believe 
these two offices should be disasso- 
ciated. I believe this for the reason 
that the mere association of the word 
“insurance” with prosecution for arson 
leads juries to forget that it is a prose- 
cution for a crime, and in the hands of 
a demagogic attorney for the defense, 
the insurance involved is played upon 
as the reason for acquittal. 


Caoperation in Fire Prevention 


But, above and beyond all this, there 
is no relationship between the two offi- 
ces. The one is administrative, with 
regard to business relations between 
insured and insurer; the other is en- 
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gaged with the exercise of police 
power. . . 
I want to commend the work of the: 


special agents in the great assistance : 
given te state authorities in this’ cause | ” 


of fire prevention. In my state, the 


Michigan Fire Prevention Association | ‘| 


has been of invaluable benefit to the. 
administration of the state fire marshal , 
bureau, and I assume that it has been 
of equal benefit in other states. Once 
in a while these state associations, 
become discouraged because the work 
of inspection devolves too often upon 
a few—upon that few who are enthusi- 
astic in their work. I urge all of these 
associations to continue their work, 
and I urge every state and _ special 
agent to lend every effort possible to 
broaden the scope of this worthy en-. 
deavor in the cause of fire prevention. 
* * * / 
EXPENSES AND LOSSES’ NEED 
SPECIAL ATTENTION 


There are two essential things with 
which departments of insurance are 
concerned in the matter of the super- 
vision of fire companies. These are 
the loss ratio and the expense ratio, 
because upon these depends the rate 
which the public is compelled to pay. 
The loss ratios are uncontrollable, ex- 
cept in so far as the adoption of fire 
preventive measures may have their 
influence. At any rate, no adminis- 
trative power can change the loss ratio. 
The expense ratio is a matter for ad- 
ministrative consideration both by the 
companies and by the departments. It 
is, of course, well understood that the 
departments realize—and I think many 
companies realize—that the expense 
ratio is too great, but how to cut this 
ratio down is the problem. 


Acquisition Cost 


The acquisition cost,’or rather the 
agents’ commission, is the greatest 
single item of expense, and yet I think 
it will be agreed that the average fire 
insurance agent in this country is mak- 
ing no more than a bare living. The 
few extremely profitable agencies have 
been built up after years of effort, and 
many of them do not confine their 
work to fire underwriting. At the pres- 
ent time the National Convention of 
Insurance Commissioners has under 
consideration the matter of contingent 
commissions, as possibly being a solu- 
tion of the difficulty, and yet am 
frank to say that in so far as the in- 
vestigation has proceeded, it does not 
appear that compulsory contingent 
commissions is practicable, or that it 
will bring about the desired result. I 
have sometimes thought that the great 
trouble lay in the multiplicity of agents, 
and I really think so yet, though how 
to avoid the matter of the multiplicity 
of agents without violating the right of 
private contract is still another prob- 
lem. 


Must Meet Public Demand 


Unquestionably, stock companies 
must face the fact that whether their 
business has developed into a trust or 
not, the tendency of the people is to 
believe, at least, that it is surrounded 
with all the features of monopoly, and 
for this reason they must meet the 
demands of the people for a lower cost 
of insurance. Perhaps a proper co- 
operation between the people and the 
insuring organizations, and the proper 
recognition of the rights of each, will 
bring this about. As stated above, 
there are two main elements of the 
cost of insurance: one the loss ratio 
and the other the expense ratio. The 
people can, if they will, reduce the 
former, but it will take education to do 
so. The companies can reduce the 
latter, and it is for them to find the 
method. 

Two Fractices Criticized 


I want to call your attention to one 
or two matters that are the cause of 
much annoyance to departments of 
insurance, and which have been the 
cause of much dissatisfaction with the 
operations of insurance companies: 
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shown in the welfare of the ignorant 
insured, when he has had the mis- 
fortune to suffer a fite loss; secondly, 
the practice of companies in refusing 
to deny Hability, after it has once been 
decided that liability is to be denied, 
is the cause of much complaint. Here, 
too, matters are allowed to drag along, 
very often letters are unanswered, and, 
finally, when the claim is brought be- 
fore the department, and the matter is 
taken up, the department is informed 
that it is a crooked loss, and seemingly 
good evidence is put forth that it is a 
crooked loss, and yet the insured has 
not been made acquainted with the fact 
that liability is denied. 








Scholarship Committee 














W. R. Townley of the Western and 
British America, at Chicago, reported 
for the scholarship committee. He 
stated that Charles W. Mintz, a gradu- 
ate of Lane Technical High School of 
Chicago, was awarded the scholarship 


in the fire protection engineering 
course at Armour Institute. While a 
number of prospective contestants * 


loomed up early in the season, most 
of the students disappointed the com- 
mittee. It is inclined to believe that 
the Mexican border trouble, which oc- 
curred shortly before the closing of 
the schools, is accountable for many of 
the prospective contestants failing to 
qualify for the examination, inasmuch 
as they answered the call to military 
service. The committee asked the 
Northwest members to take more in- 
terest in this annual contest and to 
urge students to participate. The com- 
mittee does not wish to confine its 
awards to graduates of Chicago high 
schools, but it states that unless a 
deeper interest is shown by the outside 
preparatory schools and colleges there 
will always be a certain advantage in 
favor of Chicago. 


REPORT OF THE SECRETARY 


Membership at last annual meeting.1,034 
Admitted at annual meeting........ 118 


MND 52 wise nis Spo @clais.s Wane - 1,162 
Resigned from membership since 
annual meeting . .......ccecees 
Dropped from the rolls. eT ee 
PIOOTRS TOOTS oc.civcvccnscccdeck 9 34 


Total membership at date......1,118 
Membership Comprises 


EaEG SABMNDOLO 7.0 65 058s ccc ae we | 
Honorary members ..........+- 8 
Associate mernbers ....... 5:8 hia 
Active members ..........+.4. 2 oy 119 


Sun Men at Dinner 
Manager P. T. Kelsey of the Sun 
gave a dinner to his field men Wednes- 
day evening at the Chicago Athletic 
Club. Mr. Kelsey was assisted by As- 
sistant Manager Frank M. Jones in en- 





F. J. T. STEWART, New York City 
Superintendent New York Board 








Annual Report of 
the Treasurer 











Treasurer Charles LeRoy Hecox of 
the Northwest association reported that 
financially this has been the most suc- 
cessful year in its history. Its income 
for the first time exceeded $5,000, it 
being $5,671.35. He calls attention to 
the fact that the increasing number of 
life members will decrease the annual 
income. Since 1909, when the life mem- 
bership class was established, there has 
been only an average annual increase 
of twenty-four members paying annual 
dues. This shows an average gain in 
membership receipts of $144 a year. 
Treasurer Hecox states that he does 
not hope for a larger annual increase 
in its active membership, as the life 
membership will grow more rapidly in 
the future. He rather suggests that the 
association should adopt some meas- 
ures to open the membership to archi- 
tects, professional men, and others, 
who are interested in fire insurance and 
fire protection. He also indicates that 
more revenue is needed for the library 
and scholarship funds. The financial 
statement follows: 


RECEIPTS 
Balance on hand Oct. 

2 SAS. 5 cicewadiccle oe $ 7,429.66 
Received for dues.... 4,375.00 
Received from 118 new 

TREIODETS cc éescees : 708.00 
Received interest on 

RODOGTUB : 6!6:50:.05 856 56 488.35 $13,001.01 

DISBURSEMENTS 
Expense of 1915 meet- 
RR Se ee Tee 400.28 
Expense of publishing 

1915 proceedings.... 1,006.16 
Expense of general li- 

DATS TUNG. 6 .sccccx 1,477.42 
Expense of special li- 

Wrary TANG. .<...0.0:04 329.25 
Expense of scholar- 

Snip THG"....5: 50.9. 6:0 498.00 
Insurance and treas- 

urer’s bond ........ 47.06 
Printing and station- 

"A oe a es 4 ihe 81.21 
Furniture and fixtures 32.00 
Exchange, express and 

miscellaneous ..... 49.8 
Salary of secretary.. 250.00 
Salary of treasurer.. 250.00 
Library index fund... 250.0 
Investments ..... sreiere ,655.00 

Total expend......$12,326.19 
Balance on hand Oct. 
USER 460s bn k eee ae 674.82 
$13,001.01 $13,001.01 
General library fund— 
Appropriation .........-..0.- $ 1,500.00 
Disbursements .........eee00% 


1,477.42 


ECONOMICS OF FIRE 
~ PREVENTION SHOWN 


What Proper Prevention Means to 
the Business Men of the 
Country 


IMPROVEMENTS ARE MADE 


Cooperation -on Part of Underwriters 
Is Necessary to Bring About 
Largest Results 


’ F, J. T. Stewart, superintendent of 
the New York Board of Fire Under- 
writers, read an interesting paper on 
the “Economics of Fire Protection.” 
Mr. Stewart was formerly connected 
with the Continental and at one time 
was located in Chicago. His subject 
was ably treated and many valuable 
points were brought out. He said in 
pert: 


In addition to the numerous specifi- 
cations for preventing fire, by way of 
safeguarding hazardous devices and 
processes as contained in the regula- 
tions published by the National Board 
and the National Fire Protection Asso- 
ciation, a brief summary here of fire 
protection subjects may be of special 
interest, as they in particular often 
afford excellent investment opportuni- 
ties when the resultant saving in insur- 
ance cost and other considerations are 
taken into account. 

(1) Discovery and Alarm of Fire— 
Watchmen and watchmen’s time recording 
apparatus; automatic fire alarms; manual 
fire alarms; automatic sprinkler water- 
flow alarms; automatic journal alarms. 
(2) Extinguishment of Fire—Automatic 
sprinkler equipments; fire pails; chemical 
fire extinguishers; steam; standpipe and 
hose equipments; outside sprinkler sys- 
tems; private hydrant systems. 


Fire Prevention and the Business Man 


I want to call attention particularly 
to the importance of fire prevention to 
the business man. 

First of all we have the public fire 
fighting equipments in which many mil- 
lions of dollars are invested. By com- 
paring the fire losses in villages which 
have no reliable public fire and water 
departments, with the losses in cities 
where such departments are developed 
to a high degree of efficiency, it will be 
seen that the saving in fire cost to prop- 
erty owners yields an annual return, 
as compared to the cost of fire and 
water departments, which compares 
favorably with the rate of interest ordi- 
narily obtained from most investments. 


Causes Much Concern 


In addition to this saving, sweeping 
conflagrations become more remote, 
while without such public fire protec- 
tion our large cities with the customary 
congestion of property values would be 
practically impossible, owing to the 
imminent danger of widespread destruc- 
tion by fire. Even with the high degree 
of efficiency of the public fire and water 
departments in most large cities, the 
danger of a conflagration getting be- 
yond control, under adverse conditions, 
causes much concern to the business 
interests in these congested districts. 


Abandon Old Methods 


To make sweeping conflagrations 
more remote in large cities is one of the 
most important problems which con- 
fronts the business interests most 
vitally concerned in the perpetuity of 
our large city investments. A ‘substan- 











irst, there is not enough interest 


tertaining the field men. 





l t oe 22.58 | tial step has been taken by fire depart- 

-_ 8 ¥ aaa om . —— in ——- a old pening 
Special library fund— ighting fires in buildings over five 
Appropriation «.:-----+-777::5 399/98 | stories high by hose streams directed 
———— | from the street. Aided by standpipes 

Balance to general fund... .$ 20.75 | in buildings om arog + pe dele tow. 

hin fund— ers, they now plan to fight such fires by 

a on Ry sesceecececeeee$ 525.00! streams directed from the same level 
Disbursements ......-ee+eee- 498.00 | on which the fire is located. Practically 
Balance to general fund....$ 27.00! all high buildings recently constructed 
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for mercantile or manufacturing pur- 
poses are fireproof and in most cases 
equipped with automatic. sprinklers, 
which supplement the public fire depart- 
ment. Such buildings are well . pro- 
tected against fires occurring within 
them, but they are not immune against 
a sweeping conflagration as evidenced 
at Baltimore, San Francisco, Augusta 
and other places. 


Important to Install Sprinklers 


It is not feasible to replace the old 
buildings having wooden interiors in a 
brief space of time. It is, therefore, 
important to install automatic sprin- 
klers in such places. How to equip 
them economically is the problem which 
should seriously engage the attention 
of property owners. Heretofore it has 
peen considered out of the question to 
equip these buildings at all when they 
could not support the weight of the 
necessary water storage reservoirs re- 
quired to be located above their roofs. 


Added Pressure Solves Question 


If a pressure of about 75 pounds were 
maintained on city water mains, it 
would seem as if the problem of how 
to equip the older buildings with auto- 
matic sprinklers is immediately solved. 
Such public water supply could be con- 
nected to each sprinkler equipment at 
a nominal expense. In fact, it would 
make sprinkler installations which were 
impossible before readily available at 
a cost which would show a large annual 
return on the investment in reduced in- 
surance cost. The value of many exist- 
ing equipments with substandard water 
supplies could thereby be increased by 
an additional supply from the city 
mains. Several cities have thus in- 
creased the pressure on public water 
mains quite effectively in recent years. 


Large Buildings Seldom Saved 


The inadequacy of village fire depart- 
ments is so well known even to the lay- 
man that you seldom find references to 
the volunteer fireman in literature ex- 
cept of a humorous character. In spite 
of this well recognized deficiency it 
sometimes happens that small stores or 
dwellings — conveniently located — are 
not total losses when visited by fire. 
But it rarely happens that buildings of 
considerable height or area, such as fac- 
tories, colleges, churches and other pub- 
lic institutions, are saved even in part 
by village departments. 


Efforts Wholly Insignificant 


This inadequacy has perhaps never 
been so well illustrated as in the case 
of the fire of 1914 in the Edison phono- 
graph works at West Orange, N. J. 
The efforts of this part-paid department 
assisted by others from neighboring 
towns, to save the fifteen large build- 
ings which were destroyed, were wholly 
insignificant. The lesson to be learned 
fs that a few large institutions cannot 
expect a village to maintain a fire de- 
partment in any sense adequate for 
their protection. Better private fire 
appliances should, therefore, be pro- 
vided in such establishments in the 
hope of extinguishing a fire in its incip- 
iency or holding it in check until the 
arrival of the public fire department. 


Danger From Explosives in Transit 


The recent destruction on Black Tom 
Island of several million dollars’ worth 
of merchandise stored in about twenty 
substantially constructed warehouses 
well equipped with automatic sprinklers 
was due to the proximity of high explo- 
sives, and has emphasized at great cost 
the need of adequate regulations to pro- 
tect such enormous property values 
from wholesale destruction by explo- 
sives in transit. 

The situation disclosed by this explo- 
sion is one which should engage the 
serious attention of the business inter- 
ests in every city, with a view to secur- 
ing a reasonable degree of regulation 
by the constituted authorities. 


Fire Prevention Safeguards Pay 


_ As applied to individual properties it 
is likewise the exception rather than 
the rule when fire: prevention safe- 
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guards do not pay their own way. This 
is true in alt matters, from the utiliza- 
tion of superior building construction 
and automatic sprinklers to the details 
of safeguarding small appliances, clean- 
ing in corners and good housekeeping 
generally. In addition to this the value 
to any successful enterprise of escaping 
a serious fire which may interrupt its 
business for several months often rep- 
resents the difference between success 
and failure. 

Unfortunately there are many indi- 
viduals in this country jeopardizing 
their neighbors and paying more for 
insurance than necessary because of 
their indifference to unsafe conditions 
which could readily be corrected. 


Efficiency a Prime Consideration 


While the efficiency of fire prevention 
appliances must always be a prime con- 
sideration, more attention must be 
given to the economic considerations 
concerned in their introduction and 
maintenance. There are many cases 
where an automatic sprinkler equip- 
ment has yielded an annual return on 
the original cost of from 33 to 50 per- 
cent. Where the profit was so striking 
as this owners have not hesitated to 
take advantage of it. The only way 
that buildings containing moderate 
quantities of insurable value can show 
an attractive return on the cost of sprin- 
klers is to find some way to reduce the 
necessary outlay. In most cities noth- 
ing seems to hold out such material 
promise for a radical reduction in the 
cost of sprinkler equipments as the pos- 
sibility of utilizing a public water sup- 
piy maintaining a constant and adequate 
pressure. 


Cooperation a Duty of Underwriters 


It would seem to be the duty of all 
fire underwriters familiar with the eco- 
nomic considerations of fire prevention 
tc cooperate with the business men in 
each city and impress upon all that 
there is something in it for them. Dis- 
abuse their minds of the idea that fire 
prevention is a charity patient. To this 
end I would summarize the most profit- 
able fire prevention. measures as fol- 
lows: 

1. Adequate public fire department 
and water supply. 

2. A constant pressure of about 75 
pounds on city water mains to furnish 
an efficient and economical supply for 
automatic sprinklers. 

3. The general use of fireproof con- 
struction and automatic sprinklers to 
minimize conflagrations. 

4. Adequate regulations to protect 
valuable property against the danger 
due to the transportation of high explo- 
Sives, especially through cities. 

5. Provision of better fire protection 
in factories and large institutions, par- 
ticularly in small towns and villages. 


Good Housekeeping Shows Results 


6. Good housekeeping, especially in 
the attic and cellar, will achieve the 





URGES EXPANSION OF 
OUR FOREIGN TRADE 


Calls Upon Insurance Companies 
to Play Their Part in Great 
Movement 


MUST LOOK TO FUTURE 


New York Banker Points Out Need of 
Broader Field for American 
Enterprise 


The address of George E. Roberts, 
assistant to the president of the Na- 
tional City Bank of New York, was 
an argument for systematic expansion 
of America’s foreign trade. This emi- 
nent financier showed the need of a 
world market, in the development of 
which insurance should play its part. 
The following is a summary of his ad- 
dress: 


We are passing through a period 
when the general situation of trade and 
and industry, the state of credit, our 
relations to foreign countries, and other 
general influences affecting the coun- 
try as a whole, are of even larger im- 
portance to every branch of business 
than the ordinary subjects of discus- 
sion pecular to each branch. Offen- 
sive and defensive alliances, not only 
for war, but for trade, are being formed, 
which include the most important 
countries outside of ourselves. Long- 
established trade relations are broken 
up; in fact, international trade is in 
chaos. 

This is the one country of great pro- 
ductive capacity which is free to de- 
vote itself to production, and the whole 
world has had to turn to us for sup- 
plies. There has never been in the 
past such a world pressure upon the in- 
dustries of one country as there is upon 
the industries of the United States. 


Want a Larger Place 


Our exports, until very recent years, 
have been almost wholly of foodstuffs 
and natural products. Raw materials 
have gone from this country to Great 
Britain and the countries of western 
Europe, to be there manufactured into 
finished goods and distributed around 
the world. We would not be worthy 
of success if we were not ambitious for 
a somewhat larger and higher part in 
the future. We would like to take the 
place in world trade and finance that 
our wealth and productive resources in- 
dicate for us. 

Before the war these ambitions had 
been awakened, and enterprising spirits 
had begun to build up American ex- 
ports of manufactured goods. These 
goods were usually the products of 
large concerns, which were able to 
stand the initial cost of introduction and 
to supply ample facilities for placing 
them before the public. But notwith- 
standing the success of a few large cor- 
porations in developing foreign trade, 
we have not had the national organ- 
ization which has grown up behind the 








greatest fire prevention results. Sixty 
percent of all fires are due to poor 
housekeeping. Conspicuous among 
such causes of fire are negligence in 
connection with matches, rubbish, 
smoking, gas jets, candles, lamps, elec- 
tric lights, gasolene, hot ashes, defect- 
ive chimneys, furnaces and smoke pipes. 

7. Insist on some public observance 
of fire and accident prevention day each 
year in your home city or town, to 
bring the whole subject to the attention 
of the public. In doing this, cooperate 
with the joint committee of the Na- 
tional Fire Protection Association and 
the National Council for Industrial 
Safety. They are organized to furnish 
much valuable aid. 
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industries of Great Britain and Ger- 
many. 


Community of Interests 


The British promoter and organizer, 
usually in conjunction with local in- 
terests, projects an enterprise and lays 
it before the British investors; the in- 
vestor supplies the capital, which is 
expended largely in Great Britain for 
the original equipment, the control of 
the enterprise remains in England, and 
all expenditures for the expansion of 
the business, for renewals and supplies 
are made there. Each enterprise, so 
established and controlled, becomes a 
permanent source of trade and of new 
business. In the last twenty years 
Germany has made tremendous strides 
in world trade along the same lines, 
but with a concentration of energy and 
an organized national effort which has 
surpassed even that of Great Britain. 
With such competitors as these en- 
trenched in all neutral fields, the won- 
der is that the industries of the United 
States have made as good a showing 
abroad as they have. If we want to 
assume the position in world trade that 
our wealth and productive resources 
entitle us to have, we must take les- 
sons from them. 


Foresight Needed 


If we are prudent enough to look be- 
yond the abnormal conditions which 
are now present, and to consider how 
we shall keep our works runing and 
our people employed when the war is 
over, we will see the need for sys- 
tematic effort in the foreign field. 
Every consideration that appeals to 
sound business urges us to take ad- 
vantage of the present opportunity and 
endeavor to hold a position in world 
affairs in some degree commensurate 
with our relative population and wealth. 
We want to broaden the base under 
our industries, and give them greater 
stability by having many markets. The 
law of averages, the principle upon 
which insurance is based, supports this 
policy. The ctops and the state of 
industry in all countries together are 
subject to less fluctuation than in any 
one country, and any business that has 
a world market is more stable than a 
business confined to one country. 


3 System of Branch Banks 


This is the general view which 
prompted the National City Bank of 
New York to plan a system of branch 
banks ‘in foreign countries. Banking 
facilities have long been recognized in 
other countries as one of the funda- 
mental requisites of foreign trade. 
Forty English banks, operating in for- 
eign countries, have 1,345 branches. 
Five English banks have seventy 
branches in South America and five 
German banks have forty branches in 
South America. These British and Ger- 
man banks have been vitally interested 
in the development of British and Ger- 
man trade, because its. growth makes 


































business for them. American manufac- 
turers, in cultivating South American 
trade in the past, have been dependent 
either upon these British and German 
banks or upon the domestic banks, nei- 
ther of which had any — interest 
in promoting our trade. The City bank 
had not gone far in branch banking be- 
fore its management appreciated as 
never before that in order to bring 
trade orders to this country capital 
must go out from this country and be- 
come interested in the business and 
the development of other lands. 


Insurance Should Participate 


Perhaps the most obvious and nec- 
essary agency in developing American 
shipping trade follows the lines of eas- 
iest communication over seas the same 
as on land. 

I hesitate to make suggestions in a 
field with which I have but slight ac- 
quaintance, but I am backed by able 
authority in offering the opinion that 
the insurance interests of this country 
should participate in this movement to 
extend American interests abroad. 
American life insurance companies are 
already participating; indeed, they have 
been leaders and examplars. The Brit- 
ish insurance interests, however, have 
set a pattern which seems to me ma 
be profitably studied. To onsen 
the greatest economy of overhead and 
operating expenses, they consolidate all 
kinds of insurance under one company 
management. The different classes of 
insurance are administered upon the 
principles which apply to each, and un- 
der the departmental management of 
experts, but wherever around the world 
the leading British companies open 
offices, they write fire, life, accident, 
marine, casualty, and every other kind 
of insurance, provided the laws of the 
country do not forbid. 

Not One From United States 


“The Economic World” of New 
York, a journal which specializes in the 
insurance field, contained in a recent 
issue of a statement of the foreign in- 
surance companies. represented in 
Bangkok, Siam, and the magnitude of 
the international business in insurance, 
is shown by the number doing business 
in this remote part. Forty-five British 
companies, including Australian and 
Canadian, six German, three Dutch, 
three French, six Chinese, one Japa- 
nese, one Italian, two Spanish and three 
Swiss companies, are represented. Two 
Canadian companies are represented, 
but none from the United States. 

There is, perhaps, no line of opera- 
tions in which British capital has been 
more universally or successfully em- 
ployed than in writing insurance, and 
the business has been a legitimate and 
essential factor in the development of 
all British interests. Wherever British 
capital goes in any kind of employment, 
under any kind of hazards, British in- 
surance goes with it. American insur- 
ance companies should be prepared to 
render the same protection and aid to 
all American interests abroad. 


eR 
Life Members Society Meeting 


The Life Members Society of the 
Fire Underwriters Association of the 
Northwest held its annual meeting and 
dinner at the Midday Club in Chicago, 
Wednesday evening. H. C. Eddy of the 
Commercial Union presided at the func- 
tion. There was a large turnout of 
members and A. A. Maloney, president 
of the Northwest association, wes pres- 
ent as a guest. Mr. Eddy was most 
happy in his manner. There were many 
talks recalling days of old in the busi- 
ness. 

H. H. Friedley welcomed the fifteen 
new members, and H. H. Rassweiler 
responded. Vice-Presidents — T. ‘. 
Smith and S. E. Cate and Secretary 
Holger de Roode and several of the 
members and guests spoke briefly. Miss 
Cynthia Ellen Loveless sang. 





Mrs. Youngbride—“TI’'m getting our ice 
from a new man now, dear.” 

ae wrong with the 
other man 

Mrs. Youngbride—“The new dealer says 
he'll give us colder ice for the same 
money.”’—Boston Transcript. 





GEO. R. CRAWFORD, President . H. H. CLUTIA, Secretary 
OTTO E. SCHAEFER, Vice President and Treas. GEO. B. CRAWFORD, Ass’t Sec’y 


Organized. 1837 


Westchester Fire Ins. Co. 


of New York 
Western Department : 1101 Royal Bldg., Chicago 


SIGFRIED SCHWARZ, Manager 


FIRE TORNADO 
SPRINKLER LEAKAGE AUTOMOBILE 














Ohio Farmers 


Insurance Company 














LeRoy : Ohio 


ee 

















Semi-Annual Statement, June 30, 1916 


Reserve for Losses - eo $ 134,210.12 
Reserve for Unearned Premiums -  2,200,036.41 
Reserve for Taxes and Other Liabilities 50,679.50 
Reserve for Emergencies - - - 125,000.00 

Net Surplus ia, a a 1,280,026.53 


Admissible Assets -  $3,789,952.56 











Gains for Half Year 


alte ii SN ee ae a $23,275.27 
ie pe a Ga ae ae 28,985.37 


Reinsurance Reserve eas: a A 22,351.94 








F. H. HAWLEY, President Ww. E. HAINES, Secretary 









































